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A New Year's Message to the 
Lumbermen of America 


The time has come when men who prize liberty 
and democracy must uphold the law and the Con- 
stitution; when men who believe in representative 
government and in government of the people, by 
the people and for the people must join in the main- 
tenance of this Republic against all enemies within 
or without. 


The ideals that made America are being assailed. 
Misguided men seek to tamper with the Constitu- 
tion of our Government, the very charter’ of our 
liberties. Bent on revolution, they would cast into 
discard the institutions upon which stands our na- 
tional life. Thruout the world the spirits of 
restless men demand “‘something for nothing.” The 
desire to possess has outstripped the desire to earn. 
Men and nations follow after false gods. 


In our Government the people must be made to 
mean ALL THE PEOPLE. Special favors and 
class legislation must cease. All associations of 
men, just as all men individually, must be equally 
responsible before the law. The individual rights 
of men, the righteousness of which has stood the 
test of generations of industrial and political evolu- 
tion, must be inviolate. 


In the struggle for human liberty and democracy 
thruout the world may that liberty be not a 
sham and may that democracy be not found to be 
the shadow without the substance. 


In the end the right always triumphs. May we, 
the lumbermen of this Nation—proud and stalwart 
Americans—with such means as we may have, 
hasten the triumph of right so that the blessings 
of liberty, unimpaired, may be passed on to those 
who come after us. 


JOHN HENRY. KIRBY, 


President National Lumber Manufacturers’ 
Association. 
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The Place to 
get high grade 


Northern 
Hardwoods, 
Hemlock 
and Pine 
Lumber 


is to order direct from 
the manufacturer. Try 
us On your next order. 


Mason-Donaldson “Wwe 
Wier Lumber Company 




















Southern Hardwoods 


Well Manufactured 
from Good Timber 


Unexcelled Quality and Service 





For twenty-five years Paepcke Leicht 
quality hardwoods have satisfied the 
most exacting users in the wood- 
working industries of the United 
States, Canada and Europe. 





Strict uniformity of inspection and 
quality year after year, with a truly 
superior service, have consistently 
kept old customers on our books. 








Your interest, also, lies where you can 
get the most in satisfaction and value. 


We Specialize in Oak and Gum. 


PAEPCKE LEICHT LUMBER COMPANY 








GENERAL OFFICES ’ BAND MILLS 


Conway Building HELENA, ARK. 
111 West Washington St. BLYTHEVILLE, ARK. 


CHICAGO, ILL. GREENVILLE, MIS 





























RED CEDAR \ 
Inherits BEAUTY 


Something of the beauty of Washington’s for- 
ests clings to Red Cedar, even after milling. 


It is an inherent part of the Western bungalow, 
and when used as a roofing and side-wall ma- 
terial, the deep shade of timbered places seems 
to = on the building in which Red Cedar 
is built. 


The art in architecture is demanding a shingle 
and siding material that gives real, natural 
beauty to the architect for embodiment in his 
plans. Red Cedar is filling that need. 


More and more your customers are going to 
want Red Cedar shingles and siding. 


oo them Red Cedar because it is their best 
uy. 


The firm of Connor and Bailey is organized with the 
lumber retailer in mind. Dozens of cars are shipped 
every day, and our car supply is always adequate to 
care for any direct order. We can load you a car mixed, 
containing four grades of shingles and three grades of 
siding, and get it started in seven days from receipt of 
your order. 
Wire us collect for prices. 


ConnoR ano Baitey.Inc. 


Red 





Everett, Wash. 8 
The Home of Red & r 











EF ard Rock 


H 
Maple |BC@Brand 


Flooring with the nail groove. Perfec- 




















































tion in quality and manufacture. 


Northern Hardwoods 








We carry a complete stock in our Bay 
City yards for quick shipment. Wire 
or phone us when you want immediate 
service. 


Let us quote you on 


Birch and Maple 


4-4 to 16-4 


Our facilities include 
2 large saw mills—planing mill—9 dry kilns. 








igelow-( ‘ooper ( ‘0. 
Bay City, Michigan 
We are members of the Maple Flooring Manufacturer's Associati 
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A. J. Higgins 
Lumber and Export Company, Inc. 





Manufacturers, Merchants, 
Exporters of American Woods. 
Allied with the W. M. Cady Lumber Co., Inc., 


and other manufacturers. 


Loading ports with private timber booms 
and lumber storage yards at New Orleans, 
La., and Beaumont, Texas. 


“*"Giice- New Orleans, La., U. S. A. 


We make shipments of any American wood from any American port 
Unloading skidway where carloads of our where ocean tonnage may be obtained. 
export timbers are dumped into canal to 
be towed to our holding and sorting booms 





New York General Representative:— 


DOMESTIC HARRY S. LA FOND COMPANY, Inc. R. R. & CAR MATERIAL 


No. 1 Madison Avenue 


























m How’s this for Stock ? 


This photograph illustrates our storage yard of Cedar 
Posts and Poles. This is but one of our many large 
storage yards where complete assortments of Northern 
Hardwoods and Softwoods are always to be found. 
Certainly, the variety we have should suggest mixed 
car orders. 

YARD BUYERS FACTORY BUYERS 

White Pine, White Pine, 

Spruce, Elm, 
ik, h, Ash, 

Hemlock, Balsam, Balm of Gilead, 

Cedar Poles, Posts, Maple. 

Shingles and Lath. 


Yard stock buyers! Better include some of our celebrated 


“Ideal” Rock Maple Flooring 








Give Builders 
A 40-Year Roof 


on their new homes and make them 
permanent customers. No patent roof- 
ing equals the Cedar Shingle when 
properly laid with 


M. I. F. Co. Heavy 


Linc Coated Nails 


Therefore you need these nails to 
boost your shingle sales. Even or- 
dinary shingles will outlast ordin- 
ary nails, but here's a nail that 
will outlast the dest shingle you 
ever handled. M.!. F. Co. Heavy 
Zinc Coated nails make a shingle 
roof almost everlasting—at least 
good for 40 year's service. Stock 
them today and show builders how 
to get full value out of shingles. 








with your Ceiling, Siding, Flooring, Moulding, Ship- 
iap, Lath, Cedar Poles, Posts and Shingles. 


Annual Capacity 100,000,000 Feet. 
We specialize in Car and Cargo shipments. 


I. STEPHENSON CO., Trustees 


ISAAC STEPHENSON, Pres., Marinette, Wis. 
H. A. J. UPHAM, Vice-Pres., Milwaukee, Wis. WELLS, 
R.E. MacLEAN, Sec’y and Treas., Wells, Mich. MICH. 


Bt 





Write today for sample package of these 
Time-Defying Zinc Coated Nails — free. 


Malleable Iron Fittings Co. 


Branford, Conn. 
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Quality Scantling 


Timbers Dimension 


deh your reputation is at stake and “‘top notch”’ quality is 
paramount, remember that “Cady”’ is always willing to 
assume the responsibility of meeting your specifications. f 


With an abundance of 100% Pure Rapides Parish Long Leaf 
trees from which to cut “Cady’’ Quality Timbers, Scantling 
and Dimension and a policy of cutting “The Best of the Log 
for the Best of Dimension,’’ Cady can always guarantee you 





ample strength and durability. 


Don't forget that every big stick is plainly branded ““Cady”’ 
for easy identification—demand the brand. 


W. M. Cady Lumber Co., Inc. (2:2. 


A. J. Higgins Lumber & Export Co., Inc. 
Whitney Central Bidg., New Orleans, La. 
Eastern Sales Office, 


General Sales Office, uote Rew Teck, W.Y. 
PARISH Wt Cal Lanter Cn, foe. 

LONG Lear \eud McNARY, LOUISIANA F-20 Ry. Exchange Bidg., St. Louis, Mo. 
W. M. Cady Lumber Co., Inc., 

1103 Carter Bldg., Houston, Texas. 


(Rapides Parish) W. M. Cady Lumber Co., Inc., 
917 Praetorian Bidg., Dallas, Texas. 





YELLOW PINE 
DIMENSION 
AND 














Western Union wire direct to our office. 














ee 

























een eeee aan eam. aket. .—s 


AMERICAN LUMBERMAN 

















ITH a feeling of appre- 
ciation of the past favors, 
and a desire that our most 
friendly relations with the 
Lumber Trade may continue, 


we wish you 








Holiday 
Greetings 
from the 


MILWAUKEE 
CORRUGATING 































A Happy New Year 


Let us also take advantage of this/occasion to announce that we have mater- 
ially increased our facilities by the erection of a large factory addition at 
Milwaukee, and will soon begin the construction of a fine factory building at 
Kansas City, which will make for the betterment of “Milcor” service in 1920 


and the ensuing years. 


MILWAUKEE CORRUGATING CO. 


Branch at Kansas City, Mo. 
Minneapolis Sales Office, Lumber Exchange 


MILWAUKEE, WIS. 


LOUIS KUEHN, Pres. a nd Treas. 
A. J. LUEDKE, Sec’y and Ass’t Treas. 














Is the Big Value Wood 


For work of all kinds 


It is also a good seller for dealers for the 
reason that builders have read about its 
superior merits as a building material in 
magazines of national circulation. 


We manufacture everything in Yellow 
Pine from the smallest pattern in mould- 
ing to the largest timbers. 


1x3 (2!4” Face) B and Better 


Larite Grain Flooring 





is a good seller for it offers builders economy in first 
cost and in laying because of its long lengths and 
in long service after it’s laid. 


Write us about your future needs. 


Carter-Kelley 
Lumber Co. 











Honest Now 
“Is it 


as good as 
KIRBY’S?” 


KIRBY-BONNER LUMBER COMPANY 
YELLOW PINE LUMBER 
HOUSTON, TEXAS 


Exclusive Sales Agents 
Kirby Lumber Company 
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BARDWOODSF 


MAPLEGPFLOORING 


SOF TWOODS 
FOR SALE: 


1—American No. 12 Hollow Arm Post Sander 
1—20” Scraper ; 
I—12” Scraper 

1—American No. 5 Circular Resaw 
1—American Double End Matcher 
5—Cross-cut Saw Benches 

1—Fay & Egan Double End Matcher 
1—American Ditcher 

1—20x32” Slide Valve Engine 
2—60”x18’ Tubular Boilers 
2—72”x18’ Tubular Boilers 


Write for further particulars on the above equipment 


LUG BER GO, 
MENOMINEE, 


MIGHIGA 
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WE CARRY COMPLETE 
- STOCKS OF 


Hemlock 


** The Wood External ** 








Birch meee Are You Looking For 


** The Wo Internal *® a = ‘ - 
egies ee White Pine Lumber, 
and all other Northern | ie Hemlock, Tamarack or 
Woods exploited by the sali Northern Hardwoods? 
Hemlock and Hardwood Association 





— 






Then send your inquiry to 


THE 


C.C. Collins Lumber Co. 


Manufacturers 
NORTHERN TIMBER PRODUCTS 
Mills and Main Office: 
RHINELANDER, WISCONSIN 


OUR SPECIALTIES: 
Quality ! Service ! 
Consideration! 


as interpreted by Webster 
and a clear conscience. 


Park Falls Lumber Co. 


Park Falls, Wisconsin 
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Test Upson Board! 
Prove its superiority 



































1. Whittle or saw 
it! It looks, feels 
and works like 
lumber. 


2. Break it! It’s 
nearly twice as 
strong as other 
boards. 


3. Paint it! One 
coat on Upson 
Board does the 
work of two on 
other 


4. Official Govern- 
ment testing ma- 
chine proves Upson 
Board withstands 
‘breaking test of 
nearly 400 pounds 
to the square inch. 


5. Approved 
Stretching machine 
shows Upson Board 
has nearly twicethe 


tensile = of 
average 








“The shrinking profit-dollar 


How much more could you have 





earned with Upson Board this year? 


HE value of your | net profit 
dollar today is 7! % less than 
it was five years sabe And 

it’s constantly shrinking! 


Prices of commodities are in- 
creasing, while profits on each 
dollar turnover are decreasing. 


Your profits today must almost 
treble those of 1914 to enable you 
to live and conduct your business 
as well now as then! 


What are keen business men 
doing to offset this shrinking 
profit dollar? 


They are concentrating their sell- 
ing effort on quality products 
—which builds permanent busi- 
ness, creates trade, and holds it. 


They are choosing the best pro- 
ducts in each line—a product with 
an established demand, because 
they are thus assured repeat 
orders, satisfied customers and 
better business which yields 


U 1S | 


better returns on their investment 
in the long run. 


They are limiting their business 
relationship to those manufact- 
urers who have a proven record 
for service and business integrity. 


Why Upson Selling Policy 
Offsets Shrinking Profit Dollar 


First.—Upson Board itself! It is 
so different from ordinary board 
—harder, stiffer, stronger—that 
you will find your customers 
readily recognize its superiority 
and demund it! 


Second.—The established demand 
for Upson Board provides a 
quicker turnover from repeat 
orders which means that you get 
increased profits from the capital 
invested. 


Third.—Upson Advertising co- 
operation assists you to secure the 
cream of the wall board business 
in your territory by increasing 





ON 


the demand and by enlisting the 
hearty support of carpenters and 


builders. 
Fourth—The Upson Selling 


Policy protects you against need- 
less competition. The Upson 
Company does not maintain 
branch offices, nor establish 
“orphan” companies to take your 
profts from you! Your Upson 
Board profits grow greater each 
year. 


Fifthh—_The Upson Company co- 
operates with dealers in a most 
helpful way, assisting you to 
establish your market and build 
your sales, 





Lay a firm foundation for 1920 
business hy becoming the Upson 
Board dealer in your locality. 
Write for samples andinformati 

THE UPSON COMPANY, 
132 Upson Point, Lockport, N.Y. 























UPSON 
PROCESSED 
BOARD 
“SS - Made by the The Upson 
iasind Fibre Board BOAR * + Company 
Authorities Lockport.N.Y. 
THE DEPENDABLE BOARD WITH THE FAMOUS GLUE CENTER 
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S ders and kindly consideration during th Ss 
ss orders and kindly consideration during the i 
SAA. ° . . x 
me year just closing. We fully appreciate your iG 
Nix cs : x 
Ss patronage for it is to this we owe whatever BS 
Oe success has been ours. — 
oy, © 
ae The one wish of “‘Sales Headquarters” iS 
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Our Specialties Are 


Uniform Grading Even Color and Texture 
Courteous and Equitable Dealings 








We Solicit your inquiries fjurton - Swartz 








raimatei-GULF RED CYPRESS 



































We are distributors for the 


Wier Long Leaf Lumber Co. 


and offer discriminating buyers 
a unique combination of high 
class product and superior service. 





BIRMINGHAM-ALA: Timbers a Specialty 


—cutting up to 60 feet long— can 
dress 24x 30". 


ps PAVING BLOCK STOCK 
LYAGL creosoten timeers ' 
IND *ARD and SHED STOCK R. W. Wier Lumber Co. 


LATH and SHINGLES 
J. E. DODD, Sales Manager 
First National Bank Blég- Houston, Texas 

















In the heart of slat Cypress Co. of Florida a" oS Cc 
The _ — ——— Perry, Hila. Wie ™ ¥ 
( — >) 
SALES AGENTS FOR THE PRODUCTS OF NINE. PLANTS 
LONG AND SHORT LEAF YELLOW PINE 
MISS@ERI LUMBER & AN 
onde CHANGE™EOMPANY 
225,000,000 feet annually. 
= ae y 
& & 
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The Lumber Possessing 


Character All Its Own 


While our lumber is, generally speaking, short- When you know Bude Quality worked up into 
leaf Yellow Pine, it has such pronounced ad- Finish, Ceiling, Siding, Casing, Base, Mould- 
vantages over much lumber which might legally ing and even Lath, you'll have an advantage 
pass as shortleaf that we couldn't, in justice to over your competitor’ who buys such items 
ourselves, permit it to become confused under haphazardly manufactured from merely short- 
so general a term—hence the name “Bude leaf pine. Why not let these ‘Bude Quality” 
Quality.” products build business for you? fj 


In addition to “Bude” Short Leaf products we also welcome 
orders for Long Leaf Timbers and Rift Flooring. Nothing like 
our Mixed Car Service for encouraging frequent turn-overs. 


Homochitto Lumber Co. 


General Sales Office, Brookhaven, Mississippi. 





Eastern Sales Office, SCRANTON, Penneylvenia } 


Selling also ‘Newman Brand” Dense Southern Pine Structural Material from Hattiesburg, Miss. 
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Long Leaf Yellow Pine 


ROUGH AND DRESSED 


Shingles, Dimension and Large Timbers, 


Flooring, Ceiling, Lath, Car Material 


Domestic and Export. 


Graves Brothers Company, _Hosford, Florida 








Long Leaf | 2x4 
Yellow Pine Buy It 


of a 


Dimension and _ Ties Specialist 


We are confining the output of our 


mills to this stock and are making While we manufacture general 


yard items, Flooring, Ceiling, 
? xX 4’ sa Specialty Siding; and work Car Decking 


to Pattern we are especiall 
—rough or surfaced 4 sides. P y 


equipped to turn out 2x4 
All stock is thoroughly kiln dried and 





offers big value to shrewd buyers. | Long Leaf Yellow Pine 
DAILY CAPACITY, 100,000 FEET. en d erson- a i ts 
Drop a line now. Lumb er Co. 
Escambia Mill Company Coryville, Fla 
Teleeach Ofiee, Pace,-Milton, Fla, Lv Diganee Telephon re a ag Se? <I 
President. Vice-Pres. & Gen. Mgr. Sec.-Treas. 














Stearns Lumber & Export Company 
Long Leaf Southern Pine Lumber and Timber 


For Export and Domestic Markets 


1 Stearns Lumber & Export Company 


PENSACOLA, FLORIDA 
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From “‘Florida’s Famous Forests’’ of 


Long Leaf Yellow Pine 


we can furnish the quality and quantity of 
lumber your customers require. 


A New Brand In addition to regular items in Shed and 


Every Buyer Should Know Yard Stock, we are prepared to manufacture 





The organization back of it is determined that this Any Len g th Dimension, 

brand shall for all time represent the best service . ‘ Pp 

in and the highest quality of Timbers, Railroad Material 
Long Leaf Yellow Pine or special orders. Get in touch with us 
Lumber and Timbers now on your future needs and let us show 


you the high quality of our products. 
We want you to know more about our facilities and high-grade 
lumber and therefore invite your future orders for anything in 





Factory Flooring, Roofing, Ceiling, 
Siding, Railroad and Car Materials, 
Boat Lumber & Timbers, R. R. Ties. 


Let as quote you prices today. 


Manasota Lumber Corporation Kanfla Lumber Co. 


MANASOTA, FLORIDA. HOLT, FLORIDA 














St. Andrews Bay Long Leaf 
YELLOW PINE 


comes from one of the finest timber sections in Florida. It’s the kind of lumber 
your customers are demanding every day. Investigate the superior qualities of our 
lumber and our facilities which insure prompt deliveries. 


Capacity: One Hundred Million Feet Annually. 
Let us suggest a trial order to you. 


St. Andrews Bay Lumber Company 


MILLVILLE, FLORIDA 








., YUR TWO BIG MILLS 


President ‘cut daily 125,000 feet of Virgin Growth Long Leaf 


Yellow @ Pine 


Timbers, Car Material, Dimension, Yard Stock, 2x4's 
our specialty. We also cut Gum, Oak and Hardwoods. 


Geneva Mill Co., Geneva, Alabama. CES 
Alabama-Florida Lbr. Co., | Noma, Fla. NOMA, FLORIDA 
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Established 1850 Incorporated 1913 


Telephone Central 5641 


CLARENCE BOYLE, INC. 


Manufacturers and Wholesalers 


Southern Hardwoods 
and Cypress 
ee cee CHICAGO 


Band Saw Mills and Branch Offices: 
Wildsviile, La. Atlantic Beach, Fla. 





Meridian, Miss. 








-FIR-SPRUCE-REDWOOD 


Idaho White 
and 
Western Pine 


Red Cedar 
Lumber 
and Shingles 


ACME LUMBER & SHINGLE COMPANY 


1505 Great Northern Building 


20 W. Jackson Boulevard, CHICAGO 





Tel. Harrison: (sees 








F. E. BARTELME, J. M. RIEL, 
President Treasurer 


THE KEITH LUMBER COMPANY 


Importers, Manufacturers and Dealers 
Hardwood Lumber, Mahogany 
FOREIGN WOODS 


2350 Laflin St., 
CHICAGO 


H. H. KREUTZER, 
Secretary 








**Good Lumber at Prices YOU Can Afford to Pay’’ 


E.L.CookLumberCo. 


KILN DRIED AND AIR DRIED 


NORTHERN—HARDWOODS—_SOUTHERN 





Ash Chestnut Plain Oak Walnut 
Basswood Red Gum Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 
WHITE PINE WESTERN PINE FIR CEDAR 
Ashland Ave., South of 22d St., CHICAGO 








Office and Yards: 
2349 to 2423 


@ * 
M & Dion South Loomis St. 
5 ; , CHICAGO 


TELEPHONES: 


CANAL 118 
(INCORPORATED) 


We Carry Hardwoods at Northern and Southern Mill Points 
in Addition to Our Local Kiln Dried and Air Dried Stock. 











GEO. D. GRIFFITH Cc. C. HUBBARD 


eco. B. Griffith & Go. 
WHOLESALE LUMBER 


805 LUMBER EXCHANGE BUILDING 
NORTHERN AND SOUTHERN Madison and La Salle Sts., 


TELEPHONE, RANDOLPH 
HARDWOOD AND PINE CHICAGO 2165 


SPECIAL—DRY STOCK 


10 Cars 8-4 No.3 Com. Hard Maple 
5 Cars 4-4 No. 4 Com. Birch 


Winegar-Gorman Lumber Co. 


SALES OFFICE 
39 So. LaSalle Street, CHICAGO, ILL. 











Thick Oak 


tear 6/4” No. { Com. 

2 cars 8/4” No. | Com. & Btr. 
2 ears 10/4” No. | Com. & Btr. 
5 cars 12/4” No. | Com. & Btr. 


DRY STOCK READY FOR IMMEDIATE SHIPMENT 


HARDWOOD MILLS LUMBER CO. woaiccsx. Chicago 


Southern Elm 


5 oars 4/4” Log Run 3 cars 12/4” Leg Rua 
{car 5/4” Log Run 1 car 16/4” Log Run 
fl car 6/4” Log Run 





Pilsen Lumber Company 


WHITE PINE, YELLOW PINE 
HEMLOCK, LATH & SHINGLES 


STRAIGHT OR MIXED CARS 


Quick shipments from our mills or from a 
large stock in our seven acres of yard at 


Laflin and 22nd Sts., CHICAGO 








D. S. PATE LUMBER CO. 
Yellow Pine Lumber 


Rasketen s640 1223 Lumber Exchange Bldg., CHICAGO 


White Star Lumber Company 
D. LIGHTBODY, Pres. D. McLEAN, Vice-Pres. C. E. CONKLIN, Sec. & Treas. 
811 Lumbermen’s Exchange Building, CHICAGO, ILL. 


MANUFACTURERS IE MILOCK AND CEDAR 


Jobbers of Yellow Pine, Fir & Red Cedar Phone Randolph 1069 
Sales Agents for Redwood Manufacturers Co. Mills at Mattoon, Wis. 











YELLOW PINE, CYPRESS, SPRUCE AND FIR LUMBER 


LATH FUEL WOOD AND CHARCOAL Shingles 
COVEY-DURHAM COMPANY 


Wholesale Only 
Tel. Harrison 6114 Manhattan Bldg. CHICAGO 








GEO. T. MICKLE LUMBER CO. 
YELLOW PINE AND FIR LUMBER 


Mills—Lawiey, Ala.; Hattiesburg, Miss, Stock Exchange Bldg., CHICAGO 
Exclusive Eastern Sales Agents: LUMBER MANUFACTURERS’ AGENCY, CENTRALIA, WASH. 
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Lumbermen Find 
New Opportunities 


Even in communities where few new homes are being built, 
farsighted lumber dealers are keeping their sales volume up 
to their fat year records by finding new opportunities—or 


rather, the need of material for alterations to put old homes 


in the same class with the more modern ones. And right there 
they make good use of 


OAK FLOORING 


Right in your own town there is a lot of this oak floor 
business you should be getting. Why not point out this 
extra work to some good carpenter friend of yours and both 
of you go after it? Look up the old homes that are for sale 
and show the owners wherein they can get better prices by 
putting a few hundred dollars into oak floors; pick out those 
homes in which there are daughters that entertain; also those 
belonging to people who have laid up a good supply of this 
world’s goods and who take pride in keeping up to date. 
You'll be surprised how much profitable business you can 
create with a little effort. 


Ask us for particulars about 
oak flooring and tts advantages. 


Oak Flooring Manufacturers’ Assn. 








1021 ASHLAND BLOCK: CHICAGO: 
OF QUALITY. \ OAK | RESPONSIBILITY. 
TT MA 
Lw Sa So 


THERE IS PLENTY of Oak Flooring in Ware- 
house Stocks. You can get what you need—NOW 
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Quick Shipment— 


ear 12/4 No. 
car 6/4 No. 


mm 0D mm OI 


ears 5/4 No. 2 Com. 

cars 4/4 No. 2 Com. 

ears 6/4 No. 2 Com, 
9 


Com, 


1 & No. 2 


& Btr. Ash 

& Btr. Soft Elm 

& Btr. Soft Elm 

& Btr. Soft Elm 
Com. Hard Maple 


80% No. 1 Com. 


— 


Jackets 


cars 8/4 No. 2 Com. Hard Maple 
car 4/4 No. 2 Com. & Btr. Rock Elm 


— 


cars 4/4 No. 2 Com. Birch 
lecar 5/4 No. 3 Com. Ash 


lecar 8/4 No. 2 Com. & Btr. Hard & Soft 


Maple 


4 Lumber 
Bissell Company 
Mills at Tripoli and Spur S-315, Wis. 
Sales tment, Marshfield, Wis. 


aie 
iy 


To Our Many Friends 
We Extend the 


Season’s 
Greetings 


and wish you continued 
Prosperity throughout 


1920 


FLANNER - STEGER 
LAND & LUMBER CO. 
BLACKWELL, WIS. 








Northern Hardwoods 


We operate two large band Saw 
Mills at Oconto, Wis., and at Nahma, 


Mich., and are large producers of 
Northern Hardwoods — principally 
Basswood, Birch, Beech, Maple and 


Elm, in all grades and thicknesses. We 
aim at all times to carry a full assort- 
ment of oe Air-dried Stock on 
hand. 

We are sawing some of the finest 
Timber that Wisconsin and Northern 
Michigan produces, and nearly sixty 
years of sawing have taught us how 
to make Lumber and make it right. 

The name OCONTO COMPANY 
gives every assurance of quality, manu- 
facture and grading. 


conto ompany 
817 Ry. Exch. CHICAGO 
Mills and Yards at Oconto, Wis., and Nahma, Mich. 


oti 
So orawmang 





Northern 
Hardwoods 


Send your inquiries 
to 


Kraus Hardwoods 


MARSHFIELD, WIS. 





For Immediate 
Shipment— 


1 car, about 15 M’ Hemlock Timbers 

8 cars 1” low grade Cedar Crating S2S 
1 car 16-4 Hard Maple Hearts 

1”and thicker common and better Birch 


Send us your inquiries for the better 

rades of Hardwoods, Hemlock an 

ine as well as Crating Material, Lath, 
Shingles and Wood. 


H. E. Sievwright Lumber Co. 


Stevens Point, Wisconsin. 








Pime - Hemlock - Tamarack - Spruce - Cedar - Balsam 
Elm - Red Oak 


Birch - Maple - Basswood - Ash - 


Northern POPLAR 


Two million Minnesota 
Poplar now gol into pile— 
cutting 1” 134” & 1%”. 
1500M can be cut to order. 
500M dry. Cancontract pro- 
duct log culls out. 


Mixed Pine—Spruce, Balsam, 
White and Jack— %million—No. 
4& Btr.1’’ &2’’. Canstart ship. 
ments at once. 


Northern Hardwoods—all the time. 
H. J. Stone Co., Marshfield, Wis. 





Macdonald-Krause Lumber Co. 


SPECIALISTS 


Northern Crating Lumber 


Resawed, surfaced or rough 
Birch 

Hemlock Basswood 
Pine Ash 
Spruce Elm 
Poplar Maple 

and the upper grades, 

of course. 


Write Us. {RHINELANDER, WIS. 





























BIRCH cure Ye ie. 2 & Bt. 
e. 
Manofacturer and Wholesaler Semeafa rh dati aide Loar 8/4 No. 2 & Bir 
nice, no thick stock) tcar 5/4No. 4 
semen ne, Ge 8 BE 
. e e °. . 
: 4 cars 6/4 No. 
Wisconsin pended ot 3 cars 6/4 No. 8 
Hardwood Lumb faaanes AE W HITE PINE 
cars 0. 
ar woo um er 3 cars 5/4 No. 8 Ha oie Ne: A 
tear 6/4No. | & No. 2 ROCK ELM 
fear 6/4No. | & Btr. | car 8/4 No. 2 & Btr. We manufacture and carry in stock at 
™ ‘ d car 8/4No. | & Btr. | car 8/4 all times a complete assortment of 
SOFT MAPLE y e 5 
RI Muneancaer, Soare4/4.No. 28 Bir. Seare5/4 Log Run White Pine Common, Shops and Selects 
Wisconsin fear 4/4 Ne. | & No. 2 (car 5/4 Log Run 
Can make i diate shi and will make spe Pi oti o is ey “24 bg a. by 
} : im t \. t re 
cial prices. Write or wire us immediatel ly. mo Mea prc , A e ps4 jong on oe 
9 WE SOLICIT YOUR BUSINESS 
J. H. O’Melia Lumber Co. ' 
RHINELANDER, WIS. Rust-OQwen Lumber Co., Drummond, Wis. 
oo aie am ene | 
oo eesti ire 


C. P. Crosby 


Choice Dry Wisconsin Hardwoods 


ASH 
lear 1” No. 2 & Btr. 
2 cars |” No. 3 
BASSWOOD 
tecar 5/4 No. 2 Basswood 
4 cars 4/4 No. 3 Basswood 
2 cars 5/4 No. 3 Basswood 


SOFT ELM 
3 cars at 2 & Btr. 
3 cars 5/4 No. 3 
3 cars 6/4 No. 2 & Btr. 
5 cars 6/4 No. 3 
'car 8/4 No. 2 
HARD MAPLE 
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How's this for wide Poplar boards? 


A request for prices and other information will bring 
a quick response from any of the following producers 
of West Virginia Hardwoods: 
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Maple Oak Birch Beech Poplar 
Basswood Cherry Chestnut 


In no State of the Union is a greater variety of excellent 
hardwoods produced than are grown in West Virginia. 
Because this is true consuming factories and other buyers 
of hardwoods in quantities have long looked to the hard- 
wood manufacturers listed on this page for their supplies 
of Maple, Oak, Poplar, Cherry, Basswood, Birch, Beech, 
Hickory and Chestnut. 


Flooring manufacturers especially have shown a prefer- 
ence for West Virginia Oak and Maple of the grades used 
for that purpose. Automobile and other vehicle manufac- 
turers have used both these woods in large quantities, and 
furniture factories find the stock carried ample to meet 
their every need. Piano manufacturers and makers of 
phonographs use maple and birch in increasingly large 
quantities, finding that the “white wood” of the former 
takes the stain beautifully for finish in other than natural 
colors. 

Poplar also is cut in quantities and varied assortment of widths 
and thicknesses that enable the mills listed to meet the demands of 
consumers of this excellent wood. The accompanying illustration, 
which was made from a photograph taken at one of the mills listed, 


shows the width and quality of poplar obtainable from regular kiln 
dried stocks in abundant supply. 


Pe A sl inci edna nd anaes a 6004 Chelyan, W. Va. 
CBE ec eg nd ts: ra Parkersburg, W. Va. 
Fm Ce Le TTT | | & nara Huntington, W. Va. 
igs ddedie a ieee eee eR ORO OE Cowen, W. Va. 
pRB RL ar re Weston, W. Va. 
bo Peo RRS) E & > rare Nallen, W. Va. 
Renee VALLEY Eh GO). 6 ok. ee eee hee ees aia Tioga, W. Va. 
CHERRY RIVER BOOM & LUMBER CO... .Penn Bldg., Philadelphia, Pa. 
oe ns oad eae ea Alexander, W. Va. 
I I igo Ds gg owas a ane ae eee Weston, W. Va. 
THE MEADOW RIVER LUMBER CO................ Rainelle, W. Va. 








PARDEE & CURTIN LUMBER CO. .........4¢ 0045: Clarksburg, W. Va. 
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SK any doughboy who was “over there” and 
he will tell you that American railroads are 
the best in the world. 


He saw the foreign roads — in England and France, 
the best in Europe — and in other Continental coun- 
tries — and he knows. 


The part railroads have played in the develop- 
ment of the United States is beyond measure. 


American railroads have achieved high standards 
of public service by far-sighted and courageous in- 
vestment of capital, and by the constant striving of 
managers and men for rewards for work well done. 


We have the best railroads in the world — we 
must continue to have the best. 


But they must grow. 


To the $20,000,000,000 now invested in our railroads, there 
will have to be added in the next few years, to keep pace with 
the nation’s business, billions more for additional tracks, stations 
and terminals, cars and engines, electric power houses and trains, 
automatic signals, safety devices, the elimination of grade cross- 
ings — and for reconstruction and engineering economies that 
will reduce the cost of transportation. 


To attract to the railroads in the future the investment funds 
of many thrifty citizens, the directing genius of the most capable 
builders and managers, and the skill and loyalty of the best 

workmen — in competition with other industries bidding for 
mm “= 4 og hk capital, managers and men — the railroad industry must hold 
mi | + “eZ , out fair rewards to capital, to managers and to the men. 


ih American railroads will continue to set world standards and 

adequately serve the Nation’s needs if they continue to be built and 

The railways of the United States are more operated on the American principle of rewards for work well done. 
than one-third, nearly one-half, of all the rail- 


ways of the world. They carry a yearly traffic . ; ° . 

so much greater than that of any other country hi, advertisement Lb published by the 
that there is really no basis for comparison. - 
Indeed, the traffic of any two nations may be eAssocuation 76) j “Grecutives 
combined and still it does not approach the 


commerce of America borne upon American 


railways. i : Z . Those desiring information concerning the railroad situation may obtain litera- 
United States Senator Cummins. ture by writing to The Association of Railway Executives, 61 Broadway, New York. 
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bla exceptional quality of virgin timber and excellent shipping fa- 
cilities around Tuscaloosa attracted numerous sawmill operators. 
More than 700,000,000 feet of Yellow Pine is manufactured annually 
within 50 miles from Tuscaloosa and practically 90% of it is shipped 
to buyers from this big concentration point. The following firms can 
therefore prove helpful to buyers of 


Long and Shortleaf Timbers, Joist, 


Dimension, Common Boards and a 
High Quality of Shortleaf Kiln Dried Finish. 


SPECIALTIES: Shortleaf 2-inch Air Dried Framing and Common Boards 
worked S2S, Shiplap and D. & M. 


Shrewd buyers will appreciate our Facilities. 


Trotter-Hall Lumber Co. Rumley-Allison Lumber Co. Stevens-Daly Lbr. Co. 
Allied Sales Corporation Hughes Lumber Co., Inc. West Alabama Lumber Co. 
R. V. Elledge | Massa Lumber Co., Inc. (Albert L. Lindsley 
Fitts-Turner Lumber Co. Geo. W. Phalin Lbr. Co. Alston-Parker Lumber Co. 


LUMBERMEN VISITING TUSCALOOSA, ALA., WILL FIND FIRST-CLASS ACCOMMODATIONS AT THE McLESTER HOTEL 
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SERVICE - INTEGRITY 
QUALITY DEPENDABILITY 


Are the Foundation of the Edifice of Business Success which this Insti- 
tution has built. ‘The Satisfaction of Profitable Trade binds our Custom- 
ers to us. From all Lumber Merchants who appreciate a Product in 
which these Qualities are Inherent, we respectfully Solicit Correspondence. 
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WEYERHAEUSER TIMBER COMPANY 


THE MILLS OF SERVICE 
EVERETT, WASHINGTON 
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DotyQuality 


because our stumpage was 
selected with the view of 
manufacturing lumber a little 
better than the other fellow’s. 
Eastern buyers are invited to 
ri try our high grade 
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saa SES ., Little Tommy Tittlemouse 
(i= : Lived inashingled house; 
F IR, CEDAR, —— “os sx He never got wet 


For he always set 
Under a ‘“‘Diamond B”’ 
shingle. 





HEMLOCK 


finish and yard stock. We cut 
Timbers any size up to 110 
feet long. 






People who use “Diamond B” shingles always 
keep dry. Sawed from the choicest redcedar, ex- 
pertly inspected, packed and dried to perfection, 
ready for delivery when your order is received, | 
these are ‘‘Diamond B”’ shingles made by 






Let us mix acar for you today. 


DOTY SHINGLE €o. 














Bloedel Donovan Lumber Mills 


1018 White Building, 
SEATTLE, U.S.A. 


Douglas Fir, Spruce, Western Cedar and Red Cedar Shingles. 










This trade mark Chicago Representative Minneapolis Representative 
on shingles in- SINE BROTHERS, Ww. W. VAWTER. 
sures satisfaction. 517 Lumber Exchange Building. Lumber Exchange Building. 
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Calitornia 


SUGAR PINE 
WHITE PINE 


Redwood 
Western Soft Pine 


Idaho White Pine 
Fir Spruce Cedar 


Coast Hemlock 
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Daily capacity of our mills ample to insure 


SERVICE THAT HOLDS TRADE 


AMERICAN TRADING 
COMPANY 


244 California Street, 
San Francisco, California. 


NEW YORK OFFICE, 
25 BROAD STREET. 
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of Factory Lumber 


Buyers and Yard Stock 


Now is the time to get acquainted 
with the exceptional high quality 
of our lumber and the modern fa- 
cilities we have for promptly filling 
your rush orders for 


Mountain 


Looking : 
Glass Ine 


Fir and Larch Lumber 


This high altitude wood appeals to 
carpenters and factory men because 
of its softness and freedomfrom pitch 
pockets. We can ship you either 
Air Dried or Kiln Dried Stock. 
Let us mix a car of Factory Plank, 
Finish or Yard Stock for you. 


Write us for prices today. 


The George Palmer 


LaGrande, Ore. Lumber Co. 














Many Factory Men 
In the East Use 


Y ellow Fir 


because it runs strong and Clear. Our tim- 
ber is old growth and is cut at an altitude of 
2500 feet in the Cascade mountains—where 
the trees attain large proportions and possess 
a soft fibre. 

Our large stocks of thoroughly air dried 
lumber suggests quick shipments to all East- 
ern points. 


Retail Dealers 


are invited to investigate our facilities for 
supplying Fir Yard Stock, Finish, Timbers 
Hemlock Flooring, Finish and Boards. 


Send us your inquiries. 


SILVER ALLS 


TIMBER COMPANY 
Annual Capacity, 100,000,000 feet. | SILVERTON, ORE. 














We have a Daily Capacity of 
500,000 feet 


and all we need is more 
cars to enable us to sup- 
ply your entire needs with 


BEST QUALITY 


Douglas Fir 


TIMBERS AND YARD STOCK 


Write or wire us 
and find out what 
we can do for you. 


Chas. R. McCormick Lumber Co. 
OF OREGON 
Manufacturers and Rail Shippers 
OFFICE 
PORTLAND, OREGON 


ST. HELENS CREOSOTING CO., MILLS AT 
ST. HELENS, ORE. ST. HELENS, OREGON 
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Build Trade 
On Merit 


and you will build permanently. Price is a minor con- 
sideration when you give full value for the money spent 
with you and that’s why we call your attention to our 


- Douglas Fir and Hemlock 


FLOORING, CEILING, RUSTIC, DIMENSION, ETC. 











Some of | 
: \ 
our Fir 
Factory 
Flooring. 








High speed milling machinery, power cranes, 
modern tramway systems, adequate railroad 
facilities and a deep water harbor all contribute 


on car or cargo orders. We invite orders 
from exacting buyers of Long Timbers, Bridge 
and Railway Material, Car Stock, Piling, 





to our success in maintaining prompt service 


Fir and Hemlock 
Rail Shipments from 


Mill City, Oregon 


Each of our 3 Plants maintains 
its own Sales Office. 


Astoria, Ore. 


Posts, etc. 


Hammond Lumber Company 


Main Office—260 California St. 
SAN FRANCISCO 


R-e-d-w-o-o-d 
Carand Cargo Shipments from 
Eureka, California 
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Sawmill and log pond at Springfield, Ore.. plant. 


This is the log storage capacity 
we have to draw on in the 
filling of your rush orders for 


Oregon (fix) Pine 


Try us next time on anything in Yard Stock, 
Car Material or Long. Timbers up to 110 feet. 
Write or wire at our expense today. 


Booth-Kelly Lumber Co. 


EUGENE, OREGON 























Fir, Spruce, 
Hemlock? 


Finish, Yard Stock, 
Lath, Shop, Tim- 
bers, Car Material, 
Ship Decking. 

R. C. Shingles. 


Merchantable Spruce 
Plank and Boards are 
a specialty at our 
mills. 


Big Business 
Is Here Now 


for the dealer who has 
in stock a good variety 
of lumber in the woods 
generally used by 
builders. 


Let us help you re- 
plenish your broken 
assortments. Our 
stocks embrace every- 
thing you need and our 
facilities for shipping 
by car or cargo insure 
prompt service. 


Get in touch with us now 
on your future needs. 


Mills at 


Raymond, 


Hart-Wood Lumber Co. 


General Sales Office, 


Northwestern Bank Bldg., Mill Output 


200,000 


Wash, PORTLAND, ORE. Daily 


Chicago Office: 20 West Jackson Boulevard. 


Eastern Representatives: 






Duquesne Lumber Co., Pittsburgh and Philadelphia. 
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any items in 


the rest to us. 


Let us co-operate with you on 


Birch, Basswood, 
Hard Maple and Elm 


Tell us your requirements and then leave 


For years we have catered to 
particular factory buyers and 
many of them today regard 
us as “specialists” in this class 


of lumber. 


Perhaps you too can benefit 
from our long experience and 
and intimate acquaintance 
with buyers’ needs. Why not 
give us a trial and let us 
demonstrate what we mean 
by “co-operation” ? 


Sawyer Goodman Company 
Goodman Lumber Company 


MARINETTE, WISCONSIN 























“‘Quality First’’ 


Deschutes White Pine 


Product of mills of Brooks-Scanlon 
Lumber Company, Bend, Oregon. 
Sales Office for lowa, Nebraska, 


Colorado, Wyoming, Montana and 
North and South Dakota. 





We market the stock of two of the 
largest mills on the Pacific Coast, 
whose products consist of 


Douglas Fir 
Hemlock 


and Spruce 





ORI 3 Send us your 
when ETD AS inquiries. 


Buswell Lumber Company 
NORTHWESTERN PORTLAND, ORE. 


BANK BUILDING, 











Something More 
Than a Mere Promise 


is back of our statements of 
prompt deliveries. We have 
the facilities and well bal- 
anced stocks that guarantee 
immediate attention to your 
orders. Make us prove it on 
your next mixed car order of 


Western 
Soft Pine 


Fir and Larch 


Get Our Prices Today. 


Fir and Larch 
Dimension and Boards 


B and Better 
Larch Flooring 


Shop and Selects 
for the Factory Trade 


Bonners Ferry Lumber Co. 


LIMITED 
BONNERS FERRY, IDAHO 


Sales Representatives: WEYERHAEUSER SALES CO., St. Paul, Minn., and all Principal Cities. 
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WEYERHAEUSER FOREST PRODUCTS 











Quality—Service 





Weyerhaeuser Sales Company 


General Office, Merchants National Bank Building 
SAINT PAUL, MINNESOTA 


BRANCH OFFICES: 
CHICAGO, ILL., 935 Cont. & Com’! Nat’l Bank Bldg. 
MENNEAPOLIS, MINN., 732 McKnight Building. 
SPOKANE, WASH., 1028 Old Nat’! Bank Building. 
DETROIT, MICH., 1234 Dime Bank Building. 
DENVER, COLO., 406 Chamber of Commerce Bldg. 


TONAWANDA, N. Y. 


SELLING REPRESENTATIVES FOR 


Cloquet Lumber Company, Cloquet, Minn. 
Cloquet Tie & Post Company, Cloquet, Minn. 
Johnson-Wentworth Company, Cloquet, Minn. 
Northern Lumber Company, Cloquet, Minn. 
Northland Pine Company, Minneapolis, Minn. 
Pine Tree Manufacturing Co., Little Falls, Minn. 
Southern Lumber Company, Warren, Ark. 
Snoqualmie Falls Lbr. Co., Snoqualmie Falls, Wash. 
Boise Payette Lumber Company, Boise, Idaho. 


Bonners Ferry Lumber Co., Bonners Ferry, Idaho. 
Dover Lumber Company, Dover, Idaho. 

Humbird Lumber Company, Sandpoint, Idahe. 
Potlatch Lumber Company, Potlatch, Idaho. 

Edward Rutledge Timber Co., Coeur d’Alene, Idaho. 
Weyerhaeuser Timber Company, Everett, Wash. 
Eastern Lumber Company, Tonawanda, N. Y. 
Victoria Lumber & Mfg. Co., Ltd., Chemainus, B. C. 


MANUFACTURERS AND WHOLESALERS 


Minnesota White Pine 
Idaho White Pine 
Washington Fir 
Western Soft Pine 


Arkansas Soft Pine 
Idaho Red Fir and Larch Coast Hemlock 
Idaho Cedar 


Idaho White Fir 
Idaho Spruce 


Cedar Posts and Poles 


DISTRICT AND TRAVELING REPRESENTATIVES 


. S. CASE, Merchants Nat’! Bank Bldg., St. Paul, Minn. 
. N. TATE, Merchants Nat’! Bank Bldg., St. Paul, Minn. 
V. CLUTE, Merchants Nat’! Bank Blidg., St. Paul, Minn. 
. H. BARTLETT, Merchants Nat’! Bank Bldg., St. Paul, Minn. 
. D. ROSENBERRY, Merchants Nat’! Bank Bldg., St. Paul, 


Minn. 


oper 


~~) 


. K. SOUTHWORTH, P. O. Box 620, Billings, Mont. 

L. BENGSTON, Rainbow Hotel, Great Falls, Mont. 
. E. ISENBERGER, 732 McKnight Bldg., Minneapolis, Minn. 
. I. KELLOGG, 926 McKnight Bldg., Minneapolis, Minn. 
. C. LAUREN, 3733 Pillsbury Avenue, Minneapolis, Minn. 
. M. GREER, 3239 First Ave., South, Minneapolis, Minn. 
ORGE W. PETRIE, 1425 Chemical Bldg., St. Louis, Mo. 
. D. REMINGTON, P. O. Box 432, St. Jecsph, Mo. 

. H. LEWIS, 406 Chamber of Commerce, Denver, Colo. 
ie HUGHES, P. O. Box 603, Omaha, Neb. 
. B. ROY, P. ‘0. Box 303, Lincoln, Neb. 
LAUDE M. STAPLETON, Pacific Hotel, Norfolk, Neb. 

. H. NORTON, P. O. Box 582, Hastings, Neb. 
N. McDEVITT, R. 935, 208 s. La Salle St., Chicago, Ill. 
OB’T MARKHAM, R. 935, 208 S. La Salle St, Chicago, Ill. 

. E. PENFIELD, 1234 Dime Bank Bldg., Detroit, Mich. 
.B. SPENCER, 1234 Dime Bank Bldg., Detroit, Mich. 
— B. DANIELS, Morton House, Grand Rapids, Mich. 

A. WILLIAMS, Augusta, Wis. 

a: “DRAKE, P. O. Box 33, Appleton, Wis. 

| E. WATTS, 429 Park Place, Milwaukee, Wis. 


spreunsoararanr? or? 


ON LAWRENCE, 1028 Old Nat’! Bank Bldg., Spokane, Wash. 


G. A. MUNDINGER, Lock Box 201, Madison, Wis. 

W. D. McGUIRE, Lock Box 535, Wheaton, III 

L. S. CHILDS, P. O. Box 119, Rockford, Ill. 

J. A. McCLANAHAN, P. O. Box 294, Peoria, Ill. 

A. W. BROWN, Inman Hotel, Champaign, IIl. 

F. G. EMERSON, P. O. Box 478, Minot, N. D. 

A. N. FREDRICKSON, Grand Pacific Hotel, Bismarck, N. D. 
G. W. SCOTHORN, Box 454, Watertown, S. D 

. A. STEWART, Northfield, Mass. 

. G. PERDEW, 802 Merchants Bank Bldg., St. Paul, Minn. 
‘We BARKER, P. O. Box 55, Station A, —— la. 

. E. MUHL, P. O. Box 773, Ft. Dodge, Ia. 

. E. SIPES, P. O. Box 218, ‘Des Moines, Ia. 

E. MULROONEY, ra o. "Box 896, Sioux City, la. 

. S. ARCHIBALD, 1604 Arlington Ave., Davenport, Ia. 
R. HOWIE, P. O. Box 52, Marshalltown, Ia. 

mF MULROONEY, 1015 Lexington Bldg., Baltimore, Md. 
R. REYNOLDS, Courtland Hotel, Kokomo, Indiana 

G. KEIZER, Tonawanda, | > # 

ORGE W. BALL, 309 Casino Ave., Cranford, N. J. 

. H. RUMBOLD, Christiana St., North Tonawanda, N. Y. 
ies MILLENER, 58 Grove St., Tonawanda, | s 
oe 
ag 


RROE POP EPH 


=a 


SHURTLEFF, 532 Mulberry St., Williamsport, Pa. 
GOODRICH, 408 West 115th St., New York City 

E. O. GIFFORD, New Hartford, N. Y. 

HARRY A. KAY, 1249 North Frazier St., Philadelphia, Pa. 
GEORGE B. KNOX, 1520 Negley Ave., Pittsburgh, Pa. 

W. H. SCHMIDT, 1547 Miller St., Utica, N. Y. 

L. J. FEINAUGLE, 5262 Carnegie Ave., Pittsburgh, Pa. 


rm 


Orders or inquiries addressed to any of our offices or representatives 
or sent direct to the mills will have prompt and careful attention. 


| Weyerhaeuser Quality 


Weyerhaeuser Service 


—_ 





\ 
| 
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Sugar Pine 


The Standard 
Pattern Lumber 


ee 








Soft 


Texture 








Dependable 
Grades 








One of our huge 700’ long dry lumber sheds. 


Standard Lumber Co. 


SONORA, CAL. 


Manufacturers 











— 











California Sugar and White Pine Co. 


Suite 1115 First National Bank Bldg., SAN FRANCISCO, CALIF., U.S. A. 


alifornia > SUGAR PINE 
alifornia > WHITE PINE 
ARIZONA SOFT PINE 


We serve the world with the log products of 20 mills. 
FACTORY AND YARD LUMBERS 





Bear in mind the 


LEADERS 


Representatives: 





Frederick T. Staats, 
1180 Woolworth Bldg., N. Y. City 
(Atlantic States) 


Louis Wuichet, 
712 Railway Exchange, Chicago, IIl. 
(Middle States) 


C. R. Harper, 
4920 Chicago St., Omaha, Neb. 
(Iowa, Nebraska, Minnesota, South 
Dakota) 


C. J. Reynolds, 
Muehlbach Hotel, Kansas City, Mo. 
(Kansas and Missouri) 


A. H. Brown, 
P. O. Box 507, Dallas, Tex. 
(Texas, Oklahoma, Arkansas, 
Louisiana) 


F. J. Anderson, 
P. O. Box 623, Albuquerque, N. M. 
(Arizona, Colorado and New 
Mexico) 

















Redwood for Durabilit, 


























— 


Gang Way of Air-Dried 
Redwood Siding Stock 
for Eastern Shipments 


REDWOOD 


From the House of Quick Shipments 


never fails to win the admiration of Eastern buyers. It is 
manufactured to meet exacting requirements and large stocks 
insure prompt shipments. We have the largest stock of 


Strictly Air Dried Redwood Uppers 


in existence; as well as complete assortments of Famous 
Remco Machine Banded and Continuous Stave Pipe; also 
Remco Tanks. 

Millwork Strictly First-Class—Service and Quality Unexcelled. 


Redwood Manufacturers Co. . 


Main Office & Plant, PITTSBURG. (Contra Costa Co.) CALIFORNIA 
San Francisco Office:—1600 Hobart Building 
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Receivers of Freight Can 
Assist! 


“By prompt unloading of cars and notice thereof to the 
carrier. 


“By ordering goods in quantities representing the full 
visible or safe-carrying capacity of cars. 


“By ordering from the nearest available source of 
supply.” 


“A resumption of intensive loading will not merely 
reduce the number of cars under load, but will also 
relieve congested terminals where it is a question of 
track room rather than equipment.” 


Your earnest co-operation is absolutely necessary that 
the present acute car shortage may be minimized and 
relieved at the earliest possible date. 


You will be able to secure stock much more quickly if 


. you use your best efforts in unloading cars within 
TWENTY-FOUR HOURS—and ORDER FULL CAR 
LOADS. 


All working together will be the means of solving the 
Transportation problem which is now so vitally inter- 
woven in the every dav affairs of all kinds of business. 


Do Your Share! 


Crookston Lumber Co. 


Sales Department 


903 First Nat’l—Soo Line Bldg. 





Telephones: | iS. ieee 
MINNEAPOLIS, MINN. 
SHEVLIN-CARPENTER CO. M. L. ELSEMORE 
2080 Continental and Commercial Bank Bldg. Sales Agent 
Telephone, Wabash 6135 5@ Union Square Guardian Life Building 


New York City, N. Y. 
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E. G. Griecs Incorporated under the laws of C. C. BRONson 
Presivent the State of Washington TREASURER 


Merit the Confidence Bumbermen’s ‘Andemnity Exchange 
of Your Customers Peon Manet Sue Honus Arrommnerior cis en Yon 


SEATTLE, WASH. 





* BOARD OF TRUSTEES 
by helping them keep down the cost anaes lyon ete i ai ie ia, 


tla? 7 ; 71 St. Paul & Tacoma Lbr. Co. Bloedel- Donovan Lbr. Mills The * small & Bucklin Lor, 
of building, without jeopardizing oe Yr ate Sm 


e . 
Victoria Lbr. & Mfg. Co., Ltd. Clark & Wilson Lumber Co. J. E. BRATNOBER 
wear service. You can do this when gem ennnda an owe i. a 


" C. Mills Thr. & Trdg. Co. Ci RALPH H. BURNSIDE 
you recommend the use of B. C. Mills Tbr. & Trdg. Co. Clear Lake Lumber Co RALPH H. BURNSIDE 
W. Y. KELLOGG C. C. BRONSON t 
Calif. Door Co. Day Lumber Co. A. L. PAINE 
ED. R. HOGG National Lbr. & Mfg. ¢ 


Fir and Larch | The Atlas Lumber Co. 


EBURNE SAW MILLS, LTD. 


Marpole, B. C., Sept. 30th, 1918 
Jas. H. de Veuve, Esq., 
311-18 White Bldg., Seattle, Wash. 


Dear Sir:—Yours of the 28th inst., enclosing drafts in settlement 
ss ie of our recent fire loss is at hand with enclosures as stated. 
These two woods, when used long life to buildings. We We wish to thank you for the prompt and satisfactory liquidation 


for structural purposes, never have a No. 2 and 3 dimension of our loss and we also wish to express our appreciation of the fcsir 
fail to “make good. Being which enables you to satisfy adjustment made by Mr. Canfield. We feel that we obtained every 
free from big knots and pos- your customers on quality and thing to which we were entitled and any avoidable loss which we 
sessing a fibre which helds price. We have large stocks have sustained was owing to our not exercising sufficient care 


° ; > : ° : : in placing our insurance. The amount of this loss, however, was 
nails, this dimension insures of it 16 ft. in length. comparatively small. 


We are progressing very nicely with our new construction and the 


Another Good Buy Is Western White Pine new frame is practically under roof. 


We will be asking you before many days to place some insurance 
on the new building. 





Yours truly, 


=) =) Let us mix a car of the best selling EBURNE SAW MILLS, LIMITED, 
items and include some of our Idaho 


White Pine, Fir, Larch, Spruce and Per P. D. Roe. 
BD) | Cedar lumber. Tell us your needs 
today. 


Fire Insurance Only—Strictly Inter- 


Insurance with Specific not 
Blackwell & Panhandle Sales Office Joint Liability 


mfils at Coeur d'Alene mills at Spirit Lake, Eastern Representative: Southern Representative : 
51-57 John St., New York Hennen Bldg., New Orleans 


AD ELITE, 


ASBESTINE FIRE RETARDANT 
SHINGLE PAINT 
PROFITS caisingtesyou 


can make an 


1 | easy profit from the sale of AD-EL-ITE 
Large Stocks Dependable Quality Adaaien Fire Retardant Shingle Paint. 


: | AD-EL-ITE Shingle Paint seals the sur- 
Safe, Sure Service | face so that sparks can not lodge in the 









































| crevices and easily ‘‘catch.’’ It prevents 
we offer warping and curling. 


There are beautiful shades and the paint 


WESTE White IDAH White may be brushed on or dipped. 
Pine Pine | Send for descriptive circular and special 


proposition. 


Fir and Larch Lumber 


Get our prices and discounts. It is to your 
advantage not to delay. 


Mouldings Box Shooks Lath | ADAMS & ELTING C0. 


716-726 Washington Bivd., Chicago. 


Deer Park Lumber Co, iste 


AD-EL-ITE PERFECT PAINTS pono ev 
DEER PARK, WASH. FOR EVERY PURPOSE. QUINT PRS. ASSOC. OF THE U% 
> 
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Cleanliness Enhances Value in Lumber 






and proves a big help in selling to builders who 
are exacting in the quality of their lumber. 


The photo herewith shows 
our loading shed where all 
dressed lumber is loaded 
under cover. This insures 
you stock as bright and 
clean as when it leaves our 
planing mill. Our methods 
of manufacture, drying and 
shipping are based on ren- 
dering service of the highest 
type. 


Rite - Grade 


Douglas Fir 
Cedar Lumber 





We have long supplied the 
eastern yard trade and can 
therefore intelligently ad- 
vice with you on the best 
selling items to stock. You 
need have no reluctance in 
featuring our products, for 
our-immense timber hold- 
ings guarantee you a steady 
supply of “Rite-Grade”’ 
products for years to come. 


‘Clear-Lake 


Red Cedar Shingles 





Partial view of our loading platform. 


Let us quote you prices. 





6, sere? 


at LUMBER CO, 





MARECTURED, CTURED EXCLUSIVELY 
FRANK HORTON, Pr 


Winona, Minn, 


B. R. LEWIS, Vice-Pres. & Gen. 


Mgr., Clear Lake, Wash. 


F. H. JACKSON, Secretary, 
Clear Lake, Wash. 


ROSCOE HORTON, Treas., Winona, Minn, 
S. B. LEWIS, Gen’l Sup’t, Clear Lake, Wash. 
E. P. KEEP. Sales Mer. 





All ‘‘ Rite - Grade ’’ Inspected 





Clear Lake Lumber avail 


CLEAR LAKE, 


REPRESENTATIVES: 


wasHincton, Company | si0csresrmmt™ 


‘“‘The Home of Rite-Grade Lamber.”’ 











A. H. THIELE, Linclon Hotel, Watertown, 8. D. 
W. K. MOORE, Billings, Mont. 

















LE! us help you keep your 

yard filled with good selling 
items in Fir, Cedar and Hem- 
lock lumber. We manufacture 
everything in Shed and Yard 
Stock; also Red Cedar Shingles. 


When you want Timbers, any size up 





























Parti. 1 View of Our Big Sawmill. 


MANUFACTURERS OF 


Douglas Fir and 


Some of our Fir Flooring. Western Hemlock Lumber 


and Fir Lath 


CAR OR CARGO. 


When ng man Timber ayes Canyon Lumber Company 


30” x30", we can cut — for you from 


virgin ‘growth timber. 


McCormick Lumber Co. Daily Mil Capacity 


EVERETT, WASH. 


C. A, DEAN, President. 
J. A. THEURER, Vice-Pres. 
R. HAMBIDGE, Treas. and Msgr. 

















McCormick, Wash. 
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White Pine 


Shipments via all trans-continental lines. 
Mills: Winton Lumber Co., Gibbs, Idaho 


Sales handled by: 


The Western wood best suited for retail yard sale on account 
of its soft texture and long durability. Mills located in the 
heart of the largest standing body of White Pine in the world. 


Our main production is IDAHO WHITE PINE, but other 
woods such as Western Pine, White Fir, Red Cedar and Fir 


Rose Lake Lumber Co., Lid., Rose Lake, Idaho and Larch also manufactured. 


W nana (yeeem Bg 














Big, Wide Clear Stock 


i For Particular Buyers 


Many of the “old-timers” of the East who knew 
Michigan Cork Pine in its best days, are now regular 
buyers of Madera Sugar Pine. 


ey Se 


| Growing at an altitude of 7000 feet, our trees attain 
enormous sizes and possess the soft, easy-working fibre 
which makes them naturally suited to Pattern Stock. 


poe ears 


We also manutacture Catiturnia Sugar and White 
Pine lumber, box shooks and cut-up material. 


Madera Sugar Pine Co. 


Madera, Calif. 


oe 
e 





Daily Capacity 
300,000 Feet. 





















—— 














ALES 


U.S.A. 


FFICE — 
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Here’s the Place to 


Get Service 


The ten large mills on the Grays Harbor 
and Willapa Harbor we represent have 
railroad facilities that insure prompt 
service for Eastern 


Factory Buyers and 
Retail Dealers 


The next time you need any- 
thing in the woods shown 


< Largest Shippers of 
opposite send us your 


We can 

apaeel order and then check Aerop lane 
Spruce us up on service. ‘Stock 
Factory Lumber— on the Pacific Coast 
Bevel Siding. 

ona Soft Old Growth 

Cedar your needs Y il Fi 
**Rite-Grade” Brand Shingles today. e€llow ir 


evel Siding. Factory Lumber—Yard Stock 


PACIFIC 


LUMBER AGENCY 
Aberdeen, Wash. 


CHICAGO SALES OFFICE: 
1270 Peoples Gas Bldg. 


MINNEAPOLIS SALES OFFICE: 
727 Lumber Exchange Bldg 
M. T OWENS, Representative 


T A. MOORE, Representative. 
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Extension 


TRAILERS 
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. —— ee Cut the Cost of 
i Hauling Almost in Two 


and solve your hauling problem once and for all time. You can 
more than meet the increased hauling costs with savings; you 
can easily handle that local congestion; bigger loads can be 
moved long distances without the railroads; by using equipment 
especially suited to the lumber industry— 


100% Watson scni“traiiers 


Engineers will tell you that the tractor-trailer 
method of hauling is not only the more econom- 
ical but is also the most flexible and is therefore 
especially adapted to the hauling of logs, struc- 
tural timbers, lumber, coal, sand, cement, etc. 
It is a story of remarkable economy we have to 
tell. Ask us for facts, as effecting your business. 





Write today for illustrated circular describing 
our line of tractors, trailers, semi-trailers and 
dump wagons. 





Watson Products Corporation 


Successors to Watson Wagon Co. 


309 W. Center Street, CANASTOTA, N. Y. 
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We Know 


Te requirements of haul- 
ing yard stocks; because 
we are lumbermen ourselves. 








You Know 


HAT no truck in itself is 
efficient and economical 

for handling the regular run of 
yard stocks. 
HE - and outs of your 
HAT a large truck can- & ; Be Bsc problem and build 
Le Aaa smell loads TRAILER -TRUCKS especially 


economically. P ee _ for lumbermen. 


HAT TRAILER. 

TRUCKS will increase 
your truck’s delivery capacity by 
several hundred percent. 


Te they will reduce 
your haulage costs to a 
minimum. 





HAT a small truck can- 


not handle capacity loads 
of long materials successfully. 


feces many trucks stand 
around more than half the 
time while being loaded and un- 


loaded. 





Catalogue sent on request. 


Send for YOUR copy 








TODAY. 
ce [RATLER [RUCK & 
Model D TRAILER -TRUCK Model C - 
‘ with wide bolster and NASHOTAH, WISCONSIN " gh P yeres tt eee 
loose stakes. P. O. BOX 455 ROLL. OFF 














Fir, Spruce, Western Hemlock 
and Cedar Lumber 


Timbers and Ship Lumber 


FOR QUICK SHIPMENT. 


Charles W. Johnson Lumber Co. 


Manufacturer and Wholesaler 


General Office: SEATTLE Stuart Building. 












Some of our 
114 "x6"—40" Clear Fir 
Car Material. 


Saw and Planing Mills: 
KAPOWSIN, WASH. 


Daily Capacity: 100,000 Feet. 














Our Modern Equipped Mill tess..se2,ne8.e" 
x Sf Fir Lumber 
and limbers 


or a Good stocks on hand insure prompt 
——Seemeteees| shipments. Timbers up to 80 feet. 


SSS ee 6 * CAR AND CARGO SHIPPERS 





og 


DEMPSEY LUMBER CO., Tacoma, Washington 


L. T. DEMPSEY, Pres. Tacoma, Wash. J. DEMPSEY, Vice-Pres., Manistee, Mich. NEAL DEMPSEY, Treas., Tacoma, Wash. J. J. DEMPSEY, Secy., Tacoma, Wash. 


























Decemsen 27, 1919 AMERICAN LUMBERMAN 33 

















Godfrey Conveyors 


Reduce Overhead Costs 
For Lumbermen 





ae 
pat} 


7 Tr these days of high wages, shorter 

hours and an unprecedented demand 
for lumber it is both advisable and eco- 
nomical to use Godfrey Conveyors for 
handling logs, lumber and timbers around 
sawmills, logging docks, retail yards and 
industrial plants. 





Compared with other methods that ap- 
proach it in efficiency the first cost of a 
Godfrey Conveyor is a pleasing revelation. 
Once installed, it is a matter of but little 
expense to add a roof as shown in the above 
photo. By reason of the operator’s station 
remaining stationary and not traveling with 
e the load the initial construction of this sys- 
tem is greatly reduced. One lumberman has 
found it possible to elevate, carry and pile 
timbers and lumber with a 5 H. P. motor. 
This means a big saving in operating costs 
over other methods. 

















Let our engineers tell you more about its sim- 
plicity of construction and operation; how it 
pt saves yard space and eliminates alleys; and 
give you an estimate on installing a system. 


The Godfrey Conveyor Co. 


Elkhart, Indiana Godfrey Hoist Driven by 5 H. P. Motor 
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Invites Your Orders and Inquiries for 


Pine, Hemlock, Spruce | 
and Hardwood Lumber 


7 EAS, Of 
hy 
- >  ) 7 









Dry Birch and Maple The Gall Lumber 





Co. 








Hart & McDonagh 


Established 1898 Limited 

Offices, Dry Kilns, Ware- TORONTO 

WO O iS houses and Sorting Yards, ? 

Lake Street, Foot of Spadina Avenue, i A N A D A 

R. McDONAGH GEO. P. HART 


1919 Sawing 
Thick: Bitesl, Temple Bldg., Cor. Bay and Richmond Sts. 
and Maple Wholesale Lumber state and kins, Toronto 








Terry & Gordon 


Manufacturers and Wholesalers of 


Canadian Forest Products 


Head Office: 703-4 Confederation Life Bldg., Toronto, Ont. Export Agents, Spencer, Lock & Co., London, Eng. 
SERVICE Branch: Vancouver, B. C. 





Your Inquiries Solicited 








SERVICE 











(Canada) Limited 





CANADIAN | Mahogany, Tropical 
AND AMERICAN I lardwoods Woods and Veneers 


Robert Bury & Company, | Spadina Ave TORONTO, CANADA 








Ontario White Pine and Birch and Maple 
C. G. Anderson Lumber Co., @Na5% 


Limited 


— 








Limited and | 2-4” 
Stair Building, 123 Bay Street, TORONTO 





OUR SPECIALTIES —BIRCH BASSWOOD LET US QUOTE YOU ON 


Edward Clark & Sons ¢+",3. Dry Birch 














eee 





























: Drorusee 27, 1919 AMERICAN LUMBERMAN 35 








We're Still Maintaining Our 
Prompt Service From Chicago 


In the face of what appears to be almost insurmountable 
transportation conditions, strikes, etc., we are proving that 
it pays to rely upon nearby sources of supply for lumber 
needs. We have the cars and the lumber which enable us 
to make shipments the same day or not later than the day 


after receipt of YOUR orders. 


Our stocks embrace everything in 


sca LIMBERS 


JOISTS — DIMENSION — TIMBERS 


in Fir and Yellow Pine; Soft Cork White 
Pine Pattern Lumber, Boards and Strips; 
Norway, Spruce, Hemlock, etc. 


— 


Write—Telephone Long Dist. ‘‘Canal’’ 369—Telegraph. 


Edward Hines Gomt%sy 














es es EDWARD HINES, President. Sint Westwind edt 
—— —— MW BARTH, Vice President CHICAGO 
C. F. WIEHE, Secretary. 
EDWARD H. THOMAS, Treasurer. Lincoln St., So. of Blue Island 
The Largest, Most Modern E. want you to know more about this plant, 
and Complete Lumber Plant its unexcelled facilities and the. enormous 
in the World. stocks and big variety of items we carry in 


White and Norway Pine, Larch, | 
“Rainy Lake” Spruce and Poplar | 


Try us next time you need Soft Cork White Pine Pattern 
and Flask lumber; Norway Dimension and Timbers; 
“Rainy Lake’”’ soft textured, sound knotted Spruce lumber. 
The uniformity in quality and grades of 
our lumber combined with adequate 
shipping facilities will interest particular 
buyers of 


DEPENDABLE 
LUMBER 


CAR AND 
CARGO SHIPPERS 


Gfe Virginia and Rainy Jake ©. 


“THE LARGEST, MOST MODERN AND COMPLETE LUMBER PLANT IN THE WORLD” 
ENERAL OFFICES 


Pl Mill Ci 5 dail: 000, 
7 | Rough Lacding Poetic, po cord dally Virginia, Minnesota. Annual Capacity, 300,000,000 feet. 


— en —. 
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Manufactured from Lower Michigan Maplc—the Finest in the Woe 
WRITE US FOR PRICES 




















He Cut His Handling 
Costs Three Fourths 















Use Wood Wool and — 


for Upholstering and Mattresses and save the cotton. Use it for Packing 
and save the hay and straw. 


Lewis T. Kline 


ALPENA, MICH. 


The Best 
Excelsior Machinery 































That’s what one lumber dealer did when 

















he installed a Dow Gravity Conveyor. 
In other words, two men are now doing 
the work of eight. 








a 






There are hundreds of other instances. 






Let us tell you how Dow Conveyors can 
save you money, time and labor every day 
:n the year. 






Epi Be ORS Seg ZS) 
A eS a tl EE EE 2 — 
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DOW WIRE & IRON WORKS, Incorporated 


LOUISVILLE, KENTUCKY 









me 
VILLE 





‘herman ‘th. ‘thettler Lumber Co. 


2601 Elston Avenue, 
Chicago, Til. 


Wishes you a 


Prosperous ‘Rew Year 
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McCreary-Harper Lumber Co. 


Successors to 


R. J. McCREARY 
EVERGREEN, ALA. 


YELLOW PINE 


MAPLE - BIRCH | 


HEMLOCK LUMBER 


30,000,000 Feet Constantly in Stock 


Lake Independence Lumber Co. 


General Offices: 623-633 Wabash Avenue - CHICAGO e 
































UMBERMENS Pio iccciiins 





OWER rates offered by other companies 
cannot be permament because we pro- 
vide insurance at actual cost—-and no insur- 
ance company can give protection at less than 
cost and continue to prosper. 


“*Ask any Lumberman’”’ 


Lumbermens Mutual Casualty Company 


JAMES S. KEMPER, Manager 
11 SO. LASALLE ST., CHICAGO 





3200) crpcHc < DMmAO = | 
































Power transmission requirements are confined to a few classes. 
For each class there is a Graton & Knight Standardized belt. 


THE GRATON & KNIGHT MFG.CO. 
288. FRANKLIN ST. GRATON "WORCESTER, MASS. 





























KNIGHT 









We have the following 


Dry Northern Michigan Hardwoods 


to offer for prompt shipment: 


—- 150,000 WEN 11a! Btr 

, x 4 No. . 

100,000’ 5/4 No. | C. & Btr. 240/000’ 5/4 No. | monmee 
100,000’ 5/4 No. 2 Common ’ 

160,000’ 5/4 No. 2 Common 

75,000’ 6/4 No. 2 Common 66,000’ 6/4 No. | Common 

50,000’ 8/4 No. 2 C. & Btr. 109,000’ 6/4 No. 2 Common 

100,000’ 5/4 No. 3 Common 108,000’ 4/4 No. 3 Common 

40,060’ 6/4 No. 3 Common 25,000’ 6/4 No. 3 Common 

. 100,000’ 2x6 No. 3 Common 

BASSWOOD 60,000’ 2x8 No. 3 Common 


ASH 
* 4/4 No. 3 Common 


80,000’4/4 No. 1 Common 15,000 

140,000’ 4/4 No. 2 Common 100,000’ 5/4 No. 3 Comon 

46,000’ 6/4 No. 3 Common 80,000’ 6/4 No, 3 Common 
Saw Mills Chassell and Ontonagon, Mich 


We also have a good stock of Hemlock, Spruce and other yard stock 


C. H. WORCESTER CO.,, Not Inc. 


Association Building, CHICAGO 



























oes 


Red and White and Rea 


POPLAR AND ASH 


in good assortments of wide 
widths and possessing good 
figure are characteristics of 
Faust Quality and Service. 


Our Secretary and Treasurer, Mr. B. 
M. Wakefield, is here proving it with 
a few wide Gum boards. 













We invite orders from exacting 
we ers who want to tie up to 
lependable source of supply. 


Faust Bros. 
Lumber Company 
Manufacturers © JACKSON, MISS. 


Chicago Office: 
719 Monadnock Bldg. 
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A saw expert in an article in this issue gives as 
the three big keys to successful saw fitting, first, 
experience; second, ample reading, and, third, ex- 
perimentation for improvement. That would seem 
to be a good formula for progress in any technical 
matter connected with the industry. 


OF a ToraL of $21,570,483, representing new 
building and alterations in Boston, Mass., during 
eleven months of 1919, $5,022,543, or nearly 25 per 
cent of the whole, was for garages, which num- 
bered 578. While many of these are large struc- 
tures built for corporations, by far the majority 
is made up of small, individual garages for fam- 
ily cars. 


THE SHORTAGE of tungsten for the manufacture 
of high-speed steel during the war led to experi- 
menting with other alloys, and one has been dis- 
covered which appears actually to be superior to 
the previously known high-speed steel in wearing 
qualities, and to be capable also of casting in the 
form of multiple edge cutting tools, such as mill- 
ing cutters ete. The castings require only truing 
up of the hubs and sharpening to be ready for use 
after they have been cast and annealed. This new 
steel is also non-corrosive, and especially valuable 


maaetere for gas engine exhaust valves and piston 
gs. 





THE MOVEMENT for steel equipment on English 
tailways has led to a desire to earry the idea farther 
and to replace wood with metal in the roadway in- 
stallation on the electrically operated roads. Jar- 
rah has long been used for electric conduits and 


exhaustive tests of jarrah with other woods and 
also with iron pipes, concrete, redwood and other 
materials prove that jarrah best resisted break- 
down tests with currents as high as a thousand 
amperes at 600 volts. Jarrah, of course, will char 
under such conditions, but will not flame, and it 
also tends to smoke at the are. It will probably 
continue to be used. 


AN UNFORTUNATE, and indeed pathetic, feature of 
thu existing housing shortage in our cities and 
larger towns is that the children are the greatest 
suffierers from the squeezing together process that 
present conditions have in thousands of cases made 
absolutely necessary. Families that have been ac- 
customed to sufficient space for health and comfort 
are being compelled to crowd into tiny flats in order 
to effect some saving in rent, often living in two or 
three rooms instead of the five or six necessary for 
the maintenance of proper living standards. In- 
stances are not infrequent where parents, unable 
even at present high wages to pay the prices de- 
manded for decent living quarters, are sending their 
children out to the ‘‘old folks’’ in the country or 
small towns, to avoid the unhealthful congestion 
that has become a commonplace of city life. Such 
youngsters are fortunate in a sense, as they will at 
least have room and fresh air, but such enforced 
separation is greatly to be deplored. Certainly con- 
ditions that militate against normal, healthful fam- 
ily life must not be permitted in America. It is up 
to the lumbermen to boost home building to the 
limit, and help make 1920 long remembered as the 
greatest home building year this country has ever 
experienced. 


A Very Practical Suggestion for 
Effecting Fuel Economy 


The smallest size of coke, known as No. 2 nut, 
running from one-half to two inches sells in 
Chicago at a price $3.25 below the usual furnace 
sizes, because of the popular impression that 1t 
can not be burned successfully on ordinary furnace 
grates. One of the AMERICAN LUMBERMAN’S 
editorial staff investigating this subject found that 
it was a much more satisfactory fuel than the grade 
of hard coal now obtainable in Chicago and so re- 
ported in contributions to the daily press. The 
AMERICAN LUMBERMAN briefly reviewed this sub- 
ject November 1. 

This is now fully substantiated by a technical 
paper issued by the Bureau of Mines, Department 
of the Interior, which not only recommends the use 
of coke for house heating, but specifies this smaller 
size in the following language: 

The best size of coke for house heating furnaces and 
stoves is between one-half inch and two inches. If a 
larger size is used the coke burns too fast and requires 
more frequent firing. 


It has been generally believed that this smaller 
coke would be subject to heavy leakage thru the 
grate bars into the ash pit and thus be lost. Ex- 
cessive shaking would probably produce this result 
and on this point the report recommends as follows: 

A coke fire requires less shaking of the grate than 
a coal fire. In ordinary weather one shaking a day, 
preferably in the morning, is all that will be neces- 
sary. In very cold weather the grate may have to be 
shaken before each firing. Usually better results are 
obtained when the grate is not shaken too much, and 
it should never be shaken so much that pieces of hot 
coke fall into the ash pit. Therefore in shaking the 
grate the ash pit‘should be watched and the shaking 
should stop as soon as the first sparks appear in the 
ash pit. Some people who have burned coke for many 
years say that they get better results if they leave a 
layer of ashes about one to two inches thick on the 
grate all the time. The ashes help to check the draft 
and keep the hot coke from coming in contact with the 
grate. Between firings the fuel bed should be stirred 
as little as possible. 

This size of coke clinkers rather freely, altho 
the clinker is soft and breaks up rapidly. Clinkers 
should be removed while the fire is hot and before 
fresh fuel is put on because under such conditions 
the ignited coke in the fire pot is in a semi-plastic 


condition and when disturbed by the removal of 
the clinkers merely settles down in the grate 
without leaking thru. 

As many of our retail dealers deal in coal as 
well as lumber, the AMERICAN LUMBERMAN passes 
this suggestion on to them and assures them that 
they can safely recommend this use of coke to their 
customers. The report in question points out the 
economic advantage of a wider use of coke because 
it represents a much more efficient use of the coal 
than the burning of coal direct before the coke by- 
products are taken from it. A ton of coke coal at 
$7 will produce $5 worth of gas, a dollar’s worth 
of tar and oil and ammonia sulphite worth $1.25, 
leaving $5 worth of coke at the low price for small 
coke above referred to. 


THE DECEMBER issue of ‘‘The Log of Long- 
Bell’’ states this pertinent truth: ‘‘The house 
which undertakes to advertise honestly can not keep: 
in its policy anything unclean, anything unjust or 
anything that is not fine and upright.’’ 
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The Government Should Continue 
Making Timber Purchases 


The Weeks Law of 1911 appropriated $11,000,- 
000 for the purchase of timber lands upon the head- 
waters of navigable streams, and this sum, spread 
over the years since that time, has now been ex- 
pended. Indeed there was none of it left for the 
current fiscal year, and in July Congress appro- 
priated $600,000 for expenditure to June 31, 
1920. 

A bill has now been introduced in Congress by 
Senator Keyes of New Hampshire, making anoth- 
er appropriation of $10,000,000 to be spent at 
the rate of $2,000,000 a year in continuing the 
policy of timber purchases. 

There appears no good reason why the sys- 
tematic policy of the last eight years should not 
be continued under the effective system which 
has been built up. There certainly will be no 
time when the Government can purchase such 
properties cheaper than in the near future. Its 
purchases under the Weeks’ law in the last eight 
years are undoubtedly worth more than it paid for 
them, probably 50 percent more. Some of the 
forests purchased are already self-sustaining and 
others can soon be made so. It is, therefore, not 
a dead investment on which it will be necessary to 
sell the property in order to realize. 

As far as the AMERICAN LUMBERMAN knows, 
the purchases of the past under the Weeks’ law 
have been judiciously: made under a careful pol- 
icy of selection. The policy of appropriating for 
a term of years instead of annually is also praise- 
worthy, as it enables the laying out of a more 
systematic and continuous program. An efficient 
personnel has been handling matters connected with 
the purchase of forest lands, and certainly it 
would be unwise to permit the breaking up of this 
organization, which will occur if legislation such 
as proposed is not passed. The AMERICAN LuM- 
BERMAN trusts that lumber associations and com- 
mercial organizations generally will lend their 
active support to this measure and let their wishes 
be known to their representatives in Congress be- 
fore the hearing on the Keyes bill, set for some 
time in March, 1920, occurs. 


Citizenship Entails Responsibilities 
as Well as Privileges 

Far out on the storm swept Atlantic a United 
States transport is speeding toward a Russian 
port: laden with aliens who did not appreciate 
America. Failing to apprehend the ideals of lib- 
erty and equality of opportunity for which our 
flag stands, they have committed crimes against 
the American people that make it impossible 
longer to tolerate their presence among us. De- 
portation for aliens and imprisonment for citizens 
who seek to destroy our Government is a first 
principle of national self-preservation, and all 
‘‘reds’’ may as well understand that Uncle Sam 
intends to continue in business at the old stand. 

We dismiss the ‘‘soviet ark’’ and its motley 
cargo with a shrug and a smile—but the thought 
insistently recurs: Do not many of us who pride 
ourselves upon our loyalty often fail to appreciate 
our privileges, and still more, our responsibilities, 
as citizens of America? The ‘‘turn of the year’’ 
is preéminentiy the time for introspection; and 
for outlook as well. Every twelve months Father 
Time flashes the ‘‘Stop, Look, Listen’’ signal, 
and we are compelled to take stock of ourselves, 
both individually and as a nation. It hardly is 
necessary to say that the year that is closing has 
revealed certain dangerous tendencies that men- 
ace the stability of our institutions, unless they 
are speedily checked. The deportation of avowed 
‘¢yeds’’ is an excellent measure, and we should 
not stop until every alien of known anarchistic 
tendencies has been shipped back to his native 
country—but deportation is not a panacea. 

We must get back to the old, safe foundations. 
We must learn that work is a blessing, and that 
the man who serves best not only profits most 
but is happiest in his work, whether it be laying 
bricks or managing a great corporation. Capital 
is entitled to and must have a fair and reason- 
able profit, but it also must accord to labor its 
just dues. Labor must be satisfied with a fair 
and reasonable wage, and must render honest and 
willing service for the pay it receives. Thrift 
and industry must replace wanton extravagance 
and willful idleness. 

Whatever other resolutions may be made, every 





American should determine that during the com- 
ing year he will place a higher valuation upon 
his citizenship and endeavor to discharge its re- 
sponsibilities more faithfully than ever before; 
that he will work, serve and produce to the best of 
his ability; and that, by his example and influ- 
ence, he will help to check reckless extravagance 
and to encourage thrift, home owning, and all the 
solid virtues that make a strong, virile nation. 
In such an atmosphere of sound Americanism 


* poisonous weeds of alien planting will speedily 


wither and die. 


A Preacher Tells What Elements 


Constitute a Real Home 


Readers of the AMERICAN LUMBERMAN well 
know that in season and out of season this journal 
insistently preaches home owning. It has consist- 
ently sought to hold up the home as the bulwark of 
society and the solvent for destructive radicalism. 
It has with all the power at its command cham- 
pioned the inalienable birthright of every American 
boy and girl to a real home—not merely a rented 
house. 

Therefore it is with pleasure that it presents in 
this issue, as a special Christmas feature, a sermon 
about the home, by the gifted and eloquent New 
England preacher, Doctor Nathan E. Wood, of Bos- 
ton. With the brush of a skilled artist he paints 
a beautiful word picture of the ideal home, where 
mutual love and unselfishness reign. And if, true 
to his calling, he lifts with reverent hand the mystic 
veil that separates time from eternity, surely no 
one will deem it inappropriate at this season when 
all the world joins in celebrating the birthday of 
Him who said: ‘‘I am the door.’’ 

No class of men have done more to foster pa- 
triotism and to inculeate the high ideals of char- 
acter and right standards of living upon which the 
family and the home are founded than the preach- 
ers, of every creed, who occupy the pulpits of 
America. Their messages, however, seldom appear 
in the columns of business journals such as the 
AMERICAN LUMBERMAN. Perhaps it would be better 
for business and industry in general if the preach- 
er’s voice were heard more frequently. Be that as 
it may, the AMERICAN LUMBERMAN is glad to be 
able to share with its readers this fine contribution 
upon a subject so intimately related to the lumber 
industry as the home. 


Postoffice Policy Affords 


Protection to Delinquents 


In Chicago an ordinance has been recommended 
for passage by which all concerns engaged in house- 
hold moving in the city will be required to report 
once a week the old and new addresses of all fam- 
ilies whom they have been employed to move, these 
reports being made to the city statistician and the 
information being available to anyone at a mod- 
erate fee. The ordinance is, of course, designed 
to facilitate the collection of accounts against peo- 
ple who move without leaving any information as 
to their new addresses. 

This instance reminds us that our esteemed post- 
office department has for years held as confidential 
information its records of changes of address. 
Just what the reason is for this position is not 
apparent. As a matter of fact, it is not enforced 
for the protection of criminals because the flash 
of a detective’s star is customarily sufficient ex- 
cuse for the breaking of this general rule. It does, 
however, practically act as a protection to those 
delinquent in payment of their honest debts. Con- 
gress should pass a law requiring that these records 
be made publie records, so that the lumber dealer 
or other merchant whose debtor customer has 
changed his address will be able to follow him 
conveniently for the collection of the account. 


THE AMERICAN LUMBERMAN has published many 
timber views, but has been completely ‘‘ scooped?’ 
by one which appeared in a recent advertisement 
in a veneer paper. It showed a spur track at the 
point where it left the main line with a couple of 
sheds in the view and some scrubby trees in the 
far background. The view was labeled ‘‘ Entrance 
to our tract of choice timber.’’ This style of illus- 
tration leaves as much to the imagination as the 
amateur artist’s painting of the Egyptians pursu- 
ing the Israelites across the Dead Sea. His view 
showed an empty expanse of water, his explanation 
being that the Israelites had gone over and the 
Egyptians had gone under. 


aa 


Millwork Manufacturers Need 
a National Association 


The question often is asked why the manufactur- 
ers of sash, doors and general millwork have no 
national organization. It will be remembered 
that upon America’s entry into the war the Goy- 
ernmental authorities having in charge the buying 
of millwork for ‘cantonments, hospitals and other 
military uses expressed surprise that there was no 
national organization of manufacturers with which 
they could deal collectively as they dealt with the 
lumber industry and others that are nationally or- 
ganized; and intimated very pointedly that it would 
be necessary to form some sort of a national body 
that could speak authoritatively for the millwork 
industry. As a result, there came into being the 
war service committee of the millwork manufae- 
turers, with headquarters at Washington, which 
committee filled the gap in a notably successful 
way and performed splendid service both for the 
country and the industry. 

The dissolution of the war service committee after 
the signing of the armistice left the industry again 
without even the skeleton of a national organiza- 
tion. There are, it is true, a number of very 
strong, successful sectional associations, some of 
them, such as the Wholesale Sash & Door Associa- 
tion, with headquarters in Chicago; the Southern 
Sash, Door & Millwork Association, with head- 
quarters at Atlanta, Ga., and others, having large 
membership lists and covering wide territories, 
Then, too, there is the Millwork Cost Information 
Bureau, with headquarters in Chicago, and similar 
organization elsewhere, which have as their chief 
function the establishing of uniform cost account- 
ing systems, the collecting and disseminating of 
current information regarding manufacturng and 
selling costs ete. The importance and value to 
the industry of this work is too well known to re- 
quire comment, being indeed beyond estimate. 
None of these organizations, however, lay claim 
to being of national scope. Each operates within 
a limited territory and serves a special constituency. 

The lack of any organization capable of function- 
ing for the industry upon a national scale has been 
keenly felt by many manufacturers, and the ques- 
tion of forming a national association of millwork 
producers has been earnestly considered at various 
times, but nothing tangible has yet developed. Per- 
haps the nearest that the industry has come to the 
goal which many feel to be so important to its wel- 
fare was when, at the last annual meeting of the 
Wholesale Sash & Door Association, held in Chi- 
cago a year ago, resolutions were adopted declaring 
in favor of national organization, and asking that 
the war service committee formulate and present to 
the industry at the earliest moment practicable 
‘‘a plan whereby the producing end of the millwork 
industry may be nationally organized.’’ The reso- 
lution further called attention to the fact that 
‘*such subjects of importance as labor, terms of 
sale, freight problems and uniform cost account- 
ing can be effectively handled only in a national 
way.’’ Shortly thereafter the war service com- 
mittee ceased to exist, and so far as the AMERICAN 
LUMBERMAN has been able to learn the embryo plan 
for organization ‘‘died a-bornin’.’’ 

In this connection attention is called to a com- 
munication to the AMERICAN LUMBERMAN from 
a Louisville (Ky.) manufacturer of millwork, which 
was printed on page 48 of the Nov. 29 issue, in 
which he pertinently asked: ‘‘Why shouldn’t we 
have an organization that will enfold all who are 
believers in the get-together spirit, and who want 
to know? * * * What we need is a Moses who 
will lead us out of the wilderness. Who and where 
is he?’’ The question just quoted goes to the root 
of the matter. Assuming the desirability of some 
sort of a national organization to be generally ad- 
mitted, the next essential is that some existing or- 
ganization, or some group of individuals for the 
purpose, take the initiative and furnish the im- 
petus needed to start the ball rolling. 

There are two possible lines along which a na- 
tional organization might be formed. The first of 
these would contemplate an association made up 
of individual manufacturers as in the cases of the 
various associations of lumber manufacturers, whole- 
salers and retailers. This plan, while it has cer- 
tain advantages; such as, for instance, directly 
relating the individual manufacturer to his national 
organization and thereby enlisting his personal in- 
terest and codperation possibly to a greater degree 
than would result from the second plan suggested, 
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has some serious drawbacks. Chief among the ob- 
stacles might be named the diversity and complexity 
of interests among millwork producers, the lack 
of uniformity of product, and the consequent lack 
“ef community of interest. The problems of manu- 
facturers in different parts of the country vary 
-greatly. This also is true, of course, of lumber 
manufacturers, who nevertheless maintain an emi- 
nently successful national organization—but hardly 
to the extent that it applies to the millwork pro- 
ducers. There is a vast variety of product turned 
out by the woodworking plants. The manufacturer 
making sash and doors wholly or mainly has prob- 
lems entirely different from one who produces not 
only those goods but also makes practically every- 
thing in the way of wood fittings that enter into 
the construction and finishing of a modern resi- 


dence, even to fine cabinet work, built-in furniture 
etc. The AMERICAN LUMBERMAN does not say that 
because of these factors a national organization 
based upon the individual membership of manu- 
facturers would be impracticable, but merely points 
out some of the difficulties to be considered. On 
the other hand, it may well be argued that, admit- 
ting the existence of many differences, there are 
also numerous problems that confront all branches 
of the millwork industry alike, in the solving of 
which a national organization would find ample 
scope for its best efforts. 

The second, and perhaps the simpler, plan of 
organization would be to form a national associa- 
tion the component parts of which would be the 
local and sectional associations already existing. 
Such a national federation would supply a co- 


ordinating agency thru which the industry as a 
whole might function effectively in many matters 
affecting its present and future welfare. 

The AMERICAN LUMBERMAN Offers these sug- 
gestions because it has long felt that the great 
millwork industry should have a strong national 
organization. It does not venture to prescribe any 
special plan of organization, but sincerely hopes 
that some of the progressive manufacturers in this 
line, and their name is legion, will give the subject 
due consideration, and perhaps personally take the 
initiative in ‘‘ putting it over.’’ Like every other 
worth while movement it will mean that a few men 
will have to put a lot of thought and hard work 
into it, especially at the beginning. The AMERICAN 
‘LUMBERMAN holds itself in readiness to codperate 
in every feasible way. 





REVIEW OF CURRENT LUMBER TRADE CONDITIONS 


In North Carolina Pine Territory 


The demand for North Carolina pine continued 
very active during the last week, but the volume of 
business actually transacted was lighter than dur- 
ing the previous week, when orders accepted 
totalled 152 percent above production. The de- 
crease of course was due to no other fact than that 
many of the mills by this time are oversold as far 
as they care to be, and much business consequently 
remains unplaced. The week’s feature probably 
was the renewed buying of box lumber, on a much 
heavier scale than for many weeks, many of the 
box manufacturing plants which for a long time 
have been tied up by strikes again being in opera- 
tion and on the market for supplies. The North 
Carolina mills have often found reason to complain 
that the market absorbed stocks of upper grades 
with unprecedented avidity but left the lower 
grades, resulting, considerably to the mills’ dis- 
advantage, in accumulation of these; but 
now that the box plants are coming back 
on the market this situation is automatically 
remedying itself. In fact, several mills already 
have announced that they will be unable to accept 
any more business in lower grades for 30 to 60 
days, and prices are advancing encouragingly. 
Anent the box situation, the demand for wooden 
boxes, and consequently for box lumber, will be 
accelerated thru the recent Railroad Administra- 
tion ruling making stouter boxes obligatory for 
shipments weighing over 15 pounds. 


The Northern Pine Market 


There is considerable buying activity on the 
northern pine market, with consumers in a virtual 
scramble for stocks and bidding up prices for the 
stock that is available. But that is little, with 
mills practically cleaned out of upper grades and 
with stocks of lower grades also rapidly diminishing 
because of the run made on them in the absence of 
the better stuff. This uniform cleaning up of 
stocks is something the mills long have desired and 
is the direct result of the recently adopted policy 
of selling only in assortments that will keep the 
low grade stock moving with the uppers. New 
buyers in northern pine territory are experiencing 
considerable difficulty in placing their orders, for 
the reason that the mills show a disposition to con- 
serve their meager stocks for regular customers, 
feeling that under the present circumstances they 
are in duty bound to do so. Barring the outbreak 
of any serious labor troubles, the prospects are for 
a good logging season this winter; and this is in- 
deed needed to prevent a recurrence of the acute 


ns which this year has handicapped the 
mills. 





Hardwood Producing Conditions 


The heavy rains which have fallen in the South 
and thruout the Appalachian hardwood region dur- 
ing a prolonged period have curtailed the production 
of hardwoods so seriously that there appears small 
hope of the mills being able to make up for lost 
time this winter. This view is general among 
the operators, and the facts of the case indeed do 
not disprove it. As a result of the very heavy 
demand which has prevailed for the last few 
months, while the industry virtually has been ‘‘on 
its back’’ as a result of the abnormal weather con- 
ditions, mill stocks today are virtually non-existent. 
Shipping dry stock is a scarce article of commerce 
nowadays and much of the lumber now being 
shipped would never be moved during more normal 
times, so green is it. Altho the rains have pretty 
generally subsided, for the time being at least, 
the situation as yet is little improved, as the woods 
are still too wet to permit logging and mills can not 
~ lumber without logs. It will require some time 
oP weather before an adequate supply of logs 
bo be forthcoming, and more time before the lum- 
hen Will be in any kind of a shipping condition. In 

© meanwhile the demand keeps on uninterrupted- 


ly, for all the woods in the commercial hardwood 
category and with practically every wood consum- 
ing factory, say reports, in the market; and while 
the mills under the circumstances accept orders 
only after due deliberation the demand is still 
there to be satisfied some time. These being the 
facts, the view that the hardwood industry has small 
chance of making up within a few months the past 
season’s deficiency of production and that the pres- 
ent strained conditions will continue indefinitely is 
entirely reasonable. 





Sidelights on Hemlock 


It never was more difficult to obtain hemlock 
in quantity than it is today. Mills are very low on 
stocks and not a few of them sold 
up for a long time ahead, and P 
prices on as a result are very 
firm, with advances of as much as 
$3 over recent levels being se- 
cured by some of the northern 
manufacturers. Both shipments 
and orders have for some time ex- 
ceeded production by large mar- 
gins, and for the last month the 
volume of orders has been large- 
ly in excess of shipments as well 
as of production. Manufacturers 
show a decided disinclination to 
contract the coming years’ cut, 
with the result that very few con- 
tracts are being executed. 
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Southern Pine Notes 


Conditions thruout the south- 
ern pine territory are exceptional- 
ly good, with all the mills work- 
ing at as full capacity as local 
conditions allow and offered all 
the business they can take care of, 
at prices that during the last week 
have shown further advances or 
at least developed further 
strength. However, the mills are 
not accepting many orders, fol- 
lowing up their practice of the 
last few weeks to accept only such 
business as could be delivered be- 
fore the first of the year. This 
course had been pretty generally 
decided on as a matter of expedi- 
ency under present abnormal con- 
ditions, to permit the mills enter- 
ing the new year with an at least 
approximately ‘‘clean _ slate.’’ 
Distributers in all the middle 
western and eastern centers state 
unanimously that there is plenty of business in 
southern pine if the lumber could only be found 
to cover the extensive wants. It is evident, report 
the distributers, that the buying movement by re- 
tailers and consumers is now generally under way, 
and considerable nervousness as to chances for se- 
curing an adequate stock for next year’s require- 
ments is evidenced. It is understood that there are 
large orders from the Cuban market for rough 
resawn boards seeking placement and that there is a 
sizable volume of other foreign inquiries and or- 
ders circulating. Dimension and timbers have had 
another very active week, and the amount sold by 
the mills is considered by them as entirely optional, 
for they can secure any amount of this business 
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they care to take on. Weather conditions in the 
eastern section of southern pine territory are very 
favorable to logging and mill operations; but pro- 
duction in the western section is considerably ham- 
pered as a result of recent heavy rains. The car 
shortage in the meanwhile continues to interfere 
with shipments more or less seriously. The trouble 
is not in selling the lumber; it is in delivering it. 


Movement of Western Pines 


Offerings of western pines are small, tho the vol- 
ume of stock in the Inland Empire shows some in- 
crease, especially in the lower grades. Everything 
is in great demand, but particularly shop lumber, 
and some orders have been booked for delivery when 
possible at prices current at date of shipment. 
There has been a distinct improvement during the 
last few weeks in the log production in the Inland 
Empire, due largely to increased efficiency among 
the woods workers following the recent weeding out 
of the radical elements. There seems to be a suffi- 
cient supply of men for work in the woods and 
camps are generally opening up. For some time, as 
is well known, there has been a shortage of logs 
which has handicapped the mills greatly, but the 
prospect is for a large log harvest this winter, 
especially if the present ideal weather should con- 
tinue for some time. Shipments from the West are 
slow and irregular owing to the acute car shortage. 
The situation at the California and southern Oregon 
mills is not essentially different from that of re- 
cent weeks, but here also there has been some in- 
crease in stocks, as the lumber cut during the fall 
is now reaching shipping dry condition. A feature 
at this time is the trade in molding, which is brisk 
and taking up the available supplies rapidly, and 
buyers find it difficult to place orders for carload 
lots. 


The West Coast Situation 


The embargo which all the transcontinental rail- 
roads last week clamped on shipments from the 
West put a sudden check upon all activity in the 
Coast lumber industry, and production at the rep- 
resentative mills reporting to the West Coast Lum- 
bermen’s Association has dropped from its recent 
nearly normal level to less than 70 percent of nor- 
mal. Shipments, being confined practically entirely 
to local and eargo, are at an absolute minimum, and 
orders are kept strictly on a level with the produc- 
tion, the mills under the present circumstances nat- 
urally refusing to accept business in excess of what 
is actually produced. It is, however, consoling to 
the lumbermen that this crippling embargo arrived 
at the time of the usual annual shutdown for re- 
pairs. In view of the pressing demand for lumber 
which has been developed during the last few weeks 
and the prospects for its indefinite continuance, 
the Coast mills did not intend to make any extended 
close-down for the holidays this year except where 
absolutely necessary, but now that they have been 
forced to do so they will doubtless take full ad- 
vantage of the opportunity to overhaul their plants 
thoroly in preparation for intense operations next 
year. While the mills are thus shut down there is 
a virtual avalanche of demand accumulating and 
the lumbermen are one in looking forward to un- 
precedented activity in the west Coast lumber in- 
dustry as soon as the embargo is removed and the 
car shortage is relieved—for at least some measure 
of relief naturally is expected to result from the 
present embargo. 


The Condition of Softwood Stocks at a Glance 


————Week Ended Dec. 13 





Jan. 1 to Dec. 13 


Association Production Shipments Orders Production Shipments Orders 
Ro ee 58,223,000 42,653,000 58,299,000 3,520,597,000 3,349,036,000 3,512,392,000 
Western Pine......... 11,036,000 11,766,000 9,425,000 938,751,000 811,715,000 934,800,000 
North Carolina Pine.... 9,769,000 11,549,000 24,601,000 408,737,000 384,707,000 437,691,000 
Northern Pine......... 1,385,000 4,627,000 3,324,000 168,582,000 228,484,000 135,460,000 
California White and ; 

a 2,132,000 6,794,000 4,428,000 330,357,000 252,057,000 206,350,000 
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QUERY AND COMMENT 


CONCERNING DAMAGE FOR DELAY 

We wish to ask you for a little information. Sup- 
pose an order was accepted by a shipper on May 1 
covering one car of 3-inch B&better flooring and was 
not shipped until Oct. 9, would the buyer be justified 
in setting up a claim for damages account of delay in 
shipment, provided nothing had been said to the seller 
in this regard until the lumber was received by buyer? 
Suppose the shipment was sold by a commission man 
and that the first information the seller had regarding 
the urgency of buyer’s need was conveyed in a tele- 
gram of Aug. 14 reading as follows: 

“Blank Lumber Co. badly need their car flooring. 
Calling me daily.” 

Suppose nothing more was said until Sept. 18, when 
the following message was sent by the buyer: 

“Must have shipment our order 3-inch B&better 
flooring. Needed badly. Is car shipped? Answer.” 

Suppose also the following telegram was received by 
shipper Oct. 3: 

“Must have invoice our order flooring. 
been shipped? Needed badly.” 

Suppose now that this was all of the information 
ever received by a shipper covering requests for ship- 
ment: would the buyer in your opinion be justified 
in setting up a claim for damages account of delay ?— 
INQuiryY No. 95. 

[The above inquiry comes from a New Orleans 
yellow pine manufacturer and wholesaler. 

The AMERICAN LUMBERMAN is firmly of the opin- 
ion that the seller in this instance did not have 
sufficient information that the buyer wanted ship- 
ment upon the order. It is well known that lumber 
buyers very often place orders for lumber that 
they do not need and do not want, merely to keep 
their office forces busy. If the buyer had grasped 
a club of hickory, bois d’are or other wood of suit- 
able commercial species, and paid a personal visit 
to the office of the seller, he might have been taking 
such action as would be necessary to impress the 
seller with the fact that he or his customer wanted 
the lumber. 

Inasmuch as the buyer slept upon his rights in 
this respect he probably would be ruled out of court. 
—EDITOR. } 


HOW THE NAVY BUYS LUMBER 

I noted in your columns not long ago a request from 
the Bureau of Construction and Repair, Navy Depart- 
ment, for lumber grading rules etc. 

If I remember rightly, it seems to me the Navy sends 
out some such request as this every year or so. I 
believe that it is about time the lumber industry should 
be informed, along with. the Navy request, that the 
Navy is, I regret to say, it appears to me, guilty of 
considerable inefficiency in regard to this matter. 

Until the spring of 1917, Navy lumber specifications 
were somewhat ridiculous and business was being done 
largely thru brokers. After the United States declared 
war on Germany the Forest Service offered its assist- 
ance to the different Army and Navy bureaus and 
the Bureau of Construction and Repair asked the 
Forest Service to make a study of all Navy lumber 
requirements and to revise the socalled Navy lumber 
stock list. Shortly afterwards the Bureau of Supply 
and Accounts secured C. R. Morford, an experienced 
lumberman of Nashville, as lumber purchasing agent. 
The writer was detailed by the Forest Service to do 
the work requested by the Bureau of Construction and 
Repair and he codperated with Mr. Morford. 

Mr. Morford, I believe, was able to give his attention 
to only the troublesome purchases the Navy had to 
make during the war and, I believe, severed his con- 
nection with the Navy several months ago. 

The writer spent about ten months in 1917 on this 
job and made an investigation of the lumber needs of 
each of the six Navy yards on the Atlantic coast, 
the New Orleans Naval Station and the two Pacific 
coast Navy yards. The net result of this study was the 
complete revision of the Navy Lumber Stock List, a 
printed list issued by the Bureau of Construction and 
Repair as a guidance to all yards as to grades, sizes 
and quantities to be carried in stock. This list con- 
tained about six hundred items, many of which were 
carried in stock at all of the Navy yards. 

It was found possible to specify the majority of items 
in accordance with standard association grading rules 
and the rules of practically all of the lumber manu- 
facturers’ associations in the country were used. There 
were, of course, some items such as small boat material 
and material for shipwright work not covered by asso- 
ciation rules. If I remember rightly, this revised 
stock list was delivered to the Navy Department in 
January, 1918. 

To discuss somewhat more pertinently the request 
from the Navy above referred to: When the Govern- 
ment bureaus in Washington want advice on steel or 
cement they go to the Bureau of Standards, but when 
they want advice on lumber they go on a “wild goose 
chase” around the country and seem to ignore entirely 
the Forest Service which I know did its best before 
the war, during the war and since to advise the other 
Government bureaus in lumber and timber matters and 
get them to use it for consulting purposes. The Forest 
Service keeps an uptodate list of the associations and 
could not only give the Navy that list but also keeps 
a small supply of lumber grading rules and could un- 
doubtedly furnish the Navy a complete current set of 
same, 

The Navy has been so efficient in practically every- 
thing that I feel it is time that the lumber industry 
should insist that the Navy make its handling of lum- 
ber and timber matters also efficient. 

Somewhat in this connection you may be interested 


Has same 


to know that the writer in visiting several Navy yards 
in 1917 found the majority of the Navy yard employees 
to have the idea that all lumber ought to be 12 inches 
wide and 16 feet long and clear and usually wanted 
that or nothing. One of the yards in buying box lum- 
ber was willing to take box grade, but nevertheless 
wanted it all 12 inches wide and 16 feet long. 

Somewhat in this connection the writer shortly be- 
fore leaving the Forest Service in the spring of 1918 
revised the lumber specifications of the general supply 
committee and also those of the District of Columbia. 
This revision has since been kept uptodate by the 
Forest Service and the net result is that there is now 
no excuse for lumber inquiries going out of Washing- 
ton under any other rules for material that is graded 
under standard association rules.—J. C. NELLIS, as- 
sistant secretary, National Association of Box Manu- 
facturers, Baltimore, Md. No. 46. 

[The AMERICAN LUMBERMAN has in the past 
made much the same criticism regarding Govern- 
ment methods of lumber buying by this and other 
departments. They would send out blanket re- 
quests for information of this sort when the For- 
est Service right under their noses in Washington 
was able to supply all the information asked for 
and much more. 

The war brought the other departments in their 
lumber buying more directly in touch with the 
Forest Service in many instances and it was hoped 
that this would lead to improvement in other lum- 
ber buying routine thereafter. Mr. Nellis, how- 
ever, is in position to know what is being done and 
it appears that the personnel efficiency which was 
maintained for a period during the war did not 
last long and it is probable that the influence of 
improved methods and more systematic records may 
also be allowed to lapse. 

Possibly the lumbermen and the lumber grading 
associations have been somewhat derelict in this 
matter. There is occasionally individual grum- 
bling, but the sellers of lumber would not permit 
any other customer to override established lumber 
grades and specifications as they have the National 
Government in details for which there is no valid 
reason.—EDITOR. | 


HANDBOOK ON MILLWORK WANTED 

The undersigned is in the market for a book or 
treatise covering the “how’s and wherefore’s” in the 
manufacture of millwork; also covering the modern 
machines, their use and care of same. 

The writer is a workman in a millworking establish- 
ment and thought possibly you might have such a 
publication or could give reference to a firm that does 
sell such volumes.—INQuIRY No, 49. 

[The above inquiry comes from Oklahoma. If 
there were any such handbook upon woodworking 
machines and their operation the AMERICAN LuM- 
BERMAN could sell a good many hundred copies of 
it yearly. As far as known only one book on the 
subject has ever appeared ‘‘A History of Planing 
Mill Machinery,’’ by Tompkins, published a good 
many years ago and now long out of date and out 
of print, altho a fugitive copy is in the AMERICAN 
LUMBERMAN library. 

Some of the text books published for manual 
training work give a description of such woodwork- 
ing machines as are used in manual training 
schools, describing their care, set-up and operation. 
This instruction is, however, elementary and prob- 
ably would be of little value to a planing mill 
operative.—EDIToR. | 


FIRE INSURANCE THAT DOES NOT FIT 

There is one especial element entering into the re- 
porting of fire losses that avoids oftentimes direct 
hazard as to the amount of loss sustained as to the 
insurance, and that is it frequently happens that in- 
surance on lumber properties is badly placed. The in- 
sured is very negligent in a great many cases in check- 
ing up his itemized insurance with the result that fre- 
quently he will have more insurance on one item than 
he should and far less on another than he should 
carry ; so when the final settlement is made the claim- 
ant finds himself short perhaps several thousands and 
in some instances a great many thousands of dollars 
under his fire loss. But the amount of loss actually 
reported would be the amount of claim collected.— 
JAMES H. DEVEUVE, Seattle, Wash. No. 52. 

[The above is an extract from a letter in which 
Mr. DeVeuve, a well-known fire insurance broker, 
is discussing the discrepancies which occur between 
fire loss reports and fire insurance settlements. He 
points out that fire insurance awards are not al- 
ways for the full amount of the loss and mentions 
the above particular point. 

It is, of course, much easier to take care of a 
line of fire insurance where it covers on the entire 
risk, by increasing or decreasing the line as the 
value of property changes by reason of larger 
stocks of manufactured product and enhancement 
of market value, or the reverse. This is a point 
which possibly some of our readers have been 
neglecting, and it would be well if they have not 
recently checked up their lines of fire insurance 
to do so and see whether this particular point has 
been neglected.—EpITor. | 


WANTS TO FIND WOOD WASTE 

Iam representing in this country a Swiss in 
who has perfected a process whereby the wastage 
of sawmills using spruce, pine, fir and similar 





rees 
can be converted into excellent cardboard and roof- 
ing paper pulp, without the use of chemicals. 

A descriptive article is enclosed. 

This process should prove of utmost ex mie 
benefit and I would appreciate it if you could place 
me in touch with some large sawmills who have on 
hand large stocks of such wood waste as described, 


—Inquiry No. 76. 

[Do any of our readers know where there is any 
mill waste in the country? The above inquiry comes 
from New York City and accompanying the letter 


is what is alleged to be a description of the ‘‘Lig- 
nose Pulp Process,’’ which in its three closely typed 
pages fails to include with the extravagant claims 
made for the process any idea of what the process 


itself really is. 

The statement is made that the process adapts 
itself especially to working up all waste which can 
be had free of cost. This puts a different complex- 
ion upon the matter. It is very doubtful if any 
American lumber manufacturers can be interested 
in any utilization proposition which frankly states 
at the outset that it will not produce any revenue 
out of mill waste.—EDITOR. ] 


WANTS TO SELL AUTO SPOKE PLANKS 


Please advise where the best market is for hickory 
spokes unfinished for automobiles. 

I am getting out a lot of fine hickory timber which 
will be sawed for auto spokes at my small plant and 
before I saw this I would like to correspond with some 
factory that finishes these spokes.—INQuIRyY No. 88. 


[Hickory of the quality suitable for automobile 
spokes is now so scarce in the market that there 
should be no difficulty in contracting an output 
from suitable timber. The Imperial Wheel Co., of 
Flint, Mich., is one of the leading manufacturers of 
automobile wheels. It would be well also to write 
to the Standard Wheel Co., at Portland, Ind. The 
Kelsey Wheel Co. 1214 Military Ave., Detroit, 
Mich., is another large manufacturer of wood auto- 
mobile wheels. The Schwarz Wheel Co., Frankford, 
Philadelphia, Pa., is the manufacturer of an auto- 
mobile wheel with patent tenoned spokes, requiring 
spoke dimension of unusual sizes. 


The inquiry comes from Tennessee and it might be 
well for the inquirer to correspond with the Fed- 
eral Manufacturing Co., of Nashville, Tenn. 


If any of our readers are interested in figuring 
with the inquirer upon his output of spoke hickory 
his address will be supplied upon request.—EbITor. | 


ANOTHER BANDMILL LINE UP 


I have read with much interest “‘A Review of Re- 
pairs in the Sawmill” by R. C. Leibe, in the Nov. 29 
issue of the AMERICAN LUMBERMAN. I serve the North- 
western Redwood Co. in the capacity of millwright 
and contend with some of the same problems touched 
on by Mr. Leibe. 

I wish to comment only upon the method of lining 
the bandmills. Mr. Leibe’s method undoubtedly gives 
much satisfaction where only the equipment he speaks 
of is available, but where the engineer’s transit is 
used I think much more accurate and rapid work can 
be done, and it will not be necessary to drill a hole 
thru the bandmill frame. Testing the track for level 
and the rails for straightness is also much simplified 
by the use of the transit. 

Select a point for a set-up in the center of the V- 
rail so that a line from it at 90 degrees will run 
about an inch or two in front of the rim of the lower 
bandmill wheel. Set the transit over this point (which 
should be center punched and permanent) and test the 
V-rail for straightness. A plumb bob and line over the 
center of the V-rail at the ends or anywhere should be 
in the same line. This is the line the carriage runs 
with. With the transit in this line and the vernler 
reading 0 degree, carefully turn off to 90 degrees and 
you have a line running a few inches in front of the 
bandmill wheel. Then with a rule on the rim of the 
bandmill wheel at a point nearest the transit take a 
reading and note how far this vertical line is in front 
of the rim at this point and then test it likewise on the 
wheel rim at the farthest distance from the transit. If 
the readings are the same the wheel’s face and band- 
mill shaft are parallel with the V rail. If they do not 
read the same it is only a simple matter with the ad- 
justing nuts to meet this position. This only estab- 


lishes the relative position of the lower bandmilil wheel 
and shaft to the V-rail. The upper wheel can be ad- 
justed in the same way, or its position relative to the 
lower wheel can be determined by plumb bobs and the 


proper adjustment made.—LiLoyp  BirreNBENDER, 


Northwestern, Calif.—No. 71. 

[There are a good many mills where an engineer ’s 
transit is available as part of the company equip: 
ment, and this technique in its use for : bandmill 
line up is interesting. It might, however, be neh 
dentally remarked that the setting otf of a 90- 
degree angle gives as large an opportunity for 
error as almost any other problem of surveyms 
and should be carefully done and rechecked.— 
EDITOR. | 
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Money continues to be in demand and interest 
rates are fairly stiff, without any prospect of a re- 
cession until after the turn of the year, and it is 
a sorious question if even then the normal flow of 


funds to the larger banking centers will be suffi- 
cient to ease rates to any considerable extent. The 
demand for banking accommodations continued 
heavy right thru the fuel conservation period, this 
being accepted in many quarters as an indication 


that industry and trade regard the future hopefully 
and believe that there will be a demand for goods 
equal to, if not in excess of, the production in near- 
ly all lines of necessities, 


Generally speaking, business is good, but every- 
where there is a certain amount of popular unrest. 
Men who worked in contentment and with zeal in 
the prewar period are discontented with the higher 
wages of the present time. There is a disposition 
toward idleness, shorter hours and a distinet tend- 
ency toward less efficiency. Instead of recognizing 
the economie fact that worldwide conditions call 
for. increased production, workmen seem to be dis- 
posed to ignore this and to lean to the idea that by 
curtailing production they can better maintain a 
high wage scale. In some instances the fallacy of 
this theory is already becoming apparent, while 
there are at work influences which point clearly to- 
ward a readjustment that may be attended by more 
or less violence. 

One of the best indications of the trend of the 
times is the disposition on the part of wage earners 
and their families to spend their money without re- 
gard for the future. Obviously, this can not con- 
tinue generally without the country encountering 
misfortune and hardships. In the very nature of 
things there must be some conservation of incomes, 
a setting aside of a portion of the wage to safe- 
guard future needs or misfortunes. While there are 
neW savings accounts being opened up, investigation 

“shows that they are not the accounts of the me- 
chanics or other wage earners. The Liberty bonds, 
accumulated under the pressure of patriotic neces- 
sity in the last few years, are being sold and pro- 
ceeds spent in luxuries in many instances. This 
does not make for a healthy domestic condition. 

The time is not far distant when the realization 
of what all this means, if persisted in, will be im- 
pressed upon the American mind by economic de- 
velopments, and the sooner that this can be done, 
the greater the possibility of averting disaster. It 
is apparent that this country can not continue on 
the highway of prosperity at the present speed with 
our foreign trade steadily shrinking in consequence 


of the foreign exchange situation. We must have 
that outlet as a market for our surplus products, 
yet international exchanges with this country are 
at such a discount (or dollar exchange is at such 
a premium) as to make it so unprofitable for Euro- 
pean customers to buy our products that they are 
constrained to purchase only such things as they 
must have. 

There was a shortage in practically every line 
of production when the armistice was signed and 
in most lines there is still a shortage of goods, but 
it does not take long, with the European demand 
cut off, for us to rebuild our depleted reserves. 
Obviously Europe is not likely to call on us to con- 
tribute to replacement of depleted reserves over 
there under present exchange conditions, if they 
can make the goods themselves. 

The situation, therefore, is far more grave than 
most people realize, but it is not without its brighter 
side. The difficulty lies largely with the American 
people themselves in refusing to face conditions 
courageously and to apply the pruning knife to in- 
dividual expenses. Europe needs American credit 
to rebuild her industries; America needs Europe’s 
markets, in order to keep up capacity production 
in this country. In order to supply Europe’s credit 
requirements there must be an increase in capital 
supplies in this country. This increase can only 
be brought about by a conservation of incomes, 
whether they be wages or returns from investments. 

Curtailment in the purchase of things we don’t 
actually need, and the transfer of the money which 
would have been spent for those things to capital 
account—either by depositing the funds in the sav- 
ings bank or investing them—increases our ability 
to lend to Europe the credit that she requires and 
with which she can buy our products. Europe’s 
eredit has been seriously strained by the war, but 
this impairment can be overcome if Europe can be 
given the opportunity to work and produce new 
wealth in products for the domestic or foreign 
markets. Supplying these products to this and 
other markets, thru the utilization of American 
shipping and American selling organization con- 
tributes to the repayment of the credit loans made 
here. 

Business men who think deeply realize this sit- 
uation, but the problem is how to make labor under- 
stand it, and to secure the codperation of the wage 
earner, who, after all, is an important factor, not 
only in our domestic affairs but in the world situa- 
tion. If people could be made to realize that there 
is only one solution to the world’s complicated prob- 


AMERICAN INDUSTRY, FINANCE AND TRADE 


lem of the rehabilitation made necessary by’ the 
war, and that, WORK! Codperative effort is 
called for in order to prevent chaos. 

The Federal reserve board and bankers generally 
are endeavoring to relieve the ‘situation of its 
speculative phase. There is no money available 
for speculation unless it is taken out of funds re- 
quired for legitimate business. The Federal re- 
serve act attempted to eliminate speculation from 
our banking systems. Necessarily, there will al- 
ways be some speculation, but speculative stock 
issues are not acceptable as collateral to loans 
eligible for rediscount in the Federal reserve sys- 
tem. 

Member banks use some of their own funds in 
loans predicated upon stocks and bonds of this 
character so long as they do not impair their re- 
serves, but:when the money market begins to pinch, 
these banks are forced to call these loans because 
they are not privileged to take this class of loans 
to the Federal reserve banks and rediscount them 
or convert them into bank notes, as they can do 
with their commercial loans. The pressure that has 
been put upon the money market, and the discrimi- 
nation that has been insisted upon by the Federal 
Reserve Banks, had for their object the ¢onserva- 
tion of available banking funds for use in, legiti- 
mate lines of business and the discouragement of 
loans predicated upon speculation against the fu- 
ture rise in stock and bond prices. 

The recent shakeouts in the stock market have 
released a considerable amount of money, but one 
of the significant features is the strengthening of 
the investment market situation, Prices of bonds 
and investment securities now show attractive yields 
to the invester, which in the course of time will 
find a response in investment buying... The effects 
of the recent stock market disturbance are complex 
in their nature and are the result of a number of 
causes working in harmony, but the direct outcome 
has been to reduce quoted prices of securities in 
the market and thereby increase the rate of" invest- 
ment yield accordingly. This applies more par- 
ticularly to securities of long maturity. The in- 
come producing power of an investment in securi- 
ties at present market prices is somewhere between 
1 and 2 percent greater than that of the same 
amount of money invested in similar securities a 
few months ago. The yield of a fairly standard 
bond before the war was about 5 percent, so that 
an increase of 1 to 2 percent in yield on an amount 
invested really means an increase of 20 to 40 per- 
cent in the amount of income from the same capital. 





COAST MILLS 


SEATTLE, WASH., Dec. 20.—‘‘ Dead freight’’ is 
the term applied to lumber and other forest prod- 
ucts on all the transcontinental lines centering in 
Seattle, with the exception of the Northern Pa- 
cific. Embargoes have suddenly throttled the lum- 
ber industry as a whole, and the instant result is 
paralysis, thoro and complete. The embargo on 
the Chicago, Milwaukee & St. Paul is for a definite 
period, continuing from the night of Dee. 17 until 
the night of Dec. 26, during which time the rail- 
road officials expect to be able to clear their lines 
and be in a position to handle business. Officials 
on the Oregon-Washington state that the embargo 
will be of short duration, and they appear to take 
the position that it is a wise move on the part of 
the Railroad Administration, inasmuch as ship- 
ments of lumber are not badly needed, and that 
a temporary breathing spell will enable the road 
to handle business offered later on. 


Coast Suffers Many Adversities 


But the blighting effect of three destructive ele- 
ments—coal strike, snow storm and embargo— 
have been written plainly into the records of the 
lumber industry during the last ten days. The 
current barometer of the West Coast Lumbermen’s 
Association is strange in its appearance and in- 
Structive in its lessons. All three tubes have 
dropped suddenly. Production, orders, shipments 
—each of them is far below normal—34, 33.97 and 
51.69 percent respectively. Actual production and 
orders are about the same. It was not expected 
that orders would show up very well, since a large 
num! er of mills are down and will not make any 
further bookings until their files have been reduced. 
Mills that went down on account of snow and car 
shorta 3@ will remain down until the embargo is 
raise’. Rail shipments continue to fall, until now 
they are less than half of normal production. The 
domestic cargo trade shows a large volume of or- 
ders booked, the total being about double that of 
past weeks, The export trade has almost van- 
ished, the report indicating a movement of a little 
More than half a million feet—not enough to load 


DEMAND BETTER CAR SERVICE 


a small schooner. This lumber probably went as 
parcel shipments on different vessels. 

The sudden dropping of the barometer forecasts 
a storm—and the storm has broken with un- 
precedented violence. A preliminary roaring came 
from the meeting of the West Coast association 
in Tacoma a week ago, when Robert B. Allen, sec- 
retary and manager, submitted figures showing 
the effect of buyers, during November, bidding for 
available supplies. 


Inability to Ship Boosted Prices 


Actual sales numbering 142 orders for No. 1 
vertical grain flooring, aggregating 926,000,000 
feet, showed fifteen different prices, ranging from 
$56 to $72—a spread of $16 a thousand feet. 

Other figures were: 

No. 2 vertical grain flooring—582 orders; 4,199,000 
feet ; 21 prices ; $55 to $74; spread, $19. 

No. 3 vertical grain flooring—148 orders; 1,415,000 
feet ; 18 prices ; $47 to $65; spread, $18. 

5¢x4 No. 2 and better ceiling—631 orders ; 30 prices ; 
spread, $18.50. 

1x6 drop siding—485 orders ; 17 prices; spread, $24. 

8- and 10-inch boards—562 orders ; 15 prices ; spread, 
$9. 

4-inch No. 2 and better slash grain flooring—191 
orders ; 2,178,000 feet ; 21 prices; $45 to $62; spread, 

17. 


4-inch No. 3 and better slash grain—36 orders ; 334,- 
000 feet ; 12 prices ; $42 to $54; spread, $12. 

6-inch No. 2 and better slash grain—195 orders; 
884,000 feet ; 17 prices ; $47 to $62; spread, $15. 

6-inch No. 3 slash grain—65 orders; 329,000 feet ; 
13 prices ; $45 to $64; spread, $19. 

The foregoing figures, based on actual sales, 
have been produced to prove that car shortage is 
a principal cause of high prices—buyers facing 
short supplies and bidding for such lumber as can 
be moved. A bulletin issued by the association 
sets forth that the Pacific coast, containing 55 per- 
cent of the merchantable timber in the United 
States and with ample mill capacity, is the only 
lumber producing region in the world now capable 
of normal production. It has the 8-hour day, col- 
lective -bargaining, and is seeking to remedy labor 


unrest thru steady employment at the highest 
wages paid in the lumber industry on the North 
American continent. But for months it has been 
receiving less than 40 percent of its car require- 
ments. 

Association Secretary’s Statement 


A statement issued under the authority of the 
association says: 


With the heaviest volume of the most attractive 
business ever offered, the Pacific Northwest lumber in- 
dustry is practically prostrate. The reason is, months 
of unprecedented car shortage, now followed by rail- 
road embargoes, prohibiting the loading of forest 
products for transcontinental destination. 


Car Shortage Imposes Financial Burden 


The industry, which so far this year has made 
2 6/10 percent on its investment, can not longer finance 
itself without returns from deliveries; and can not 
make deliveries without cars. Mills are closing down 
indefinitely. Thousands of men are being thrown out 
of employment in an industry which normally pays 60 
percent of all wages in Oregon and Washington. This 
curtailment of lumber production in the nation’s second 
greatest producing region: comes at a time when the 
world’s building requirements were never greater. 

With its high wages, 8-hour day and Loyal: Legion 
collective bargaining the Pacific Northwest has been 
turning out lumber in great volume for months past. 
The industry has been without strikes of consequence 
for more than two years. This heavy production and 
long continued car shortage has brought about a phys- 
ical congestion at the mills, as well as precipitating 
the financial problem which the operators generally can 
no longer meet. 

Blames Railroad Administration Inefficiency 


Primarily, this deplorable condition of a great indus- 
try and the present high price of lumber haS been 
brought about by the United States Railroad Adminis- 
tration, which has been unintelligently handling car 
supply from Washington, D. C., by men inexperienced 
in Pacific Northwest traffic problems, thru precipitate 
rules and regulations contrary to the best judgment 
and experience of transcontinental railroad operating 
and car distribution experts, who, prior to govern- 
mental control, handled the traffic needs of the Pacific 
Northwest in a highly efficient manner. That the 
Railroad Administration is largely ‘responsible for 
present unheard of prices for lumber is evidenced by 
the frantic bidding of short stocked buyers for such 
lumber as mills me be able to put on wheels for 
transcontinental delivery. , 7 

Average Price Realized Shows No Profiteering 


During the last month. flooring: has been “selling 
f.o. b. mill at anywhere from $55 to $75. There is no 
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set price. It is just a wild bidding market, with buy- 
ers makigg premium inducements for shippers to get 
stock rolling. Under these conditions ceiling has been 
selling on a range of from $40 to $58.50. Common 
boards have been selling at from $25.50 to $34.50. 
Two-inch dimension has been bid in at a range of price 
of from $24.50 to $32.50. These prices have been ac- 
ceptable to the industry, not with the idea of profiteer- 
ing but because of the absolute necessity of financing 
its log paper, payrolls and other obligations. The 
premium demand has not been for all items of the 
log; and the average price now realized, notwithstand- 
ing increased cost, has not been greatly in excess of the 
average price permitted the Douglas fir industry during 
the last period of war industries board price fixation. 


Railroad Statistics Misrepresent Situation 


To all protests filed with the United States Railroad 
Administration against the car service to the North- 
west lumber industry there have been the same rubber 
stamp, stereotyped, indefinite, evasive form letters, 
saying that the Railroad Administration recognizes 
that there is every inducement to furnish Pacific 
Northwest lumber shippers the best possible car supply 
and that everything possible is being done etc. These 
letters have been written over a period of months, 
during which time car supply for this territory has 
steadily become worse, until now the industry is forced 
to shut down. The Railroad Administration also con- 
tinues to quote statistics showing heavy loading of 
forest products in Oregon and Washington, notwith- 
standing the fact that its attention has repeatedly 
been called to the fact that the car statistics thus 
quoted include a local log haul, on a quick return car 
basis, with special equipment—such movement repre- 


senting in excess of 55 percent of the total number of 
cars which the Railroad Administration says it has 
loaded in this territory. During recent months this 
local log haul has been heavy, with producers, in the 
face of heavy lumber demand, seeking te accumulate 
a log surplus at the mills in advance of winter weather. 
Such a haul has only added to the burden of financing ; 
and, in reality, is separate and distinct from the gen- 
eral problem of car shortage. 


Northwest Has 1,400 Cars Less Than in November 


Railway car interchange reports for November show 
that the inbound movement of cars suitable for forest 
products loading to the Pacific Northwest district was 
20,998 cars, as against an outbound movement of 19,- 
384 cars, thereby indicating a gain in this region 
during November of 1,614 cars. These figures are cor- 
rect on the basis of car movement thru inbound- 
outbound gateways, but they do not show approxi- 
mately 1,800 eastbound loads which the Great Northern 
failed to move from Puget Sound terminals during 
the month, nor does it show approximately 1,300 loads 
which were not moved by the Milwaukee. Therefore, 
the loss in car supply to this territory during Novem- 
ber was 1,400 cars. 


Coast Millmen Must Demand Fairer Treatment 


The lumber industry, which normally ships in excess 
of two hundred thousand carloads of freight annually, 
has a comprehensive understanding and deeply sympa- 
thetic attitude toward the railroads in their present 
perplexing problems, financial and otherwise; and has 
no desire to hamper either the Railroad Administration 
or the individual carriers in the present crisis; but the 
time has come when the industry must ask for a 


square deal and urge that if the roads are to continue 
under Government control there be some person in the 
car service section at Washington, D. C., who has g 
knowledge of the traffic problem of this section, or at 
least who will pay attention to the su tions and 
recommendations of the railroad mén of ‘this region 
who have made themselves proficient in the handling 
of Northwest traffic affairs by years of daily contact, 
study and experience. In its efforts to secure ade- 
quate car supply for this territory the Northwes: lum- 
ber industry has at no time urged preferential treat- 
ment as against other regions or commodities The 
industry thoroly believes in priority for coai, food- 
stuffs and perishables, and has so repeatedly informed 
the Railroad Administration. The industry further 
recognizes that at the present time any movement of 
westbound cars will be against the tide of aciverse 
weather conditions, but respectfully directs attention 
to the fact that these conditions did not exisi when 
the situation was first called to the attention of the 
Railroad Administration months ago. 


Larger Mills Closed by Embargoes 


Practically every mill in the Pacific Northwest 
has closed. Among the larger concerns are: 


BELLINGHAM—Bloedel Donovan Lumber Mills, Puget 
Sound Saw Mills & Timber Co.; Evererr1—Weyer- 
haeuser Timber Co., Clough-Hartley mills; Bic Lakr— 
Day Lumber Co.; UNION MILLS—Union Lumber Co, : 
CLEAR LAKE—Clear Lake Lumber Co.; Hogviam— 
Grays Harbor Lumber Co.; McMurray—Atlas Lumber 
Co. ; LirreEL—-Snow Lumber & Shingle Co.; McInrosy 
—A. P. Perry Lumber Co. ; BRIGHTON, OrE.—Brighton 
Mills; AsTor1A, OrE.—Astoria Box Co.; EuGeNe, Org. 
—-Booth-Kelley Lumber Co. 
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STANDARDIZATION IN THE LUMBER INDUSTRY 


The question of standardization has been given 
rather desultory attention for some years, but the 
exigencies of war brought it very prominently to 
the front again. The chief effect was in the stand- 
ardization of commercial sizes and styles, a half 
dozen varieties of a given line of product often be- 
ing made to answer every purpose of perhaps fifty 
different kinds which were before manufactured. 
This movement was notable in styles of furniture, 
in sizes of automobile tires, in treads of vehicles ete. 

The general attention which was given in this 
way to the possibilities of economy in a stand- 
ardization program has led various organizations to 
take up the matter. The National Association of 


Purchasing Agents has been working on standards 
for catalogs, for invoices and for bank checks; 
and, at its recent convention in Philadelphia, it 


even took up the question of lumber standards, 
altho this would seem to be a technical matter some- 
what out of the field of that organization. A com- 
mittee, however, reported that standard grading 
specifications now exist on lumber and that the 
committee had not determined whether the asso- 
ciation should consider any modifications in these 
— It recommended further investiga- 
ion. 

There are, however, other standardization move- 
ments that will come a little closer and more di- 
rectly into the field of lumber, and some of these 
are interestingly suggested in an address by Ernest 
T. Trigg, president of the National Federation of 
Construction Industries, before the Engineers’ Club, 
of Philadelphia, in which he deals largely with 
building materials in his treatment of the subject 
of standardization. 

As he points out, there are engineering stand- 
ards; what might be known as commercial stand- 
ards; standards of business practice, including ac- 
counting, cost accounting, commercial arbitration 
ete., and standards of legislation—which are par- 
ticularly needed in legislation intended to regulate 
the building industry. In the field of engineering 
standards chief attention is paid to those stand- 
ards that most directly affect engineering practice 
and, as related to material standards, are largely of 
strength and jointure or uniform methods 
of connection. This to some extent takes 
into consideration standard sizes of material, 
altho chiefly relating to material that is 
more highly fabricated than is ordinary lumber. 
The most important engineering standard is prob- 
ably, however, the threads of screws. Formerly if 
a screw was lost from a typewriter or washing ma- 
chine it was necessary to order that particular 
screw from the manufacturer of that machine, and 
the manufacturer in most cases had given consid- 
erable attention so to designing the pitch and size 
of his screw threads as to make each differ from 
the product of all other manufacturers. At the 
present time the effort is all in the other direction 
and, while there are of course different sizes and 
pitches, it is usually possible when a screw or bolt 
is wanted to find something that will answer, if not 
at the nearest hardware store then from almost any 
dealer in machinists’ supplies. 

There is hardly anything in the lumber indus- 
try analagous to the standafdization of screw 
threads, unless it be the joints of matched stock. 
Certain matchings are more or less standard, and 
yet in flooring in particular there are a number 


of special patterns of matching. It is quite usual 
for the flooring to come together more tightly above 
the tongue and groove than below it. More rarely 
it closes most tightly at the face, because the ver- 
tical joints are set at a slight forward angle from 
the vertical. Sometimes the tongue and groove 
instead of being straight on both top and bottom 
are made wedge-shaped, and there are certain 





GREETINGS FROM FILLMORE, CALIF. 


This is the strangest Christmas that I have 
ever seen, 

With far off mountains snow capped, above 
orange groves of green. 

I miss the old time snow storms, the ice 
clad ponds and streams; 

This is not like the Yuletides that I recall 
in dreams. 


But more than any snowflake, with wintry 
wind that plays, 

I miss the old time friendships and the pals 
of other days. 

And yet the Christmas spirit the orange 
groves may fill; 

While Memory covers Time and Space, I’m 
still your friend, Old Bill. 


Here where the Santa Clara flows, I and my 
dear ones dwell, 

And wish you ‘‘Merry Christmas,’’ more 
than our tongues can tell. 

May ‘‘Peace, Good Will’’ be with you, tho 
we be miles apart; 

You can’t find Christmas on the map—it’s 
only in the heart. 


WILLIAM HAMILTON MILLER. 











minor variations that have been offered as im- 
provements over the conventional pattern. 

It is now quite customary in any given wood to 
find that the standard pattern for flooring and ceil- 
ing will fit well even tho the different pieces come 
from different manufacturers of that wood. Such 
a standard should be universal as between all woods, 
at least where there is any likelihood on the part 
of the buyer to mingle these woods in construction. 

In the field of commercial standards much has 
already been done. In the lumber industry this 
applies to standard thicknesses, widths and lengths 
of stock, items of boards and timbers, grade stand- 
ards which in lumber have already been established 
upon a fairly comprehensive basis, altho not as yet 
with a sufficient consistency and uniformity between 


competing woods; and standardization of both 
sizes and grades in certain important lines of lum- 
ber product, notably sash and doors. The stand- 
ardization of millwork patterns should also here be 
mentioned. A great deal of this has already been 
accomplished, but the work would be more com- 
plete if we had one standard pattern book for the 
entire country, instead of several. 


Mr. Tripp in his address refers specifically to 
lumber and says that lumber grading standards 
have been pretty well worked out, but that there is 
considerable room for additional standardization 
in millwork. As a matter of fact, in all the ordi- 
nary kinds of millwork there is a sharp distinction 
between stock material and special order work, 
with a very material difference in price, which well 
illustrates the economy of standardization. Mr. 
Trigg also makes a good point in suggesting that 
lumber standards might well be modified to include 
such short lengths as would promote economy in 
the manufacture of lumber as well as in many in- 
stances the saving of labor on the job. 

The general theory of standardization is that 
it costs money to make a lot of different kinds of 
product when a fewer number of standard styles 
would be amply sufficient. Unfortunately, nature 
did not standardize trees, and the efforts of men 
in standardizing the products of trees will naturally 
be somewhat handicapped. It is, however, obvious 
that not so much has been accomplished in the 
lumber industry as might have been, and if the 
gentlemen who in other lines are studying this sub- 
ject occasionally give attention to the lumber in- 
dustry, as they are doing, it may be that the indus- 
try itself will in due course take notice and give 
more serious attention to the economies of stand- 
ardization which are practicable and needful and 
which would be profitable in the lumber industry. 
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A THOUGHTFUL editorial appearing recently in 
the Boston Transcript, one of the most conserva- 
tive of newspapers, points out that the rapid in- 
dustrial expansion that has taken place in many 
communities may prove a menace rather than a 
blessing unless suitable housing is immediately 
provided for the incoming workers. ‘‘In a housing 
shortage,’’ says the paper quoted, ‘‘the danger 
lies not so much in there being unhoused workers— 
for that is always taken care of in some way—as 
that everyone is compelled to live in a house that 1s 
unsatisfactory. That is, each class of workers has 
had to outbid workers of the class next below for 
a home in which the families of even the better 
paid class will be unhappy. Once brought to this 
condition your town becomes a fertile field for 
raising a crop of dangerous discontent. — 
After this has happened a few times the laborer 1s 
ready to cheer the soap box orators who tell him 
that he is up against a rigged game and that the 
present social system operates to his disadvantage. 
The Transcript has spoken wisely and well. The 
danger which it points out is a very real one, and 
the only remedy is to build houses, and more houses, 
in every industrial center until every workman can 
live in'a comfortable, sanitary and reasonably at- 
tractive dwelling, at a purchase or rental price that 
is within his reach. 
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HELP EX-SERVICE MEN FIND WORK 


PORTLAND, ORE., Dec. 19.—Lumbermen of Ore- 
gon are taking steps to put to work’as many ex- 
service men as possibly can be employed. This is 
the result of a campaign that the Portland Chamber 
of Commerce—of which H. B. Van Duzer, of the 
Inman-Poulsen Lumber Co. is _ president—has 
started in behalf of former soldiers who are out of 
work. Employers taking on ex-service men will be 
given every assurance of efficiency and faithful 
service by the American Legion, according to Capt. 
Conville, manager of the employment division here. 


E. D. Kingsley, of the West Oregon Lumber Co., 
who with W. W. Clark, of Clark & Wilson Lumber 
Co., and Charles B. Stetson, of the Emerson Hard- 
wood Co., comprise the committee of lumbermen 
who made the canvass of the local mills and another 
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other form of action which interferes with production 
or adds to the cost of any necessities of life. These 
policies lead to strike and threaten the security of the 
State and the well being of human society. It points 
to its accomplishments and asserts that it has found a 
safer and saner way in which to assure harmony in 
business enterprises, while affording full security to 
employer and employee alike. As a great movement it 
is full of promise to every industry in the land. 





INVENTS REDWOOD BARK DEFIBERIZER 


San Francisco, Cauir., Dee. 22.—U. S. Me- 
Millan, who has been engaged for several years in 
utilizing redwood bark, formerly burned by the 
operators, has proved up on his invention. It is 
known as MeMillan’s redwood bark defiberizer. 
It removes the bark from the log in the mill pond 
at a lower cost than it has ever been done by hand. 





BAGpDAD, FLA., 
Dee. 15, 1919. 
AMERICAN LUMBERMAN, 
Chicago, Il. 

GENTLEMEN: When I 
received the Nov. 29 is- 
sue of the AMERICAN 
LUMBERMAN, the words 
‘“‘Making Christmas 
Presents out of Wood’’ 
on the front page at- 
tracted me very much 
as I was waiting then 
for the development of 
a picture which was 
made on Thanksgiving 
Day in my back yard 
and is herewith enclosed. 
Working up scrap wood 
from the mill is a pas- 
time for me and the ex- 
pression on the faces of 
the children in the other 
pictures tells the story 
of results. 

Too much ean not be 
said of the possibilities 
for working up waste 
material at the mill into 
practical toys, and if 
eareful study is given it 
will develop that all the 
power necessary for 
their manufacture can 
be had from the slab 
burner at a most reason- 
able price. 

Should you care to use 
the pictures for publi- 
eation you are at liberty 
to do so. 


Yours very truly, 
R. E. BLooMFIELD. 




















committee consisting of R. H. Burnside, of the 
Willapa Lumber Co.; H. B. Van Duzer and C. A. 
Doty, has been organized to find work for men in 
the mills thruout Oregon and Washington. 





PRAISES LOYAL LEGION IDEALS 


SeaTrLe, WasH., Dee. 20.—Bearing date of De- 
cember, 1919, the first annual souvenir number of 
the Four L Bulletin is now being circulated among 
the 40,000 members of the Loyal Legion of Loggers 
& Lumbermen in the Pacific Northwest. The edi- 
tion numbers 72 pages, is illustrated and contains 
a number of special articles of interest to the 50-50 
movement. Among the articles is one written by 
Thomas M. Kearney, president of the Blackwell 
Lumber Co., on ‘‘Safe and Sane Steps to Security.’’ 
He sums up the case for the Loyal Legion, saying: 
It is opposed to the lockout and the strike and any 





The mechanical contrivance removes the bark and, 
at the same time, reduces it to a pulp suitable for 
the manufacture of roofing papers, building papers 
ete. For the last three years roofing paper manu- 
faeturers with headquarters in San Francisco and 
other California cities have been using the red- 
wood bark supplied by U. S. MeMillan, doing busi- 
ness under the style of the Redwood By-Products 
Co. A good sized plant for the removal of the 
bark will be established by Mr. McMillan at the 
pond of some redwood mill in the near future. He 
is now considering several locations, to ascertain 
which would be the most advantageous for his 
purpose. According to experimental tests made at 
the Government’s Forest Products Laboratory at 
Madison, Wis., wrapping papers, paper bag stock 
and kraft paper could also be made from redwood 
bark. McMillan purposes to develop his system of 
removing bark and preparing it for manufacture 
into roofing and other papers on a large scale. 


GREEN TIMBERS MAKE STAUNCH SHIPS 


SEATTLE, WAsSH., Dec. 20.—Possibilities that a 
number of the forty or more wood ships anchored 
in the Lake Union basin may yet enter the lumber 
carrying trade are indicated by reports that negoti- . 
ations are in progress for the sale of the vessels. 
This report is substantially confirmed by the supply 
and sales division of the United States Shipping 
Board. E. W. Heath, pioneer wood ship builder, 
scouts the idea that ships of the Ferris type, built 
of green timber, are unstable. He terms the 
prejudice against these vessels ‘‘utter foolish- 
ness,’’ saying: 

Hulls, if properly constructed, whether built of green 
timber or not, are staunch and seaworthy. It all de 
pends upon the method by which they are put together 
and how they are caulked. It is my belief that if any 
defects exist in these rapidly built ships they are due 
to the quality of oakum used in caulking more than 
to any other cause. As proof of what I say, look at 
the steamship Jefferson, of the Alaska Steameship Co.’s 
fleet, built under my supervision fifteen years ago. 
Some of her timbers were integral portions of growing 
trees three days before they were fastened into the 
vessel; yet this ship today is one of the staunchest and 
most reliable among those plying the stormy Alaskan 
waters. She has not shown any of the defects asserted 
by wiseacres to be caused by the use of newly cut 
lumber in ship construction. 

Mr. Heath says he is satisfied that as far as sea- 
worthiness is concerned the Ferris ships in Lake 
Union are as staunch and hardy as any vessels 
afloat. 


WEST COAST WOODS FOR AUTOMOBILE BODIES 


SEATTLE, WasH., Dee. 20.—Extensive use of 
Douglas fir and Washington spruce in the making 
of automobile bodies is forecasted by the visit of 
R. A. LaBarre, of Detroit, to the Pacific Northwest. 
As chief engineer of the C. R. Wilson Body Co., 
one of the largest manufacturers of automobile 
bodies at the automobile center, he has just com- 
pleted a two weeks’ tour of this territory, during 
which he has placed himself in touch with millmen 
and salesmen, and has become convinced that fir 
and spruce have great merit for the uses indicated. 
They will be used principally for seat and floor 
boards, and unexposed places where strength is re- 
quired. Mr. LaBarre has been given assurance of a 
steady supply of these materials, sufficient to fill the 
requirements of his factory up to 2,000,000 feet a 
month. He is looking for No. 1 common, % x 6, 
8 and 10 inches, 36 and 48-foot lengths, and it is 
understood that he has practically completed ar- 
rangements whereby fir will be definitely intro- 
duced into the automobile body industry. Up to the 
present time the manufacturers have been using 
various hardwoods and some pine. 


STATE COLLEGE OUTLINES FARM SHOP COURSE 


In the past at least farmers as a class have done 
more of their own carpentry and woodwork than 
has any other class outside of the woodworking 
trades. As a matter of fact the farmer almost has 
to be a jack of all trades in order to meet the va- 
rious emergencies that arise upon the farm. That 
being the case, it is to be expected that he will ex- 
tend his operations in the carpentry and woodwork- 
ing lines, even going so far at times as to erect his 
own farm structures and make the numerous small 
articles that are needed on every farm. 

Because of the need of a knowledge of wood- 
working many public schools have included courses 
in farm shop work in their curricula. Such a course 
has been outlined by L. M. Roehl, of the New York 
State College of Agriculture at Cornell University. 
The first part of the course is devoted to the pre- 
liminaries of tools and equipment and the fitting 
of tools in the farm shop. Early in the course the 
construction of home made farm appliances receives 
attention. 

Farm earpentry includes the planning of build- 
ings for specific purposes; general framing; roofs 
of the various types and rafter cutting as well as 
roof coverings; wall coverings, flooring and par- 
titions; lighting, number, size and placing of win- 
dows; doors, types, construction and hanging; ven- 
tilation, size, location and number of flues; hard- 
ware; barn equipment, litter carriers, stanchions, 
hay rack, fork, carrier, rope ete. 

Agricultural drawing includes the drawing of 
articles to be made; drawing contemplated farm 
buildings for farms in the community. 

As the course covers farm shop practice general- 
ly, of course other subjects than those treating of 
buildings are considered. The care, housing and 
repair of machinery, metal working for repair pur- 
poses, belt lacing, harness repairing and concrete 
work receive attention. 

Undoubtedly, some training in the use and care 
of tools, as well as in the drawing and planning of 
buildings, especially of the smaller structures on 
the farm, would add greatly to the efficiency of the 
farmer; and the farm boy who had such a course 
likely would go back to the farm prepared to pro- 
vide himself and his home with such things as 
contribute substantially to the comfort and conven- 
ience and consequently to the happiness of farm 
life. 
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‘*T am the door.’’—John 10:9. 

Jesus spoke with wonderful clearness in the lan- 
guage of common people. No teacher in all the race 
ever made his meanings so plain. Even tho He 
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spoke on the deepest things of human life and of 
God, He is never unclear in His purpose or exposi- 
tion. Fascinating are the figures He uses and they 
all singularly focus on Himself. They are all 
singularly concrete, simple, illuminating and com- 
prehensive. They show how essential to men’s well- 
being Jesus regards Himself. 

For example, He says ‘‘I am the door.’’ A 
very commonplace figure is this, but strangely 
significant. A door turns on its hinges many times 
a day. It shuts in and it shuts out. It is set be- 
tween the outside world and the dear household in 
the home. It shuts out the noise, the dust and the 
clamor of the street. It shuts out the rough speech, 
the blasphemies, the fightings, the enmities, the 
selfishnesses of the striving crowd. It shuts out the 
thief, the evil doer, the adulterer and the murderer. 
If all these are inside the door, then it is not a 
home, but is a hell. It shuts in peace, love, gentle- 
ness, security and all the dear atmosphere which 
makes a home. The husband goes out thru the door 
in the morning with a kiss of love into the. rushing, 
busy world and carries in his heart a sense of secur- 
ity for his household behind his closed door. At 
night he comes back, wearied with the day’s toil 
and care, assured that within the door are welcome, 
rest and love. The strife and cares of the world are 
left on the outside of his door and within he is at 
home in quiet content in the midst of his loved ones. 
The children go merrily thru the door to school o1 
to business, and at night, leaving the whirl of af: 
fairs and people, come back again with the certain 
confidence that within the door is home. No won- 
der that John Howard Payne, that homeless wan- 
derer in many lands, sang with a vast pathos— 

Home, home, sweet, sweet home! 
Be it ever so humble, there’s no 
place like home. 

Without the door is not home. 
home. We invite our friends to share our hos- 
pitality. We do not invite them merely to sit in 
our easy chairs, eat the food on our tables and look 
at the fine furnishings in our beautiful houses. 
We ask them to share with us the atmosphere of 
our home and to share in our lives. We invite them 
to come in and sit with us in the inner house of our 
souls and partake of our thoughts, our ideas, our 
character and all the real inner riches of ourselves. 
The door shuts out all the world of the uninvited 
and shuts in ourselves and our welcomed guests. 
When Jesus calls himself the door, he uses a won- 
derful figure. He is the opening into what lies 
beyond. Without the door is homelessness for the 
soul. Within the door are the riches of the divine 
home. 

A house is not necessarily a home. It may be a 
palace or it may be the simplest cottage, but it 
will wholly depend upon what is the atmosphere 
within as to whether or not it isa home. A friend 
was looking for a house. I went with him to see 
one that was vacant. It was a winter day. The 
rooms were very cold and cheerless. It was a 
finely finished and well arranged house but it had 
none of the feeling of a home, but when my friend 
and his lovely wife and children had taken posses- 
sion of the various rooms and lived there, it was no 
longer merely a house, but a home in which love 
dwelt. 

Jesus Christ is the door into the home for the 


Within the door is 





soul. Thru him, all of us must pass, if we are 
ever to find surcease from the haunting, tormenting 
evils which find nesting places in our hearts, Sin 
makes for strife, disturbance and chaos. The 
world is restless and turbulent because sin has its 
ramifications thru all human society. Selfishness 
and greed have made enormous growth. They have 
become deep rooted. Men fight with each other for 
worldly gain. We call it competition, but too often 
it is a set battle in which the victory goes to the 
strongest and the weaker antagonist is left wounded, 
helpless or dead on the field of business conflict. 

The world can never satisfy the hunger of the 
soul, Suecess may act as an anesthetic which drugs 
for a while, but when the awakening comes, as 
come it will, men learn that they can not live by 
bread alone or by dollars alone. The soul was 
meant for something different and better. Jesus 
Christ as an open door is the Savior for men and 
thru Him alone can they enter into life and the 
wealth which is enduring. He excludes the evil. 
He encloses the good. No sin can pass thru Him, 
In Him is peace and gracious life. 

As the Savior of sinners He opens a door into 
the very heart of God. A young girl in a western 
village, discontented with the narrow life and 
meager society, persuades her father and mother 
to let her go into the great city. Bewildered by 


the excitement and glamor of its social life, after a 
while she yields to temptation. 


Shame, heartache, 


indescribable anguish, come to her when she awakes. 
She longs for the old home and its atmosphere of 
purity and peace, but she is unworthy, she has 
sinned, she is no more fit to be called the daughter 
of the home. At length she struggles back to the 
village. She doubts her welcome. Timidly sbe 
climbs the steps and falls against the outer door 
of her home. Father and mother in the quiet sit- 
ting room hear the unusual sound. They rush to 
open the door and in a flash the sin-soiled girl is 
in their arms and inside the door of the home. Wel- 
comed, forgiven, enwrapped with love and restored 
to her home! ‘‘Oh, this is heaven,’’ she says. So 
Jesus Christ welcomes sinners, forgives them, puts 
them in a new atmosphere and assures them of their 
safety both now and hereafter. He is the only way 
out of slavery into the freedom from sinful bond- 
age and into the inward peace which is heaven on 
earth. 

Jesus is the door thru which weary and heavy 
laden men may come and find rest. 

This human life is a struggle, sometimes a joy- 
ous and eager one and sometimes a sad and bur- 
densome one. Breaking health, postponed hopes, 
plans which go utterly awry, the successful com- 
petitor by our side completely outrunning us, the 
malicious slanderer who asperses our reputation, 
the conscienceless and brutal man who tramples us 
under foot; these and others often add to the bur- 
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Thru the Door Wnto the Thome 


[A Christmas Sermon by Rev. Nathan E. Wood, D. D., of Boston, Mass.] 
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den of life until we grow inexpressably weary, 
The sorrows, the parting company with the dear 
comrades of our homes and hearts, the witn 


ssing 
of the fatal inroad of disease which we are 


power- 
less to defeat, the heavy losses which shrewdest 
forecasts do not prevent, a fire, a death, a treachery 
suddenly stepping in to upset all our best laid jlans, 


the certainty that all things are uncertain—al] 
these lay heavy burdens on the human spirit. Is 
there no quiet place where one can go and |e sure 
that he will find rest, peace, protection and the in- 
coming of supernatural strength? Hear the words 
of Jesus: ‘‘Come unto me all ye that labor and 
are heavy laden, and I will give you rest.’’ 

Here is an open door into the security of the di- 
vinely provided home. Every man needs such a 
home and such refreshment in it for his wearied 
spirit as Jesus Christ offers. To sit down quietly 
at the close of the busy day in uninterrupted com- 
panionship with Christ and feel the uplift of His 
great heart as He talks with us, to hear Him again 
speak those wonderful words which are our historic 
legacy in the Holy Scriptures, to assure ourselves 
afresh of His divinely compassionate sympathy, to 
see around us and before us the vistas of His great 
life and to hear His hearty invitation to share it all 
with Him—these things give men a new vision of 
the meaning and goals of life and hearten them 
even under the heaviest burden. He is a door into 
indescribable riches of help, inspiration and 
strength. Many a man has gone lightly thru the 
heaviest cares because he had learned the place of 
refreshment in Christ. Just as the grass under 
drought withers and is ready to perish, but when 
the looked-for rain comes, revives, sings and grows, 
so men who find many disillusionments and dis- 
heartenments in the world find within this open 
door great heartening, courage and hope. I went 
during a bitter winter day along the avenue against 
a tempest of cold, cutting west wind. The sand 
and small gravel were lifted and flung against my 
face. It seemed impossible to go ahead. Then I 
saw a lady trying to face the same furious blast. 
She was stopped again and again. I thought that 
she would succumb. I did not see how she could 
go on. Suddenly she turned and went up the way 
to the beautiful Boston Art Museum and in an in- 
stant she was thru the door and among the wonder- 
ful works of art. Peace, beauty and rest were all 
about her at once. She was within the door. 
Thru Christ one comes into glorious life. 

He is the door into a great friendship and life. 

Jesus says: ‘‘I am come that they might have 
life, and that they might have it more abundantly.’’ 
And that overplus of life lies beyond the open door. 
This is not merely the immortal life, but it is the 
riches of His own abounding life. All knowledge 
which He has in limitless store, all love which flows 
out of the eternal spring of love, all glorious social 
life which is so ample in Him, all sweet atmospheres 
of holy living are for men when they enter thru the 
door. It is a great friendship which He offers. We 
walk among the beautiful things which He has 
made on earth. We wander with delighted amaze- 
ment among the stars. They are His and He made 
them, and because they are His they are for us 
also. He who invites us thru the door invites us 
to enter in and to share all that He has and is. 
The vast wealth of God is for our use and enjoy- 
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ment. Happy are the men who have entered into 
the great friendship of Jesus Christ. They can 
never be poor. They are rich beyond dream or im- 
agination. 

Jesus Christ is the door into heaven. 

There is no other. The door shuts in and shuts 
out. Within are the saints of God. ‘‘ Without are 
the dogs, and the sorcerers and the fornicators and 
the murderers and the idolators and every one that 
loveth and maketh a lie.’’? What a mongrel, swirl- 
ing, unholy company is without the door. The sad, 
wild chaos of all evil men, the wicked, ungoverned 
passions of lust and hate, the unhampered hand 
of the murderer, all passions unleashed to do their 
deadly work, no man caring for anyone but himself 
—such is the social life and atmosphere without 
the door. But within no man will ever wrong his 
neighbor, no man will ever live for himself, no.man 
will ever think or plan the evil. They have a new 
and glorious life which makes the social state a fit 
one for the holy Christ to be the head of. Society 
will be like its head and all the world knows what 
sort of a person is Jesus Christ. Now He is a 
savior, an open door into a redeemed society. 
Then He will be head and center of a social state 
which has on it His own stamp of holy life. The 
door which is invitingly open thru the ages for 
sinners will be shut and within will be eternal se- 
eurity for those who belong to a state of which 





REV. NATHAN E. WOOD, D. D.; BOSTON, MASS. 


One of New England’s Greatest Preachers 


Christ is the only head. Jesus Christ and His 
friends will constitute an eternal home which is 
heaven. 


A PRACTICAL BLUE PRINT PROTECTOR 


Blue prints are always getting dirty, wet, greasy 
or torn while being handled by workmen using 
them. An inventive genius has designed a very 
practical blue print protector of simple construc- 
tion and low cost. A sheet of transparent sheet- 
ing—the same material used for lights in auto 
curtains—is cut to the desired size. A piece of 
light weight leather substitute is then eut about 
a half inch larger all around than the piece of 
sheeting. This extra half inch allows for a lap 
over on all but the top side of the protector. A 





sewing machine stitches the lap down to the sheet-', 


ing, forming a large flat pocket, open at the top 
for the insertion of the blue prints. Both the 
transparent front and the coated fabrie back are 
water proof and grease proof. Dirt or grease may 
easily be wiped or washed off without injury to 
the material. Both materials are flexible and the 
holder may be rolled up if desired in the same way 
an unprotected blue print is usually handled by 
a workman, 


FEDERAL RIGHT HAND KNOWETH NOT— 


PORTLAND, ORE., Dee. 19.—From John Day, Ore- 
gon, comes the following story of how a Good 
Samaritan failed to get the reward one would 
think he had coming: 


When the forests were burning last August, 
M. F, Williams, a homesteader of that section, 
helped out the Forest Service with his auto, taking 
fire fighters and tools into the mountains. He 
charged the modest sum of $5 to cover the expenses 
of the trip, saying he did not wish to make any 
profit. Now eomes~ the department of internal 
revenue and taxes Williams $12 for running an 
automobile for hire. 

Wouldnt this jar you? 








AIRPLANE PATROL FOR NORTHWEST’S FORESTS 


PORTLAND, ORE., Dee. 19.—As a result of the 
splendid suecess attained last summer with the 
experiments in forest fire patrol work with airplanes, 
an extensive program has been mapped out for 
which it is expected to secure the sanction of the 
War Department. 

The scheme as outlined means that more than 
half of the standing timber in the United States 
will be protected against fire by flying observers. 
Within this area is more than 80,000,000 acres of 
Government owned timber in natural forests and 
Indian reservations. The patrol area will cover 
Oregon, Washington, California, Idaho, Montana 
and western Wyoming. There will be five complete 
observation squadrons of eighteen planes each, or 
ninety planes, each with a pilot and observer. 

The plans for the extensive project have been 
evolved and only await the final sanction of the 
War Department, which, it is understood, has agreed 
to codperate with other Government and private 
agencies in the protection of the nation’s valuable 
timber resources and at the same time provide 
training for its men enlisted in the air branch of 
the army. 

It is believed that the plans will be readily ap- 
proved since they were drawn up as a result of 
the recommendations of Maj. A. D. Smith, who 
had charge of the airplane patrol in Oregon and 
California last summer, Col. Arnold, in charge 
of the western division of the air service, and the 
aviation committee appointed by the Western 
Forestry & Conservation Association, representing 
Federal and State forest officials and private tim- 
ber owners from each of the States involved. 

The proposed main bases within the area to be 
patrolled are Mather field, Calif.; Camp Lewis, 
Wash.; and Missoula, Mont, Subbases and auxili- 
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ary landing fields will be established in the different 
States as tollows: 

Oregon—Subbases at Medford, Eugene and La- 
Grande. Auxiliary landing fields at Portland, Burns 
and The Dalles. 

California—Subbases at Fresno and Red_ Bluff. 
Auxiliary landing fields at Bakersfield, Sonora, Arturas 
and Lakeport. 

Washington—Subbases at Spokane. Auxiliary land- 
ing tields at Port Angeles, Hamilton and Republic. 

Idaho—Subbases at Boise. Auxiliary landing fields 
at Grangeville and Salmon. 

Montana—-Subbase at Helena. Auxiliary 
fields at Kalispell, Lewiston and Bozeman. 

Wyoming—Subbase at Cody. Auxiliary landing field 
at Cakeville. 

Hangars are to be furnished by the War Depart- 
ment and each plane will be fully equipped with 
radio sets for sending word of the location of fires 
diseovered. A sufficient number of receiving sta- 
tions will be-maintained at bases and subbases to 
insure the planes being at all times in communi- 
cation with the ground. 

Two planes in each squadron will be equipped 
with wireless telephone sets and cameras for use 
in fighting large fires. The signal corps has been 
asked to install and operate the wireless receiving 
sets at the bases and subbases. 

To prepare men for air patrol work, a school for 
the instruction of forest officers who will work with 
the air patrol is planned to open at March field, 
California, to increase efficiency. 

Pigeon lofts are to be maintained at each base 
and subbase, whence pigeons will be carried by all 
planes for communication purposes in case of forced 
landings in remote localities. 

The sphere of the protection agencies, Govern- 
ment and private, in the new patrol system, will 
be the seeuring of landing fields, stationing men at 
the bases, subhases and landing fields to work with 
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the air service, the maintenance of pigeon lofts and 
the training of the birds, perfecting the lines of 
communication so that fires may be promptly re- 
ported, marking the lookouts and other prominent 
points for guidance of pilots and preparing proper 
maps for the use of observers and pilots. 

C. S. Chapman, secretary-manager of the Oregon 
Forest Fire Association, with offices in the Yeon 
Building, this city, is chairman of the aviation 
committee appointed by the Western Forestry & 
Conservation Association. 

The accompanying map shows airplane routes 
proposed for patrol and areas that they will cover 
in the Pacifie Northwest during the 1920 fire season. 





IT IS ESTIMATED that 2,000,000 feet of white 
birch will be cut this year for the making of spools 
for the use of the American Thread Co.’s mill at 
Milo, Me. Half of this will come from the birch 


woods of Elliottsville and the other half from va- 
rious points in Piscataquis County, Maine. 

The cutting will be done by A. P. Dow, who in 
his seventeen years’ experience furnishing spool 
wood for the eompany has cut more than 25,000,- 
000 feet of birehwood. The largest eut of any year 
was 3,400,000 feet and the smallest 1,117,000. 
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LITTLE ROCK CONTRACTORS ADOPT OPEN SHOP 


LittLE Rock, Ark., Dec. 20.—Labor troubles, 
which have been brewing between the contractors 
and the carpenters of Little Rock for some time, 
reached a@ climax Thursday afternoon, when repre- 
sentatives of both factions met in the office of 
Henry McCain, 106 Reigler Building. E. R. Newth, 
representing the carpenters’ district council, which 
is composed of four local unions, says that at this 
meeting he was handed a written ultimatum from 
the contractors advising him that, unless the union 
carpenters, who went out on strike on Dee. 15, 
returned to work at 9 o’clock Friday morning at 
the rates of pay that were in effect prior to the 
calling of the strike, an open shop policy would 
be proclaimed. 

The striking carpenters made their demand for 
increased wages of 12% cents an hour for car- 
penters, hod carriers and common laborers on Nov. 
15. It was announced that a strike would be called 
Dee. 15 unless the increase was granted. The de- 
mand was refused by the contractors, who claimed 
that they made their bids on jobs based on the 
wage scale that was in effect and for which they 
have a contract with the union which does not ex- 
pire until next year some time, and the strike was 
called. The plumbers, steam and gas fitters of 
Little Rock have also been out on strike for the last 
two weeks. 

Mayor B. D. Brickhouse has proposed that an 
arbitration board be created to settle industrial 
strife in the city; this board to be composed of 
two union men, two contractors, and one other to 
be selected by the other four members. The plumb- 
ers, steam and gas fitters at their meeting Thursday 
night unanimously endorsed the Mayor’s plan. The 
carpenters also offered Thursday night to go back 
to work for ten days, pending arbitration of their 
differences, provided any wage scale agreed upon 
would be retroactive to Dee. 15. 

This offer was not accepted by the contractors, 


and when the union carpenters failed to appear for 
work Friday morning at 8 o’clock the open shop 
policy was put into effect. The master plumbers 
declared for an open shop a short time after the 
contractors made their announcement. 

The future of the open shop policy is unknown. 
Union officials are reluctant to discuss the situation, 
but it is said that the action of the General Con- 
tractors’ Association in declaring for the open 
shop may be the cause of sympathetic strikes by 
other crafts. Meanwhile, the contractors are not 
worried, as they say they will be able to obtain all 
the labor they need, and that they will turn out 
work as efficiently and expeditiously as if union 
men were employed. The first work under the 
open shop system will be started Monday. 


The Little Rock Board of Commerce, thru its 
board of governors, yesterday adopted resolutions 
endorsing the action of the General Contractors’ 
Association and master plumbers of Little Rock 
in establishing the open shop. The organization 
also pledged its support to other employers who 
operate under the system. The resolutions were 
unanimously adopted by the board of governors. 
It is said that the Little Rock Clearing House As- 
sociation will adopt similar resolutions when it 
meets today. The resolutions adopted by the board 
of governors of the Little Rock Board of Commerce 
follow: 

WHEREAS, The carpenters’ union has declared a 
strike against the building contractors of the city of 
Little Rock of the carpenters and their helpers because 
of the refusal of the building contractors to accede 
to the carpenters’ union’s demands for an increase of 
the wages of carpenters and helpers from 80% to 
92% cents an hour; and 

WHEREAS, The laborers’ and hodcarriers’ unions 
have given the contractors notice of an advance in 
wages to be effective Jan. 1, 1920, from 45 to 50 cents 
an hour and from 50 to 62% cents an hour; and 

WHEREAS, The contractors notified the carpenters’ 
union Thursday afternoon, Dec. 18, 1919, that unless 


the carpenters returned to work on all jobs on the olq 
scale of wages at 8 o’clock Friday morning they 
would declare an ‘open shop on carpenters; and » 


WHEREAS, The carpenters refused to return to work 
and an open shop has been declared by the contractors 
as to carpenters ; and 


WHEREAS, The journeymen plumbers’ union o/ Little 
Rock has called a strike against master plumbers and 
has made demands against the master plumbers for 
the establishment of a time schedule on all jobs, in- 
creasing the time for performance on average houge 
jobs from one to four days and on larger buildings g 
much longer time over the average time required where 
honest and faithful service is rendered to finish saiq 
job in a workmanlike manner, thereby increasing the 
cost of all plumbing jobs by the amount of wages of 
journeymen plumbers for said extra time consumed ip 
the performance of the job; and 


WHEREAS, The master plumbers have declared an 
open shop; an 


WHEREAS, The public is vitally interested and the 
future of Little Rock is dependent upon fair competi- 
tive building costs; and 


WHEREAS, An agreement between the contractors and 
the carpenters’ union and between the master plumb. 
ers and journeymen plumbers’ union, or between other 
employees and union representatives of their said em- 
ployees, for arbitration of disputes arising by reason of 
the ever increasing demands made by the unions, would 
establish the principle of a closed shop in Little Rock, 
and have the effect of excluding all nonunion men 
ie the work of building contracts in Little Rock: 
an 

WHEREAS, The open shop affords equal opportunities 
of workers and insures nonunion men an equal chance 
with workers who belong to unions ; and 

WHEREAS, It is believed that the open shop (square 
deal) will stimulate building and will produce ipn- 
creased labor efficiency and production, and will afford 
an opportunity for the development of the initiative, 
natural skill and training of workers, thereby prevent- 
ing unjust discrimination between them and workers 
who, without initiative and special skill, under the 
union system receive the same wage; therefore be it 

Resolved, That the board of governors of the Little 
Rock Board of Commerce hereby pledges its support 
to the building contractors, the master plumbers and 
all other employers or groups of employers who estab- 
lish the open shop (square deal) policy for the city 
of Little Rock. 





WILL WHOLESALE LARGE HARDWOOD OUTPUT 


BEAUMONT, TEX., Dec. 22.—An item of particu- 
lar interest to the lumber industry is the announce- 
ment that the Beaumont Lumber Co. has con- 
tracted to handle the entire output of the Sabine 
Valley Hardwood Co., formerly the J. H. Coffman 
Lumber Co., of Bon Wier, Tex., and also that of 
the J. H. Burnaman Lumber Co., of Newton, Tex. 
This will add nearly two million feet of hardwoods 
a month to the output of the Beaumont Lumber 
Co. 

A second item of interest is that Rex H. Browne, 
formerly with the Beaumont Lumber Co. as man- 
ager of its hardwood department, will return to 
assume his position with that company on Jan. 1. 
Mr. Browne has been operating a mill of his own 
near Sour Lake, Tex., the last year. He is widely 
known to the hardwood trade as one of its closest 
students and as a man of many likable qualities. 


The J. H. Coffman Lumber Co. was recently pur- 
chased by the Sabine Valley Hardwood Co., a new 
corporation tormed by Col. S. T. Woodring, of 
Lake Charles, La., a man whose name is a guarantee 
of unusual merit. It is proposed to increase the 


capacity of this mill so as to produce a million feet 
board measure a month, and the company will also 
The 


buy additional lumber. Burnaman mill at 





BEN S. WOODHEAD, OF BEAUMONT, TEX.; 
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BEAUMONT, TEX. ; 


Newton produces about a million feet a month of 
both southern pine and hardwood. 

The foregoing announcements are made by Ben 
S. Woodhead, president and general manager of 
the Beaumont Lumber Co., who also takes occa- 
sion to announce that he is going to turn over a 
real new leaf the first of the year and cut loose 
from some of his multitudinous public duties. He 
says: ‘‘I am going to retire from public office as 
president of the Chamber of Commerce on Jan. 1 
and will reénter the lumber business on the morning 
of Jan. 2, 1920.’’ 


Of course everybody knows that Mr. Woodhead 
has not been out of the lumber business at all. But 
he has divided his energies the last several years. 
He has been at the helm in nearly every public 
activity, especially in war work. Whether Liberty 
bonds, Red Cross drives, housing movements or 
what not, it has been in Beaumont a case largely cf 
‘*Let Ben do it.’? Mr. Woodhead has been found 


constantly in the van of every public endeavor. 
But he means to limit these activities. He realizes 
that the lumber business next year is going to de- 
mand the best energies of every lumberman. He 
is planning with the help of his associates to make 
it the biggest year in volume in the history of his 
company. 

The growth of the Beaumont Lumber Co. has 
been sure and greater each year in volume. Today 
it stands at the forefront of southern wholesalers, 
in fact it might be called the largest exclusive 
wholesale lumber merchant south of St. Louis and 
west of the Mississippi River. It has no. yards nor 
mills, as have several other large wholesale com- 
panies, but sticks steadfastly to its position as 
merchant, an organization for the purpose of ren- 
dering a dual service to both consumer and pro- 
ducer. It has long maintained a big service de- 
partment in the wholesaling of southern pine. It 
is now developing rapidly a hardwood business and 
it maintains a corps of excellent hardwood inspec- 
tors to load all of its lumber. Such an organiza- 
tion is of great economical value in the business 
in that it is able to devote a great deal of special 
attention not only to its customers but to a great 
many of the small mill operators who are able to go 
ahead producing constantly because they can mar- 





REX H. BROWNE, OF BEAUMONT, TEX.; 


Manager Hardwood Department 
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ket their lumber as rapidly as they need the money. 

Associated with Mr. Woodhead is W. A. Prid- 
die, vice president of the Beaumont Lumber Co., 
one of the best known lumbermen in America. Mr. 
Priddie only recently closed a term of service for 
two years as Supreme Snark of the Universe for the 


Concatenated Order of Hoo-Hoo and it was largely 
his work that made it possible for Hoo-Hoo to pay 
its old debts and become again a flourishing insti- 
tution. Geo. D. Anderson is secretary and Harry 
C. Wiess is treasurer of the company. Managing 
the sales of the pine department is M. L. Womack, 


jr-, an old lumberman, and in the hardwood de- 
partment, as manager of sales, as mentioned above, 
is Rex H. Browne. With such a coterie of asso- 
ciates Mr. Woodhead can reasonably expect to at- 
tain new triumphs as one of the country’s biggest 
lumber merchants. 











a 


f 


& 





=U 
i) 


SHORT LOGS STACKED IN YARD OF PLYMOUTH COUNTY BOX SHOP 
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A PLYMOUTH COUNTY SAWMILL 





Where Shoe Factories Promote Farm Forestry 





It is a strange fact but none the less true that 
forestry in the United States has reached its most 
profitable stage of development in a locality where 
the land is owned almost entirely by farmers. In 
other words the New England farmer is our most 
advanced advocate of forestry. And one might go 
still farther and state that the county where for- 
estry is most profitable is Plymouth, in the Old 
Colony region of Massachusetts. Of course there 
is an industrial reason for this, for the practice 
of forestry is based upon a high stumpage value of 
timber combined with economical protection of the 
forest from fire and insect pests. Population is 
dense in the northeastern States, factories are 
numerous and the consumption of wood products is 
enormous, so that stumpage is high in value thru- 
out these States, particularly in Massachusetts. 

The Old Colony section of the State is the seat 
of the New England shoe industry, which centers 
at Brockton. The shoe factories ship their goods 
in what may be described as a large, light weight 
wood packing case. The shooks from which these 
boxes are made are sawed out in small stationary 
steam mills scattered thru the county in small 
towns. This box industry differs materially from 
that carried on elsewhere in New England, where 
the common system of box board operating is to 
have logs which are twelve or fourteen feet long 
sawed into round edge box lumber by portable 
mills. This box lumber, which really is a very 
large item of manufacture among the portable 
operators who work in white pine, is dried in piles 
and then sold to box manufacturers, who ship it to 
their factories and there resaw it into box shooks 
of any desired dimensions. As a usual thing the 
box factories operating under this plan are much 
larger units than those working under the Plymouth 
County system, drawing their supplies from a much 
larger territory. And they do not manufacture so 
ny as do the specialists in the shoe terri- 
ory. 

Under the Plymouth County system, the logs are 
cut in the woods into short lengths running from 
48 to 72 inches, in gradations of 2 inches. These 
logs then are hauled directly to the nearest box mill 
and are then sawed by a small automatic saw and 
carriage into 5g-inch box boards. After a period 








{By H. O. Cook, M. F., Assistant Forester Commonwealth of Massachusetts] 


of air drying in open or ‘‘cob house’’ stacks they 
are brought into the plant and fitted as shooks for 
shoe eases. This process is simple and entails the 
use of the planers and tongue and groove machines 
familiar to all who have visited wood working 
plants. Some of these box factories are owned 
directly by the shoe makers, others are free lance 
propositions making their profit by careful business 
methods and efficient processes of manufacture. 
Under the portable mill system, mentioned earlier, 
the handling of the timber in the woods is done 
either directly by the box making company, or in- 
directly thru the medium of professional millmen 
who generally are backed financially by the box 
corporations. These millmen look at a timber lot 
and after careful consideration of conditions— 
such as quality and quantity, distance from market 
and accessibility—they offer what they consider 
a fair lump price. Of course they do not intend to 
lose by the transaction, so they rarely offer more 
than a given lot is worth. And usually the seller 
is the loser by several hundred dollars. Not that 
the operator does not assume a certain risk, for he 
does, but he also endeavors to make a big profit as 
a reward for cutting a given lot. And the tract 
sold in a lump is doomed, for one of the tenets 
of the portable mill faith is to cut clean and leave 
nothing but stumps and tops for future genera- 
tions, 

On the other hand the shoe country method de- 
mands that each woodlot owner be his own op- 
erator. He is expected to go out and cut the pines, 
bolt them into four foot lengths, or such lengths 
as the size and shape of his trees indicate as most 
profitable, and haul them to the nearest mill, which 
seldom is more than seven or eight miles away. 
Really the 2-inch gradation is a profitable thing 
for the owner, for it allows him to make the most 
of crooked and deformed trees. When one con- 
siders that there are thousands of such trees along 
walls and roadsides in New England the advantage 
becomes apparent. At the mill the logs are scaled 
by caliper rule, in cords based upon a definite table 
wherein the various lengths are allowed for with 
absolute fairness. 

Some of the larger mills have gone a step be- 
yond this practice and are measuring and accepting 





SAWMILL—HALF INCH BOARDS STACKED IN MILL YARD 





box bolts at roadside. Thus the farmer has only 
to cut them and haul them out of the woods to the 
nearest turnpike, where promptly after notice the 
inspector will look them over and render a dupli- 
cate receipt good for the cash at the company’s 
office. These mills send their motor trucks about 
from farm to farm, much as do the creamery asso- 
ciations, and pick up the farmers’ wood products 
whenever they decide to harvest their timber crop. 

This method of operating has an important in- 
fluence upon the forests. Farmer Brown may cut 
one cord, or a hundred. The size of the eut does 
not affect its marketability, and this means that 
he can go into a woodlot and cut out the mature 
stock, leaving the trees which he believes are grow- 
ing and therefore capable of bringing him a bet- 
ter return later on. If the market price is low he 
can postpone all cutting a year or two. His market 
always is there. He even can make his timber crop 
a spare time proposition, going out for a day now 
and then and bringing in whatever the day’s work 
yields, stacking it beside the road and getting his 
money in a week or so. The result of this system 
is strikingly visible in the condition of the farm 
woodlots. Instead of extensive areas of denuded 
country, which usually are left after portable mill 
operations, one finds pine growing everywhere. 
Every age class is represented, from seedlings to 
the mature standards which another year or two 
will find in the box mills. Some of these little 
mills have been in the country for sixty years, al- 
most without exception in their present locations, 
using from 400,000 to 500,000 feet board measure 
a year, and during all that time they have been 
drawing their supplies of raw material from a ter- 
ritory lying within a dozen miles of their plants. 
Thus in this district is found a condition that ap- 
proaches as near to the forestry ideal of sustained 
yield as it is possible to find in America. And this 
method has been developing thru the years, with- 
out either farmer or box maker having any realiza- 
tion of the significance of their relations from the 
forestry standpoint. Economic and silvicultural 
conditions have favored such an industry, and 
when all is said and done forestry always is de- 
pendent upon just these things. Europeans have 

(Concluded on Page 76) 
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CANADA SCORED SUCCESS IN AIRPLANE SPRUCE 


A Story of Successful War Emergency Organization That Attained Quickly a Large Output of Lumber to 
Supply British and Dominion Requirements 


Vancouver, B. C., Dee. 20.—It had been decided 
by the Imperial munitions board that Sitka 
spruce was the only wood that could fully meet 
the requirements for the construction of airplane 
framework, because its close grain and straight, 
long fiber give it superior strength and _ resili- 
ency. British Columbia was the only part of the 
empire where such wood existed. So the depart- 
ment of aéronautical supplies was created in 
November, 1917, to produce supplies of this 
Sitka spruce. 

Very limited information was on file at either 
Dominion or Provincial forestry departments re- 
garding suitable areas in which to begin opera- 
tions. Therefore the first activity was to gather 
such information as was readily available, and 
to send eruisers to locate and report on the best 
stands. Soon it was found that the areas were 
very limited in extent, and confined to the islands 
in the Pacific and the fjords along the coast. 
Cruisers made preliminary investigations of 
5,000 square miles; partial cruises of 740 square 
miles; and detailed cruises of 365 square miles. 
Cruisers’ reports from outside covered 175 square 
miles. These reports produced a mass of the 
most valuable forestry information. 

The best stands of Sitka spruce were found 
on Queen Charlotte Islands. The sizes of the Sitka 
trees there vary from an average of 3 feet to 
large trees of 11 feet in diameter at the butt. 
Trees of from 3 to 4 feet at the butt are com- 
paratively small; those of from 6 to 8 feet are 
common; and many, such as are shown in the 
accompanying photographs, grow to enormous 
dimensions. One giant, the largest 





of providing adequate sawmill capacity. Mr. 
Pendleton looked upon his services as a privi- 
lege, supplementing the services of his three sons 
in navy and military capacities. 

Mr. Pendleton also organized the airplane fir 
output, ably assisted by P. D. Rowe, a well known 
Eburne sawmill operator. The airplane fir, how- 
ever, was produced in an entirely different man- 





A GIANT SPRUCE, A PRODUCT OF THE QUEEN 
CHARLOTTE ISLANDS 


centage provided a supply of about 1,500,000 feet 
a month. 

The codperation of loggers made it unnecessary 
to delay operations until new logging equipment 
could be manufactured; and at the same time 
prevented bad after-war effects on the lumber 
industry, as they placed their equipment, with 
their personal services, at the disposal of the 
board. 


Putting in Mills and Getting out Logs 


One of the most difficult problems encountered 
was that of transportation in getting supplies to 
Queen Charlotte Islands and getting the logs or 
lumber out, across the Hecate straits. Mariners 
familiar with the storms there will appreciate 
the magnitude of this task, as conditions at their 
best are none too good. J. H. Greer, a well 
known coastwise shipping operator at Vancouver 
organized a department to get equipment and 
supplies to the spruce camps and to subsequently 
tow the rafts of logs or barges of lumber to the 
mainland. Tug boats, scows, or barges were 
secured by charter, leased or purchased until 
the department’s fleet consisted of 12 tug boats, 
5 barges, and a great number of scows. 

It was found best to tow rafts of logs across 
Hecate straits to the mainland for sawing, during 
spring, summer and autumn. But on account of 
the dangers of navigation, such a course was im- 
possible during the winter, so sawmills were built 
on Queen Charlotte Islands to saw the logs dur- 
ing this season, and the sawn lumber was taken 
across the straits in barges. 


Converting Logs into Airplane 





known on the coast, after the top 
had been cut off, left a spar 214 feet 
high, with diameter at the butt of 
7 feet and diameter at the top of 
3 feet which was used to carry a 
block and tackle for ‘‘yarding’’ op- 
erations. 


Adopting a Production Policy 


In formulating a production policy 
it was of military necessity to obtain 
first of all speed in production. The 
board soon decided that it would be 
unwise to effect direct ownership 
and operation of timber limits, as 
such a policy would have called for 
enormous capital expenditure, and it 
was desired to make national neces- 
sities clash as little as possible with 
Provincial commercial activities. 

The following plan was therefore 
adopted: Cutting rights over suit- 
able timber were obtained only for 
the-contained spruce of such quality 
as would meet the requirements for 
airplane construction, and power was 
secured by act of the legislature to confiscate if 
necessary cutting rights on spruce areas. There 
was fixed a uniform stumpage rate of $6 per 
thousand feet for No. 1 grade and $2.50 per 
thousand for No. 2 grade munitions board logs. 
This high stumpage rate was considered fair and 
equitable in view of the selective logging process 
adopted. 

Selective Logging a Big Success 





One of the main factors in the success of the 
operations was the adoption of the policy of 
selective logging which was so early adopted, 
only the most suitable trees being cut. The im- 
portance of such policy is shown by the fact that 
whilé the average recovery of airplane stock 
from British Columbia spruce was only about 
114 percent, the average recovery from trees cut 
by selective logging methods was 30 percent of 
airplane lumber, while there have been instances 
of as high as 52% percent recovery. 


Organizing for Logging Operations 


The Imperial munitions board appointed Maj. 
Austin C. Taylor as director, and he was sent 
to British Columbia with instructions to take 
whatever steps were necessary to secure an ade- 
quate supply of spruce. He secured H. R. Mac- 
Millan, formerly chief forester of British Colum- 
bia, as assistant director. Mr. MacMillan’s inti- 
mate knowledge of timber and lumber require- 
ments, together with his indomitable energy and 
enthusiasm, made his supervision of operations 
an invaluable service. 

F. R. Pendleton was appointed superintendent 
of production, and to him was delegated the work 


AN EXCELLENT VIEW SHOWING THE 
FROM WHICH AIRPLANE SPRUCE WAS PROCURED 
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SPRUCE LOGGING ON QUEEN CHARLOTTE 
ISLANDS, BRITISH COLUMBIA 


ner from that adopted for the production of 
spruce. Thru the hearty codperation of fir pro- 
ducers the board was able to select the very finest 
fir, long fibred, perfectly straight grained and 
faultless, without knots, pitch, or blemish, from 
the output of the different mills. The amount 
selected amounted to perhaps 1 or 2 percent of 
the total output for the Province, and this per- 





OF THE FORESTS 


Lumber 


Practically no settlement or com- 
mercial development had taken place 
on Queen Charlotte Islands. The 
department, however, soon estab- 
lished administrative buildings, with 
extensive camps, warehouses, stores, 
hospitals, wireless stations, and other 
essentials. 


Large Output Speedily Achieved 


Expedited by the codperation of 
all factors the organization for pro- 
ducing this war essential was soon 
delivering airplane lumber. Altho 
the department was organized only 
in November, 1917, very early in the 
year 1918, the energy of the directors 
of the various departments had sur- 
mounted most of the obstacles and 
had with the least possible delay be- 
gun cutting operations, and by early 
summer the output had exceeded the 
optimistic anticipations of the Im- 
perial authorities. Production ree- 
ords were beaten each month until 
both the director general of aircraft production 
and the timber comptroller of Great Britain ex- 
pressed their keen appreciation by cable. The 


following table shows the monthly production 
of selected airplane stock: 





Spruce, Fir, 

Feet Feet 
116,000 209,000 
500,000 375,000 
470,000 289,000 
439,000 212,000 
1,019,000 876,000 
1.825 000 829,000 
QM 2,165,000 987,000 
By ereisi vc Fee See Sik ee kw 3,024,000 1,530,000 
1 SE Sari ee fs ea 4,487,000 1,475,000 
BME sao e'oi's.o)'s kuenaca ares e revere ace) ee 1,060,000 
DM Aree sean Ria ald c  Oean Re 6,850,000 1,382,000 
210 Sg eee eset arer , 26,124,000 9,224,000 


Grand total, 35,348,000 feet. 


The November output of selected airplane 
spruce, 6,850,000 feet, indicates a total cut of 
21,000,000 feet of all grades of spruce lumber. 
The lower than airplane grades found the market 
thru the usual commercial channels. 


Men Who Did Big Things for Canada 


Credit for the successful carrying out of the 
program is due the large number of loyal loggers 
and bushmen, sawmill men, and tow boat men 
who so enthusiastically played a vitally important 
and patriotic part in producing the results. The 
facilities and energies of the British Columbia 
Lumber & Shingle Manufacturers’ Association 
were placed at the disposal of the board thra 
R. H. H. Alexander, secretary; and the Loggers 
Association of British Columbia wholeheartedly 
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entered into the spirit of the work and its mem- 
pers deserve much credit for their work and 
advice. The fir emergency committee of the 
poard rendered valuable service in speeding up 
airplane fir production work. The forestry de- 
partment of the Province and the advisory com- 
mittee of the department of aéronautical sup- 
plies gave every possible assistance. Major Tay- 
lor voices the grateful appreciation of the 
Canadian nation for the patriotic manner in 
which the loggers of British Columbia placed 
their equipment and personal services at the dis- 
posal of the board. He expressed his profound 


appreciation for the magnificent codperation and 
support of the following: O. N. Scott, assistant 
to the director; F. C. Riley, superintendent of 
logging; George C. Taylor, superintendent of con- 
struction, whose services were gratuitously 
given; W. P. Morgan, treasurer; W. B. W. Arm- 
strong, superintendent of distribution; L. R. 
Scott, assistant superintendent of production; 
W. J. Van Dusen, district superintendent at Port 
Clemens; C. E. Garrett, district superintendent 
at Thurston Harbor. 

The available supply of this valuable material 
is extremely limited, and it was estimated that 


another twelve months’ production at the rate at- 
tained when operations ceased would have ex- 
hausted it. War contracts were canceled at the 
cessation of hostilities. But the end of the war 
is seen by the board as but the beginning of the 
airplane spruce production in British Columbia, 
as recent flights of the huge Handley-Page ma- 
chines point to great commercial possibilities, 
and this is the only part of the Empire where 
Sitka spruce is found. Hence it is expected that 
some of the thirteen sawmills that were engaged 
exclusively in sawing airplane lumber will continue 
logging operations on Queen Charlotte Islands. 





A NEW TYPE OF MOTOR TRUCK 


BELLINGHAM, WASH., Dec. 20.—Ten-ton trucks and 
trailers hauling ponderous logs down grades prohibitive 
of steam railway transportation, outside of cog sys- 
tems, and hauling them without snubbing, without 
chains except during frosty weather, and almost with 
clockwork regularity represent an achievement big 
enough to make any logger take notice. 

This is what the AMERICAN LUMBERMAN’S corre- 
spondent here saw recently high among the hills in 
this district. A few months before he had seen 5-ton 
trucks snubbed down 20 and 30 percent grades in the 
Ss. W. Barker camp above Lake Whatcom, and mar- 
veled at the ease with which it was done. This time 
he sat beside the driver of a 10-ton Garford, with a 10- 
ton Universal trailer attached, as two 40-foot fir logs, 
weighing not less than twelve tons, probably nearer 
thirteen tons, were steered down grades averaging be- 
tween 5 and 10 percent and reaching a maximum of 
17 percent, and around sharp curves on the edge of 
deep gulches. Considering the load carried, it was a 
downhill dash, three miles of it, all in twenty min- 
utes, “and if they had let me I could have taken 
eighteen tons,” declared the driver, “and, say, I have 
done it in ten minutes—when the boss wasn’t around 
and the road was in good condition.” The entire 
journey of seventeen miles to camp No. 1 of the Clip- 
per Shingle Co., which is operating these trucks, was 
made over a paved highway. After that came planked 
and graveled roads, but not once was it necessary to 
leave the automobile before camp No. 2, 800 feet above 
the valley and 1,000 feet above the sea, was reached. 

The journey was made with H. A. Mosher, sales- 
man for Knutzen Bros., Bellingham representative of 
the Garford truck, and J. Grosart, a local photogra- 
pher. At camp No. 1, which lies alongside the pave- 
ment a short distance beyond Deming, the party, was 
met by James McDonald, president and manager of the 
Clipper Shingle Co., one of the pioneer shingle pro- 
ducers of the county. While waiting for him the visi- 
tors saw a 71%4-ton Garford gravel truck pulling up a 
5 or 6 percent grade a disabled 10-ton Garford loaded 
with 3,500 or 4,000 feet of fir and cedar logs. These 
were unloaded at the camp for reshipment aboard 
Northern Pacifie cars. 

On the way to camp No. 2 Mr. McDonald told some- 
thing of his experiences logging by truck and expressed 
himself as entirely satisfied with the performances of 
the Garfords and the Universal trailers, which bear 
70 percent of the loads. The Clipper Shingle Co. first 
undertook truck logging two years ago at Lawrence, 
near by, using a 10-ton Garford. In March, 1919, it 
removed its camp equipment to the present location, 
where another company had been logging for a short 
time with 314-ton trucks of another make. These had 
proved too light, but they had revealed the possi- 
bilities of trucks in the woods. 

The light machines were taken from the camp, and 
to the Garford used at Lawrence the company added 
two more of the same make and tonnage, and also 
acquired additional-trailers. At its present stand the 
company has about 60,000,000 feet of timber, chiefly fir, 
and it is operating three 10-ton Garfords and as many 
10-ton Universals and next year will add another Gar- 
ford. The 71%4-ton truck mentioned previously is used 
for road repairing. 

Mr. McDonald stated that on the average the Gar- 
fords (which are short, with a 102-inch wheelbase) 
and trailers carry 3,500 feet of fir, but this is by no 
means the limit of their capacity. Often they take 
4,000 feet, and a maximum of 7,000 feet has been 
hauled the entire three miles without mishap. On 
this particular day 6,500 feet of fir was loaded on one 
truck at the top of the incline, but owing to the frost 
in the road Mr. McDonald had one log removed. 

“With these trucks,” said Mr. McDonald, “we will 
carry a log of any size. Once we took a log more 
than six feet in diameter. The length is limited to 
forty-five feet owing to the limited capacity of flat 
cars; otherwise we could transport a much longer log. 
Our record for one day of eight hours is 83,000 feet. 
You can say for me that the Garfords and the Uni- 
versals are giving us entire satisfaction.” 

Discussing the road, Mr. McDonald said that it was 
largely a grading and graveling proposition. Most of 
the way it runs along the verges of gullies and there- 
fore calls for vigilance and caution on the part of the 
truck drivers. For a large part of the way rock forms 
its base, but much gravel has been required for sur- 
facing, hence the purchase of a truck for transporta- 
tion of the gravel from the valley below.. A feature 
of the road is the numerous turnouts, which have been 
made where convenient, yet with the idea of having 
them so placed that the drivers may see each other 
as they approach and so take the siding when neces- 
Sary. The upkeep of this part of the road is not 
heavy, but the gravel truck passes over it daily for 
Tepairs. At one place the rock forms a projection 


town as “Cape Horn,” and here is a short, sharp - 


curve that demands careful steering to negotiate. 

P On the flat below the hill the road consists of 4x12 
r planking laid lengthwise on railway ties, and, span- 
ning the Nooksack River, is a plain wooden bridge 


decked with the same kind of planking. 

The upward trip ended at the high lead tree that is 
used to pull logs from the woods, then about 800 feet 
distant, and to load the trucks. A short distance down 
the slope I had clambered aboard the truck that was 
to be loaded. I noticed that as it neared the loading 
station a cable was attached to the truck. Asked why 
this was done where the grade was not as steep as it 
was in places lower down the driver replied that 
there was more frost on the ground at this elevation 
and that the cable was solely a precautionary measure. 

Thrills came in the down trip when R. H. Hub- 
bard, the driver, took the grades at a gait that would 
have been a gallop had he been driving horses. Hub- 


LOGGING ROAD 


have to watch the front end, the rear and your engine, 
and if once you get off the road it’s all day with 
you,” 

For a man beside the driver the going was not bad, 
but it must have been rough on the half dozen woods- 
men who rode on the logs. I was surprised, almost 
startled, by the speed attained on the steepest slopes 
and wondered how the brakes could hold. Always, 
however, Hubbard applied them in time to prevent a 
runaway. To him all grades seemed to look alike, for 
he did not slacken on the 14 percent stretch until a halt 
was called near its end to take another photo. 

On the whole it was a remarkable exhibition of driv- 
ing, at least to a novice, and it demonstrated to the 














(Top) This shows how easily the 10-ton Garford rou 
McDonald, president of the Clipper Shingle Co., 


road. 


bard had a reputation as a driver before he entered 
the Clipper Shingle Co.’s employ and he still has one. 
I was told that he is the fastest man on the hill. 
Our trip down was not as speedy as it would have been 
had it not been for the frost and the stopping to get 
photographs at various points along the road. We 
started at 4:25 p. m. and reached camp No. 1 at 5:00, 
making thirty-five minutes elapsed time (the average 
uphill time) but only about twenty minutes of actual 
traveling. That was slow fer Hubbard. He would 
rather make it in ten or fifteen minutes, but the com- 
pany’s wishes have to be considered. 

But that truck was in the hands of a careful driver 
and consequently one of the busiest imaginable. For 
no man can guide twelve or thirteen tons of logs, held 
together, not by chains but by their own bark, with- 
out being perpetually busy—and the trucks must be 
dependable. 

“Do you get pretty tired by the end of the day?’ 
I asked Hubbard. “You bet I do,” he replied. “You 





nds “Cape Horn,” an unusually sharp curve. James 
is seated on the log. (Bottom) One of the fills on the 


writer in a most practical way that the truck has its 
place in logging. Without a doubt its sphere of use 
fulness in western Washington is going to broaden, 
for many loggers have been watching its performances 
in Whatcom County, which leads in this form of log 
transportation, and some of them have indicated that 
they intend to use trucks. 

Mr. McDonald and his partner, James Peterson, 
secretary and treasurer of the Clipper Shingle Co., are 
convinced that the truck often is the most feasible 
equipment for logging. There are many places, he says, 
where there is not enough timber to make it worth 
while building a railroad but where a truck will an- 
swer the purpose admirably and much more cheaply. 
However, topographical and other circumstances enter 
into the matter and preference and cheapness as be- 
tween truck and rail transportation is something that 
must be decided according to conditions. In Whatcom 
County the prospects are that other logging concerne 
will turn to the truck in the near future. 
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LATE NEWS FROM THE NATION’S CAPITAL _ 


Senate and House Conferees Seek Satisfactory Compromise on Pending Railroad Measures—Lumber Concerns 
Ask Freight Rate Reductions—Anti-Red Bill Passes House 


GIVES HOUSE COMMITTEE PRICE FACTS 


WasHINGTON, D. C., Dec. 22.—During the hear- 
ing before the House committee on agriculture 
on the Forest Products Laboratory Robert Ash, 
attorney in the office of L. C. Boyle, general coun- 
sel for the National Lumber Manufacturers’ Asso- 
ciation, was quizzed for a half hour by members 
regarding manufacturing costs of lumber, prices 
and profits of lumber companies. 

Mr. Ash made it clear that while lumber prices 
are high they have advanced less than prices of 
other basic commodities. He had discussed this 
matter in a general way in a statement made to 
the committee, which was the basis for the quiz- 
zing. In view of prices which lumber is now bring- 
ing, members of the committee were surprised to 
learn that the profits of lumber manufacturers do 
not average 10 percent. 

Chester Hogue, who appeared at the hearing for 
the West Coast Lumbermen’s Association, was 
questioned by committee members along the same 
lines. 





URGES BUILDING OF ICE HOUSES 


WASHINGTON, D. C., Dec, 22.—The Department 
of Agriculture is urging farmers, more especially 
those who make a specialty of dairying, to prepare 
for the ice harvest by providing moderately} good ice 
houses. This applies especially to the northern 
States, where it is less difficult to keep ice for long 
periods and where a smaller quantity of ice per 
cow is required to cool cream and milk. 





TURPENTINE BRINGS RECORD BIDS 


WASHINGTON, D. C., Dec. 22.—A new high mark 
for turpentine timber value in Florida is indicated 
by the latest bids received for three sections of 
timber on the Florida national forest. The round 
average bid for all the turpentine timber offered 
on the forest was $225 a thousand, and for the 
three sections mentioned above the highest bid was 
$256.50 a thousand. This is more than $50 in ad- 
vance of the highest bid previously received, ac- 
cording to the Forest Service. 


CONFEREES WORKING ON RAILROAD BILL 


WASHINGTON, D. C., Dec. 22.—The Senate and 
House conferees on the Cummins and Esch rail- 
road bills began work today in the hope of bring- 
ing about a satisfactory compromise by Jan. 5, 
when Congress reconvenes. 

Many provisions of the two bills are radically 
different and important concessions from both 
sides must be made to produce a measure that 
can pass both houses. 

The greatest struggle will be over the labor 
provisions. The antistrike provision of the Cum- 
mins bill was adopted in the Senate by a majority 
that will sustain that feature without difficulty 
in the event it remains in the conference bill. 

In the House, however, anti-strike provisions 
were voted down by substantial majorities, and 
Chairman Esch was required to give specifie as- 
surances that no final determination to retain 
the Senate provision will be reached by the House 
conferees without first referring the matter back 
to the House for further instructions. The Senate 
conferees may yield on the labor provisions in 
order to keep other features in the bill and with 
the hope that the antistrike provision can be dis- 
posed of later. 

The Poindexter proposal virtually to eliminate 
the fourth section (long-and-short-haul) provi- 
sions of existing law is definitely dead so far as 
the general legislation is concerned. On Friday 
Senator Poindexter moved to have his proposi- 
tion inserted as an amendment but his motion 
was lost by a large majority. Opponents of the 
amendment said its importance was such that it 
should take the form of a separate bill. As a 
matter of fact, Senator Poindexter wanted it 
handled in that way. 

Keen disappointment was expressed over Presi- 
dent Wilson’s failure to send to Congress before 
the Christmas recess the special message which 
he promised on the railroad problem. 

The President’s failure to act has convinced 
most observers that he no longer seriously con- 
— returning the roads to private control 
an. 1. 

While the conference report, once completed, 
can be put through the House, provided the labor 
provisions and others distasteful to the House 
are in satisfactory shape, the Senate can debate 








a conference report indefinitely. Too many con- 
cessions by the Senate conferees doubtless would 
require that the bill be resubmitted to conference. 
Ordinarily under the rules the House can de- 
bate a conference report only one hour, but Chair- 
man Esch was required to give assurance that no 
such limitation would be placed upon the debate 
on the conference report on the railroad bill. 
In labor cireles a report is current that Presi- 
dent Wilson plans to announce a decision to retain 
the railroads under Government control for an- 
other year. The labor people want the period of 
control continued for two years, but are not un- 
willing to accept a compromise on one year. 





COMPLAINTS ON LUMBER SHIPMENTS 

WASHINGTON, D. C., Dec. 22.—Joseph N. Teal 
and William C. McCulloch, acting for the Port- 
land Traffic & Transportation Association and 
the National Tank & Pipe Co., have filed with the 
Interstate Commerce Commission a complaint that 
in most instances the rates from Portland to des- 
tinations mentioned on redwood silo and tank 
material are 10 cents a 100 pounds higher than 
on the same material made from fir, pine, spruce 
or larch. California competitive products move 
to the same destinations on the same rates, re- 
gardless of the kind of wood used in manufacture. 

The Ennis-Culler Lumber Co., Williams Lum- 
ber & Manufacturing Co., and other individuals 
and concerns of Springfield, Mo., have filed formal 
complaint with the commission attacking the 
reasonableness of rates on coal shipped from 
points in Illinois, West Virginia and other States 
to Springfield. 

A complaint has been filed by the J. R. Wheeler 
Co., of Pittsburgh, Pa., asking $7,500 reparation 
from the Virginian Railway Co., connecting lines 
and Director General Hines. The complaint grew 
out of a war emergency order directing employees 
not to furnish cars except on the distinct under- 
standing that they would be loaded to full truck 
or cubical capacity. It so happened that during 
the period in which it was operative complainant 
had contracts for a large number of cars loaded 
to 40,000 pounds and was denied equipment for 
shipment. 
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A, H. McCrew at his yard in Chicago has no space to 
waste and consequently has developed a system of 
double decking which is quite interesting. A great 
many items of stock are carried. Part of the lum- 
ber is carried inside of a covered shed and part in 
the open. The above illustration was taken in the 
open alley and shows how this alley has been con- 
verted into bins so that it is possible to pile stock 
on top of the timber decking and in the bins below. 
Thus it is possible to pile more items and to pile the 
lumber higher than would be possible in any other 
way. 


HOUSE PASSES ANTI-RED BILL 


WASHINGTON, D. C., Dec. 22.—Before adjoum- 
ing for the Christmas recess the House passed 
unanimously the Johnson bill authorizing the Goy- 
ernment to deport dangerous aliens already here 
and exclude those seeking entry. This bill strength- 
ens existing law, but does not go nearly as far ag 
many members of the House indicated their will- 
ingness to go. 

No member spoke in opposition to the Johnson 
bill, but several complained that it did not author. 
ize the Government to denaturalize citizens who 
after becoming naturalized have joined the I. W. 
W. and other dangerous groups or thru other 
means are spreading revolutionary propaganda. 

Bills carrying such authority, it was explained, 
must be handled by the judiciary committee, be- 
fore which several are now pending. The com- 
mittee on immigration and naturalization, which 
handled the Johnson bill, operates under limita- 
tions which do not apply to the judiciary commit- 
tee, its jurisdiction having to do only with immi- 
grants and aliens. The disposition of Congress 
also is to provide machinery to punish native Amer- 
icans for the same offenses. Unfortunately, in- 
vestigation has shown that many native Americans 
are pushing Red propaganda and preaching vio- 
lence and revolution. Such citizens could hardly 
be deported, but the disposition on Capitol Hill 
is to provide the Government with authority to 
arrest and punish them. 

During the debate in the House on the Johnson 
bill Representative Byrnes of South Carolina in- 
serted in the Record numerous extracts from re- 
cently published propaganda, some of which, he 
said, is being circulated freely through the mails 
and some given circulation by other means. He 
emphasized especially the work which the Red 
propagandists are doing among negroes. 

There was- considerable criticism of the postal 
authorities and Mr. Byrnes said he had felt that 
the Postmaster General had not been as vigilant 
as he might have been, but that after he had gone 
over the situation with officials of the department 
he was convinced that additional legislation must 
be enacted if this phase of the fight on the radicals 
is to be handled effectively. 





SECRETARY OF COMMERCE STARTS WORK 


WasuHineTon, D. C., Dec. 22.—Joshua Willis 
Alexander, of Gallatin, Mo., has assumed his duties 
as the new Secretary of Commerce, filling the post 
vacated by the recent resignation of William (C. 
Redfield. Mr. Alexander was nominated as Mr. 
Redfield’s successor by President Wilson on Dee. 
5 and confirmed by the Senate on Dec. 11 without 
a dissenting vote. Secretary Alexander was born 
in Cincinnati, Ohio, but when ten years of age his 
family moved to Missouri, of which State he has 
been a resident ever since. He has represented the 
third district of Missouri in the House of Repre- 
sentatives since 1907, relinquishing that office to 
enter President Wilson’s cabinet. As a member 
of the House of Representatives he has had a wide 
field of activity and has served as member or chair- 
man on various commissions and committees. 





OIL LEASE ON CUT-OVER LANDS 


[Special telegram to AMERICAN LUMBERMAN] 

Kansas City, Mo., Dec. 23.—Louisiana cut-over 
land that is owned by the Long-Bell Lumber Co. in 
the vicinity of Bull Bayou, Homer and Caddo, has 
been leased to the Marland Oil Co. of Louisiana, 
a subsidiary of the Marland Refining Co., of Ponca 
City, Okla. The lease covers 7,000 acres. The 
deal which has been pending for some time was 
closed today. 





JNEW COMPANY CHARTERED 


CHARLESTON, W. Va., Dec. 22.—A new lumber 
company composed of Weston capitalists has been 
chartered by the secretary of State to operate near 
Richwood, W. Va. This company will be known 
as the Richwood Lumber Co. and has a paid up 
capital of $50,000. It has purchased from G. W. 
Shawver and others a fine body of timber on the 
Cranberry Mountain, three or four miles from 
Richwood, which it will manufacture into lumber. 
It has already moved a considerable part of the 
machinery to the site where the mill will be set, 
The lumber will be hauled to Richwood on trucks 
and shipped over the Baltimore & Ohio Railroad. 
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The Year’s Progress in Hardwood Inspection’ 


Just a year has passed since this association adopted 
a resolution providing for the appointment of an in- 
spection rules committee and the maintenance of an 
inspection department. The year has been a most 
trying one * * * but I believe that 95 percent 
of our members who are fully informed as to what 
has been done will agree that more real constructive 
work has been accomplished during the last year than 
has attended all previous efforts of the industry to 
solve the inspection problem. * * * 

I believe the association is today practically a unit 
on this question, and if the few remaining “doubting 
Thomases” will bear with us a while longer and retain 
an open mind we will convince them that we are on 
the right track, and we will eventually bring about 
genuinely uniform inspection and a harmonious spirit 
in the hardwood trade that will exceed our fondest 
hopes and dreams of a few short months ago. 


Secretary Appointed Chief Inspector 


The first action of the committee was to write a set 
of inspection rules. This entailed a vast amount of 
work, to which the members of the committee gave 
many days of their time. * * * The appointment 
of a chief inspector was one of the serious problems 
that confronted the committee, as we felt that we 
could afford to employ only a man of the very highest 
caliber, and the financial condition of the association 
was such that a salary that would prove attractive to 
such a man could not be paid. This problem was 
happily solved by appointing Secretary J. M. Pritchard 
as chief inspector, so that we not-only have the most 
efficient lumber secretary in the world, but the best 
chief inspector as well, and the best part of it is that 
we do not have to pay him anything. Seriously, I 
want to say that most of the credit for the success 
of the inspection department is due to Mr. Pritchard. 
ae * * 

Inspection Costs Summarized 


Mr. Pritchard in his report has given you an account 
of the number of reinspections, feetage inspected and 
other details. I desire, however, to give you a state- 
ment of the financial results of the department. 

[Mr. Dulweber then presented a detailed financial 
statement, covering the eleven months from Jan. 1 to 
Dec. 1, of which the following is a summary: Rein- 
spection earnings, $3,609.02 ; original inspection earn- 
ings, $1,580.37; total income, $5,189.39. General ex- 
pense, $2,866.83; operating expense, $15,671.65; total 
expense, $18,538.48. Deficit (after deducting an unex- 
pended balance of $40.30), $13,308.79.—EpITor.] 


Asks Increased Financial Support 








You will observe that the cost of conducting the in- 
spection department for the year is $13,308.79. It will 
probably be necessary to increase the charges made 
for the reinspections, which will to some extent offset 
the deficit in the future, but we are confronted with 
a constantly increasing expense, due to higher salaries 
that have to be paid to inspectors, increased traveling 
expense, and more particularly to the increased 
amount of service that we are rendering, and it is 
very important that the association make proper pro- 
vision for the financial support of this department. 
* * * 

Efforts to Attain Single Standard Inspection 


During the year the chairman of the inspection 
rules committee entered into correspondence with 
many of the associations representing consumers of 
lumber, retailers, and in some cases with individual 
consumers. Several meetings were also held with dele- 
gates from the furniture industry, and while nothing 
definite was accomplished the exchange of views was 
highly beneficial. 

I quote from the resolution passed at the last an- 
nual meeting of this association, in accordance with 
which this committee was created: 


The committee on inspection rules shall also 
carefully consider and work out any proposals 
looking to the establishment of a single standard 
for the inspection of hardwood lumber. 

At the first meeting of this committee a resolution 
was passed, from which I quote: 

Resolwed, That a single system of inspection is 
highly desirable, and that any organization inter- 
ested in the matter of inspection rules hereby is 
invited to cojperate with this committee for the 
purpose of working out a set of hardwood inspec- 
tion rules based on the principles laid down in this 
resolution, and this committee pledges itself to do 
its utmost to bring about a single standard of 
hardwood inspection. 


National Hardwood Association Rules Adopted 


In pursuance of these resolutions, several confer- 
ences were held with representatives of the National 
Hardwood Lumber Association, and these discussions 
finally led to the adoption of the National Hardwood 
Lumber Association rules by this association, so that 
the inspection rules today of the two associations are 
one and the same. * * * J do not profess to say 
that our present rules are right in every particular— 
no inspection rules ever were—but I feel that we are 
building on the right foundation; we are pulling to- 
gether, not against each other, and it will be far easier 
In this way to bring about changes from time to time 
that may be advantageous to the industry. 
vo 

*Resume of report by the Inspection Rules Com- 
mittee presented by Chairman B. F. Dulweber, of 
Cincinnati, Ohio, at the annual meeting of the 
American Hardwood Manufacturers’ Association, 
Memphis, Tenn., Dec. 16-17, 1919. 


Explains Relationship to National Association 

* * * T desire to call attention at this point 
to the fact that our agreement with the National re- 
lates only to the inspection rules themselves. The 
copyright on these rules has been waived, with the 
result that altho we have adopted the rules of the 
National, we have now the right to use them as our 
own. Each association maintains its own inspection 
department in the way it deems most advantageous 
to its membership and our sales code continues in full 
force. * & *& 

Agreement Prevents Duplicate Inspections 


I want to urge all members to sell their lumber 
according to the rules of this association, as only by 
properly supporting every department of the associa- 
tion can we hope to accomplish the best results. An 
agreement has been made with the National to the 
effect that neither association will inspect any lumber 
which has been sold on the rules of the other, or on 
which the other has already made an inspection, so 
that in order to obtain the services of our inspection 
department you must sell your lumber on the basis 
of the American Hardwood Manufacturers’ rules. It 
should be understood that what we are trying to do 
is to avoid duplicate inspection. 


Work of the Committee During the Year 


During the year the committee thru its chairman, 
and with the assistance of the chief inspector has 
passed on many questions submitted to it by mem- 
bers of the association. * * * In many instances 
where questions were submitted to us we took the 
matter up with those members whom we knew would 
be interested, and in some cases with the entire mem- 
bership, and in this way secured the benefit of the 
majority opinion. * * * The committee suggests 
that members endeavor to interest their inspectors and 
encourage them to call attention to features in the 
rule that seem inequitable or unfair, to discuss these 
matters with their inspectors and yard foremen and 
give the committee the benefit of such discussions. 


Inspect Cypress by Either of Two Rules 

A peculiar situation prevails with relation to the 
inspection rules on cypress lumber in that we embody 
in our rules the rules of both the National Hardwood 
Lumber Association and those of the Southern Cypress 
Manufacturers’ Association, and our inspection depart- 
ment will make inspections under either set of rules, 
as the members may elect. This is necessary because 
of our agreement with these two associations, and also 
because it was found impracticable in many cases to 
apply some of the rules of the Southern Cypress 
Manufacturers’ Association on random widths, some 
of the grades of this association being based entirely 
on specified widths. It is the hope of this committee 


that before another year rolls around that we will 
have one set of inspection rules on cypress, the same 
as on all other wood, and it seems to the committee 
that this could be accomplished without either the 
National or the Cypress association making any mate- 
rial concessions. 
Export, Canadian and Coast Inspections 

Some questions have arisen during the last year as 
to the proper classification of export territory on 
which original inspections will be made, some mem- 
bers contending that shipments to Canadian territory 
were export and that they were therefore entitled to 
original inspection at point of shipment. * * * 
The inspection department has * * * bid down 
a rule that original inspection will be made on ship- 
ments to the Pacific coast and to points as far west 
as Denver, and to Alberta and west in Canada. All 
other shipments to Canada will be classed as domestic 
territory and ho original inspections will be made on 
shipments to such points, as this territory can be 
easily provided with reinspection service by our in- 
spection department at destination after a dispute 
arises. 

Will Not Use Hardwood Manufacturers’ Rules 

Some of our members who previously were members 
of the Hardwood Manifacturers’ Association took 
issue with the inspection rules committee because of 
our refusal to- make reinspections for them on the 
basis of the rules of that association. Much as your 
chairman and also the chief inspector desired to ac- 
commodate these members they were prevented by the 
resolution passed at the first meeting of the commit- 
tee laying down the principles to which we would 
adhere. [Mr. Dulweber here quoted in full the rule 
referred to.—EDITOoR. ] 

To Undertake Instruction of Mill Inspectors 

One very important part of the inspection depart- 
ment that has not been properly developed during the 
last year is that of mill instruction. This has been 
due to the difficulty in securing thoroly competent in- 
spectors and the lack of funds with which to properly 
carry on this work. It is the hope of this committee 
that this will be given greater attention during the 
ensuing and subsequent years. 

Careful Interpretation of Rules Is Urged 

* %* * The committee urges all members to give 
greater consideration to the matter of lumber inspec- 
tion, and earnestly and honestly to strive properly to 
interpret the rules and thus minimize disputes and re- 
inspections. This association is day by day gaining 
the confidence of the lumber buying public, and by 
proper care and development of our individual inspec- 
tions we can bring about a condition where the buyer 
of lumber will know that he can depend on the pur- 
chases made from members of this association. 
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the Lumber 
Permit me to congratulate you on the stand you are taking regarding ®Women and 
Business", oor yuaee I have been studying home~building and have insisted that the ladies 
be admitted into full fellowship when the question of the home is the order of business. 


te in touch with 
There is a twilight zone now between the time when the dealer first ge 
the home prospect and before the time comes for closing the gele where a women in the 


gales department could be of great assistance. 


Not in talking two by fours or joist or 


s the fimetion and 
ack rafters: but working with the prospects home folks and expounding 
Soecan of the new home in terms of service, convenience, durability and beauty. 


f time and effort 
Woman has been wonderfully patient for ages in facing ummecessary waste 0 

in the every day duties of hone making. But today notable in this country and ere 
women has come into a new emancipation, ‘The woman of today will not be content 

home that her mother was satisfieid with and you are sounding a keynote when you give 


publicity to this big question. 


4t should be in size, 
Aside from the fact that we all want the home to be exactly what 

arrangenent, location, price and terms to fit the culture, refinement and ae 
ation of the family to be housed as a matter of safety for society end for investnent, 
there is another sound reason from a merchandising stendpoint. Here it iss 


ths showed in 

A tabulation covering 100 prospects that I have worked on in last few mon 

92 cases the final decision was in a woman's hands. So it cen be seen thet all who myers 
to serve the home building industry will do well to consider the influence that bie 

end to admit her to their counsels when planning to remove resistence to the sale 0 


home or any component parts of it. 


Yours truly, 
National Realty Co. 
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WHAT THE ASSOCIATIONS HAVE IN PROSPECT 


Public Works Association Issues Call—State Retailers Announce Dates—Michigan Dealers Outline Program 
—Contractors Will Confer—Massachusetts Wholesalers Will Celebrate by Banquet 


Dec. 30—Massachusetts Wholesale Lumber Dealers’ 
Association, Young’s Hotel, Boston, Mass, Annual. 
Jan. 7—Lumber Section, Toronto Board of Trade, 


Toronto, Ont. Annual. e 

Jan. 8—Philadelphia Wholesale Lumber Dealers’ Asso- 
ciation, Union League, Philadelphia, Pa. Annual. 

Jan. 8—American Hardwood Manufacturers’ Associa- 
tion Open Competition Plan Meeting, St. Charles 
Hotel, New Orleans, La. 

Jan. 8—Southwestern Hardwood Manufacturers’ Club, 
St. Charles Hotel, New Orleans, La. 


Jan. 9—Lumbermen’s Credit Bureau, Toronto, Ont. 
Annual. . 

Jan. 9—Wholesale Lumber Dealer’s Association, Toron- 
to, Ont. Annual. 


Jan. 183—Indiana Hardwood Lumbermen’s Association, 
Claypool Hotel, Indianapolis, Ind. Annual. 

Jan, 14—St. Louis Lumber Trade Exchange, St. Louis, 

Mo. Annual, 

14-16—Nebraska Lumber Dealers’ Association, 

Rome Hotel, Omaha, Neb. Annual. 

Jan. 14-15—Northern White Cedar Association, Minne- 
apolis, Minn. Annual. 

Jan. 15-16—Southern — Lumber Dealers’ 


Jan, 


Association, Cairo, Ill. nual, 
Jan. 16—Pacific Coast Shippers’ Association, Seattle, 
Wash. Annual. 


Jan, 16—California White & Sugar Pine Manufacturers’ 
Association, San Francisco, Calif. Annual. 

Jan. 20—Southern Hardwood Traffic Association, Mem- 
phis, Tenn. Annual. 

Jan. 20-22—Ohioe Association of Retail Lumber Dealers, 
Dayton, Ohio. Annual. 

Jan. 20-22—Union Association of Lumber & Sash & 
Door Salesmen, Dayton, Ohio. Annual. 

Jan. 20-22—Empire State Association of Wholesale 
Lumber & Sash & Door Salesmen, Onondaga Hotel, 

Syracuse, N. Y. Annual. 

20-22—Northwestern Lumbermen’s Association, 

Minneapolis, Minn. Annual. 

Jan, 20-22—Retail Lumber Dealers’ Association of the 
State of New York, Syracuse, N. Y. Annual. 

Jan. 20-22—Mountain States Lumber Dealers’ Asso- 
ciation, Brown Palace Hotel, Denver, Colo. Annual. 

Jan. 21—New York State Forestry Association, Hotel 
Ten Eyck, Albany, N. Y. nnual. 

21-22—Retail Lumber Dealers’ 
Indiana. Annual. 
Jan, 21-23—Associated General Contractors of Amer- 


Jan. 


Jan. Association of 


ica. Chicago. Annual. 
Jan, 27-28—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Phoenix Hotel, Lexington, Ky. Annual. 


28-29—Pennsylvania Lumberman’s Association, 

Bellevue-Stratford Hotel, Philadelphia, Pa. Annual. 

Jan. 28-29—National Lumber Exporters’ Association. 
Hotel Commodore, New York City. Annual. 

Jan. 28-830—Western Retail Lumbermen’s Association 
(Canada), Royal Alexandra Hotel, Winnipeg, Man. 
Annual. 

Jan. 28-30—Southern Forestry Conference, 

leans, La. 

28-30—Southwestern Lumbermen’s Association, 

Muehlebach Hotel, Kansas City, Mo. Annual. 

Jan. 29-30—Northern Hemlock & Hardwood Manufac- 
turers’ Association, Pfister Hotel, Milwaukee, Wis. 
Annual, 

Jan. 30—Yellow Pine Wholesalers’ Association, Hotel 

Sinton, Cincinnati, Ohio. Annual. 

80—West Coast Lumbermen’s Association, Seattle, 

Wash. Annual. 

Feb. 8-4—Michigan Retail Lumber Dealers’ Association, 
Detroit, Mich. Annual meeting. 

Feb. 8-5—Illinois Lumber & Builders’ Supply Dealers’ 
Association, Hotel Sherman, Chicago. Annual. 
Feb. 4-5—Canadian Lumbermen’s Association. 
teau Frontenac, Quebec, P. Q. Annual. 
Feb. 4-5—Southeastern Iowa Retail Lumbermen’s As- 

sociation, Ottumwa, Iowa. Annuakh 

Feb. 5-6—West Virginia Lumber & Builders’ Supply 
Dealers’ Association, Bluefield, W. Va. Annual. 

Feb. 5-6—North Dakota Retail Lumbermen’s Associa- 
tion, Minot, N. D. Annual. 

Feb. 10-12—American Wood Freservers’ Association, 
Hotel Sherman, Chicago. Annual. 
Feb. 11-18—Retail Lumber Dealers’ 
Pennsylvania, William Penn Hotel, 

Pa. Annual. 

Feb. 12-18—National Association of Railroad Tie Pro- 
ducers, Hotel Sherman, Chicago. Annual. 

Feb. 17—Northern Wholesale Hardwood Lumber Asso- 
ciation, Milwaukee, Wis. Annual. 

Feb. 17-18—Southern Retail Lumber Dealers’ Associa- 

tion, Chisca Hotel, Memphis, Tenn. Annual. 

17-19—Wisconsin Retail Lumbermen’s Associa- 
tion, Hotel Pfister, Milwaukee, Wis. Annual. 

Feb. 18-19—Central & Northeastern Iowa Lumber As- 
sociation. Hotel Montrose, Cedar Rapids, Iowa. 
Annual, 

Feb. 19-21—Western Retail Lumbermen’s Association, 
Boise, Idaho. Annual. 

Feb. 21—Massachusetts Lumber Dealers’ Association, 
Bancroft Hotel, Worcester, Mass. Annual. 

24-25—Ontario Retail Lumber Dealers’ Associa- 
tion, Hamilton, Ont. nnual. 

Feb. 24-26—Southern Pine Association, Grunewald 
Hotel, New Orleans, La. Annual. 

March 1-18—Mississippi Valley Exposition, St. Louis, 
Mo. Annual. 


Jan. 


New Or- 


Jan. 


Jan. 


Cha- 


Association of 
Pittsburgh, 


Feb. 


Feb. 





ISSUES CALL FOR NATIONAL CONVENTION 


WASHINGTON, D. C., Dee. 22.—The National Pub- 
lic Works Department Association has issued a call 
for a convention to be held in Washington, D. C., 
Jan. 13 and 14, for the purpose of broadening the 
scope of its nationwide campaign to enlist public 
sentiment for a public works department of the 
Government, as well as for the purpose of discuss- 
ing and adopting plans and policies for the subse- 








quent legislative campaign. A large number of 
national trade associations and other industrial in- 
terests will participate in the convention. Among 
them will be the Chamber of Commerce of the 
United States, which recently has appointed a com- 
mittee to investigate and report on the association’s 
project for a department of public works as a 
means of securing greater economy in the adminis- 
tration of the Government, with the purpose of sub- 
mitting the plan, if found constructive, to the mem- 
ber bodies thruout: the United States for a refer- 
endum vote. 





NORTH DAKOTA RETAILERS TO MEET 

Minot, N. D., Dec. 22.—C. N. Cox, secretary of 
the North Dakota Retail Lumbermen’s Association, 
announces that the annual convention of the organ- 
ization will be held here on Feb. 5 and 6, 1920. 





CENTRAL IOWA RETAILERS’ DATE 


Crepar Fauus, Iowa, Dec. 22.—The annual con- 
vention of the Central & Northeastern Iowa Lumber 
Association will be held at the Hotel Montrose, 
Cedar Rapids, on Feb. 18, 19, 1920, according to 
advices received from Joseph Cowan, secretary- 
treasurer ot the organization. 





NORTHERN CEDAR MEN’S ANNUAL 
MINNEAPOLIS, MINN., Dec. 22.—The Northern 
White Cedar Association will have its annual meet- 
ing again in Minneapolis this year, and the dates 
announced by the directors this week thru Secretary 
N. E. Boucher are Jan. 14 and 15. A program for 
the meeting is being worked out. 





MICHIGAN RETAILERS’ PROGRAM 


GRAND Rapips, MicH., Dec. 22.—Officials of the 
Michigan Retail Lumber Dealers’ Association, in- 
eluding Secretary Fred. A. McCaul, have been 
busily engaged in making arrangements for the an- 
nual meeting of the organization to be held in De- 
troit on Feb. 3 and’4 and have prepared the follow- 
ing tentative program: 


Morning Session—Feb. 3 
I. Community singing. 
II. President’s report—Nomination of committees. 
III. Secretary’s report. 
IV. West coast stock—by a large west Coast manu- 
facturer. 
Afternoon Session 
I. Community singing. 
II. Douglas Malloch, Lumberman Poet. 
Lien Law—by James T. McAllister, State as- 
sociation attorney. 
IV. Important part women play in the purchasing 
of a home—by a woman speaker. 
Morning Session—Feb. 4 
I. Community singing. 
II. Troubles of small retail yards—by a live Mich- 
_ igan retailer. 


Southern Pine—by a 
manufacturer. 

IV. Opportunities of the reailer for 1920. 

Afternoon Session 
Closed session of retailers only 

Outline of cost systems. 
Standardization of stock finish. 
Election of officers. 


This session will be a general get-to-gether meeting 
and any subject retailers bring up will be discussed. 

An elaborate banquet is being prepared by the pro- 
gram and entertainment committees and with the tal- 
ent this association expects soon to be able to announce 
you may look for the best banquet we ever had. 


ANNUAL OF ASSOCIATED CONTRACTORS 


Announcement has been made that the annual 
meeting of the Associated General Contractors of 
America and affiliated organizations will be held in 
Chicago, Jan. 21 to 23 inclusive. In connection 
with the business sessions of the association the 
two-day national conference on construction prob- 
lems will be held, to which all general contractors 
will be invited. 

The first day of the conference will be devoted 
to a consideration of the two most important prob- 
lems before the construction industry: Industrial 
relations and means of greater production. On 
the second day the conference will divide into four 
large groups representing (1) building contrac- 
tors, (2) highway contractors, (3) railroad con- 
tractors, and (4) publie works contractors, to dis- 
cuss special problems of interest to their particular 
groups. 

The business sessions of the annual meeting will 
be devoted to a discussion of the work of the asso- 
ciation during the last year as presented in the re- 
ports of the standing committees, to the election 


large southern pine 





of officers and to mapping out the program for 
1920. 

On Wednesday evening Jan. 21 a smoker will be 
held, to which all members and visiting contrac. 
tors will be invited. The annual banquet of the 
association will be held Thursday evening and mem- 
bers may reserve plates for themselves and guests, 
Friday will be devoted to trips and other special 
features of general interest. Full details regarding 
reservations, speakers, program, and other details 
will be announced later. 





KENTUCKY RETAILERS’ ANNUAL 


LOUISVILLE, Ky., Dec. 23.—Plans are being made 
for an unusually good meeting of the Kentucky 
Retail Lumber Dealers’ Association, to be held at 
the Phoenix Hotel, Lexington, Ky., on Jan. 27 and 
28. Secretary J. Crow Taylor has recently sent out 
announcements. 





BAY STATE WHOLESALERS’ BANQUET 


Boston, Mass., Dec. 24.—The annual meeting 
and dinner of the Massachusetts Wholesale Lum- 
ber Association will take place next Tuesday eve- 
ning, Dee. 30, at Young’s Hotel here and will be 
marked by the presence of as many of the lumber 
trade who served in the world war as can be in- 
duced to come. The meeting will be a big celebra- 
tion of the part the lumbermen here played in the 
world war, on the firing line, in the forests and on 
the waters. The annual business meeting and elee- 
tion of officers will take place before the banquet. 
Many interesting speeches by members and other 
lumbermen who served in the war are scheduled. 





~ 


CHANGE IN MEETING PLACE 


Dr. Wilson Compton, secretary of the National 
Lumber Manufacturers’ Association, makes the an- 
nouncement that the conference with Treasury De- 
partment officials in Washington, D. C., January 
12, will be held at the Hotel Washington instead 
of the Shoreham Hotel. It will be well for those 
planning to attend the conference to reserve rooms 
in advance as there are to be other meetings in 
Washington at that time and hotels will be crowded. 


~~ 


SET DATE FOR SOUTHERN RETAILERS 


MEMPHIS, TENN., Dec. 22.—V. R. Smith, secre- 
tary-treasurer of the Southern Retail Lumber Deal- 
ers’ Association, this city, has announced that the 
annual convention. of his organization will be held 
here at the Chisca Hotel on Feb. 17 and 18. 








ST. LOUIS RETAILERS’ ANNUAL MEET 


Sr. Louis, Mo., Dee. 22.—The annual meeting 
of the St. Louis Lumber Trade Exchange (Retail- 
ers) will be held Jan. 14 in the rooms of the ex- 
change in the Arcade Building. A committee has 
nominated ten members for directors, from which 
number seven are to be chosen. The one receiving 
the highest vote will be made president of the ex- 
change. I. R. L. Wiles, president of the Wiles- 
Chipman Lumber Co., is now president. 





TIE PRODUCERS FIRST ANNUAL 


St. Louis, Mo., Dee. 22.—The Sherman Hotel, 
Chicago, has been decided upon as the meeting 
place for the first annual of the National Associa- 
tion of Railroad Tie Producers, to be held Feb. 
12 and 13. The convention will be held in egn- 
junction with the annual of the American Wood 
Preservers’ Association. The program will be an- 
nounced later by Secretary O. A. Pier. 





ONTARIO RETAILERS CHANGE DATE 

Toronro, ONT., Dec. 22.—The Ontario Retail 
Lumber Dealers’ Association has been obliged to 
make a second change in the date of the annual 
meeting of the association, on account of the pop- 
ularity of the hotels at Hamilton for convention 
purposes. This time the date is believed to have 
been finally settled as the hotel accommodation 
necessary has been definitely contracted for. The 
new dates are Feb. 24 and 25. Arrangements are 
already well advanced for the meeting. The Ham- 
ilton dealers are preparing to show the rest of 
the trade how things are done when they are done 
right. It is their intention to take full charge 
of the entertainment features. Incidentally, they 
are planning to have the wholesalers present as 
their guests on the occasion of the annual banquet. 
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TO END THE OLD YEAR SOCIALLY 


Houston, Trex., Dec. 22.—For its usual monthly 
dancing party the Lumbermen’s Club of Houston 
will substitute a dinner-dance to be given on the 
evening of Dec. 31 in the Bender Hotel ballroom, 
adjoining the club rooms. Preparations for this 
are in the hands of a capable committee which has 
jssued invitations that stipulate $2.50 as the price 
of reservations and that indicate that the coming 
event will be full of ‘‘pep,’’ and into that pep the 
committee may be trusted to drop a raisin. 

The Houston Traffic Bureau, a subsidiary of the 
Lumbermen’s Club and composed wholly of those 
having to do with traffic matters, will give a ban- 
quet and entertainment this evening, also in the 
hotel ballroom. The banquet will be of the kind 
for which the hotel is famous and the entertain- 
ment will include the services of theatrical talent of 
the highest order and enjoyment far beyond the 
ordinary is confidently expected. 





TEXAN MILL MANAGERS MEET 


Houston, Tex., Dec. 22.—A fair representation 
of the membership of the East Texas Mill Man- 
agers’ Association attended its monthly meeting 
held here on Saturday last in the rooms of the 
Lumbermen’s Club of Houston. S. N. Morris, of 
the Lufkin Land & Lumber Co., Lufkin, president 
of the association, presided, George C. Christie, 
secretary, filling that office. 

The discussions were largely informal. The one 
formal action, born of the present general scarcity 
of rolling stock, culminated in the adoption of a 
resolution forwarded by telegraph to Texan mem- 
bers of Congress. It was worded as follows: 

The East Texas Mill Managers’ Association, repre- 
senting 258 sawmills in east Texas employing more 
than 50,000 men, in monthly meeting this day unani- 
mousiy passed a resolution requesting your support of 


the Cummins bill so as immediately to restore the rail- 
roads of the country to private ownership. Present 
conditions are deplorable, and unless remedied will 
result in immediate idleness of large numbers of our 
workmen, and we request that you will lay this be- 
fore any committee having this matter under con- 
sideration. Please advise by wire definitely if we may 
expect your support. 

The remaining time of the one session held was 
devoted to informal discussion of general condi- 
tions and to phases of workmen’s compensation. 
After adjournment at 12:15, to reconvene in Jan- 
uary, the members were the guests at a novel en- 
tertainment offered by John Bonner, of Houston. 





SAN FRANCISCO HOO-HOO CELEBRATE 

San Francisco, Cauir., Dee. 20.—A jolly get to- 
gether party was given by the Hoo-Hoo of the San 
Francisco Bay district—Theodore Lerch, Vice- 
gerent—on the night of Dee. 13 at the Berkeley 
Tennis Club. There was an attendance of fully 
one hundred Hoo-Hoo and their ladies and every- 
body had a delightful time. R. A. Hiscox, Snark of 
the Universe, was present. Light refreshments were 
served. Dancing was indulged in until 12:30 a. m. 
Everybody is looking forward to future entertain- 
ments of the same kind. From the growing interest 
shown in Hoo-Hoo affairs it is expected the Con- 
eatenation to be held in January will be very suc- 
cessful. 

The new local Nine is as follows: 

Snark—Theodore Lerch. 

Senior Hoo-Hoo—Frank Paramino. 

Junior Hoo-Hoo—cC. A. Kupfer. 

Bojum—S. L. Whipple 

Scrivenoter—John M. Hencken. 

Jabberwock—John L. Reed. 

Custocatian——Oscar H. Johnson. 

Arcanoper—E. A. Chamberlin. 

Gurdon—C. G. Chipchase. 





TO CONFER ON SHINGLE PACKING 


SEATTLE, WASH., Dec. 20.—As the week closes, 
an important meeting is being held by the grading 
rules committee of the shingle branch of the West 
Coast Lumbermen’s Association. The committee, 
which is composed of ten members, is working out 
the details, announcements and all data of the 
square unit pack indorsed by the recent shingle 
congress. Following the completion of the work by 
the committee, ample notice will be given to the 
mills, to wholesalers and to salesmen in the retail 
trade, so that all factors in the industry may 
thoroly familiarize themselves with the new plan 
and the reasons for making the change. The mem- 
bership of the committee follows: 

E. C. Miller, ex officio, president of the shingle 
branch, Grays Harbor Shingle Co., Aberdeen; P. H. 
Olwell, Jamison Lumber & Shingle Co., Everett; J. A. 
Lewis, Coats Shingle Co., Hoquiam; P. R. Smith, M. R. 
Smith Lumber & Shingle Co., Seattle; L. F. Neely, 
L. B. Menefee Lumber Co., Portland, Ore.; F. H. Jack- 
son, Clear Lake Lumber Co., Clear Lake, Wash.; G. A. 
Bergstrom, Pacific Timber Co., Everett; E. E. Case, 
Case Shingle Co., Raymond; R. A. Clark, Bloedel Dono- 
van Lumber Mills, Seattle; R. W. Mersereau, Doty 
Lumber & Shingle Co., Doty, Wash. 

The shingle branch, thru Secretary J. S. Williams, 
is also sending out a referendum to its member- 
ship to secure a decision on a proposed increase of 
dues. The new dues, if adopted, will provide 5 
cents per thousand of shingle output, with a mini- 
mum of $200 per year per machine. The new dues 
will become effective, if the proposition receives 
a majority of the machines represented in the 
various mills. There are now 501 machines in the 
mills maintaining membership in the shingle 
branch, and the dues are $100 per machine per year, 
without reference to output. The vote will be made 
by mail and the results ought to be known within a 
few days. The adoption of the new plan would 
mean a material increase in the revenues of the 
shingle branch. 





OREGON LUMBERMEN IN IMPORTANT MEETING 


PorTLAND, OrRE., Dec. 19.—The meeting of the 
West Coast Lumbermen’s Association in the assem- 
bly room of the Portland Hotel here today was held 
principally for the purpose of giving the Oregon 
members an opportunity to consider the same mat- 
ters that were acted upon at the meeting at Tacoma 
a week ago. Among these was the amendment to 
the bylaws providing for an increase of the annual 
assessment from 3 cents a thousand feet to 5 cents 
a thousand, 1144 cents of which is to go to the 
National Lumber Manufacturers’ Association as 
annual dues. This amendment was adopted with- 
out opposition. : 

Asked to Employ Out of Work Ex-Soldiers 

Appealed to by Mayor George Baker, of Port- 
land, the millmen present pledged themselves to 
make room at their operations for returned soldiers 
now out of work. Many are now closed down but 
all declared that they would find room for from 
5 to 10 percent more men and would give these po- 
sitions to the ex-service men, thru the American 
Legion, which great patriotic organization is look- 
ing after the matter. Mayor Baker said he had 
been making an effort'to keep the ‘‘ wobblies’’ from 
getting the upper hand, and he pointed out that it 
was to the interest of the lumbermen to codperate 
with every movement to this end. The ex-service 
men are the hope of the nation and, for the most 
part, their ideas are right, altho there is a small 
radical element among them that is dissatisfied with 
the treatment they have received from the Govern- 
ment and are soured against existing conditions. 
In Portland, the mayor said, there are 1,500 un- 
employed ex-service men, and they feel that they 
are not being treated right, claiming lumbermen 
and loggers are employing alien radicals and Japs, 
while they are going hungry and haven’t clothes to 
wear. 

Radicalism Will Not Affect Contented Men 

The mayor said he had been depending upon the 
ex-service men to keep law and order in Portland 
and it did not look good to see so many of them out 
of work, for if the wobblies could split the ex- 
Service men it would be a great victory for them, 
and it is men out of work and dissatisfied who take 
up with the wobbly idea. Some one has got to 
make a sacrifice to give these men work for the 
next ninety days, the mayor declared, for after 
that there would be no one out of work anywhere. 
He also pointed out that it was not enough that 
old employees be taken care of, for the others were 
out here in the training camps and liked the coun- 
try and came back to it, as they had been asked to 
hem pr gy se of commerce and civie organiza- 

So e Coast 
“onlay , and now they had got to be 
Pinte Needs Their Support of Law and Order 
The governor is of the same mind as myself in 
Tegard to this matter,’’ said the mayor, ‘‘and if 


you take care of these men who are out of work now, 
but who went over to France for $1 a day and of- 
fered their lives for their country, for your coun- 
try, you will never have any radicalism in Oregon.’’ 
And let it be said for Mayor Baker and Portland, 
and Oregon as a whole, owing to this firm prac- 
tical policy, there has been less radicalism in Ore- 
gon than anywhere in the West, and Mayor Baker 
is given great credit for it. 


Lumberman Pledge Themselves to Employ 
Ex-Soldiers 


E, D. Kingsley and Ralph Burnside, of Portland, 
explained that the mayor had called the Portland 
lumbermen together a few days ago and put the 
situation up to them, and they had appointed com- 
mittees and got busy and in three days had found 
places for hundreds of the men, each lumber con- 
cern pledging to give employment to them on the 
basis of 10 percent of their total number of em- 
ployees. At Mr. Burnside’s suggestion a commit- 
tee will be named to handle the matter for the as- 
sociation, asking all the members to give employ- 
ment to ex-service men in their own communities, 
or such as will be sent them by the American Legion 
from the larger centers, and those present person- 
ally pledged themselves to find employment at their 
plants on a basis of 5 to 10 percent. R. W. Cong- 
don, of the Puget Mill Co., Seattle, with mills at 
Port Gamble and Port Ludlow, Wash., said his con- 
cern had been placing no limit on the number of re- 
turned soldiers they hired, employing all that re- 
quested work, and that a branch post of the Amer- 
ican Legion was being formed at Port Gamble, 
there being so many ex-service men there. He re- 
cently sent over six former British soldiers that 
applied for work. 


Will Help Visit Justice on Centralia Murderers 


Secretary R. B. Allen told of the appropriation 
of $1,000 from the general fund of the association 
as a first payment to the fund being raised at 
Centralia, Wash., to help care for the families of 
those who were murdered by the I. W. W.s on 
Armistice day, and to aid in the cleaning up of that 
region of ‘‘wobblies.’’ Ernest Dolge, of Tacoma, 
said that the lumbermen of that city had pledged 
themselves to personally attend the trial of the ac- 
cused ‘‘wobblies’’ to be held at Montesano, Wash., 
beginning Jan. 6, at least one day, and urge every 
friend to do so who could, to give the court and 
jury the benefit of their presence for law and order. 
He told of a former similar trial, where the good 
people of the community, those who believe in law 
and government, did not pay any attention to the 
trial, and the court room was daily packed with 
‘“wobblies’’ with an acquittal resulting. J. J. 
Jennelle, of Centralia, spoke along the same line, 
and the result was that all present pledged them- 
selves to attend the Montesano trial at least one 
dav and get their friends to do likewise. 


Increased Support of National Is Urged 


Seeretary Allen explained how the association’s 
funds are spent in association work and in dues 
to the National association, and he strongly urged 
the increase in the dues to the National because of 
its effective work. Mr. Burnside also spoke along 
the same line, and Tom A. McCann, of Bend, Ore., 
president of the Western Pine Manufacturers’ As- 
sociation, who occupied a seat of honor beside 
President Robert S. Shaw, of Astoria, Ore., added 
his personal plea for the National, declaring that 
the business of lumbermen the last few years had 
been gradually getting away from the individual 
and becoming more national in character, and that 
in his opinion the National should be strongly sup- 
ported. The Western Pine Manufacturers’ Associa- 
tion, he said, was in favor of the 114-cent dues to 
the National. <A letter had just previously been 
read, from Thorpe Babcock, of Hoquiam, Wash., 
pointing out that the association, in his opinion, 
is paying too much attention to politics. Mr. Me- 
Cann said he believed it was necessary for all as- 
sociations to keep in close touch with the political 
situation these days. There was no opposition 
voiced to the amendment raising the annual dues. 


Terms of Sale Are Discussed 


Terms of sale were discussed at length, and the 
secretary read the proposed terms of sale promul- 
gated by the wholesalers of the north Coast, which 
provided for 2 percent discount in fifteen days 
from date of invoice, all accounts to bear interest 
at 8 percent after sixty days. E. D. Kingsley fa- 
vored endeavoring again to put in force the use of 
odd lengths, particularly in bundled stuff, as a 
matter of conservation. George M. Duncan, of 
Portland, favored 2 percent in fifteen days from 
date of invoice; 1 percent in 30 days and 60 days 
acceptance, with no open accounts. Mr. Kingsley, 
N. J. Blagen, of Portland, and others declared that 
lumber should be sold for net cash, like steel and 
other commodities, and he believed the trade would 
come to it in a very few years. George T. Ger- 
linger, of Portland, pointed out that it would make 
no difference anyway} as any change would be re- 
flected in the price. After the discussion, however, 
no change was made in the existing terms of sale 
of the association. 


Eastern Sizes and the California Market 


R. W. Congdon told finding eastern sizes of fir 
not being objected to in southern California among 
the dealers to any extent, on a recent trip of ob- 
servation he made thru that State, and declared 
he believed that if the mills would unite in insisting 
that eastern sizes be taken in California the trade 
would not object. There was a good attendance 
at the meeting. The next one will probably be the 
annual meeting the latter part of January, in 
Seattle. 
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SOUTHERN ALLUVIAL LAND ASSOCIATION MEETS 


Spreading Knowledge of the Possibilities for Wealth-Creating Development Presages Big Increase in Cut. 
Over Land Values—Membership Reclassified—Stand Taken on National Economic Questions 


Mempuis, TENN., Dec. 18.—The Southern Allu- 
vial Land Association, at its third annual conven- 
tion here today, elected A. C. Lange, vice president 
of the Chicago Mill & Lumber Co., as president to 
succeed John W. McClure, who has served from the 
time the organization was launched. 

Other officers and directors chosen at the same 
time are: 

First vice president—Col. T. G. 
Miss. 

Second vice president—W. H. Dick, Philipp, Miss. 

Treasurer—John M. Pritchard, Memphis, Tenn. 

Directors for three years—John W. McClure, Mem- 
phis, Tenn. ; Max Sondheimer, Memphis, Tenn.; Ralph 
May, Memphis, Tenn.; James R. Campbell, Memphis, 

Director for two years—J. M. Goff, Memphis, Tenn. 

John W. McClure, retiring president, was made 
chairman of the board by President Lange. 

The association revised its membership classifica- 
tion with a view to making it possible for many 
business and civie organizations, banks, individuals, 
firms and corporations, not owning alluvial lands 
but interested in the development of the alluvial 
empire, to become identified with this organization. 
The membership is now divided into four classes, 
active, sustaining, associate A and associate B. 
Active members are those owning alluvial lands and 
who must pay 3 cents an acre on all the lands they 
own up to a maximum of $1,500. Sustaining mem- 
bers, composed of the larger banks, individuals, 
firms and corporations, pay $100 initiation and 
$100 annual dues. Associate A members pay $50 
a year dues and associate B members pay $25. 


Resolutions Adopted 


Resolutions were unanimously adopted by the 
association favoring: 

1. Repeal of the excess profits tax law “because it 
retards development of the lands not only in the 
alluvial area but elsewhere in the United States.” 

2. Extension of drainage and flood control work, 
with proper Federal and State aid. 

8. Continued improvement of highways thruout the 
alluvial region and elsewhere by State and Govern- 
ment aid as a means of developing better markets for 
farmers and rural communities. 


4, Endorsement of the pending bill now before Con- 
gress to increase from $5,000 to $10,000 the amount 
that can be loaned to one individual by the Federal 
Farm Land Bank. 

5. Approval of the work of the industrial welfare 
committee of the Memphis Chamber of Commerce.to 
bring about better living conditions for the negroes in 
our midst and extension of this activity to rural com- 
munities. 

6. Return of the railroads to their owners at such 
time and under such legislation as will enable the 
railroads to better serve territories thru which they 
operate and enabling them to provide adequate facili- 
ties for handling the traflic offered them. 

The feature address of the day was that deliv- 
ered by Gov. Frank O. Lowden, of Illinois, one of 
the larger owners of lands in the alluvial empire. 
He was introduced by Earl Palmer, as a gentleman 
with a ‘‘ White House vision’’ but in his address 
of more than an hour he made not the slightest 
reference to his personal ambitions. He paid a 
magnificent tribute to the alluvial lands of the 
South and dealt in a masterly manner with some 
of the burning, vital problems of the day, includ- 
ing labor unrest anu radicalism, and the desirabil- 
ity of recapturing the spirit of codperation that 
moved the people of the United States during the 
war and which was necessary if this country is to 
go forward and realize the great possibilities that 
lie ahead. ‘‘No man can estimate the agricultural 
future of the South,’’ he said, and then added: 
‘*T want to be identified with this great progressive 
movement that will transform the valley States 
into a veritable paradise. ’’ 


The Negro Must be Given His Opportunity 

George R. James, head of one of the largest dry 
goods establishments in the South and a member 
of the public group in the recent industrial con- 
ference at Washington, briefly outlined causes of 
unrest among labor, saying that it results primar- 
ily from the shifting of labor to essential industries 
during the war and to the very high prices paid 
for work in these. He declared that the great 
problem now is to get these men from these indus- 
tries back to the farms and to the activities in 
which they were engaged before the war and that 
the great trouble lies in the fact that these men 
do not want to accept prewar wages or even mod- 
erately lower wages and are loafing a very large 
part of their time. ‘‘The South,’’ he said, ‘‘has 
the best labor in the world, negro labor. The allu- 
vial lands of the lower Mississippi Valley must be 
developed and the negro must supply the labor. 
We are charged with the responsibility of develop- 
ing these lands and we owe a duty to the negro. 
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He must be given a ‘square deal.’ The day for 
robbing the negro is past and he who does it can 
not prosper.’’ 

Reports of the Officers 

President McClure, in his address, said that the 
year had been a highly successful one from every 
standpoint and that the association finds itself 
in much stronger position in both members and 
resources. He said that the activities of the asso- 
ciation thruout the last twelve months had 
been in the direction of publicity and that splendid 
results had been attained because of the remark- 
able publicity work done by Secretary F. D. Beneke 
and Field Secretary C. E. Collins. He declared 
that the eyes of the nation and of even foreign 
countries had been turned to the alluvial empire 
of the South and recognition of the fact that the 
association gives out nothing but reliable, authentic 
news regarding this region had attracted publicity 
from some of the highest sources in the United 
States. He emphatically said the success of the 
association was assured and that the outlook for 
this vast empire was far brighter than ever before. 

The association received twenty-nine new mem- 
bers during the year, according to the report of 
F. D. Beneke, secretary, bringing the total to 
sixty-five, twenty-one active and forty-four asso- 
ciate. He told of the splendid progress of the 
alluvial empire in the following words: 

Marvelous progress toward development of the 
alluvial region of the lower Mississippi Valley has 
been achieved during the year. So swiftly is the 
alluvial empire speeding to its destiny that even keen 
observers are wholly unable to grasp the epic drama of 





Contest Closes Soon 


The very successful contest conducted by 
the AMERICAN LUMBERMAN, wherein 
hundreds of school children in a dozen 
States have been competing for prizes 
offered by local lumbermen for best compo- 
sitions upon subjects relating to wood, is 
drawing to a close. The first prize com- 
position in each local contest is to be 
mailed to the AMERICAN LUMBERMAN 
to compete for the cash prizes, aggregating 
$75, which this paper offers for the best 
five. The first local contest to close was 
one conducted in a school in Alabama, and 
the composition that won first place therein 
has been entered in the contest for the 
AMERICAN LUMBERMAN national 
prizes. Compositions that are to compete 
for the national prizes must be mailed to 
this office postmarked not later than Dec. 
31. Only compositions that have won first 
prize in local contests are eligible. Photo- 
graphs of all first prize winners are desired 
for publication in this paper, and will be 
returned uninjured. 











development as it unfolds day by day. Within the 
year good roads projects involving $150,000,000 have 


been started in eastern Arkansas, western Mississippi’ 


and Louisiana; drainage systems entailing many mil- 
lions have been assured; levee improvements costing 
hundreds of thousands have been planned; towns and 
communities have caught the spirit of progress and 
delta land values have risen with bewildering rapidity. 
* * * Alluvial soil that but a few years ago had a 
negligible value because of its undeveloped state has 
become a tremendous asset as development proceeds. 
The dreamer of yesterday who predicted $500 an acre 
for alluvial land has become the sage of today. Shrewd 
sawmill operators who a few years ago disposed of cut- 
over land at any price to escape the burden of taxation 
are beginning to regard their lumber operations as 
merely incident to the harvest they will reap from 
alluvial land when the timber is removed. 

Farmers are weary of the unequal fight for crops 
in the frigid North and are looking this way with 
growing interest. Herdsmen and flockmasters in the 
western plains are turning their attention more and 
more to the Mississippi Valley with its ten months of 
grazing. * * * A lone voice is calling to farmers 
everywhere to come to the alluvial empire, the land of 
double crops, where the burden of life is easy. It is 
the voice of the Southern Alluvial Land Association. 


Movement Gets Wide Publicity 
Secretary Beneke called especial attention to 


the new 64-page edition of the booklet, ‘‘The Call 
of the Alluvial Empire,’’ 2,000 copies of which are 


now being distributed and 10,000 to 15,000 copies 
of which will be available within the next nionth, 
He said there was tremendous demand for this 
booklet and that the interest in this publication 
gave a small inkling of the larger and far more 
tremendous interest in the rich alluvial empire 
which it describes thru its sixty-four pages. 

C. E. Collins, field secretary, told of the vast 
amount of publicity the association had received 
in publications of almost every character in all 
parts of the United States, and declared that the 
association had reached that happy point where 
special writers for some of the most prominent 
publications in the country were coming direct to 
headquarters here for information and pictures to 
be used in articles setting forth this wonderful 
area. He said this meant that the association did 
not have to seek all its publicity but that editors 
publishers, and other purveyors of publicity were 
seeking to gain information regarding this region 
from the association, thus making its position all 
the more enviable. 

Sam D. Fuson, membership secretary, said that 
the time was at hand for reaping a large harvest 
in new members, especially since the dues paid by 
new members were deductible in making their jn- 
come tax returns, and urged that everybody in the 
association should aid in bringing in new members 
on the strength of this condition. 

Homer K. Jones, of the auditing firm of Homer 
K. Jones & Co., made a very interesting and in- 
structive talk on ‘‘Relation of Federal Taxes to 
Lands.’’ 

Capt. W. G. Holmquist, representing the Mem- 
phis office of the United States health bureau, told 
of steps being taken to eradicate malaria, which 
he pronounced the greatest affliction of the South 
om the greatest handicap to bringing in new set- 

ers. 


May Organize Land Clearing Company 


In the discussion of ‘‘Clearing Cut-Over Lands 
under Present Conditions,’’?’ James R. Campbell, 
of George C. Brown & Co., said that it was cost- 
ing that firm approximately $56.50 an acre to 
clear its lands but that it was going ahead with 
this work as rapidly as possible in order to con- 
vert these properties from sources of tax burden 
to sources of revenue. 

A. C. Lange, 8S. M. Nickey and other members 
said that their experience showed a clearing cost of 
$35 to $56.50 an acre and there was considerable 
discussion of the kind of equipment required and 
of the method of procedure. It developed that 
there is a general desire to clear these cut-over 
lands as rapidly as possible and put them in cul- 
tivation and the president was authorized to ap- 
point a committee to look into the feasibility of 
the formation of a company, independent of the 
organization, to make a specialty of this work in 
the hope that some plan might be worked out that 
woula reduce the cost and facilitate progress. 

“«There is no use of discussing methods of sell- 
ing cut-over lands when every member of the asso- 
ciation is anxious to hold rather than sell.’’ This 
was the succinct report of A. C. Lange, who was 
scheduled to lead the discussion on ‘‘ Marketing 
Cut-Over Lands.’’ 

A delightful luncheon was served by the asso- 
ciation at 12:30 to its members and guests, includ- 
ing Gov. Lowden. 


ee a et 


IN DUE couRSE of events a towering flagstaff 
of Douglas fir will be one of the objects of interest 
in City Hall Square, New York City. Thru the 
New York State Historical Society, the West 
Coast Lumbermen’s Association learned that the 
original flagstaff, which was chopped down by in- 
vading British troops in 1776, had never been re- 
placed; and the association has just offered to 
present a pole to the historical society. Word has 
just been received from Chester J. Hogue, repre- 
sentative in charge of West Coast headquarters in 
New York, that the offer has been accepted, but 
that the details as to the size of the pole have not 
yet been settled. The society is at liberty to choose 
a single stick 150 feet high, or a staff in sections as 
high as 300 feet. As soon as the decision is Te 
ceived respecting the details, the association will 
make good its offer. 
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The relation of morale to efficiency was so 
well demonstrated during the war that little re- 
mains to be said about its importance in industry. 
While an employer has little authority over his 
employees during their leisure hours, he well 
knows that his vital interests are almost as much 





RECREATION BUILDING FOR EMPLOYEES, 


affected by their conduct during that time as 
during the time actually spent in office or factory. 
The independent employee may still say it is no- 
body’s business what he does with his own time; 
but he is pretty sure to discover nowadays that 
his employer is interested in his employee’s do- 
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“THERE'S NO PLACE LIKE HOME“ 
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On the opposite side back of the library are two 
bowling alleys. In the middle of the building 
and at the rear of the lounging room is the main 
auditorium with a stage. A baleony around three 
sides of the auditorium adds greatly to its seat- 
ing capacity. It was thought at the time the 
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CHERRY RIVER BOOM & LUMBER CO. 


picture was taken that provision would be made 
on the rear balcony for a moving picture machine 
cage. 

Another very commendable feature of the wel- 
fare work done by the Cherry River Boom & 
Lumber Co. is its employees’ insurance plan, 
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the time the insurance plan became effective 
in September, many went in at once with an 
insurance of $1,000 to $1,500 each. The company 
insures all of its employees by means of a 
blanket policy, and then issues a certificate to 
each for the amount of insurance to which he is 
entitled under the plan. This insurance does not 
affect the employee’s right under the compensa- 
tion law of West Virginia. 

As already noted, the Cherry River Boom & 
Lumber Co.’s hardwood mill is at Camden-on- 
Gauley, a few miles from Richwood. At that 
place the company has lately been building and 
rebuilding houses for employees. A group of 
these new and rebuilt houses is shown in the 
accompanying illustration. It will be observed 
that these houses are quite pretentious, the size 
suggesting ample room and the wide verandas 
suggesting comfort during the hot evenings of 
summer. 

At Richwood the company operates a store 
doing a business of more than six hundred thou- 
sand dollars a year with its own employees, the 
employees of the Cherry River Paper Co., an 
affiliated corporation, and those of the William 
F. Mosser Co. tannery. In addition the store 
supplies its own crews in the woods and those of 
a number of jobbing loggers. On the whole, 
Richwood is a very prosperous and well con- 
ducted industrial town, the Cherry River Boom 
& Lumber Co., contributing largely to its pros- 
perity and progressiveness. ; 





At CeparHurst, L. I., the J. Franklin Bell Post 
of the American Legion has accepted for a club- 
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ings during that period, tho he is not actually 
paying for it. 

But tho the employer has no authority to 
insist that his employees shall pursue a certain 
line of conduct when not at work, he has found 
other ways of direeting his employees’ activities 
during leisure hours into channels that are not 
destructive to health or morals. In other words, 
he has found a way of promoting the morale of 
his employees without interfering with their per- 
sonal liberty. The method of accomplishing this 
very worthy end is suggested by the illustrations 
on this page, showing the fine new recreation 
building built by the Cherry River Boom & Lum- 
ber Co., Richwood, W. Va., for the use of. its 
employees in that town and the houses built by 
the same concern for the use of the employees 
4 ite hardwood mill at Camden-on-Gauley, 

a. 


,_ A feature of the recreation building is a loung- 
ing room with a large fireplace immediately fac- 
ing the main entrance. On one side of the loung- 
ing room is the library and reading room, and on 
the other side, the billiard and pool room with 
two tables. Back of the billiard room are lockers 
and lavatories. Then on the same side and 
farther back are shower baths and the kitchen. 


under which every employee after being in the 
company’s service three months is insured for 
$500. The policy is automatically increased $100 
for each additional year of service, until the 
amount has reached $1,500. As fully fifty per- 
cent of the employees at Richwood had been with 
the company for from ten to fifteen years at 


—" FLOOR._ PLAN. OF EMPLOYEES’ BUILDING, RICHWOOD, W. VA., SHOWING MANY FACILITIES PROVIDED. 


house the $100,000 summer home of A. Adelberg; 
the gift to be used jointly by the Legion and the 
Community Service Club. 





Four hundred and ten wooden ships out of a 
total of 1,187 seagoing vessels is the record of 
American ship building since the armistice. 











HOMES OF EMPLOYEES OF CHERRY RIVER BOOM & LUMBER CO., CAMDEN-ON-GAULEY 
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REALM OF THE RETAILER 


Organization of Adequate Financial Machinery Will Assist in Carrying Past Achievements 
on Into Continuing Successes by Releasing Latent Assets of the Community 


As a man sits around the office these winter ways, 
like a small boy at the close of Christmas dinner, 
and contemplates a completed season that for vol- 
ume of business is not approached by any pre- 
vious season, and as he looks forward with confi- 
dence to a new building period that promises to 
surpass all previous efforts, oh boy; .ain’t it a 
grand and glorious feelin’? 

The old pipe never tasted so sweet. The wife 
says the old hod is a disgrace to the town and is 
strong enough to work on the street; but you know 
it is just mellowed and ripened by its long hours 
of standing by like a faithful friend while you 
fought for shipments; and they were some fights, 
too. They’re not over; for in, the light of that 
national shortage of a million homes and in the 
full knowledge of how slow the railroads and the 
mills can be at times you’re fighting right now for 
cars to bring the stock up to the point where you 
can sell those early houses in the full consciousness 
that you can furnish them to the last stick and 
shingle. Maybe you noticed in a farm paper or 
elsewhere the big ad of a ready-cut house concern. 
This ad informs farmers that there is a serious 
lumber shortage, that stocks are depleted and that 
they may expect after their houses or barns are 
started with lumber from the local yard to be told 
by the contractor and lumber dealer that work will 
have to stop because no more lumber is available. 
The burden of this advertising song is that orders 
placed with this ready-cut concern will mean prompt 
and full shipments. 

It doesn’t require a prophet to see that this kind 
of publicity will get the attention of farmers. 
They know from the experience of last summer that 
lumber is hard to get, and if they have had no ex- 
perience with catalog lumber the old human credu- 
lity is on the job to tell them that the unknown 
catalog promiser will do more than the well known 
local lumberman. This is a matter that retailers 
should take into consideration. If they go into 
spring with an adequate stock the chances are 
good that they can earry on thru the entire season 
without running into a serious shortage. But a 
small stock next spring, if it meets the drain of 
building that is in prospect, will operate like the 
lost hour in the morning; no amount of hurrying 
later on will catch up with it. A full stock makes 
a good ad. 


It Is Pleasant to Feel Successful 


However, these things are in nothing more than 
a hazy prospect as you lean back and stoke the 
old cob for a full bloom, unhustled smoke. The 
odds and ends of 2 by 4’s that you are compelled 
to burn in lieu of coal are keeping the office warm, 
and the president of the bank bows cordially and 
respectfully as he walks by. He knows the size 
of your balance, and his bow has a professional as 
well as a personal element. Mentally you range 
back and forth thru the town. You survey the 
new houses sprinkled thruout the old part of the 
city, and then you visit the Oak Hill addition 
where among the virgin timber that five years ago 
was part of a cow pasture thirty or forty new 
homes have gone up. Then you think of the John 
Doe addition where next year a large number of 
workmen’s cottages are going to be built. The 
town is full of wealth, and the farmers are doing 
well. Farm land values have doubled during the 
last two years, and farmers are getting new and 
expensive ideas of how to run the farms and how 
to make real money. If prospects ever were good 
it is now. To be sure, there are the national in- 
dustrial troubles about which you talk dolorously 
when somebody in mingled envy and admiration 
jokes with you about how much you’re making. 
It doesn’t do for people to get to thinking that 
lumbermen are getting a dollar ahead, for in that 
case theyll buy lumber by mail to get even. But 
in your own mind you feel pretty good. You don’t 
see how you can fail to make another barrel of 
money during the coming season, and with pros- 
perity assured for the town and the surrounding 
community you look on and on thru a widening 
vista of wealth and comfort. It’s a great little old 
day dream and probably is pretty well founded on 
facts. It isn’t impossible that hard headed finan- 
eiers could be induced to back a lumber business 
established in a town that furnished the setting for 
this golden vision. 


But Don’t Forget Old Man Experience 


But the cynical wisdom of the ancients is real 
wisdom; and they have left us such sayings as the 








one about there being many a slip ’twixt the cup 
and the lip. In the midst of our sweet dreams 
comes Old Man Experience carrying a streamline 
bed slat neatly perforated by a large and well 
sharpened nail. Beware of punctures. Old Man 
Experience is a good fellow much of the time, but 
day dreams seem to make him wild. He can be 
rough even when he doesn’t half mean it; and his 
meanings don’t seem to cut much ice when he is 
rolling a person in the dirt. When we get up and 
dizzily try to brush the torn pieces off our trousers 
and staunch the gore that is flowing from our 
classic but mangled nose and stare wildly around 
with our one open, but badly bunged, eye it is hard 
to make us believe that Old Man Experience didn’t 
really mean it. 

But probably he didn’t. A man who has wres- 
tled his way up and is still in the wrestling frame 
of mind thinks little of a few jolts and spills. 
They are his every day diet. But presently he 
feels that success is in his hands. Without know- 
ing it he lets down and frames his expectations 
to ease and wealth. He has planted and cultivated, 
and now he feels that a little lazy harvesting of 
the fruits of success would suit him. We’re mixing 
our metaphors, but this is nothing to the scramble 
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“Beware of punctures” 


a man’s mind gets into when he thinks he’s ar- 
rived and don’t have to take any more of the rough 
stuff. Hardly does he get that way when the 
aforementioned Old Man Experience comes along 
with the regular line of stuff that he’s been hand- 
ing out periodically ever since the lumberman has 
been in business. Bliz, slam, wowie! It’s the 
good old stuff, and Experience doubtless feels sur- 
prised and disappointed when the lumberman goes 
down squealing like a pig with a ring in its nose. 

You tell me there are no retailers in these un- 
settled days who are sitting back and feeling good 
and looking to the future with confidence as some- 
thing they have a mortgage on? Well, maybe you 
don’t feel that way; but I have an intuition that 
there are some of the brethren who in the secret 
chambers of their manly buzzums feel that they 
have arrived and that they are IT. We have sym- 
pathy and admiration for you, brethren, but keep 
Old Man Experience and his bed slat in mind. 


Building Finance Is Important 


One of the things that may upset our calcula- 
tions as we browse along by the office fire and see 
visions of a huge building season next year is the 
matter of local finance. We haven’t looked over 
the files to see how recently the Realm talked about 
this subject. We hope it wasn’t so very long ago; 
for it is a subject that ought to be talked about in 
season and out of season. Even those of us who 
live in a neighborhood and have lived there ever 
since our advent into this vale of strikes are slow 
about realizing the changes that have come into 
the local business situation. We still have vague 
notions of the thrift practiced during our early 
years. When a man wanted to build a house in 
those days he saved up all the money he could and 
built a house that was simple and plain. He paid 
what he could and gave a mortgage for the rest. 
Sometimes the lumber dealer took the mortgage. 
In fact quite a good many local capitalists ran 
lumber yards or held an interest in a yard in order 
to be in a good position to place money on new 
buildings. It all seemed very simple and natural 
and correct that a house should be built by means 
of money loaned by a friend or a small capitalist. 


But the well known times have changed in the 
equally celebrated way. There are still local cap- 
italists in every community who loan money on 
mortgage securities. They take care of the con- 
servative investments that can be handled in the 
old way. They help build houses in cases where 
the owner has nearly enough money to swing his 
venture and has undoubted sources of income. But 
this kind of financing no longer answers every 
purpose. In fact we are doubtful if it answered 
every purpose in the old days; but it was about the 
only way known and had to do. 


And Methods Are Changing 


It takes but a moment of thought to discover 
some of the reasons for the change that has taken 
place in the local building market and that makes 


necessary a corresponding change in building 
finance. More money is invested in building, and 
this increase is greater than the mere increase in 
the prices of lumber and labor. The standard of 


building is much higher. On a certain Ohio farm 
about which I happen to know the buildings rep- 
resent an investment of considerably more than 
$30,000, and this isn’t such a large farm, either, | 
doubt if it would stand out as something unheard 
of in its class. Of course it is a larger investment 
than the average and represents something of a 
hobby on the part of the owner; but people don’t 
seem much excited about it. Last summer as we 
drove thru certain sections west of the Missouri 
River we saw farms whose only improvements were 
fences and sod buildings. These two types do not 


» represent absolute extremes, but they may be taken 


to represent in a certain way the progress in farm 
building from the pioneer to the thickly settled and 
fully developed stage. The actual investment of 
money in the buildings on a pioneer farm is com- 
paratively small, and a large number of such farms 
are necessary to the maintenance of a lumber yard. 
The investment in buildings on the fully developed 
farm is large and is becoming steadily larger. 

But it is not the financing of farm buildings 
that taxes the ingenuity of the retailer. Such build- 
ings are usually paid for by mortgages on the land 
if the farmer has no money in hand for the pur- 
pose. The financing that must make the retailer 
uneasy is the building of homes in his own town. 
Industrial population is increasing. As the town 
grows the number of laborers must increase. The 
number of men working on salary as clerks and 
office men increases. The number of young and 
struggling professional men increases. All this 
goes without saying. But these men must be pro- 
vided with living quarters. Now most of them, the 
professional men especially, have the strong faith 
of Young America that they are going to make 
their fortunes in a few years. They believe that 
putting on a good front will help; and they desire 
to build on a scale not justified by present wealth 
but by their faith in the future. Their example is 
followed by other men who have no professional 
front to maintain. The standard of building has 
risen sharply in the last decade, and a house that 
would have satisfied a successful lawyer ten years 
ago will hardly satisfy a struggling beginner in 
these days. A successful grocery clerk will invest 
more in a house in these days than the owner of 
the grocery would have done in 1900. 


People Build Better Houses 


Since everybody puts more into houses now than 
they did even a few years ago, and since they build, 
or at least want to build, before they have saved 
money enough, it is evident at once that they ean 
not depend upon local money lenders or banks for 
their financial backing. Capitalists and banks can 
usually place all their money in good, conservative 
projects that require no special machinery in the 
way of office handling to care for them. They are 
not likely to be interested in one of the regular, 
modern house building plans in which the owner 
wants to raise practically the entire sum the house 
will cost. 

People in these days seem to feel differently 
about their houses than their fathers did. We’re 
not honing for the good old days, especially, but 
it seems apparent that people do not cling to their 
homes and sacrifice to pay for them as we believe 
they once did. A man builds on an extensive scale, 
perhaps beyond his means. His feeling is some- 
thing like this: I’Ii pay out on this thing if I can. 
If I can’t I’ll at least have the pleasure of living 
in a nice house. Just now things look uncertain, 
so I’ll just ooze along, meeting the interest. This’ll 
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just be ordinary rent. Later on if things break. 
right for me I’ll pay out; but if they don’t I’ll 
just let it slide, and I’ll not be out anything much. 
‘Anyway there’s a good chance that I can resell. 
Maybe I can rent the place for a fancy figure and 
gell it on its earning capacity instead of on the 
pasis of what it cost. 

Whether we think this change is good or bad 
the fact remains that the change has come. We 
have to consider it as an accomplished fact and 
to govern ourselves accordingly. The Realm is 
old fashioned enough to regret that people have 
eome to have such a casual feeling toward their 
homes, and we believe that something can be done 
to correct it. We can’t go back to the simple and 
inexpensive houses even if we want to, but if the 
building trade is to flourish something will have 
to be done to help finance the kind of houses peo- 
ple will build. Perhaps in creating this financial 
machinery we can do something to inerease the 
general feeling that a man’s house is a piece of 
property that he ought to stick to and pay out 
on even at considerable sacrifice; that it is worthy 
of representing years of effort on his part. It 
isn’t likely that we can do a great deal along this 
line, for American life is restless and people move 
at slight provocation. They change jobs or move 
to distant towns or get tired of their homes and 
want to build new ones. 

Sometimes Houses Cost Too Much 

In passing, we believe that in the long run it is 
to the interest of retail dealers to encourage the 
building of less costly houses, if you know what we 
mean. We do not favor the lowering of the stand- 
ard of building or of equipment; for these things 
represent solid quality and genuine resale value. 
But there is little doubt but that many people 
puild far beyond their means. The result is failure 
to pay out, forced sales and the resultant disorder 
to the community’s life that does no one any good. 
We believe that if in some way people could be 
persuaded to build houses of excellent quality but 
fitted in price to the builder’s means it would re- 
sult in more and sounder building and in fewer lost 
homes. This, however, is largely beyond the sphere 
of the retailer’s influence. People have the right 
to build the homes they want to build, so long as 
they can arrange a method of paying for the houses 
that will leave the material men and laborers free 
from the alien burden of carrying unpaid ae- 
counts. 

In a recent number of ‘‘System,’’ the well known 
magazine of business, a builder of New York apart- 
ment houses had a long article dealing with the 
results of his studies of the buying habits of peo- 
ple in generas and of New Yorkers in particular. 
He divides people into three classes. The very 
poor, who acknowledge that they are poor, buy with 
great care in order to make their money go as far 
as possible. They are not interested in ‘‘ putting 
up a front,’’ for they acknowledge their poverty. 
They have nothing in their financial situation to 
eonceal. The rich who have long been rich make 
their purchases with considerable discrimination 





“Dreams sometimes turn to nightmares” 


and care in order to get the worth of their money. 
Putting up a front is not necessary to them. Their 
position is assured. They live now on practically 
the same scale as before the present period of in- 
flation. Their purchases cost them more, of course, 
but they have no new expenditures to meet, the 
purpose of which is to impress the neighbors. But 
between these two extremes is a very large class 
of people who habitually live beyond their means. 
They are interested in display. They will pay high 
rentals for rather cramped apartments in a build- 
ing that has an impressive entrance, and so on. 
The article is an amplification of these conclusions. 
The country retailer has to take account of these 
things. They operate in deciding for and against 
tumberless buildings. And where they do operate 
the retailer can do perhaps a little toward modify- 
ing the owner’s ideas; but not much. He can, 
however, assure himself that the deal is being put 
thru on a financial basis that will make the pay- 
ment for the lumber certain. 


All of these considerations, however, belong in a 
different article. We started out to talk about the 
matter of financing building. We have concluded 
that while private loans made by banks and local 
capitalists will take care of a certain proportion of 
ventures they will not swing all the building that 
is in prospect and that should be done. The efforts 
of building and loan associations will make possi- 
ble a certain other class of ventures, and these asso- 
ciations are important adjuncts of every retail 
lumber operation. But they, too, are necessarily 
conservative and are debarred by law, from hand- 


Gives 100 Months to Pay for Homes 


NEwTON, Iowa, Dec. 22.—The success of the 
Newton Realty Co. in building and financing houses 
during the season now drawing to a close has been 
so marked that a great many other cities are ask- 
ing for details of the plan. Secretary R. M. Robie, 
of the Newton Commercial Association, has com- 
piled a booklet giving details of the plan, par- 
ticularly of the methods of financing the venture. 
That this company has met a definite local need 
is indicated by the fact that altho it got a late 

start last summer it has 








TYPE OF HOUSES BUILT BY NEWTON REALTY CO. 


ling a good many operations that are inherently 
sound. Here, for instance, is a high salaried fac- 
tory worker; an expert machinist, say. He has 
very little saved up. But he decides to take a brace 
and to build his own house. He wants to. build it 
at once and to be living in it. He has no assets 
except his wages. Banks will not loan him money, 
building and loan associations can not take him 
on until he is in a position to make a substantial 
initial payment. Unless something is done to help 
him he simply will not build. He will get along 
in rented quarters, and the money that would serve 
to pay for the house will be frittered away. Do you 
say that he ought to save money until he can build 
in the good old fashioned way? But he will not. 
Do you say that a man with no assets can not ex- 
pect to swing a house building project? But he 
has assets that are of considerable value in his 
earning capacity; and it is to make this asset avail- 
able that you need special financial machinery. 


A Suggested Scheme 


After this long introduction it would seem no 
more than decent for the Realm to outline this 
machinery in great detail. But after making about 
one suggestion we are planning to pass the buck. 
In several towns a scheme and a few variations 
have been tried with considerable success. This 
scheme has been reported in the news columns of 
the AMERICAN LUMBERMAN. It consists of a com- 
pany with a suitable paid in capital stock, organ- 
ized for the purpose of building and financing 
houses for just this class of people; people who 
have a good earning capacity but no large amount 
of savings. Usually the company requires the pay- 
ment down of some amount or other; say $500. It 
can be any sum larger than this. Then the owner 
contracts to pay in a certain sum monthly, usually 
1 percent of the total remaining indebtedness. 
This is the now familiar‘‘100-month payment’’ 
plan. Sometimes the company contracts to carry 
the debt thru until it is all discharged. Sometimes 
building and loan associations take it over when 
it is reduced to the point at which the law permits 
these associations to make loans. 

No doubt there are many variations of this prob- 
lem, and the plan chosen would naturally be fitted 
to the conditions in hand. No doubt other schemes 
ean and will be devised to help the man who wants 
to build and who can not get loans in the old way 
thru the old channels. Later on the Realm may 
be able to present some of these plans with their 
variations. Just now we are content to call this 
matter to the attention of the Realm’s readers. 
We suggest that it is something worth discussing 
in conventions. 

We don’t have much doubt but that the coming 
season will see a large amount of building unless 
events take an unforeseen turn. But why be con- 
tent with what comes when a little organization 
and direction will increase trade and increase the 
publie service that the yard can render? And it 
isn’t utterly impossible that the unforeseen turn 
should come. A very little thing sometimes makes 
a big difference. Sweet dreams sometimes turn 
to nightmares. 

PDD PD LDL LD DID II 
CLEANING UP AFTER MASONS 

During building operations or remodelling often 
the brick or tile work about the fireplace, porch 
and the foundations will be disfigured by splashes 
of mortar, plaster or stucco which it seems impos- 
sible to remove by ordinary means. 

A solution of muriatic acid applied with a stiff 
brush will turn the trick quickly and easily. Only 
be sure to wash the acid off carefully afterwards 
or it will leave a stain. 


built about forty houses. 
The number would have 
been much larger except 
for the difficulty of get- 
ting material and labor. 

Secretary Robie lays 
emphasis on the fact 
that when the company 
was organized the stock- 
holders were not prom- 
ised any definite return 
on their money. Their 
help was enlisted for the 
purpose of assisting in a 
community building 
movement. It was esti- 
mated that returns would 
probably equal or exceed 6 percent, but this was 
not promised. Altho it is not yet possible to make 
a definite statement it seems probable that the 
returns for the first year will be 9 percent or 
more. 

The company was eapitalized at $100,000, and 
the capital was paid in as the officers found use 
for it. The underlying idea was to make avail- 
able assets that can not be used as collateral at a 
bank; such, for instance, as the earning power 
of a laborer or a professional man. The com- 
pany, acting for the prospective house owner, un- 
der contract, buys the lot he desires, agrees with 
him on a house plan and builds the house. The 
prospective owner agrees to buy the house and 
lot from the company at cost plus 124% percent 
and to pay interest on the unpaid portion at the 
rate of 7 percent. He makes a flat payment of 
$800 at the time of making the agreement, and 
he pays the remainder at the rate of 1 percent a 
month, beginning with the first month after the 
house is completed and ready for occupancy. It 
is expected that when 35 percent of the total sum 
has been paid the remaining 65 percent will be 
taken over by local building and loan associations. 
There are other provisions in the contraet requir- 
ing that the house must be insured in favor of the 
company, that taxes and assessments against the 
house must be paid, and the like. It is permissible 
to pay larger sums than the 1 percent stipulated, 
and a number of owners pay the entire amount 
when the house is completed. They make use of . 
the company, not for its easy financial terms but 
in order to have the benefit of its expert super- 
vision. Many owners prefer paying the 12% per- 
cent over and above cost to employing an inde- 
pendent contractor. They consider it cheaper and 
more satisfactory. 

The coming of winter has put an end to new 
building, tho a large number of houses are being 
finished up. But a large expansion in the local 
factories makes certain that there will be a busy 
season next year. The Maytag Co. has bought a 
large area of ground near its plant and expects to 
build workmen’s cottages. The Maytag Co. expects 
to finance this building, itself. But the Newton 
Realty Co. expects to have more business offered 
than it can possibly care for. The city is growing 
so rapidly that great efforts of all building agen- 
cies will be needed to provide the necessary housing. 





TESTING LIME FOR CASEIN GLUE 


Mapison, WIs., Dec. 22.—Lime is generally con- 
sidered the most essential constituent used with 
casein to produce casein water resistant glue. Com- 
mercial lime varies widely in purity, but the degree 
of purity, according to tests made at the United 
States Forest Products Laboratory, is not a deter- 
mining factor in glue making. It is only necessary 
that a sufficient quantity of lime material be used 
to insure the actual Ca(OH)» content called for 
in the formula. If this precaution is neglected the 
result from the standpoint of water resistant qual- 
ities will be unsatisfactory. 

When a lime of unknown analysis is to be used 
in a formula which has given success with other 
limes, the laboratory says it is desirable to begin 
with an amount which will give a glue of short or 
medium working life and a satisfactory flow. In 
the formula studied at the laboratory low grade 
limes gave a slow rate of solution of the casein, 
high viscosity, and abnormally long life. In any 
event, tests of the water-resistance of the glue in 
which the new lime is used should be made as soon 
as possible. 
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(Left) J. S. Stover holding a clear cypress board 26 inches wide and 
machine which is giving such satisfaction; (right) 


A. H. McGrew out in the shed. 








16 feet (center) Computing 


Albert Schultz, the 


long; 


yard foreman, can be seen just over Mr. McGrew’s shoulder. 


SELLING SMALL LOTS OF LUMBER IN A CITY 


Recently the AMERICAN LUMBERMAN received a 
very interesting letter which said in part, ‘‘I am 
particularly interested in what might be termed 
‘A down town lumber store.’ I have in mind a 
lumber store maintaining a light delivery service, 
carrying a small stock of lumber and catering to 
small household repair jobs, amateur cabinet mak- 
ers and manual training schools. I am seriously 
considering opening such a store in one of our large 
midwestern cities. What do you think of the possi- 
bilities for such a store?’’ 

Unquestionably there is a great field in the large 
cities for development of the sale of small lots of 
lumber, not only in the middle West but thruout 
the United States. The city dweller as a rule finds 
it very hard to secure a board for a shelf or a small 
lot of lumber for any other purpose. A store ad- 
vantageously placed, which would make a specialty 
of supplying the need of the average householder, 
would unquestionably be very profitable in prac- 
tically any city of considerable size. Such stores 
would provide an excellent outlet for much short 
length lumber and the manufacturers could well 
afford to boost their installation and operation. The 
variety of articles they could carry is almost limit- 
less. 

Several years ago a campaign was launched to 
get department stores to install lumber depart- 
ments. Numerous department stores now have 
lumber departments, but on the whole these de- 
partments are very small and are not pushed ag- 
gressively. But these stores, broadly speaking, are 
finding the sale of lumber very profitable. The 
departments are so located in department stores, 
however, that they would not furnish any real com- 
petition for a ‘‘down town lumber store.’’ 

In Chicago there is a yard which in many re- 
spects resembles a lumber store, rather than a re- 
tail yard. This is the yard of A. H. McGrew, 
located at the corner of 64th Street and Dorchester 
Avenue. The yard is not down town but Mr. Me- 
Grew has for years practically confined his trade 
to small lots of lumber supplied for the innumer- 
able wants of people in his locality. No effort 
is made to sell large bills and about the largest 
sized bill the company desires is one for some such 
building as a garage. 

The yard was established by the Pearson Lumber 
Co. at its present location shortly before the 
World’s Fair, in order that the company might 
obtain a full share of the World’s Fair business. 
The Pearson Lumber Co. in 1894 sold the yard to 
Mr. MeGrew, who has been operating it ever since 
and has built up a very large trade in the immediate 
locality. Carpenters all over the south side of the 
city come to the yard to get material to make 
cabinets, and amateur carpenters are frequent vis- 
itors, while a number of women come each day and 
buy clothes line posts, 2x4’s for a fence or some 
such piece of lumber. The company sells many 
10-foot white cedar turned posts for clothes lines. 

The office is a neat little place with just sufficient 
space for Mr. McGrew and his assistant, J. E. 
Stover. In one corner there always stand a number 
of dowel sticks. Seldom a day passes without 
someone coming in and asking for dowel sticks, 
which are largely used by hotels and apartment 
houses for tightening up doors. While, of course, 
the sale of dowel sticks is a minor affair Mr. Me- 
Grew says that the total in the course of the year 
is surprisingly large. 

One of the most recent improvements is the addi- 
tion of the caleulating machine shown in the ac- 


companying illustration. By its aid the necessary 
bookkeeping is greatly simplified, and both Mr. 
Stover and Mr. McGrew are very enthusiastic. 
This machine, specially designed for use in the lum- 
ber industry, has keys with abbreviations so that 
it can be used not only for keeping the ledger but 
also for making monthly statements, and in many 
respects it takes the place of a typewriter. The 


accounts are kept in the metal box below the ma. 
chine, also shown in the illustration, so that the 
equipment is very compact and easy to hani!e, 

The yard is kept very neat and all delivery ang 
hauling of lumber is done by two teams. Space jg 
valuable and consequently every inch is used. 
Moldings are all kept in bins that are made ag 
nearly dust proof as possible by having large doors 
placed over their ends. A very large part of the 
stock carried by Mr. McGrew is clear and ‘ve finds 
an exceptionally good demand for lumber of this 
character. People seldom ask how much lumber 
is selling for; they ask how much a piece a certain 
size will cost them. Thus the selling of cloar mg. 
terial is rather easy. There is an unusual!y large 
amount of cypress in the yard and while 1 large 
variety of sizes and lengths is carried there ig a 
surprisingly large amount of 2-inch cypress. Wide 
clear stock is much in demand also and one board 
shown the writer was 16 feet long, 26 inches wide 
and practically clear. Pecky cypress is also gold 
and a good sized pile is always kept in the yard, 
A good deal of 2x12 Douglas fir nosed ste} ping is 
sold and clear fir, clear southern pine, clear western 
white pine, clear white pine, clear poplar and other 
woods are sold in assorted sizes and lengths. As 
the yard is located near a number of freight for. 
warding warehouses and furniture storage concerns 
a great deal of 1x4 No. 4 stock is sold for packing 
purposes. Three-eighths-inch stock, largely 4 
inches wide, is also sold for the same purpose, 

The method of keeping track of the amount of 
stock is simple. In the office a ledger is kept in 
which the number of feet and the price of each 
purchase is entered. In another part of the ledger 
the price at which each sale is made and the num- 
ber of feet sold is entered. Thus at all times the 
amount of stock can be arrived at. 

Mr. McGrew has an exceptionally efficient yard 
foreman in Albert Schultz, who has been with him 
for many years. 





BANQUET PROMOTES GOOD FELLOWSHIP 


JONESBORO, ARK., Dec. 22.—If the spirit of har- 
mony and fellowship that characterizes the rela- 
tions between the Barton Lumber & Brick Co. and 














PLANT OF BARTON LUMBER & BRICK CO., 
JONESBORO, ARK. 


its employees were universal in industry many a 
difficult problem would be solved. This spirit was 
delightfully expressed in an elaborate banquet which 
the company tendered to its employees and their 
wives on Thanksgiving day. About one hundred 
guests sat down to the splendid feast that had been 
prepared by the Baptist ladies, under the super- 


vision of Miss Parasaide Barton. The two long 
tables were appropriately and artistically decorated 
with autumn leaves and flowers, flanked by great 
pumpkin baskets filled with fruit and nuts. The 
banquet was held on the second floor of the com- 
pany’s new and uptodate plant, the adjacent ma- 
chinery being covered with bunting. 

E. C. Barton, secretary of the company, officiated 
as toastmaster. There were a number of fine talks 
on subjects pertaining to the welfare of the busi- 
ness, interspersed with interesting reminiscences 
by several of the older employees, and everyone 
present pledged his heartiest codperation toward 
making the coming year the most successful in the 
history of the company. 

After prayer by President P. C. Barton and the 
united singing of ‘‘ America’’ full justice was done 
to the following menu: 

Roast Turkey and Dressing. 
Cranberries. 
Roast Pork. 

Mashed Irish Potatoes. 
Candied Yams and Marshmallows. 
Spaghetti. English Peas. 

Salad. Celery. Pickles. 
Coffee. Hot Rolls. 
Mince Pie. 
Iee Cream. 
Cigars. 


To FACILITATE the development of its foreign 
trade Great Britain will permit commercial travel- 
ers and other representatives of business houses to 
take passage on warships leaving its ports for other 
countries. 











EMPLOYEES AND FAMILIES PARTAKING OF GANQUET GIVEN BY ‘THEIR EMPLOYER 
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Interesting Facts About Trees 





[That there is a woeful lack of knowledge about 
trees even among the lumbermen who are engaged in 
transforming these trees into lumber is a fact that 
can not be questioned, and many are beginning to 
realize that if the forests of the country are to be 
perpetuated educational work must be done among 
those who are to become the future arbiters of the 
destiny of the country. Last year E. A. Laughlin, a 
progressive retail lumber dealer of Port Arthur, Tex., 
was invited to make a talk to the school children of 
that city on the subject of trees. His talk made a 
decided hit among the school children of Port Arthur 
and among many visitors who heard it and he was 
immediately besieged with invitations to visit schools 
in other cities and make a similar talk on this most 
interesting subject of trees. The AMERICAN LUMBER- 
MAN has been awaiting a favorable opportunity to pre- 
sent to its readers the paper prepared by Mr. Laughlin 
and now takes pleasure in giving it publicity with the 
suggestion that it would possibly do no harm to the 
business of any lumberman and might do a lot of good 
for him to follow the lead of Mr. Laughlin and begin 
to acquaint the children of his community with 
the beauty and value of trees that form so large a 
part of the natural wealth of America.—EpIToR. ] 


God must have loved trees because he made so many 
of them—so many different trees, for so many different 
soils and climates, for so many different purposes. 


Trees! One of God’s greatest gifts to man. What 
a wonderful lesson they teach! What a glorious ser- 
mon in every bud, every leaf, from the thirsty roots 
to the crowned top! Trees are the mute evidence of 
God’s supreme power. Trees, with their restful shad- 
ings of trunk and foliage. Trees, born of the soils, 
nourished by the waters thru their roots and foliage, 
their crowns sun-kissed, gratefully look up to the 
heavens, their canopied branches reaching out into 
space as if in benediction, blessing men and beasts. 
God must have loved man to have blessed him with 
trees. 

Trees are the most highly organized portion of the 
vegetable world. Trees are the nobility, the aris- 
tocracy of the vegetable kingdom. Their influence is 
world wide. Without trees I am tempted to say there 
would be less animal life, possibly no human life. His- 
tory lauds the world power of men. It tells us of the 
influence of kings and queens and other ambitious 
rulers from time immemorial. Their history and their 
influence were as that of mere pygmies compared to 
the influence of the trees on world history. 


Influence of Trees 


Trees! Forests of trees have influenced history 
more than man. Trees, with their great influence on 
streams and soil, have made and unmade countries. 
Trees, with their influence on streams, affect climate 
and everywhere they tend to prevent undue floods 
and drouths. Trees prevent land erosion and make soil 
productive. 

Trees make farming possible; they conserve the 
waters and enrich the soil. Our forefathers first set- 
tled in the forests of the East coast. I often think 
that this fortunate contact with the forest gave to 
our forefathers the spirit and strength of the trees. 
The atmosphere of the woods inspired them to do big 
things. Had our good forefathers settled on the 
prairie lands far from forests I am inclined to believe 
their history would not have been so glorious. In 
the creation, civilization had its birth among the 
trees. The Garden of Eden was a garden of trees 
where Adam and Eve found solace. 

American history can not be complete without a 
eulogy to American trees. History, religion, music 
and the prose of every day common sense is inter- 
woven in the local names of trees. Lumbermen and 
other people display a fine scorn for the technical 
names of trees. Woodsmen have nicknamed most of 
the trees. They generally possess descriptive names 
suggestive of the bark, the color, the texture, the sap, 
the habitat, the leaves or their shape and shading, 
the nuts or fruit, or the flowers they bear, such as the 
“tulip” tree, “the slippery elm” and “the California 
walnut.” These are frequently mute introductions to 
the names of trees as known to the woodsmen. Never- 
theless some of these common or nicknames are very 
misleading. The local conditions may suggest one 
name for one locality which is misleading in another 
locality. The magnolia, with which we are all familiar, 
was named for the French botanist, Magnol. 


Species of Pine Trees 


The “loblolly” pine of the East and Gulf coasts has 
twenty-two nicknames. With all its burden of names 
it is one of the most prolific and vigorous trees of the 
coniferous family. It is a good mixer, making its 
home over a large area of the Southeast and the South. 
The people in different sections where it grows give it 
local and special names; hence its twenty-two nick- 
names. The “loblolly” pine tree is the shortleaf of the 
conifer family. The conifers are all cone bearing 
trees. The overlapping, fish-like scales of the cones 
shelter the seeds. The best seeds are found in about 
the middle of the cone and the seeds: near both ends 
are stunted and unhealthy. 

The “loblolly” pine tree is one which nature seems 
to have favored in the'race for life. It bears seed 
copiously every year and has remarkable vitality of 
Seed and seedlings. It chooses low, water-soaked 
grounds or sandy terraces where the soil is light tho 
bse Young trees grow with tremendous vigor the 
My ten years, frequently.crowding when grown in the 
iow lands so other species of trees and animals can not 


get near to harm them. Their struggles are mainly 


_ 


*A talk made to children and grownups. 








[By E. A. Laughlin, of Port Arthur, Tex.] 


among themselves. Fires do little harm in these 
marshy sections, so you can readily see the shortleaf 
forests have a great advantage over the trees which 
crave and demand more favorable soil and surround- 
ings. These trees are deep rooted and can stand storms 
that are disastrous to other forests. 

The longleaf pine tree is also of the coniferous fam- 


ily, being cone bearing. It is a more valuable tree 


than the shortleaf and more seclusive in its nature. 
It thrives best in the sandy uplands of the South. It is 
a beautiful tree. It grows to great heights in its 
natural forest, frequently to a height of 125 feet with- 
out a branch to interfere with its symmetry or its 
straight lined trunk. Its wood is hard and close 
grained, less subject to decay than the shortleaf pine. 
Shortleaf grows fast and will develop a diameter of 15 
inches or more, suitable for saw logs, within seventy- 
five years, while longleaf is a tree of very slow, de 
liberate growth. It takes a hundred years or more, 
under favorable circumstances, to produce good size 
commercial saw logs. 

The long and shortleaf pine are related. They 
frequently hobnob together in the forests, altho each 
seems to thrive best when surrounded by its own im- 
mediate family. The longleaf produces much more 
resinous matter, which flows from the tapped tree 
thirty-two weeks each year, and is refined into turpen- 
tine, resin, tar etc. The waste of both the long and 
shortleaf is useful for making wood pulp, paper, char- 
coal, medicines, dye and byproducts without end. 

Some people speak of the longleaf pine as “hard 
pine,” “yellow pine,” “southern pine,” “Georgia pine,” 
“Jack pine” etc. Both the long and shortleaf pines 
grow to great heights of a hundred feet or more, with- 
out branches when in their native forests, but when 
isolated they immediately put forth branches beginning 
several feet above the ground. Such trees are worth- 
less for saw logs on account of the knots and warped 
grain. They make very inferior lumber. Both the 
long and shortleaf trees are at home in east Texas and 
Louisiana. Hence we feel a peculiar and friendly feel- 
ing for such trees. 

In our own town at least 95 percent of the lumber 
used in the construction of our homes is from these 
trees. The longleaf pine gives the best service for 
structural timbers, flooring etc., when lasting and 
wearing qualities are essential, and when it is exposed 
to the weather. For interior finish, when paint and 
oil can be applied, shortleaf pine gives very good 
service and is frequently preferred on account of its 
texture and grain. 


Destruction of the Forests 

We are building wooden ships for immediate protec- 
tion against a foreign foe and to carry food to our 
foreign allies. We are enthusiastic over the propo- 
sition. Our people have arisen in righteous indignation 
against a common foe. We resent the destructive sub- 
marine policy of a foreign country. We purpose to 
spend billions of dollars to uphold our right to the free 
unchallenged use of the seas, but at home, in our for- 
ests, we are experiencing a more serious destruction 
which affects the very heart and internal life of our 
country and our people. We are destroying our forests 
at the rate of more than 3.000 acres each working day 
for paper making alone. Three thousand acres for this 
one purpose sounds big; but it is a drop in the bucket 
compared to the amount of timber we destroy in the 
production of lumber for general use. 

Two-thirds of the standing timber is absolutely 
wasted under the present methods of sawmilling and 
logging operations. No other business on earth could 
exist and withstand such terrific waste. Each year in 
the United States we cut 40,000,000,000 feet of lum- 
ber, of which 2,000,000,000 feet comes from the forests 
of Texas. Just think! To get 40,000,000,000 feet of 
lumber we destroy or waste at least 80,000,000,000 
feet in timber. Texas produces 2,000,000,000 feet and 
uses in this production 4,000,000,000 feet. We are mak- 
img no special effort to reforest these cutover lands. 
On the contrary, we are taxing the lands so high, so 
unreasonably, that the timber owners are compelled 
to saw the timber off the land to pay the taxes and re- 
duce the tax burden. There is no encouragement for 
far-sighted men with a vision to replant trees for a 
future generation with such unreasonable rules of 
taxation. 

I believe that we are warranted in resenting the 
tyranny of our foreign foes, but, in the same breath, I 
experience resentment to the tyranny of our tax laws 
in relation to standing timber and the terrific and 
reckless waste of our forests. We have cut down one- 
third of all our timber and are cutting the balance 
three times as fast as it grows. We cut down 5,000,000 
acres a year, employing 1,000,000 men. Such a pace 
is abusive to nature. 


The Age of Trees 


This reminds me of the rich man, who, when he 
brought his son for entrance to the State college, told 
the president he wished a short course. “The boy can 
never learn all you teach here,” said the father. “Can 
you arrange it for him so he'll go thru quickly?” ‘Oh, 
yes,” said the president; “he can take a short course. 
It all depends upon what you want to make of him. 
When God wants to make an oak he takes hundreds of 
years, but he takes only two months to make a squash.” 

Trees do not mature in a day ora year. At the rate 
we are cutting down our forests it will take less than a 
century to have a famine of timber. Observation and 
records show that a pine tree attains a maximum age 
of about 700 years. Four hundred and twenty-five 
years is the allotted span of the silver fir. The larch 
lives, as a rule, about 275 years; the red beech, 245 


years; the aspen, 210; the birch, 200; the ash, 270; 
the alder, 145; the elm, 130. The heart of the oak 
begins to rot at about the age of 300 years. Rings ona 
gigantic California redwood tree show that it began to 
grow A. D. 550. It was 350 feet high with a base 
circumference of 90 feet. This tree was a veritable 
giant of the forest. All acorn bearing trees are oaks. 
All pine trees are cone bearing. 

The following table shows the classification of trees 
as to size: 


pi 2 Rk OS eee rer seedlings 
Trees 3 ft. to 10 ft....................small saplings 
Trees 10 ft. high to 4 in. diameter...... large saplings 
Trees 4 in. to 8 in. diameter............ small poles 
Trees 8 in. to 12 in. diameter........... large poles 
Trees 12 in. to 24 in. diameter.......... standards 
Trees 24 in. and larger................ veterans 


All measurements breast high, or about 4 ft. 6 in. 
from ground. 

The Life Forces of Trees 

Tree food comes from the soil and the air. The 
forests are a wonderful laboratory. The average oak 
tree evaporates 28,000 gallons of water in its active 
five months of life. Think of it. One hundred and 
eighty-seven gallons each day for an active period of 
about five months. The proverbial camel has not the 
thirst or the water-carrying capacity that a tree has. 
Trees sip the water from the soil thru tiny roots. It 
is constantly circulating from the roots thru the trunk, 
thence into the branches and then into the leaves, and 
is constantly undergoing a chemical change. The 
canopied top of leaves retains numberless gallons 
of moisture sipped from the night dews and the periodi- 
cal rains. 

Trees, like bears, hibernate in winter. The spring- 
time is the active time in tree life. In spring they 
breath actively. In winter they breathe slowly. In 
spring the leaves are the lungs of the trees, and in 
winter, when the leaves have fallen, the bark acts as 
the lungs. 

Leaves throw off a vapor, called transpiration. We 
humans call it perspiration. The bark of the trees 
carries on respiration in the absence of leaves. Like 
our skin, the bark is full of pores. It is false to rea- 
son that the leaves become little limbs and branches. 
On the contrary, leaves protect the buds. The embryo 
branch is the little bud in the angle of the leaf. It 
is also false to presume that the water and moisture 
in the tree is less in winter than in summer. People 
speak of the sap rising in the trees in the spring and 
frequently connect this with the water in the tree. 
There is less sap and cambium in the tree in winter, 
but not less water. The cambium, or sap, is the sticky, 
mucilage-like stuff that exists between the bark and 
the main body of the tree, and is the real life of the 
tree. 

Girdle a tree to the heart wood, and the girdling 
will positively kill it. The cambium, or slimy sub- 
stance, has no chance to circulate when the tree is 
girdled. When-once formed, the fibers do not lengthen 
or stretch out or up in the tree’s growth. They~con- 
tinually add to their length, but the wood fiber re- 
mains inert. In other words, a nail driven anywhere 
into a tree after it is a year old—say, 6 feet from the 
ground—will not show any evidence that the tree has 
grown in height between the ground and the point at 
which the nail was driven. The tree is continually 
reaching out and extending itself both at its tops and 
its circumference. The wood fiber of each season’s 
growth remains inert. 

There are about 630 species of trees in North 
America. Trees grow from about sea level to not over 
8,000 feet, that being about the extreme altitude of 
the tree life. Trees frequently die when in the smoke 
and dust of a manufacturing city, or in the neighbor- 
hood of a factory that belches forth gases and deadly 
fumes. Different kinds of trees grow on opposite 
sides of mountains and at different altitudes overcome 
soil and climatic discouragements. 


Spirit of the Logging Engine 


Recently while in the woods I noticed a little log- 
ging engine puffing and tugging to pull over a hill 
quite a number of loaded log cars, and it made me 
think of a little story of the small engine that was 
called upon to do the work of a large engine. When 
it was asked, it immediately said, “I think I can.” So 
when it was hitched on to the long train of cars to go 
over the hill the engineer turned on the steam and the 
puffing sounded something like this, “I think I can, I 
think I can, I think I can.” Then after it got to the 
top of the hill it changed its tune to something like 
this, “I thought I could, I thought I could, I thought 
I could,” with the result that it finally went down the 
hill to its destination. 

It was my privilege to take a trip to the top of 
Mount Mitchell, N. C., recently, and just such a little 
logging engine pulled our train to the top, a distance 
of 6,000 feet, with seventeen switchbacks. The trip 
took over four hours, ascending a trifle over one mile 
high, a very slow pace for these modern times, but 
many days less time than it took its namesake, Dr. 
Mitchell, to climb to its peak. The spirit of “I think I 
ean, I think I can” becomes “I knew I could” in the 
mountains. 

A talk like this makes a good staff but a very poor 
crutch with which to get on. You must use your eyes 
and your judgment to appreciate the friendship of 
trees. No boy or girl, man or woman can visit the 
forests without being bettered thereby. I love the 
woods and always find something on each visit to 
leave a pleasant and lasting impression. Contact and 
friendship with trees are refreshing. A love of trees 
and of the great outdoors is akin to godliness. 
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Wooden Barrels 


For Vegetable'/Oils 


There is perhaps no industry in the United 
States that is expanding more rapidly than the 
vegetable oil industry. The demand for butter 
substitutes and lard substitutes is increasing 
rapidly in this country and the demand from 
European countries is limited only by the facil- 
ities for moving the goods. More than 130,000,- 
000 gallons of vegetable oil was imported in 
1918 from the Orient. Of this amount 55,000,000 
gallons was cocoanut oil, 45,000,000 gallons soya 
bean oil and 30,000,000 gallons peanut oil and 
palm oil. 

The rapid growth of the vegetable oil industry 
has created a demand for containers, which has 
had the effect of building up the wooden barrel 
industry in various countries producing vege- 
table oils. It was originally the custom to ship 
the oil in strong steel drums, which had to be 
returned when empty. During the war it be- 
came very difficult or impossible to obtain these 
containers in anything like sufficient quantities 
and circumstances forced the adoption of wooden 
barrels. These were shipped out from the Pacific 
eoast ports knocked down, and assembled at 
Manila. Packages of this kind were obtained in 
very large quantities and at much less cost than 
the steel drums and the business has grown to 
very large proportions. It is estimated that 120,- 
000 barrels were used in 1918. 

The California Barrel Co. is one of the largest 
firms engaged in this trade. This company 
operates a large barrel factory in San Francisco. 
It also has a large cooperage and assembling 











VEGETABLE OIL HANDLING PLANT 





plant located at Manila, 
and a third plant has been 
established at Soerabaya, 
Dutch East Indies. 

An idea of the tremen- 
dous quantity of barrels 
being sent to the Orient 
from San Francisco may 
be gained from the fact 
that one vessel which 
sailed from San Francisco 
on Sept. 8 carried over 
353 tons of this barrel material to Japan and 233 
tons to China. The barrel heads are shipped in bar- 
rels, from 14 to 16 sets peing placed in each barrel. 
The staves are shipped in bundles strongly bound 
together. Each bundle contains the exact number 
of staves required to make up one barrel. The 
hoops are also shipped in bundles. 


Empty Barrels Knocked Down and Returned 


The cost of new wooden barrels for oil ship- 
ments from Manila and the Orient in 1918 rose 
to around $5 each, equal to about 1% cents a 
pound of the contents. In view of this high 
cost and secareity of new barrels, oil producers 
resorted to the expedient of having the barrels 
which they shipped to the United States knocked 
down after they had been emptied of their contents 
and repacked and shipped to be again set up 
in the Orient for refilling. One of the most success- 
ful methods used was packing the staves neatly in 
barrels, each barrel containing staves sufficient 
to make up five barrels. In packing heads, four- 
teen to sixteen sets were shipped in one barrel. 

One of the most interesting features of the Ori- 
ental vegetable oil industry, is the change that 
has taken place during the last few years in the 
handling of cocoanut oil, especially in the 
Philippines and the Dutch East Indies. A few 
years ago there was practically no cocoanut oil 
shipped from the two countries just men- 
tioned. Up to that time the copra (from which 
cocoanut oil is extracted) was shipped in bags 
and in bulk to the United States and Europe, 
where mills extracted the oil. 


Demand Boosts Extracting in Philippines 


There were two mills in Manila that were en- 
gaged in extracting cocoanut oil when the war 
started in 1914, and the resultant demand for 
glycerine, for edible vegetable oils, and for an 
oil which could be substituted for nonobtainable 
animal and other fats caused a great demand for 
cocoanut oil. At the same time, however, freight 
rates went to a point where it was hardly pos- 
sible to ship copra, so that the price of copra in 
the Philippines declined to a very low figure. 
With a low cost for its raw material and a keen 
market for its products, the oil industry started 
on its bonanza days. 





KNOCKED DOWN BARRELS FOR SHIPMENT TO ORIENT 


When the profits in the industry first became 
apparent there was a tendency to erect new 
mills. The expansion has since continued and 
there are at the present time forty-six firms or. 
ganized for the purpose of manufacturing eocoa- 
nut oil. It is said that the cocoanut oi! mills in 
the Philippine Islands have sufficient capacity to 
extract the oil from all the copra produced in 
the Islands. Cocoanut oil to the vaiue of $1, 
146,183 was manufactured in the Philippines dur. 
ing 1914; during 1918 the value had increased 
to $31,664,159. 

One of the plants for handling vegetable oil 
is shown in an accompanying illustration. This 
plant is located on Mission Creek, San Francisco, 
The warehouses will accommodate 15,000 to 17, 
000 barrels for storage purposes. This plant is 
equipped with motor driven piling machines for 
piling the barrels as well as for loading them 
into cars. There is also a cooperage shop 
equipped with a motor driven hoop driving ma- 
chine which overcomes to a great extent the 
high charge made by having cooperage done by 
man power. 


Wooden Barrels Prove Their Efficiency 


Oil shipped in cans is not accepted by any 
railroad, therefore all case oil must be trans- 
ferred either to barrels or tank cars at the 
Pacific ports. The great disadvantage in ship- 
ping oil in cases is the enormous loss caused by 
leakage. This leakage has been found to aver- 
age about 2 percent and is due principally to 
the fact that the cans are used over and over 
again. Pin holes develop which permit the oil 
to run out of the cans. There is very little leak- 
age when vegetable oils are shipped in barrels 
provided the barrels are handled with reasonable 
intelligence. But when the barrels are not 
handled properly there have been instances of 
great losses. The Railroad Administration has 
recently demonstrated that large shipments of 
cocoanut oil in barrels could be brought across 
the continent without loss thru leakage. The 
administration shipped 10,000 barrels of oil in a 
single shipment from San Francisco to New 
York, without leakage. 





REALTORS’ AND BUILDERS’ SHOW DRAWS LARGE CROWDS 


WarrREN, OHIO, Dec. 22.—This city, situated on 
the Mahoning River, is growing so rapidly that 
the Real Estate Board conceived the idea of a 
Realtors’ and Builders’ Show to promote inter- 
est in home building to prepare for the antici- 
pated increased population in 1920. The present 
population is 25,000, with an expected popula- 
tion in 1922 of 50,000. In earrying out this 
scheme it was decided to hold the show to run 
one week, Dec. 1 to 6, inclusive, in the armory, 
at which local real estate men, builders’ supply 
dealers, bankers and other local business concerns 
would be represented in the various booths pro- 
vided. About 30,000 tickets were distributed to 
the public. 

The armory drill room was used, providing a 
space about 50 by 70 feet. Booths averaging 
8 by 5 feet were arranged along the sides, with a 
double tier down the center, leaving aisles down 
the sides and at the ends. The color scheme was 
exceptionally good, being orange with booth par- 
titions and backgrounds of delicate interior 
shades. All-steel roof trusses and portions of the 
walls were wrapped and draped with orange crepe 
paper rope, with baskets of artificial flowers on 
a newel post at the rear of each booth partition. 
At the frent of each of these partitions was 
mounted a frosted electric light globe. Furnish- 
ings were loaned by local furniture and lamp 
dealers. Each booth was then supplied with 
articles for display and decorated by the indi- 
vidual occupants. 


During the entire week the attendance was 
exceptionally good; a summary made showed the 
total number of tickets turned in to be 21,000. 
Many interesting events took place to arouse in- 
terest and increase the attendance, among which 
were the giving away of lots to the person hold- 
ing the lucky number printed on the admission 
tickets, the giving away of a ‘‘ Blue Eyed”’’ baby, 
which later turned out to be a 20-pound porker, 
and many others. Souvenirs were handed out by 
all local dealers, bearing their respective names 
and line of business. 

One feature of the show was a display of city 
and town planning by Morris Knowles (Ine.), 
engineers, of Pittsburgh, Pa., which attracted 
much interest during the entire week. In this 
booth photographs of work performed by this 
engineering concern on utilities in towns thruout 
Canada and the United States were displayed. 
In addition many town plans were shown, to- 
gether with pictures of standard form houses, 
which have been erected on new housing develop- 
ments laid out by this concern. Of particular 
local interest was a water-color picture of a possi- 





As we have just organized, we feel we 
can not get along without a copy of your 
paper before us all the time——Raymond 
Lumber Co., H. B. Raymond, Newport 
News, Va. 





ble civic center for Warren, depicting changes 
in the Mahoning River, thereby reclaiming con- 
siderable land, now occupied by this stream, for 
use as a city park and recreation center, together 
with a lake and site for a new city hall. Morris 
Knowles (Ine.) was represented at the show by 
two representatives from their Pittsburgh office, 
and it is believed many persons were enlightened 
and educated along city and town planning ideas 
thru the talks given afternoons and evenings of 
each day. 

J. V. Jack, of Cleveland, Ohio, was retained 
to manage and take full charge of the show and, 
working in conjunction with F. G. Pickman, of 
the Perkinswood Co, of Warren, big things were 
accomplished. 

Real estate dealers in Warren were assured 
that wonderful results will be forthcoming from 
efforts put forth during the week and local build- 
ers are preparing for big business in the way of 
residence construction. In fact, many visitors 
assured contractors during the show of their 1» 
tention to build as soon as the weather permits. 





AcTuAL enumeration work on the fourteenth de- 
cennial census of the United States will begim 
Jan. 2. There will be 87,000 enumerators engage 
in the task. There are 372 census districts, each 
charge of a supervisor. Four of the supervisors 
are women, this being the first time in the history 
of the census bureau that women have been selee 
for this responsible position. 
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From the time when the possibility of handling for- 
est lands to produce future crops of timber, instead of 
stripping and abandoning them, was first discussed in 
this country, two arguments have been advanced by 
forest owners as imposing insuperable’ obstacles to the 
undertaking of forestry ; namely, fire and taxes. Lum- 
bermen in Minnesota and elsewhere expressed them- 
selves as desiring to maintain their forest lands in 
growing timber—but unfortunately such a policy re- 
quired investments in holding land, young timber etc., 
and there was no reasonable chance of realizing on 
this investment because of the certainty of destruc- 
tion by fire or confiscation by taxation. Therefore 
they were reluctantly compelled to strip the land bare 
and let it burn. 

Foresters met this challenge by undertaking to pro- 
vide fire laws and administration and the time is 
approaching when the risk of destruction by fire will 
be brought under reasonable control—it never did pre- 
sent much of a problem in hardwood regions or farm 
woodlots. 

At the same time the question of reform in forest 
taxation was taken up, but here very great obstacles 
were encountered, and up to the present time no gen- 
eral solution has been reached, nor are there any laws 
in operation which have become generally used or 
promise to meet the situation. 

Yet if we are to grow forests on private lands, the 
“risk” of confiscatory taxation must be met or else it 
will continue to be cited as an obstacle which pre- 
vents the contemplation of forestry by land owners, 
much as they might desire to practice it. 

Is the present system of taxation an obstacle to the 
production of timber on forest lands? Or is the real 
reason for the failure to put these lands to such a use 
the fact that the owners have no interest or are de- 
terred by other, quite different, factors? The main rea- 
sons why lands are not devoted to growing trees are 
that Americans as a class do not understand the busi- 
ness of forestry, its practice, its economic advantages 
or its necessity as a measure of general prosperity 
and public economy, and having in the main destroyed 
the forest capital by a mistaken policy of clean cut- 
ting, are loth to undertake the restoration of the busi- 
ness by the time consuming process of tree planting 
and growth—so any obstacle looks big to them and 
taxation becomes a serious stumbling block. 


Says Mature Timber Should be Taxed 


Is the general property tax a burden sufficient to 
prevent or discourage the undertaking of growing crops 
of timber? This is a very different problem from that 
presented by the annual tax on timber which is al- 
ready mature and fit to cut. Annual taxes on stand- 
ing mature timber tend to force cutting. But mature 
timber ought to be cut—if held for long periods it 
represents an economic waste. The community is de- 
prived of the use of wood, incurs a loss of wages, in- 
dustries dependent on wood suffer, and a form of capi- 
tal which represents taxable wealth escapes its just 
burden of taxation. This is especially true since virgin 
timber has usually cost the owner nothing in the way 
of expense for production—it is not an artificially 
grown cut—the only expense is fire protection which 
is a form of insurance similar to that placed on any 
property, and taxes. The investment of capital in 
mature timber is often for speculative purposes, with 
no thought of engaging in forest production. It is 
true that large timber operators often find it necessary 
in order to insure a supply of raw material to acquire 
a twenty years’ supply of timber, the taxes on which 
may prove a large item of expense. When this supply 
is so great as to require fifty years to remove it, the 
holding can be considered largely as purely specula- 
tive, and not needed for the conduct of a normal opera- 
tion, and it is not good public policy to relieve specula- 
tors of a just burden of taxation in order that they 
may realize expected profits from which the com- 
munity gains no advantage. The tendency of taxation 
to force the cutting of timber is not in itself the evil 
to be met—this problem should have been solved in 
quite another way ; namely, by retaining the ownership 
of these large timber reserves in public hands as was 
done with the national forests. 

Another reason for taxing mature timber is that the 
growth in virgin timber is negligible, being offset by 
decay and other natural losses, so that the productive 
capacity of the land is not put to its proper use but 
is stagnant. 

A final reason for continuing to tax mature timber 
is the loss in public revenues which would result from 
exempting such property from taxation, and which 
would tend to defeat any effort to bring about such an 
exemption. 


The argument of owners of standing timber; name 


ly, that taxation would prevent their utilizing the land 
after cutting to produce new crops of timber is not an 
argument for relief from proper or equitable taxation 
of timber already grown. ; 

As there then still a problem of taxation connected 
with timber? There is. The admitted fact that an- 
nual taxes on standing timber hastens the cutting and 
makes holding unprofitable, tending to increase the 
cost of lumber, acts with equal force to discourage the 
production of new crops. Owners and operators come 
to believe that if taxes on standing timber are a heavy 
burden, they would be a still greater burden on land 
devoted to forest production, when extended over the 
—. Period required to grow a crop. And they are 


*Paper read at Tri-State Forestry Conference, 
Indianapolis, Ind., Oct. 22-23, 1919. 


FOREST TAXATION 


[By H. H. Chapman, School of Forestry, Yale University] 








Whiie necessary as a present day measure of revenue 
production on timber purchased as an investment, the 
principle of taxing property values instead of income 
creates this undue burden of taxation just so long as it 
is impossible to realize the income with which to meet 
this tax. This results from two factors—first, the 
total tax or sum of taxes paid on such non-productive 
property continually increases with the period of hold- 
ing, which explains the difficulties of large speculative 
holders. Second, it is not the same thing to pay out a 
given sum at the time the revenue is realized from 
this property and to pay this same total amount at 
periods anywhere from one to forty years in advance 
of this income. In the latter case mathematicians 
compute the total equity at compound interest and for 
periods of twenty years or more, even at the most 
reasonable rates of interest, will give a total cost of 
from three to twenty times the actual cash outlay. 


Existing Laws Fail to Solve Problem 


These facts are well known to investors and while 
the purchaser or owner of mature timber has the op- 
portunity or choice of cutting, no such choice is pre- 
sented to the owner of land and growing timber who 
in order to get revenue would have to go out of busi- 
ness; i. e., sell the land itself. It is therefore per- 
fectly fair to state that unless a different system of 
taxation is applied in the future to property repre- 
sented by growing timber, few will have the courage 
to attempt the undertaking or to cut their mature tim- 
ber in such manner as to secure reproduction by leav- 
ing a part of the stand, the younger trees, as an in- 
vestment in forestry. 

Accepting past and present conditions as a necessity, 
does not mean that we can ignore future conditions. 
If we wish to continue to have timber it will be neces- 
sary to grow it. Nature unaided will not produce the 
goods. There is not time to discuss this at length, but 
the statement is based on wide and close observation 
of the conditions in which cut-over land is left after 
logging with no thought for the future. : 

It is therefore the absolute duty of States to provide 
a different and equitable system of taxation for timber. 
This need has been almost universally recognized and 
nearly every eastern, northern and prairie State has 
legislation of some kind intended to encourage the 
growing and planting of trees. Yet up to this time 
not one of these laws has solved the problem nor do 
any existing laws even promise to accomplish the 
needed reform. 

Why have these laws failed in practice? The an- 
swer in every case is that they have sought to create 
special conditions or exceptions in the nature of 
privileges, to such owners of forest lands as agree to 
carry out special measures; i. e., practice forestry, 
and have never attempted to create correct conditions 
applicable to all timber land, without discrimination. 
To these special conditions have been tied numerous 
special requirements of procedure, or red tape, often 
accompanied by a burden of inspection, penalties for 
failure to comply, or regulations of methods of man- 
agement. The cost of the proposed systems to the 
owner far exceeds the privileges granted, and the cost 
of administration by the State is too large in propor- 
tion to the benefit derived. 

The initial mistake was to grant bounties, tax re- 
bates, tax exemptions, or low fixed valuation of forest 
lands as a reward for planting or growing trees. The 
reasons for failure lie in the general system of assess- 
ment of taxes. Such lands soldom form more than a 
small portion of any taxable unit. Local assessors re- 
sent such exemptions and nullify their effects by ad- 
justing other assessed values so that there is no sav- 
ing to the owner, who is put to the trouble of comply- 
ing with additional formalities to secure a fictitious 
gain. The general underlying principle of such laws 
is wrong, for if we are seeking to correct an injustice 
or inequity in taxing timber, all such property is 
equally entitled to the benefits of this reform rather 
than to attempt to set up an elaborate system of 
separating sheep from goats, in which the goats being 
numerically superior will ultimately see that the 
special privileges are wiped out. 


Cites Weaknesses of Present System 


Private property is not usually taxed according to 
the intention of the owner as to its future use, or his 
actual method of handling it, but solely on the basis 
of the material values present. Yet every law for for- 
est tax reform has disregarded this fundamental fact, 
probably confusing the idea of possible public benefits 
with that of public ownership and use. 
This error has created insuperable difficulties of 
which a few may be cited. 
1. The effort to fix and reduce the assessed value of 
forest land has required 
a. Classification of land 
1—on basis of intention of owner to practice 
forestry. 

2—on basis of suitability of the land for for- 
estry. 

3—on basis of the value of the land; to pre- 
vent misuse of the law by speculators; to 
avoid taxation. (This factor has caused 
the vetoing of some such laws.) 

b. It has at the same time threatened so to reduce 
local revenues that its final overthrow would 
follow its widespread application. It is self 
defeating. 

2. The effort to require the practice of forestry on 

such lands as a condition of receiving this privilege 
has required 











ARDWOOD 
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manufactured to meet es- 
tablished standards of 
quality and to satisfy ex- 
acting buyers. That’s the 
kind of lumber you get 
when you order our 


Oak, Ash, Gum, Poplar, 
Hickory, Cottonwood 


One trial will convince you that 
here’s the place to buy Hard- 
wood lumber. We invite your 
inquiries and orders. 


Nashville Hardwood Flooring Co. 


Manufacturers and Wholesalers 
Hardwood Flooring and Hardwood Lumber 


WESTERN ave. CHICAGO, ILL. 
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TIMBER ESTIMATORS 


JASPER LEMIEUX FREDERICK LEMIEUX F. H. DAY | 


Lemieux Brothers & Co. 
TIMBER ESTIMATORS 


1319-20 Whitney Bank Bldg. 
Phone Main 2479 
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Timberland Questionnaire 


We offer our services to assist your compilation thereof. 
After you have read it — if you want us — Call on 
In the office—in the field—maps—figures. 


JAMES W.SEWALL, Old Town, Maine 


tains the best ‘k of “The Lumber- 
THE WOODS  contsins tho best work of The Lamber. 
Sy Douglas Malloch pow America’s most widely quoted poem. 
No lumberman’s library is complete without one. Price, postpaid, $1. 


LUMBERMAN, Publisher, 431 So. Dearborn St., Chicage 
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to take chances. 
EMPLOY 
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Competent Collection Reliable Lumber 
Service. ‘atings. 
The Lumbermen’s Credit Ass’n 
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Fire Protection 
Sprinkler Systems 


Earn their cost quickly in 
Wood Working Industries 
We carry the cost of in- 
stalling. 


The saving in insurance pre- 
miums pays the bill. 


Does your plant and business 
need the protection. 


Write Us. 


GEO. H. HOLT & CO. 


926 Manhattan Bldg., CHICAGO 








Palace Hotel 
SAN FRANCISCO 





[LOCATED IN THE HEART of the business, theat-¢ 
and shopping districts. The home of the Mason ., 
Transportation and Rotary Clubs. 





Rates for Rooms, from $2.50 upward 














Mr. Retailer: 


How are your stocks? Spring is not 

far away. Now is the time to buy. 

Farsighted buyers are doing it. 
General Lumber Company, *¢.S2mbridee Bide. 


Cincinnati, Ohio. 
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COTS and CAMP FURNITURE 
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Tents, Awnings, Covers, Leggins, Carpenters’ Aprons. 
Four Factories. Write for prices. Prompt Shipments. 
Tucker Duck & Rubber Co.. Ft. Smith. Ark. 




















WESTERN SOFT PINE 
No.3 & No.4 Common for Immediate Shipment 
Idaho White Pine, Northern White Pine and 

Norway— White Pine Lath. 


The John C. King Lumber Co., ivetanp, oto” 





a. The parceling of holdings into separate lots, 
with maps, descriptions and legal forms, 
special blanks, listings and assessments. 

b. The compulsory incurring of expense for plant- 
ing or other measures, not required of other 
forest owners. 

ec. Special provisions for penalties in shape of back 
taxes on withdrawals of lands from the special 
class, 

d. Limitation of maximum areas to receive the sup- 
posed benefits of tax reform. 

e. Special contracts to cover the obligations in- 
curred by State and owner. 

f. Cumbersome procedure in accounting and in pay- 
ment of products taxes. 

g. Cumbersome efforts to distinguish between age 
classes and land bearing mature timber versus 
plantations, which features are most difficult 
to administer as part of a tax system. 

h. Burdensome requirements on State foresters in 
the line of inspection of small widely scattered 
tracts to see that various phases of the law in 
relation to valuation, practice and products tax 
are carried out, for which, if the law were a 
success, these officials would have absolutely 
no time unless the staff were increased. 


These laws all attempt to shift the burden of taxa- 
tion either to other land owners or, as in Pennsylvania, 
to the State instead of trying to apply a universal tax 
reform and permitting the operation of this reform to 
effect such improvements as other conditions render 
possible. 

What we need is a plan, which will not only remove 
the inequality of the present system, but which will 
remove it on timber as a class of property, thruout the 
State; i. e., for all owners of timber. There are three 
requirements of such a law. 


1. All forest economists are agreed that the value 
of timber should be separated from that of land for 
purposes of taxation and that the timber should if 
possible be taxed in the form of a products tax when 
cut, in lieu of annual taxes. 


2. It is now generally agreed that local revenue 
from taxation should be maintained and the products 
tax substituted gradually. 


3. While not so universally conceded, the writer 
holds that virgin timber should continue for the pres- 
ent to bear an annual property tax and that the re- 
form should apply to future, artificially grown timber. 

The law which comes nearest to satisfying these re- 
quirements is that of Massachusetts. This in turn was 
based on the Connecticut law. 


The Connecticut law required the separate valua- 
tion of standing, merchantable timber from land—but 
it attempts to fix the value of land for fifty years and 
to limit the® tax rate to 10 mills. Then to avoid 
speculation it limits the value of such lands to $25 per 
acre. Standing timber is taxed annually until cut, 
but young timber will pay only a products tax. 

Massachusetts was the first State to establish the 
principle that no effort should be made to fix or lower 
the assessed value of bare land or land separate from 
timber values. After separating the value of timber 
the land is assessed at its fair value as bare land and 
pays annual taxes, This value may be adjusted when 
changing economic conditions make it necessary. This 
brings all land of whatever character, value or location 
under the operation of the law provided only that the 
owner desires to take advantage of it. The merits of 
this autonomous or universal classification, are: 


1. That it wipes out the necessity of. classifying 
lands. 


2. That it insures steady and continuous local 
revenues and the possibility of adjustments of values. 


3. That it does away with the false principle of 
special privilege in assessed values or rates of taxa- 
tion. 


The abandonment of the idea of limiting the power 
of assessors to raise land values is a hard point to 
concede for advocates of forest tax reform. But it is 
the first step towards any lasting progress and must 
precede the educational movement which will be needed 
to secure equitable valuation of forest land, based on 
its value for growing timber. If assessors can so eas- 
ily defeat the purpose of special privileges they will 
continue to show a certain amount of unfairness in 
valuing lands belonging to different owners—but it 
will be much easier to correct these inequalities when 
all owners of forest land are equally interested. 


The second distinct gain which the Massachusetts 
law presents is in its plan for taxing standing timber. 
In effect this is to continue the annual tax on the 
present assessed value of this timber until it is cut or 
destroyed, but to arrange for the substitution of a 
products tax in place of this system as soon as pos- 
sible. 


For this purpose, after the original separation of 
assessed value into land and timber, the value of the 
timber can not thereafter be increased. But as fast 
as the timber is cut and pays a products tax this assess- 
ment is reduced. The basis of reduction is value, not 
quantity. The purpose is to maintain the original total 
assessed value of the property, land and timber, thus 
maintaining the town revenue from annual taxes. The 
chief merit in the law is that only the original as- 
sessed value of timber pays this annual tax. Growth 
in value or growth in volume is not so taxed. Value 
of the timber cut is the basis of wiping out this value 
of standing timber; so that if any such increase in 
value or growth occurs it is not necessary to cut all 
of the timber in order to do away for the future with 
the system of annual taxes on the timber. 


Since all increases in assessed valuation of timber 
are prohibited, the owner of timber who manages it to 
secure growth or who leaves young trees or a part of 
the stand for forest investments and the owner of land 
who plants it or of immature timber who protects it, 
is assured of relief from all annual taxes on standing 


timber for the future. He does not pay these taxes 
on any timber except the present value of his present 
mature * stock, on which as we have seen he should 
probably pay in any case. By paying on this value 
the town revenues are absolutely protected for the 
present and near future. It is an equitable arrange. 
ment for the taxpayer and for the community, 

The third provision of the Massachusetts law is the 
products tax, imposed on timber at the time of cutting, 
In this law the payment of this tax is the means of 
securing the reduction and final abatement of the an- 
nual tax on standing timber. This would appear to 
threaten double taxation. But in effect this danger js 
done away with by fixing the amount of the tax. This 
law increases the tax 1 percent by five year periods 
up to a maximum of 6 percent on the value of the 
timber on the stump at time of cutting. 

The justification of imposing a products tax on tim. 
ber which has been paying annual taxes lies in this, 
that the owner has, under the law been protected from 
increased assessed value on his standing timber and 
can therefore predict what his taxes on this timber 
will be, and that actual increase in either or both 
value and volume is sure to occur, which wil! not be 
taxed annually. 


Purpose of Products Tax 


The real purpose of imposing the products tax is to 
substitute this tax eventually for that on standing 
timber and to avoid the impossible condition of impos- 
ing one kind of tax on a part of the timber cut in a 
region and another kind on the remainder. Young tim- 
ber which has never paid an annual tax must pay a 
products tax when cut. It is impossible to separate 
this timber physically from timber which has borne the 
annual tax. But it is a very simple thing to keep 
account of the original assessed value of standing tim- 
ber and wipe out this value on the payment of prod- 
ucts taxes from any timber grown on the owner's 
property. When this process is completed the sub- 
stitute of the products tax for annual taxation ig 
complete for that property. 

This Massachusetts law failed as did its predeces- 
sors, not because these principles were unsound, but 
because it still retained the principles of classification 
and of special requirements to practice forestry by 
stocking the land with timber, together with the need 
for special listing and records. Less than sixty own- 
ers have availed themselves of it in five years. Even 
this is a good showing. 

If we can accept these principles as established, 
there then remains one feature to make a practicable 
law—universal application and simplicity of procedure, 
the abandonment of special classification for timber ag 
well as for land and the establishment of the principle 
of taxing timber as such and not the owner’s inten- 
tions. This means doing away with the unpractical 
features of the law; namely, the special classification 
of lands and their registration, the requirements re- 
garding planting etc. and inspection by State officials, 
But does this leave any forestry? 

The answer is that forestry will never be crammed 
down an owner’s throat by a tax law. Given a square 
deal in taxation, the owner is free to choose what use 
his land is to be put to, and the handicap against 
forestry is removed. This should be the purpose of 
the law rather than a thinly disguised attempt to 
cajole occasional individuals into placing themselves. 
under State control, 

This leaves a clear field for educational forces in 
forestry or even for measures of necessary regulation 
to apply to all alike. 

Can a law be framed which can be applied to all land 
owners within a reasonable period? I believe it can 
if we do not require impossibilities. To accomplish 
this we must depend on the existing local machinery 
and make its requirements such that they can be met 
by land owners and so that it will be to their advan- 
tage to do so. The plan proposed is as follows: 


1—Establish by law the principle that after passage 
of the law all lands when reiissessed for taxa- 
tion, must have the value of standing timber 
separated from that of land. 


2—Provide that the value of standing timber when 
so determined, shall not at any time thereafter 
be reiissessed or increased. 


3—That the value of land separate from that of 
standing mature timber shall be that of similar 
_Mild or unimproved land in the vicinity, and 
that the value if any of immature or young tim- 
ber shall not be considered in assessing the value 
of such land; but that land bearing such young 
timber shall be assessed the same as wild un- 
improved bare land of similar quality. 
4—That at any time within five years of passage of 
the act any owner of land bearing mature tim- 
ber may declare the value of that timber and 
that thereupon the proper officials shall separ 
ate the assessed value of the property belong- 
ing to the said owner into two parts, the sum 
of which shall equal the former assessed value 
of the property. The value of the timber shall 
be entered in a separate record for purposes of 
future taxation, and shall be assessed annually 
at current rates but shall not thereafter be re 
assessed or increased. The remaining value 
shall be the assessed value of land and other 
property and shall be assessed as before, 80 that 
the sum of assessed values shall remain the 
same on the total property as if the separation 
had not been made for a guaranteed period of 
at least three years. 


5—That in consideration of declaration of value of 
timber, there shall be no revaluation of the 
land for a period of three years thereafter, and 
that in consideration of the fact that, whatever 
valuation is placed by the owner on the timber, 
the owner thus fixes the residual value of = 
land for taxation; and that the tetal value 0) 


*Present timber stock is taxed, whether mature or not.—Kaditor. 











e Tee @ + ee” Vw t+ OO hear @ 


Fre Se. 








DECEMBER 27, 1919 


AMERICAN LUMBERMAN 





the property is neither increased nor decreased, 
the assessors shall accept without review the 
value of said timber and not increase the same, 
since such action would either decrease the as- 
sessed value of the land or increase the value of 
the total property before the end of the period 
of three years agreed upon. 
6—-That at the expiration of three years from date 
- of declaring the value of the timber or at any 
time thereafter, the value of the land may be 
reiissessed but that said assessed value shall not 
include the value of any timber whatever, young 
or mature, and shall not exceed the value of 
wild or unimproved lands of similar character 
in the vicinity. 


7—That in the absence of a declaration of value of 
timber within the period of five years the value 
of the property shall be assumed to be that of 
land bearing no timber of taxable value until 
relissessed by assessors. But that before reiis- 
sessing any land on which no timber values 
have been previously declared the assessors shall 
ascertain whether there be any timber values on 
said land and shall in every case separate said 
values for purposes of taxation. 


&8—That from date of passage of law a products tax 
shall be assessed upon the stumpage value of 
all timber cut from the land except such tim- 
ber products as are used on the land belonging 
to and assessed against the same owner or by 
the owner in the same town for domestic use or 
improvements having a taxable value. That 
this tax shall be 1 percent of the said value for 
the first ten years following the passage of act 
and shall increase 1 percent for each succeeding 
decade up to a maximum of 6 percent provided 
that nothing in this section shall prevent the 
payment of a products tax on said exempted 
products for the purpose of obtaining a reduc- 
tion of assessed valuation on said standing 
timber. 


9—That the value of any timber stumpage which has 
been declared by owner before the products tax 
was paid or which has been fixed by assessors 
in absence of said declaration by owner shall be 
reduced for purposes of future annual taxation 
by the amount of the value of stumpage upon 
which said tax is paid; provided that said value 
of stumpage upon which said tax is paid must 
have reached a total of at least 5 percent of the 
original listed value of timber taxable in any 
one town assessed against said owner before 
said reduction in assessed value becomes opera- 
tive; and provided, that when the value of said 
stumpage upon which the tax has been paid 
shall have equaled the original declared or as- 
sessed value of the timber listed by the owner, 
said annual taxes shall cease and thereafter any 
timber standing or growing upon said lands shall 
be relieved of annual taxes and shall pay only 
the stumpage tax on the products when cut. 

10—That an account shall be opened with each owner 
of land having standing timber whose value has 
been assessed for taxation on which shall be 
entered the assessed value of standing timber, 
and the value of the stumpage upon which 
a products tax is paid and the rate and amount 
of the tax. Whenever said value shall equal 
5 per cent of the assessed value of the timber, 
a reduction shall be made in said assessed value 
equal to value upon which tax has been paid, 
and the annual taxes shall thereafter be as- 
sessed against said reduced value. 


Universal Adoption Wanted 

The purpose of these provisions is self-evident. 
They are, to secure a complete or universal adoption 
of the law within a reasonable time and with a mini- 
mum cost and effort and least injustice. 

It is made an object to timber owners to list the 
timber values, as by doing so they secure a fixed 
value on this portion ef their property and protection 
from increase in total assessment for three years; i. e., 
from any action on part of assessors to nullify the 
effect of listing timber values by simply adding said 
values to value of the property. They also secure 
a definite procedure by which said values can be ex- 
tinguished by payment of a products tax. It is to their 
interest to declare full values, since this is the only 
portion of their assessed value which can subsequently 
be so extinguished. Failure to declare value or decla- 
ration of too low a value permits and justifies - the 
continuation of correspondingly high values on bare 
land on which taxes will be continued. Failure to 
declare any value permits the assessors to determine 
new value at any future time both for land and timber, 
while declaration of timber values confines them to 
revaluation of the land without timber on the assump- 
tion that existing values having been the basis of 
taxation when the law was passed shall equitably re- 
main the basis of taxation of the timber. 

The public interests on the other hand as repre- 
Sented by the assessors are thoroly protected. ‘The 
total assessed value is in no case reduced. After three 
years the value of the.land can if inequitable be re- 
assessed and within the requirements of the statute 
be further adjusted. The loss of annual taxes does 
not occur unless timber is cut when they should in 
any case cease and the increasing value of young 
timber and old stands is taxed by a products tax. 

Failure to declare and pay the products tax on old 
timber carries its own punishment in that the timber 
altho cut, will continue to be assessed and taxed 
annually. By the time the products tax on young 
timber assumes large proportions, the machinery for 
Securing its collection would be in good working order. 

Owners of wild, unimproved or cut-over lands under 
this system will pay on the same assessed valuation 


as those who have left seed trees, young timber and, 


have planted or secured natural reproduction. Al- 
tho the latter property will constantly increase 


in value as the result of forestry, there will be no in- 
crease in taxation which is not imposed equally upon 
unimproved wild lands. Yet these forested lands will 
eventually bring in the additional revenue of products 
taxes, besides furnishing employment and raw material 
for wood using industries. 

Unless the public is willing to agree in advance to 
such a plan of taxation for timber, no such inducement 
or guaranty is offered for proper management—instead 
the owner of young timber may be certain that the 
assessor will raise the value of such- lands because 
of his industry, long before the trees can be cut, 
and by the time he can sell his crop, taxes and in- 
terest will have absorbed far too great a part of his 
expected income. 

Only by the universal substitution of a system of 
taxing timber when it is cut, for the present method 
of annual taxation of timber, can we hope to make 
possible the practice of growing timber by private 
owners in the future—and by the above plan, this 
can be brought about in a reasonable time and with 
justice both to the owners and to the communities. 





PATENTS OF INTEREST TO LUMBERMEN 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof may be obtained from R. E. 
Burnham, patent and trade mark attorney, Continental 
Trust Building, Washington, D. C., at the rate of 
20 cents each. State number of patent and name of 
inventor when ordering. 

1,321,031. Sawdust conveying attachment. Paul F. 
Gurgel, Neillsville, Wis. 

1,321,285. Stave resawing and jointing machine. 
Robert C. Cline, Alton, Il. 

1,321,344. Machine for setting saw teeth. Joseph 
L. Walker, Baton Rouge, La, 

1,321,359. Saw set. Isaac F. Bobo, Lynchburg, 
Tenn. 

1,321,917. Self feeder for saws. Otto W. Hensel, 
Linn Grove, Iowa. 

1,322,528. Method of forming staves and machine 
therefor. James W. Brokaw, Tacoma, and Merton L. 
Dodge, Seattle, Wash. 

1,322,572. Woodworking tool. Albert Hunter, Van- 
couver, Wash. 

1,322,743. Band saw guide. Edgar L. Wright, 
Pontiac, Mich. 

1,323,085. Machine for sharpening saws. Jesse W. 
Moody, Somerville, Mass. 

1,323,138. Frame for timber saws. William Z. 
Wilkinson, Baton Rouge, La. 

1,323,440. Wood sawing machine. Theophile Brouil- 
let, ’ Assomption, Quebec, Canada. 

1,323,465. Portable power saw. John F. Gorman, 
Portland, Ore. 

1,323,569. Automatic turning machine. Frank H. 
Bancroft, Gardner, Mass., assignor to P. Derby & Co., 
same place. 

1,323,656. Saw set. John V. Sultzman, Hannibal, 
Mo. 

1,323,818. Band saw tensometer. Robert C. Berry, 
Indianapolis, Ind., assignor to E. C. Atkins & Co., 
same place. 

1,323,828. Double adjustable mortise cutter. Hiram 
W. Butler, Elmira, N. Y. 

1,324,032. Power hand saw. Edwin C. Buell and 
Hilbern L. Steenrod, Detroit, Mich. 

1,324,060. Lumber buggy. Joseph A. Neal, Crich- 
ton, Ala. 

1,324,117. Wood saw. Michael P. Herres, Peola, 
Wash. 

1,324,193. Barking apparatus. Herbert Guettler, 
Chicago, Ill., assignor to American Barking Drum Co., 
same piace. 

1,324,325. Attachment for heading saws. Joseph 
A. Stauber, Park Falls, Wis. 

1,324,486. Carpenter’s plane. Ralph Allen, Shel- 
ton, Conn., assignor to Acme Tool & Machine Co., 
Derby, Conn. 

1,324,567. Wood carving machine. David B. Sal- 
strom, Chicago, Ill., assignor to F. Kopruva Co., same 
place. 

1,324,594. Saw clamp. Mingus C. Huggins, Hen- 
dersonville, N. C. 

1,324,619. Machine for making wire bound barrels. 
Edward W. & Charles J. Robinson, Savannah, Ga. 

1,324,712. Saw handle. Peter C. Abbott, Richmond, 
Va., assignor to Hardware Specialty Co., same place. 
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‘‘THE postoffice is not a detective agency, nor is 

2-cent stamp equivalent to a search warrant,’’ 
said Superintendent of Delivery Leroy T. Stewart, 
of the Chicago postoffice, in a recent address urg- 
ing business men to give more care to the important 
matter of seeing that letters are not only legibily 
but adequately addressed. ‘‘ Hundreds of firms,’’ 
said he, ‘‘omit the street address from their letter- 
heads, and this is one of the many causes of the 
incomplete addressing of mail. Business concerns 
should always show their street address on their sta- 
tionery so that their out of town correspondents 
may address their replies properly. All business 
men should remember that mail addressed to street 
and number is delivered ordinarily from one to 
eighteen hours earlier than mail with incomplete 
addresses. ’’ 





ALIENS arriving in the United States during the 
last fiseal year numbered 245,647, according to a 
recent report of the bureau of immigration. Of 
these arrivals 8,626 were excluded, making the num- 
ber admitted 237,021. Of this number only 141,- 
132 were immigrants, which is an increase of about 
30,000 over 1918. 
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A Brand to 
Tie to =< 


Peerless 


FLOORING 


manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and 
cargoes or mixed with Hemlock Lumber, Lath, 
Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing. Poles Ties andticantock Tan bark. Alspioading 
casinctuess of Metary Gut Werthenn Consens 


The Northwestern” Cooperage 
Gladstone, Mich. & Lumber Company 


Chicago office: 812 Monadnock Block. 













William Whitmer & Sons 


Incorporated 


1806-8 Finance Building, PHILADELPHIA 


Manufacturers and Wholesalers 
SPRUCE, HEMLOCK, 
HARDWOODS 


LONG AND SHORT LEAF PINE 








A. T. Baker, Pres. and Treas. R. G. White, Sales Mer. 


The Branning Manufacturing Co. 


Manufacturers of 


es C. PINE |CYPRESS 
GUM 


Kiln Dried, Dressed 
and Rough 
Wellington & Powellsville R. R. Co., Windsor, N. C. Edenton 
Planing Mills, Cap. 100,000 per day. Saw Mills:—Edenton, 
N. C., Columbia, N. C., Ahoski, N.C. Cap. 140,000 per day. 
General Office, EDENTON, N.C. 








Remember 

P~ Our Southern buyer personally inspects our 
shipments in 

Longleaf and Shortleaf 


YELLOW PINE 


All up-to-grade stock with quick service. 
OWEN M. BRUNER COMPANY 
Wholesale Lumber Merchants 
Colonial Trust Bldg., PHILADELPHIA, PA. 











Northern Hardwoods 


We are about to start sawing a block of Hardwood logs, 
of which, approximately the following is still unsold:— 
60 M ft. White Oak 
85 M ft. Soft Maple 

60 M ft. Basswood 
35 M ft. Soft Elm 


It you can use any items of the above, cut special thick- 
ness, for shipment green, write us at once for prices. 


FOSTER LUMBER CO., Tomahawk, Wis. 
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Fire Insurance 


Service 


Through the Department 
of 


Inspections and Surveys 


ls Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 





wpe 


The Pennsylvania Lumbermens 
Mutual Fire Insurance Co 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, 
Ohio. 


STU 





Write for Details 











White Pine Specialists of the West 


Oregon and Western 
White Pine 


California White and Sugar 
Pine 
Idaho White Pine and Coast 
Fir 
Factory Stocks. 
Pine, Fir and Spruce. 


Special Attention ) | arge Stocks No. 2 & 3 Com. 
Western White Pine Boards. 


Oregon- Washington Lumber & Mfg.Co. 


835 Henry Bidg., SEATTLE, WASH. 
Eastern Sales Offices: 


J. W. FAULKNER, 652 Otis Building, - - Chicago, Ill. 
M. J. THEISEN, 406 Temple Building, - Detroit, Mich. 
F. T. YOUNG, 404 Marshall Building, - Cleveland, Ohio 
WM. D. MERSHON,1 Modisen Ave., - New York, N.Y. 











Send For These Bungalow Books 


Plan Future Homes Now with Economy Plans of California Homes 


—noted for comfort, beauty and 
adaptability to any climate. 
“Representative Cal. Homes”’ 
53 Plans, $3750 to $10500..75 cts. 
“*West Coast Bungalows” 






72 Pians. $1800 to $3750..75 cts. 
i “Little Bungalows” 
% 40 Plans, $750 to $3000. . .50 cts 


PECIAL $2.00 GFFER. Send $2.00 for all 3 books and 
S get book of special plans, also Garage plans...:. FREE 


Money back if not satisfied.. 
E. W. STILLWELL & CO., Architects,245 Calif. Bldg., Los Angeles 





WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pacnie GRAND PRIZE 
See Speen 


International Exposition 


ALSO ALASKA-YUKON PAC'FIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 





‘ WOOD TOYS AND THE LUMBER INDUSTRY _ 


Strictly speaking, perhaps the production of 
juvenile vehicles can not be classed as toy manu- 
facture, yet the two lines are so intimately con- 
nected that in this article they are dealt with as 
if they were one industry. It is thought by many 
that the growth of the wood toy industry is largely 
the result of the shutting out from the American 
market of toys from Germany and other European 
countries. This exclusion of foreign products does 
to a limited extent account for the expansion of 
industry but the real reasons are American methods 
and American quality, which have won a market for 
the product. This statement is made after a care- 
ful canvass of the opinions of wood toy manufac- 
turers. 


The growth of the use of juvenile vehicles made 
of wood is a striking testimonial to the ability of 
wood to stand up under the hardest sort of serv- 
ice. A playing child will give an article about the 
hardest possible test and when a plaything endures 
the maltreatment it gives proof that it is sturdy 
and substantial. Perhaps lumbermen have noticed 
that the little, red tin wagons are getting scarcer 
and scarcer—but have they noticed the greatly in- 
creased number of wood wagons? The reason for 
the growth in the use of wood for toys is that 
the wood article is giving real service and has last- 
ing qualities. 

In 1914 a manufacturer of optical goods bought 
his small son a tin automobile. By constant patch- 
ing this toy was made to last thru the winter of 
1914-15, but it lasted only because of constant 
repairing. The father, being of a mechanical turn 
of mind and finding it impossible to buy the right 
sort of toy for his son, set about making out of 
wood a vehicle that has since become famous. This 
wood toy or vehicle stood up so well that the man 
who devised it determined to manufacture it and 
place it on the market. The company he formed 
to carry on the business has grown very rapidly and 
is now using basswood, hard maple, yellow and 
white birch and poplar in quantity. In 1920 the 
company will consume between seven million and 
eight million feet of lumber. 


So rapidly has the wood toy industry expanded 
that it is impossible to tell with any great degree 
of accuracy the amount of wood it consumes. The 
amount is large, however, and certainly exceeds 
50,000,000 feet a year. It may well be that before 
long 100,000,000 feet or more will be called for 
each year. Mostly 1-inch stock is used, tho 5/4, 
6/4, 8/4 and stock as thick as 12/4 is called for. 
Thin lumber is also employed to some extent. A 
great many of the companies desire short lengths 
and dimension stock, tho there are a few which 
prefer to purchase long lengths of lumber. Bass- 
wood is used to a larger extent than any other wood 
and comes second in amount consumed. Besides 
basswood and hard maple the following species 
are used to some extent: Oak, birch, beech, elm, 
ash, rock elm, poplar, white pine, sycamore, gum, 
redwood, spruce, fir, southern pine, cottonwood and 
walnut. There is a steady increase in the number 
of species used and toy manufacturers are on the 
alert for suitable woods. 


Perhaps nothing more clearly evidences the ex- 
pansion of the wood toy industry and the lumber- 
man’s opportunity to help build it up than the fol- 
lowing statement made to the AMERICAN LUMBER- 
MAN by a middle West manufacturer: 


This company has made remarkable progress in the 
manufacture of wood toys, its business having grown 
from $5,000 a year in 1914 to $250,000 in 1919. The 
main reason for our growth is the fact that all our 
toys are manufactured along American lines, reducing 
waste to the minimum and still leaving the artistic 
effect that American children like to see. Further- 
more, this company has a patented process of stamp- 
ing out wood, eliminating most of the work usually 
done on saws, which makes a uniform article and 
still keeps the price low enough to meet foreign com- 
petition. 

We can use in quantities short :length lumber from 
6 inches wide by 8 inches long and up; nothing needed 
over 2 feet long, altho we can handle longer pieces. 
The smaller pieces must be dressed two sides to either 
%-}%, or 14 inch. This lumber can be of gum, cotton- 
wood, soft southern pine, poplar, fir or redwood. Our 
approximate requirements are about eighteen carloads 
per annum. 

The lumbermen can assist us very materially in de- 
veloping and expanding our business by keeping us in 
touch with short length lumber that can be bought at 
a low figure that will keep our costs down so as to 
meet foreign competition, thereby creating a larger 
market for short length lumber and keeping the busi- 
ness in this country. The time has come when com- 
plete codperation must be had between the businesses 
that handle lumber in the raw state and those that 
make the finished product, if we are going to combat 
the product of the foreign manufacturers who can 
obtain labor at a much lower figure than is possible 
in this country. 

The lumbermen must understand that to keep up the 
American ideals the toy industry must have good 
lumber, free of knots and well seasoned, and that it 
is not the dumping ground for lumber that can not be 
used for other purposes. This was proved when the 
toy industry first started ; some manufacturers worked 
along these lines and it did not take long for them to 
go out of business thru failure and the lumberman was 
the loser not only by the unpaid bills but by lowering 
the demand and keeping the market small. 


Evidently manufacturers of wood toys have had 
some rather unpleasant experiences in purchasing 
lumber. Perhaps this is because they have not 
known much about the conditions under which lum- 
ber is sold or perhaps it is because the sellers have 
not known a great deal about toy manufacture, 
One manufacturer, for example, says: 

We believe that lumbermen should devote more at- 
tention to the sizes needed in the manufacturing 


trade. We believe that an enormous amount 0° waste 
could be saved by lumbermen installing machines for 


making dimension stock to a greater extent ihan js 
being done now. Furthermore, we believe lumbermen 
should pay more attention to the sizes of stock lumber 
which they offer to manufacturers. When a manu- 
factured article requires lumber 2 inches in thicknegs 
we do not think it right for the lumbermen to declare 


that lumber less than 2 inches thick shall be accepted 
on a contract. The same general rule applies to the 


width of lumber. If an article requires a board 6 
inches wide, 5% inches will not make the piece, and jt 
is not fair that buyers should be compelled to buy these 


dimensions. 


An eastern manufacturer now using about 200,- 
000 feet of lumber a year says that by timely infor- 
mation regarding wood that might replace the high 
grade lumber now going into toys, lumbermen could 
assist the company. The vice president of this com- 
pany continues: ‘‘ Any such substitutes would need 
to have the same general characteristics, but it is 
quite possible that some woods not suited to the 
uses of the ordinary trade might be quite suitable 
for toys.’’ A manufacturer of carved wood horses 
and wood specialties who_uses approximately 250,- 
000 feet of basswood, 250,000 feet of gum and 
about 30,000 feet of redwood a year says that the 
lumbermen may assist ‘‘by writing to find out in 
detail just what we need; by making us a price low 
enough so that we can put our product on the 
market cheaper than we did the year before; by 
giving us a clear grade of lumber so that waste 
may be eliminated; and by prompt and efficient 
service. ’’ 


An eastern company writes the AMERICAN Lum- 
BERMAN: 


At the present time we are devoting our efforts 
almost entirely to printers in the toy line, but in addi- 
tion to the toy line we use considerable lumber for our 
stationery. We use bone dry basswood dressed two 
sides in thicknesses of 4-, #y-, 36-, %- and y;-inch and 
some pine %- and %-inch thick. We are always glad 
to receive quotations of such material as well as on 
special molding, which we. use extensively. At the 
present time we are using basswood molding. We are 
interested in oak and will be glad to hear from any of 
your readers who are interested in quoting on such 
material, 

A company located in Maine, which uses pine, 
spruce and fir as well as beech, birch and maple, 
purchases most of its material in the immediate 
vicinity, largely 4/4 and 5/4 stock and either live 
or square edge sawn in any lengths. The company, 
however, would like to purchase lumber from the 
West and on this subject the treasurer and man- 
ager said: 

We have not been able to purchase very much lum. 
ber from the western districts and the prices are much 
higher than we in the toy business can afford to pay 
If, however, any factories had a substantial quantity 
of short pieces of good quality stock that they wanted 
to sell at a low price we would be interested. We 
would be glad to make connections with any millman 
who could furnish this class of stock. 

Some of the toy makers have their own saw- 
mills. For example a manufacturing company in 
Vermont writes that it purchases very little lum- 
ber ordinarily, tho it keeps its sawmill in opera- 
tion the greater part of the year and at present 
has over 2,000,000 feet of sawn lumber in the yard. 
One of the principals of the company in comment- 
ing upon the toy situation and just what the com- 
pany would be interested in said: ‘‘ Under ordi- 
nary conditions about the only product that a for- 
eign lumber dealer could interest us in would be 
hardwood dimension stock cut from waste lum- 
ber.’’ This is an old manufacturer that has always 
found the demand greater than it has been possi- 
ble to supply. ‘On this subject an official said: 

While the war probably helped to increase our busi- 
ness during the last four years, and notwithstandin 


the fact that we have been practically refusing al 
orders since July 1, we will probably have over $50,000 
in orders which we will be unable to fill, which is an 
amount in excess ot any previous year, altho during 
the forty years of our business we have never been 


able to fill our orders. 


A New York manufacturer makes the following 
very interesting statement about its products: 
We use no wood in the sense that you refer to. It 


might interest you to know, however, that all our 
dolls are made from wood flour, as we call it, oF 
possibly wood pulp as you call it; either cedar or - 
pulp. The cheaper dolls are stuffed with sawdust an 
dolls such as our own are made from wood flour com- 
position. We use about a ton a week, buying it oe 
a local mill, but in the last year have found it dificul 
to get exactly the quality we require. l niortunately 
we are unable to buy in large quantities, as our ee 
space is very limited. We would appreciate it if = 
could give us the names of some people in or around 
New York who handle wood pulp and who could assum 


the storage of it for us. Weare sure that if your — 
ers could see one of our dolls, which retail in ioaed 
York at about $25, they would hardly be able to rea 
that it was composed chiefly of wood. 
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RESOLVED 


WHEREAS, The New Year now is here 
When it’s the custom year by year 
To quit old habits, put on wings, 
And bid goodbye to certain things; 


WHEREAS, The season has arrived 

When men by their own hands are shrived, 
When each puts off all earthly taint 

And dons the garments of a saint; 


WHEREAS, The moment is at hand 
When earth becomes a Beulah land, 
When firm resolve each mortal has 
To be a model; and, WHEREAS, 


There are some things we ought to quit 
That have not helped the world a bit 

As ’round its orbit it revolved; 

So be it therefore then Resolved, 


That we shall try to get along 

Without some things we know are wrong. 
(And wrong deciding is not hard: 

It may be booze or pipe or card, 


The silken rustle of a skirt 

Or grabbing gold or doing dirt— 
It’s anything on earth, my boy, 
You really, truly, most enjoy.) 


But, if you can not give up these, 
There are some others, if you please, 
That we could get along without, 
So be it then, without a doubt, 


Resolved, That we shall firmly try 
To bid some other things goodbye: 
If in Wisconsin we should dwell, 
To give up Berger; and, as well, 


Resolved, We give up Berkman, too, 
And Emma Goldman and a few 

Like them. Resolved, This very week 
We swear off on the bolshevik. 


Resolved, That other things we quit 
The country doesn’t need a bit: 
The agitator, pessimist, 

Resolved, We cut them off the list. 


So be it, therefore, then Resolved, 
Before the sun’s a day revolved, 
We quit the radical and red 

And go to work and earn our bread. 


And be it more and furthermore 
Resolved, That copies three or four 
Of all these resolutions new, 
Engrossed in red and white and blue, 


Be sent to every blooming red 

Who treason thought or treason said, 
With transportation, good or bad, 

That reads, ‘‘New York to Petrograd.’’ 





Be good, be glad, be true, be kind, 
Be fair, be brave, be strongq— 
And all the New Year you will find 

Each day will be a song. 





BETWEEN TRAINS 


Sr. JosepH, Micu.—The St. Joseph Chamber of 
Commerce doubled its membership this year, and, 
in this day when the high cost of living has done 
about the same, it is pleasant to observe that some 
desirable things have gone and done likewise. Ray 
Davis, its secretary, is a many sided man, on one 
side of the city hall he is secretary of the Cham- 
ber of Commerce and on the other side justice of 
the peace. We hate to think what must happen 
to a man who refuses to join the Chamber of 
Commerce and a few days later shows up as a 
defendant in the justice chamber across the hall. 





MICHIGAN Crty, InD.—Two years ago Michigan 
City didn’t have any Chamber of Commerce, but 
tonight several hundred members, wives and sons 
gathered at the Y. M. CO. A. auditorium for the sec- 
ond annual Sons of Members dinner. One of the 
most interesting and interested persons present 
was Robert A. Rogers, who used to be with the 
Ducey Lumber Co. at North Muskegon—well, no 
matter how long ago, but this department wore 


skirts and bare knees then and was the cutest little 
thing. 





Old Year’s gone, New Year’s here; 
Day’s at dawn, morning’s near. 
Lift your head, lift your eyes— 
See the red in the New Year skies! 


A CREED 


A few short words, a simple creed 
(Yet better than the word the deed), 
I give to you for this New Year: 

No slander speak, no slander hear, 
Give men their due, accept no less, 
Both give and gather happiness, 
Select a goal and labor long, 

Yet have your time of joy and song— 
And be not sure that joy is wrong. 


A few short words, a simple rule, 

I give you, learned in life’s hard school: 
The better man is he who moves 

Along a way his soul approves, 

Not swayed too much by other men 

Who tempt or counsel—daring, then, 

To be Yourself in great and small 

And by your Conscience rise or fall— 
Your God your Conscience, after all. 





You used to be young ev’ry day of the year; 

You ought to be young when the New Year is here. 
And, if you will do it, good friend and good wife, 
You'll likely be young all the rest of your life! 





A PROPHECY 


Year, you brought some pleasure to us, 
Year, you brought some pain, 

Brought some hope to lift, renew us, 
Proved some dream in vain, 

Brought us sunny summer weather, 
Brought us wintry days, 

Joy and sorrow mixed together, 
Glad and weary ways. 


Now a New Year waits before us 
Like a road untrod: 

Will the heavens glisten o’er us? 
Will they hide our God? 

So the question trembles thru us— 
Yet we know again 

You will bring some pleasure to us, 
You will bring some pain. 





May life, as it unfolds to you, 

Show only sunny skies of blue; 

But, if the gray, may then be there 

Good friends true blue the gray to share. 





SO MANY THINGS 


So many things to’ make us glad 
I wonder men are ever sad, 

So many things to give us cheer 
I wonder any day is drear; 


So many things to make us smile 
I wonder men will mourn the while, 
So many pleasures we may reap 

I wonder that we ever weep; 


So many things we may believe 

I wonder that we ever grieve, 

So many things our hopes to raise 
I wonder at discouraged days; 


So many hours of joy we knew 
I wonder much that I and you 
Forget of all our hours the sum— 
And then so many hours to come. 





There’s a New Year before you. I wish you a store 
Of health and of wealth and of bliss— 

And, when it is ended, then many years more 
As perfectly happy as this! 


A STEP IN THE HALL 


A step in the hall can mean so much!— 
Oh, there is a sound the heart to clutch 
With fear, with hope, with joy, with dread, 
A babe that’s born or a friend who’s dead; 
But sweet the sound when the song it sings 
Is the step of someone loved it brings. 


A step in the hall so much can mean 

To ears that listen, to hearts that lean: 

It may bring us joy, it may bring us woe, 
Bring news we are glad or sad to know— 
Thank God if it bring no less, nor more, 
Than the step of love to our waiting door. 


This is the day of New Year’s birth. 
May each that comes bring more of mirth, 
And each that goes seem twice as glad 
As any day you ever had! 





A New Year is waiting just over the range; 

Ride out and fear not, tho the trail may be strange, 

For good friends and true friends are here at your 
side, 

With Love your companion and Faith for your 
guide. 





Marine and 


Commerce Corp. 
OF AMERICA 


Temporary Headquarters 


71 Broadway, 
NEW YORK, N. Y. 





RICCARDO GUALINO, President. 

ALVISE BRAGADIN, Vice-President. 

P, GIUSEPPE GURGO, Secretary. 

D. R. McINNIS, Manager Lumber & Timber Dept. 
ROBT J. TOD, Manager Shipping Dept. 

C. KAHLES, Treas. & Mgr., Accounting Dept. 


Lumber Export 
Merchants 


from any United States port 
to any European and South 
American ports. 


Ship Owners, Ship Brokers, Freight 
Contractors, Time Charterers. 





LUMBER MILLS in Green 
County, Miss., operated through 
the Piave Mill Co. 


Associated Companies 


INTERNATIONAL SHIPBUILDING 
CO., Gulfport, Miss. 


New York Office, 71 Broadway. 


Pascagoula Shipbuilding Yard: 
—building Steel Steamers. 


Orange, Texas, Yard: 
—building Wooden Vessels. 


INTERNATIONAL MARINE IRON- 
WORKS, Houston, Texas: 


—Marine Engines. 


Ship Companies 
Operating Vessels 


City of Beaumont Ship Co. 
City of Dallas Ship Co. 
City of Austin Ship Co. 
City of Galveston Ship Co. 
City of Pascagoula Ship Co. 
City of Lafayette Ship Co. 
City of Biloxi Ship Co. 

City of Orleans Ship Co. 
City of Waco Ship Co. 


PIAVE MILL CO., Gulfport, Miss.— 
Lumber Mills in Green County, Miss. 


AMERIGUS REALTY CORP. 
32 Broadway, New York City 


INTERCONTINENTAL NAVIGA- 
TION CORP., 25 Beaver St. 
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Ebony, Mangrove -bark 
Coprah and Gum Copal 


Direct shipments solicited to U. S. 


Ebony comes in logs 7! to I1' long with aver- 
age wt. of 500 k.g, and over. Agents wanted. 


J. CAFFIN, porci'zasr INDIES 








-R. L. Withnell & Co. 


TIMBER BROKERS AND AGENTS for sale of all kinds of 


American and Canadian Hardwoods 


In the United Kingdom. 


17 Gracechurch Street, LONDON, E. C. 3. 


CABLES: WITHNELL, LONDON. 
Codes: Western Union (Universal Edition) and A. B. C. 5th Edition. 








Leading Lumber 
E. XPORTER 








Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U.S.A. 
Cable Address—"‘Pickwood” St. Louis. 














Cable Address: | 
“PRIMONTO” 


STANDARD 
EXPORT LUMBER COMPANY | 
Exporters Wood Goods | 


NEW ORLEANS, LA., U.S. A. 
Price & Pierce, London, European Agents. 








Vredenburgh Saw Mill 
Company 
VREDENBURGH, ALA. 

















BLACK>WALNUT 


is our specialty, 


Cable Address: 
“KOSSECO Cincinnati’ 


THE 


_ Kosse, Shoe & Schleyer Co. 


Manufacturers and Exporters of 


All kinds of Hardwoods 


105-6-7 Carew Building, CINCINNATI, OHIO, U.S. A. 








HARDWOODS 
VENEERS 


Long- Knight Lumber Company 
INDIANAPOLIS, INDIANA, U.S. A, 








Mansfield Hardwood Lumber Co. 
SHREVEPORT, LA. 

Manufacturers and Exporters of 
Band Sawn Hardwoods 
Specializing in Thin Stock 

Oak, Gum, Ash, Cypress, 


Cottonwood. 


"2 








Cable Address, Mansfield-Shreveport A BC Code. 








. es 








FOREIGN FIELDS FOR INDUSTRIAL ENDEAVOR 





British Empire Timber Exhibit 


OrTTawa, ONT., Dec. 22.—The British trade commis- 
sioners in Canada have been notified by the Depart- 
ment of Overseas Trade of the British Government 
that the department is organizing an exhibition of 
timbers grown within the British Empire, to take 
place in London from July 5 to 17, 1920. The classi- 
fication embraces: (a) Specimens of timber (polished 
and unpolished) ; (b) exhibits demonstrating the vari- 
ous uses to which timbers are put, such as floors, 
panelling, staircases, furniture, plywood and articles of 
everyday use; (c) wood pulp. 

A committee has been formed to arrange all details 
connected with the exhibition, including representa- 
tives of the Colonial Office, Crown agents for the 
colonies, Government of India, self-governing Domin- 
ions, forestry authorities and of the British societies 
interested in the production and utilization of timber. 

The main object of the exhibition is to bring promi- 
nently before architects, inspectors and firms who 
have to specify timbers in their contracts, as well as 
the users and consumers of timbers, the full range of 
Imperial grown timbers and especially those timbers 
which as yet are only slightly if at all known in Great 
Britain, and at the same time to demonstrate the chief 
uses for which such timbers are suitable. 





Foreign Trade Situation Analyzed 


WASHINGTON, D. C., Dec. 22.—The excess of Amer- 
ican exports over imports has grown out of bounds, in 
the opinion of Philip B. Kennedy, whose first annual 
report as Director of the Bureau of Foreign and Do- 
mestic Commerce, Department of Commerce, was made 
public Saturday. “There is no question about the de- 
mand for American goods abroad,” says Mr. Kennedy. 
“Europe is still experiencing an acute shortage of food, 
raw materials and all kinds of manufactured goods. 
Lacking imports to balance our exports, the pertinent 
question is the extent to which we can safely take fu- 
ture promises to pay. Whatever one’s views about 
the proper nature of the peace settlement, all may 
readily see and agree that foreign credit arrangements 
are being delayed awaiting a more stabilized condi- 
tion. Unless certain reasonably adequate credits are 
soon made to foreign countries, our exports may be 
expected to fall off on account of depreciated foreign 
exchange.”’ The report continues: 


The Real Significance of America’s Trade Gains 


It is easy to magnify or minimize unduly the real 
significance of our trade gains. The observer who 
ignores the changing value of the dollar and leaves out 
of consideration the unusual demand and the lack of 
competition may conclude that the gain is much more 
substantial than it really is. On the other hand, there 
is no lack of writers who argue that the whole ap- 
parent gain is illusory. They emphasize the peculiar 
advantages that have been enjoyed by our exporters 
without allowing for the serious difficulties that have 
had to be overcome. Our trade has unquestionably 
been retarded by lack of shipping, by the trade restric- 
tions that still persist, and above all by inadequate 
means of financing trade. The real situation is mid- 
way between these two extremes. The gain in value 
of exports in 1919 over 1918 was not due solely to an 
advance in prices, even tho there was little or no gain 
in quantity. It is due more to a change in the class 
of goods exported. For instance, we shipped 4,500,000 
tons less of coal in 1919, but we shipped 5,000,000 tons 
more of wheat and cotton and meat and miscellaneous 
goods. This substitution of a higher class of goods 
has had much to do with the gain in value of exports. 


The Foreign Commercial Service 


In discussing the future of the bureau’s work the 
report calls attention to the fact that it must compete 
with private concerns for men. There is a great 
searcity of men with foreign business training and ex- 
perience. The bureau is constantly losing some of its 
most effective men to private concerns. Other men 
are remaining in its service with the hope that pro- 
visions will be made that will enable them to make it a 
career. Director Kennedy believes that if the foreign 
commercial service of our Government is to be on as 
high a plane as it should be it needs public encourage- 
ment and support. He says: 

The kind of men who will find their way into our 
foreign service are usually prepared to work for less 
compensation than they would expect in private busi- 
ness, provided some recognition is given of their public 
service. It is very discouraging to these men to feel 
that there is lack of understanding of foreign problems 
at home or lack of appreciation of the work that they 
are doing. The encouragement and approval given 
by business men have done more than anything else 
to put heart and energy into this service. There is no 
reason why the foreign commercial service of the Gov- 
ernment should not have the same confidence and 
standing that have been accorded to the military and 
naval services. It should also have the same perma- 
nency. The time has come when the foreign commer- 
cial service should not be incidental but a real factor 
in the safety and well being of this country. 

Must Lay Foundations Now for Permanent Trade 

Further on the report declares : 

American export firms should realize that now is the 
time to lay foundations for permanent foreign trade. 
At this time when the pulse of foreign business condi- 
tions is uncertain and subject to rapid changes, policy 
must be formulated on the basis of most recent and 
authentic information. World trade adjustment is 
going on. It is often difficult, however, to distinguish 
real developments from unfounded rumors. Many am- 
bitious projects have little behind them. American 
firms should test every proposition for trade develop- 
ment very carefully. 

The character of our foreign business today will 
determine our opportunities of tomorrow. If American 
exports are made to assist in restoring essential produc- 
tion abroad and lead to sound world economic condi- 
tions, the resulting security will enable trade to then 
go ahead with confidence. The United States is at 


present the world’s principal producer. It is espe. 
cially important that we face the general question of 
our export trade in a far-sighted business manner. We 
have a big stake in the stability of world economic con- 
ditions. Our future as an exporting nation depends 
largely upon our policy in the immediate crisis. 


~ 


Disinterested Demonstration Is Needed 


Orrawa, OnT., Dec. 22.—An interesting investization 
has been made by the Ottawa Daily Citizen of the rea- 
sons why the efforts of Canadian lumber salesmen to 
sell Great Britain wooden houses to meet its need for 
half a million homes have proved unsuccessful. Ac. 
cording to the Citizen’s informant, claimed to be an 
official with excellent means of knowing the exact 
situation in England, the difficulties are “more ser}. 
ous than appear on the surface.” To begin with, the 
features which are regarded as essential in England 
are not so regarded in Canada, and vice versa. The 
trouble is that no one in authority having knowledge 
of Canadian construction is putting the matter before 
the English people, unless it be those who are inter. 
ested in disposing of lumber. It is natural for the lat. 
ter somewhat to underestimate costs and put forward 
one-sided arguments. If the lumber interests are 
anxious to do business in England they should have 
some disinterested person with some knowledge of the 
details of construction and habits of both countries 
put forth a scheme on its merits. 

Some demonstration might be used to prove the 
value of wooden houses, but it should be carried out 
under disinterested supervision. It is suggested that 
some architect knowing conditions in both countries 
and capable of bringing the matter before the proper 
authorities in England should be employed to assist in 
earrying out any such demonstration. Canadian 
methods of building and heating houses also require 
to be demonstrated to the English people. 


The Market for Lumber in Turkey 


In an interesting report to the Bureau of Foreign 
and Domestic Commerce on the market for lumber in 
Turkey, Consul General G. B. Ravndal at Constanti- 
nople makes the following remarks on the opportunities 
in that country for American exporters: 


In expectation of large future building enterprises, 
local importers expect to procure from America 
almost all the lumber required in this country. In 
1913 the principal exporters of lumber were Austria- 
Hungary, Roumania, southern Russia, Sweden and 
Norway. Today these sources of supply, except the 
Scandinavian countries, are unable to meet even 
their own demands, and American manufacturers 
should consider the Levant as an important market 
for their products. Roumania has just begun to 
export softwoods, and it is believed that its exports 
in this line will assume substantial proportions in 
consequence of its acquisition of the rich forest dis- 
tricts of Transylvania. 

The establishment of direct maritime services 
from America will greatly facilitate shipments to 
Constantinople, which, it is believed, will be the 
most important depot for goods for Russia, Rou- 
mania, Bulgaria and the Turkish districts along the 
Anatolian Railroad, as well as the Black Sea coast. 
Prices of lumber have advanced since prewar times, 
and the demand has grown unusually great and 
urgent. This is the right time for American manu- 
facturers to send out representatives with a view 
to study closely conditions here and to take the 
necessary steps to establish business connections. 


Much Lumber Needed for Reconstruction 


The demand for lumber is at present especially 
acute on account of the series of fires in this city. 
According to leading merchants, 70,000,000 cubic 
feet of lumber will be needed for the reconstruction 
of burned houses. Portable houses would be of 
considerable temporary value in these ruined dis- 
tricts, which cover nearly one-fifth of the area 
of the city. American firms have begun to realize 
the importance of this opportunity. 

During the war all the resources of the country 
were in the hands of the Government; no care was 
taken of forests, mills were operated by unskilled 
labor and stocks were requisitioned. , 

The present stock available in the interior is 
about 80,000 cubic meters (2,800,000 cubic feet), of 
which one-third is hewn, square logs, about one- 
third deals and battens, and the rest boards of 1- 
inch and %-inch in thickness. The quantity will 
hardly be sufficient for even an insignificant part 
of the reconstruction required in Asia Minor. Al- 
most all Greek and Armenian villages in Asia Minor 
have been destroyed, not to speak of Thrace and 
Macedonia. Next year’s production of Turkish saw- 
mills, which are worked with water power and are 
primitive, should be about 3,500,000 cubic feet, altho 
they could produce twice or three times as much 
were it not for lack of hands. Turkey possesses 
very rich forests but has no adequate means of 
transportation. The forest wealth of the country 
is quite sufficient to meet home needs and even 
yield something for export. But today the great- 
est difficulty facing all industries is the lack or high 
cost of skilled as well as unskilled labor. This pre- 
vents the establishment of enterprises, and busi- 
ness men here can not foresee how this matter will 
be successfully dealt with. There will! therefore 
be an enormous demand for all kinds of American 
dressed material, such as windows, doors, floor- 
ings and portable houses, as these will not require 
much labor in this country. 

No Building for Five Years 

Building in the Empire was rendered impossible 
during the last five years in consequence of the 
high cost of building material and of successive in- 
creases in taxes on property. A resumption can be 
expected only after the definite settlement of the 
political situation. The extension of some credit 4 
responsible local agents is absolutely necessary ‘i 
commercial relations with the Levant. ‘This W 








be especially necessary and essential in the lumber 
line, as this 
buyer. 


line is altogether new to the | 
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with measurements stated in terms of the metric 
system. Baltic timber has already been introduced 
and is well known in Turkey, Bulgaria and Greece. 
American timber, is hardly known at all, tho a few 
lots have been lately imported by Smyrna merchants. 


Review of the Vessel Market 


A limited amount of chartering in the lumber and 
grain trade was reported during the last week but 
nothing of consequence in coal, as the ban on exporting 
coal has not yet been removed, say Cornish & Co., New 
York ship brokers, in their Weekly Freight Circular for 
Dec. 20. There is an increasing demand for addi- 
tional tonnage for both early and forward loading. 
Rates are firmer and in some instances slight advances 
have been paid. The supply of available vessels is 
moderate. 

The sailing vessel market continues quiet, with only 
a moderate general demand prevailing for tonnage, all 
of which comes from offshore charterers. Rates are 
easy and slightly lower, as ample tonnage is available 
for all requirements. Coastwise freights of all kinds 
continue exceptionally scarce. 





Government Sebeidy for British Builders 


LONDON, ENGLAND, Dec. 2.—A crisis has been 
reached in the national housing scheme, and the Gov- 
ernment is genuinely alarmed at the situation. A 
Cabinet committee, with Minister of Health Addison 
as chairman, has been appointed to devise new meas- 
ures for dealing with this, the most urgent of Great 
3ritain’s domestic problems. 

At a meeting of the Cabinet a few days ago the min- 
isters were gravely disturbed at learning that only 
180 houses of the 500,000 to be built under the national 
housing program were actually completed and occu- 
pied. The number of houses under construction is 
10,000, and this number, believes the Ministry of 
Health, will by next May or June have increased to 
100,000. 

But so much time has in the meanwhile been wasted 
that, tho these numbers may sound encouraging, the 
situation to say the least is serious. The Cabinet 
has at last realized that time is not on its side, that 
with every week that passes the deficiency in housing 
accommodation becomes more acute. The fact is that 
the position in this respect is much worse now than 
it was a year ago. Furthermore, winter weather has 
set in earlier this year than usually and, building be- 
ing a seasonal trade, progress will be very slow during 
the next few months. 

The only local authorities who as yet have got 
their housing schemes started are those which have 
been able to raise the necessary money, and those 
which have not been able to are not a few. This 
gives rise to a serious problem. In the House of Com- 
mons a few days ago it was exhaustively discussed, 
and it was resolved to ask Parliament to grant a sub- 
sidy of “no more than £150 per house to any person 
who builds a house of an approved type within twelve 
months.” 

Dr. Addison on this occasion appeared before the 
Commons in regard to the housing problem and de- 
clared that the scheme was not a failure, as it has 
often been called; but, he said, it was a gigantic 





operation and necessarily took a long time to get 
started, especially as he did not now possess the 
same powers as were in force during the war. Owing 
to various difficulties builders were not anxious to 
tender and the high cost of building made local au- 
thorities hesitate, and some of the authorities had 
considerable difficulty in raising the necessary loans. 

In addition to recommending subsidy for builders, 
the Government has also come to the conclusion to 
arrest luxury building and to prevent tenants from be- 
ing turned out of their houses. The Prime Minister 
also will put proposals before a conference of employers 
and employees in the building industry with a view 
to surmounting the labor difficulty as to wages etc., 
which is a considerable handicap to the progress of 
building. 





Notes of Foreign Trade Interest 


Latest reports from Sweden indicate that lumber 
stocks in that country for 1920 are not likely to be 
heavy. Business in Swedish wood goods this year has 
exceeded all expectations and the sellers are in what 
is characterized as “a very comfortable position.” The 
forward buying of logs has been somewhat reduced as a 
result of the heavy advance in log prices witnessed this 
year, and it is very likely that the forest operations 
this winter will be on a diminished scale. With Russia 
out of the running as a competitor, with Finland al- 
ready heavily sold and with Germany probably on the 
market for a good part of the remainder of the Finnish 
stocks the Swedes view the future confidently. 


The delegates appointed by the Polish Government to 
investigate the timber requirements of France, Great 
Britain and other European countries with a view to 
building up an export trade with these countries in 
Polish forest products have concluded their mission and 
returned to Poland, expressing their opinion that there 
is a splendid opening for trade between Great Britain 
particularly and their country in the spring, when 
timber will be ready for shipment. A considerable 
quantity of the so-called German and Russian timber, 
coming largely thru German ports, which in prewar 
days was marketed abroad was really Polish in origin. 
Germany kept the best grades for home consumption 
and disposed of the rest to its foreign customers. - Even 
then Polish timber had a high reputation on the con- 
suming markets, and British brokers are said to look 
forward with gratification to the prospective resump- 
tion of importation from that source, especially as sup- 
plies in the future will not be “‘picked over.”* 


In its November issue the Anglo-American Trade, the 
monthly publication of the American Chamber of Com- 
merce in London, says that the northernmost coun- 
tries of Europe, especially Finland and Poland, offer 
wonderful markets for American goods if credit, the 
one essential, is forthcoming. This is the message 
brought back by one of the Chamber’s members who 
has just returned from a comprehensive trip thru 
eleven European countries. The British Government’s 
recently announced scheme for advancing export credits 
to British manufacturers selling in those regions had 
already given an impetus to the sale of British goods 
there. There is an equally good market for American 
goods if the necessary financial arrangements can be 
made. 





- LUMBER NEWS FROM 


SPOKANE, WASH., Dec. 20.—The last week or two 
has seen several prominent lumbermen of the middle 
West and East in Spokane and vicinity looking up 
stock for next year’s delivery and all agree that prices 
are going to be higher and that there will be an enor- 
mous demand for lumber in 1920. Whether whole- 
salers or manufacturers, most of the visitors have been 
able to secure the promise of stocks for the spring 
and business looks bright for the future. One party 
that was here visiting the mills and buying stocks 
and which has gone on to the Coast included several 
men from Pittsburg, among them being: F. C. Dailey, 
of Dailey & Allen; Mr. Domhoff, president of the 
Acorn Lumber Co., and W. H. McGowan, E. E. Dunn 
and A. K. Coon, of the Allegany Lumber Co. 

H. P. Duty, of the W. A. Wilson & Son Lumber Co., 
Wheeling, W. Va., was here several days. The com- 
pany wholesales lumber-and also is in the manufac- 
turing business. Mr. Duty secured large quantities of 
lumber for next year’s delivery. 

R. A. La Barre, engineer for the C. R. Wilson Body 
Co., Detroit, was here investigating Inland Empire 
woods for replacing southern hardwoods in the mak- 
ing of automobile bodies. His company makes bodies 
for seven different automobile firms and he purchased 
oe ~ and larch while here to experiment with at 

etroit. 

Guy W. Atwood, representing the Cartier-Holland 
Lumber Co., of Grand Rapids, Mich., purchased a few 
cars of box lumber while here. He has gone on to 
= Coast and will visit California before returning 

ome. 

B. S. Blakley, with the Edward Eiler Lumber Co., of 
Pittsburg, was here looking for connections with In- 
land Empire mills. He.is in the wholesaling business. 

Milton L. Dake, representative of the Berry Lumber 
Co., of New York, has been looking over the Canadian 
field and stopped off in Spokane on his way east. 

A permanent fire fighting force is to be asked for 
the forests of western Montana and northern Idaho, 
in recommendations to be submitted to the chief for- 
ester at Washington, D. C., as the result of a meeting 
pte board of fire review held recently at Missoula, 

The production of logs in camps in the Inland Em- 
ae is now about 90 percent of normal, according to 
patente The production was perhaps as low as 
»Y percent of normal a month ago. The improvement 
results to a large degree from greater efficiency. The 
Present workers are speeding up, instead of slowing 


down as was the I. W. W. practice. Orders for men 
are being filled as soon as they are received. There 
has been a shortage of logs for some time but the 
prospect for a large harvest is good and this outlook 
is improved by present weather, which is ideal for log- 
ging and much better than for several seasons. The 


volume of production will increase steadily as the 
camps resume. 





Get Some Relief from Railroad Embargo 


Corur bd’ ALENE, IpAHO, Dec. 20.—An embargo 
placed on industrial shipments, specifically lumber, to 
points east of Salt Lake and Ogden, Utah, and Gran- 
ger, Wyo., by Regional Director Aishton of the Rail- 
road Administration may paralyze the lumbering in- 
dustry of north Idaho unless lifted immediately. The 
embargo virtually closes all roads to lumber ship- 
ments from this district, as the Rutledge, Blackwell 
and Winton markets are practically all east of the 
Mississippi. Word was received here yesterday that 
the Great Northern and Northern Pacific had lifted 
the embargo and this action will relieve the situation 
somewhat. 


Bidding for 40,000,000 Feet of Timber 


MISSOULA, Mont., Dec. 20.—Appraisal of a 40,000,- 
000-foot tract of timber in the Kootenai country, de- 
velopment of which will necessitate the construction 
of a new logging railway in northwestern Montana, 
will be undertaken immediately by J. W. Girard and 
U. S. Swartz, of the office of silviculture of the Forest 
Service. They will go to Libby and from there to the 
timber project on Canyon Creek, near Warland, to 
commence the field work. 

The Baird-Harper Lumber Co., which formerly main- 
tained its headquarters in Missoula, is the bidder for 
the sale, which is composed of approximately 70 per- 
cent of yellow pine, the remainder Douglas fir and 
larch. The area, of which 30,000,000 feet is owned by 
the Forest Service, was recently covered in an in- 
tensive survey. 

The logging railroad will be built either from War- 
land, where the Baird-Harper mill is located, or else 
from the Crippled Horse Creek branch line owned by 
the same company. The main line will be ten miles 
long, penetrating into the Canyon Creek country, 
while the spurs and branches will be about twelve to 
fifteen miles in length. The sales price will run into 
a quarter of a million dollars. 
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Brokers- Agents 








Flatau, Dick & Co. 


Timber. Brokers and Agents 


Hardwoods and Plywoods 


5 & 6 Gt. Winchester St., Cables, “Merriness” 
Lonon, E. C. 2 London 


Codes, ABC 5th Edition, 


Universal Western Union 








JOHN H. BURRELL & CO, 
WOOD BROKERS 


And Agents for the Sale of American 
Hardwoods, Etc., in Logs and Lumber 
15 and 16 African House, Water Street 
LIVERPOOL, ENGLAND 
Telegraphic and Cable Address, “‘Burrwood, Liverpool” 











WE ARE BUYERS OF 


American Hardwoods 
LOGS AND LUMBER 


Write to 


JAMES WEBSTER & BRO., Ltd. 


Bootle, Liverpool, England 
London Office: Dashwood House, 9 New Broad Street, London, E. C. 
News Chambers: 67 Hope St,, Glasgow 


Edward Chaloner & Co. 
Wood Brokers and Agents 


for the Sale of American Hard- 
woods in Logs and Lumber 
LIVERPOOL, ENGLAND 
Cable Address :: ‘‘CHALONER, LIVERPOOL” 

















BLACK SEA TIMBER COMPANY 


Purdon Chambers, Jameson Street, Hull, Eng. 


Telegrams: — Telephones:—Head Office, Central 2884 
**Blacsetim, Hull”. “ “ 1 3084 
“Threeply, Hull’. 


Warehouse, . 6 
ard, 
Open for business after the war to handle consignments of all kinds of 
TIMBER, HARDWOOD, 
PLYWOOD, VENEERS, Etc. Etc. 


Inquiries solicited by cable or letter, shall receive our 
most careful and prompt attention. 


MILLER BROS. 


MYTON ST., HULL, ENGLAND. 


We are buyers of 


Hardwood, Plywood, Etc. 


offers solicited by cable or letter. 


Cable ad:—“Plywood, Hull.” 
Codes:—A.B.C. 5th Ed. Wood Code & Sup. Lumberman. 























SINGLETON, DUNN & CO. 


Agents for the sale of all kinds of 


AMERICAN LOGS AND LUMBER 


77 Union Street, Glasgow, Scotland, and 17 Gracecharch Street, London, E. C. 3 
Cable Addresses—Singletons, Glasgow, Ankoroke, London 
Cable Codes—Scotts, A. B. C. 5th Edition. A. 1. Telecode Liebers 


WRIGHT, GRAHAM & CO., Wood Brokers 


86 St. Vincent St.,jGlasgow, Scotland, 3 Eastcheap St., London,E.C. 
Cable Address: ““Drackridge,”’ Glasgow, Cable Addvess: “*Nivarium’’ Loudon 
Agents for the saleof all kinds.of American Hardwoods in Logs, 
Lumber and Dimension Stock. White Pine, Pitch Pine, N.C. Pine, 
Spruce and Oak Staves. Shipments to any of the principal ports in 
the United Kingdom or Continent handled to the best of advantage. 








GLASGOw. 
9 SCOTLAND 


CANT & KEM 


Wood Brokers 


For the Sale of all descriptions of 


HARD AND SOFT WOODS 
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¢' Ready to 
Ship — 
100M" 12-4" No. 2 


Commonand Better 


Hard 
Maple 


Gill-Andrews Lumber Co. 








WAUSAU, WISCONSIN 
a - 


MICHIGAN | 


You'll be surprised 
at the big values 
we offer in 


Northern 
Hardwoods and Hemlock 


Made so because of our long experience 
in supplying the needs of particular 
factory men and retail dealers. 











We solicit your future 
inquiries and orders. 


The Kneeland-Bigelow Co. 


Shmnennoeannn BAY CITY, MICH. } 


‘ 
Weidman 


Doauti/at 
Girch) 
& Son Co. — 
TROUT CREEK, MICH. 


=" 
Manufacturers of 


Hardwood and Hemlock 
LUMBER 


SHINGLES 
LATH 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock *, Hardwood 


Lumber, Lath and Shingles 



































Northern Forest Products 








Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath. 








We Want Orders for 


200 M feet 8-4 No. 3 Common 
200 M feet 12-4 No. 3 Common 
0 M feet 16-4 No. 3 Common 
m. 


Mapl 
250 M feet 5-4 No. | & 2 Co: a e€ 


50 M feet 12-4 No. 3 Rock Elm—I6 feet. 
Von Platen Lumber Company 





Mills at Iron Mountain, Mich. 

















In order to make our recommendations for your 
1920 advertising it is necessary to review what 
has been accomplished in the last four years. 

We believe there has been somewhat of a mis- 
understanding as to the amount expended for 
advertising from year to year, and that many of 
you are under the impression that this amount 
has been far in excess of the actual expenditure. 

In 1916 $41,000 was invested in the initial in- 
troductory advertising which cost the individual 
mill $224 per machine. This was followed by a 
reduction in your investment from $224 to $110 
per machine in 1917, providing an expenditure of 
$12,500; $17,000 in 1918 and $30,000 in 1919. 

The fact that larger sums have not been ap- 
propriated for actual advertising is due to the 
gradually increasing costs of inspection and over- 
head. 

Now inspection, tho a very important branch 
of the ‘‘Rite-Grade’’ merchandising plan, is not 
publicity; it is really manufacturing cost, and 
tho you have been in the habit of investing $100 
per machine for Rite-Grade, yet you have been 
allotting only $50 per machine for actual adver- 
tising. 

Now, if there were no advertising at all it 
would still be necessary for you to carry on the 
important work of the association. 

One hundred dollars per machine, as figured by 
your association, is a cost to the individual mill 
of one-sixth of one percent, or one-twelfth of one 
percent for advertising. To be more exact, in 
your $100 per machine investment you are actu- 
ally expending only $50 per machine for advertis- 
ing. This, as you no doubt realize, is a ridicu- 
lously small percentage, and the fact that 
good results have been obtained is positive evi- 
dence of both the effectiveness of the plan and 
the advertising. And, considering that the last 
four years have been years of greatly reduced 
building activity it is indeed even more remark- 
able, for 1918 was the lowest building year for 
ten years previous. As a matter of fact the total 
value of construction was $19,563,810 less than 
in 1917. 


What Encourages the Substitute Roofing People 
Constantly to Increase Their Adver- 
tising Appropriation? 

The total expenditure for substitute roofing 
advertising in magazines during 1918 was 
$318,000, this exclusive of newspapers, farm 
journals, signs, dealer heips, specialty salesmen 
and technical magazines. Of this $318,000, 
$225,000 or nearly 80 percent was spent in the 
Saturday Evening Post; $48,000 in the Literary 
Digest and the balance of $44,000 in twenty-two 
various and sundry popular magazines. This 
amount of $318,000 can be doubled conserva- 
tively by a like sum for farm journals and news- 
papers, and a similar amount for literature, signs, 
dealer helps ete. 

Those who are the dominant advertisers in the 
roofing business today—Barrett, Bird & Sons, 
Rubberoid, Johns-Manville and Certain-teed—are 
the biggest factors in the roofing business and 
the ones that have survived the trying building 
conditions of the last three to five years. An 
investigation shows that the above named con- 
cerns are supplying the bulk of the patent roofing 
sold today; and advertising has certainly put 
them in this position. 

The substitute roofing association includes 103 
of the 105 plants in the United States, which rep- 
resent an investment of $80,000,000. 

Your near neighbors, the apple industry, invest 
5 cents a box for advertising. If a grower sells 
25,000 boxes at an average of $3 a box his gross 
income in good years is $75,000, of which he is 
willing to invest $1,250 for association work, in- 
spection and advertising. His selling organiza- 
tion gets another 5 cents a box. When you con- 
sider that his initial overhead does not begin 


even to bear fruit for at least four years you: 


would say he is very liberal, compared with the 
shingle industry. 

It is a very significant thing, however, that the 
apple industry did not begin to be profitable 
until codperative advertising and inspection was 
undertaken. 

Before making our recommendations, and be- 
cause this is a report, we would like to mention 
here that the advertising of 1919 brought very 
good results. We agreed to bring certain results 
to your trustees if our advertising recommenda- 


*Report read at annual meeting of the Shingle 
Branch of the West Coast Lumbermen’s Associa- 
tion at Seattle, Wash., Dec. 11, 1919. 


What Shingle Advertising Means’ 


[By C. P. Constantine] 








tions for 1919 were accepted. In spite of the fact 
that one-third of our main appropriation was cut 
off for lack of funds yet there has been, first, an 
increasingly steady demand tor Rite-Grade, a 
very prosperous year in the business and, what 
is more significant, an increase in machines from 
200 in 1918 to over 500 at the present time, and 
the year is not completed till Feb. 1, 1920. You 
would also find out, from the thousands and thou- 
sands of inquiries we receive all the time, day in 
and day out, that there is a decided interest in 


our advertising among prospective home builiers, 
farmers, carpenters, contractors and retailers, 
Gentlemen, we sincerely believe that your ad- 


vertising is beginning to take up the slack in the 
shingle market. 


Recommendations for the New Year 


We have therefore recommended to your trus- 
tees that an appropriation of $60,000, exclusive 
of association work, be set aside for advertising 
during 1920. 

We are basing this recommendation on several 


definite factors: 


First, that Rite-Grade does provide a spread over 
and above ordinaries, thus showing positive results and 
a willingness on everybody’s part to pay a little more 
for a standard advertised article. 

Second, that tho Rite-Grade advertising is specific 
more or less as to Rite-Grade, yet, as you can see by 
glancing at the enlargements of some of the advertise 
ments displayed herewith that Rite-Grate advertising 
is also good publicity for the industry. 

Third, that shingle manufacturers who have watched 
its progress know positively that Rite-Grade advertis- 
ing has opened entirely new and profitable markets 
such as California and the Southwest. 

Fourth, that “Rite-Grade”’ advertising has set the 
fashion of building colonial homes and bungalows, using 
red cedar shingles for both roof and siding. 

Fifth, that the life of this industry depends abso- 
lutely on an adequate continuation of consistent adver- 
tising to meet the competition of the substitutes. 

Sicth, that few if any businesses or associations to- 
day question the effectiveness of advertising their prod- 
ucts ; therefore you are not making an experiment but 
merely following the example of the most successful 
concerns of today. 

And last, is the unprecedentedly promising condi 
tions in the building world. Thru the commercial 
organizations of 121 cities it is found that $82,550,000 
worth of workers’ homes are to be built in the immedi- 
ate future. 

The Department of Labor, in an official 
dated Jan. 29, 1919, authorizes the following: 

“Twenty-five representatives of building and‘ loan 
associations, from almost every section of the United 
States, in a recent conference in Washington formu 
lated the following statement on building conditions: 

“At this time there is a shortage of homes in 

America of over a million, to which must be added 
the normal requirements of the year just opening. 
Most of the present shortage has not been wholly 
abandoned but has been merely postponed and de- 
layed and the pressure to inaugurate and complete 
this delayed construction will shortly be felt as soon 
as weather and climatic conditions make such work 
feasible.” 

Babson’s statistical report of this month is as fol 
lows: “Shortage of homes is widespread. In Indian- 
apolis the situation is so acute that homeseekers have 
sometimes paid an advance fee of $5 merely for infor- 
mation of a vacancy. The estimated shortage in In- 
dianapolis is about 5,000 homes; thousands of addi- 
tional mechanics could be given employment if there 
were adequate housing facilities. In the South, New 
Orleans reports a shortage of 6,000; Birmingham, 
5,000: Louisville, 1,200. In Pittsburgh the shortage is 
10,000 ; Norfolk, 700; Cincinnati, 2,000: Kansas City, 
Mo., 2,000: Minneapolis, 3,000; Duluth, 2,000, and 
Spokane, 200. 

The value of Philadelphia’s building operations 
dropped from $49,000,000 in 1916 to $15,000,000 in 
1918. Based on this volume Philadelphia is $50,000,- 
000 short of its needs ; New York is $283,000,000 short. 


The homes so badly needed will be built—and 
every home on which we can get Rite-Grade shin- 
gles specified will be an actual testimony and 
advertisement for red cedar shingles. 

Potential Market for $17,000,000 Worth of 

Roofing 

Did you also know that every year, without 
any new roofs or homes being considered, there 
is a potential market for $17,000,000 worth of 
roofing materials for repairs only? 

We have avoided any farm statistics, because 
the market is obvious. The farmer is exceed- 


bulletin 


ingly prosperous. His old roofs are being re 
placed by modern barns, houses, hog barns ete. 
He must have new buildings, and not only does 
he have more money than ever before to build 
them with but when he considers the income tax 


he has a very good reason for improving his con- 
ditions. - 

Now, there is no way of listing the buildings 
which may need a new roof. It is only by. patient 
education of a large audience by advertising that 
you may influence them to use your products 
today or five or ten years from now. 

In conclusion, gentlemen, we want again to em 
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phasize the fact that we believe that your ad- 
vertising is beginning to take up the slack in the 
shingle market, and if you recall what Mr. Hol- 
gate Thomas stated last year—this is what saved 
the raisin industry. 

We believe your slack is being taken up be- 
cause we know from experience that advertising 
does create new markets. In your case it is not 
only new territory but a greater factor—the use 
of red cedar shingles for siding. 

Now, what are people buying today? Look 
thru the magazines—automobiles, phonographs. 
Yet these are luxuries. We believe that they 
are also buying homes covered with red cedar 
shingles. Therefore keep this message of ‘‘ Home, 
Sweet Home’’ and good roofs before the nation 


and you’ll always keep the slack out of the 
market. 

One-twelfth of one percent can not do this 
any longer—advertising costs have gone up. It 
seems, therefore, that you have come to the turn- 
ing point of going back or going ahead. We do 
not believe that you want to go back to condi- 
tions prior to 1916, or to lose your identity and 
investment in a nationally known trade mark 
that in the lumber world today means real mer- 
chandising. 

We know that your trustees are heartily in 
favor of an advertising campaign adequate to 
carry on the ground work and have expressed 
their willingness to contribute their quota of the 
required amount. 





LABORATORY OFFERS SPECIAL COURSE 


Mapison, Wis., Dec. 22.—The United States 
Forest Products Laboratory, codperating with man- 
ufacturers, offers two special courses in kiln drying 
and in the handling of glues and plywood, that 
are of great practical value to superintendents, 
kin and glue room foremen, and others who have 
the direction of operations in woodworking plants, 
furniture factories ete. The two courses will be 
given simultaneously, at the laboratory, Jan. 12 
to 23, and again April 12 to 23. Attendance at 
each course is limited to ten men, and no concern 
may send more than one representative. Priority 
of application will govern admission. A fee of 
$100 is charged to cover the cost of conducting the 
course. ‘Ten percent of the fee must accompany 
the application. Remittances should be drawn to 
order of the Commercial National Bank, Washing- 
ton, D. C., but mailed to O. M. Wold, fiscal agent, 
Forest Products Laboratory, Madison. The in- 
struction will consist chiefly of actual work under 
the supervision of experts, supplemented by about 
twenty lectures. A trip will be made to a nearby 
city to observe commercial drying of heavy green 
hardwoods on a large scale. 

The following part outline of the courses, men- 
tioning some of the more important subjects, will 
give an idea of the useful character of the instruc- 


tion to be imparted: 


KILN DRYING 

Actual operation of special kiln runs on 4/4 and 8/4 
green oak, 

Methods of preventing checking, casehardening and 
other seasoning defects. 

The proper regulation of temperature, humidity and 
circulation in the dry kiln. 

Advantages and disadvantages of different types of 
kilns, 

Causes of warping, swelling and shrinking of wood 
parts and means of prevention. 

The drying of veneers and plywood panels. 

Methods of testing lumber for moisture and case- 
hardening. 

Selection and identification of furniture woods. 

GLUES AND PLYWOOD 

Testing glues for quality before application. 

Mixing of animal, vegetable and water resistant 
glues in various ways to demonstrate their properties 
and methods of handling. 

Testing glued joints made in 
strength and water resistance. 

Gluing of fancy veneers of burls, cross grain ete. 

Preparation of plywood panels in various ways and 
demonstration of methods of test and factors affect- 
ing warping. 

Drying of plywood. 

Determination of moisture content of wood. 

Effectiveness of finishes and coatings in preventing 
rapid changes in moisture content. . 

Demonstration of possibilities of 
struction. 

Demonstration of humidity control apparatus. 

Methods of identifying furniture woods. 


various ways for 


laminated con- 





COST SHEET FOR 


JACKSONVILLE, Fua., Dee, 22.—One of the mem- 
bers of the Georgia-Florida Saw Mill Association 
has made a study of logging and tram road opera- 
tion costs and in so doing has developed two forms 
which the association believes have decided merit. 
The forms have been printed in the weekly bulletin 
and are reproduced in connection with this article. 


LOGGING ROADS 


One form, in addition to being a summation of 
the other, provides a means of quickly comparing 
current costs with those of previous months and 
years. The simplicity and convenience of the form 
are apparent at once. Both forms naturally have 
to be adapted to individual operations, but are 
given herewith as a possible aid to those interested. 
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No.2 Sawing 

No. 3 Skidding and hauling 
No. 4 Loading 

Spur tracks 
Maintenance main line 
Transportation 
General expenses 
Sundry camp expenses 


v4 
eos 
> orm CODD 


ZA 
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Detailed Statement of Logging and Tramroad Operation Month 





Labor Rolls 


Remarks for Items 
Material & 
Supplies 


Material & 


tal 
Supplies —_ 





No.1 Superintendent 
Blazer 
Mechanical engineer 
No. 2 Stumpage 
Logs cut 
No. 3 Skidder 
Night hostlers 
Teamsters 
Lot men and feed 
Shop car work 
Lubricants 
Other supplies 
No. 4 Loader 
Sundry repairs 
Other supplies 
No.5 Steel gang 
tes gang 
ight of way gan 
Ditching (aie 
Cross ties cut 
’ Other track material 
No. 6 Section crew 
Track gang 
Cross ties 
tools and supplies 
Log train crew 
Log haul train expenses 
Rail rentals 
Engine repairs 
Other track material 
: Other sundries 
No. 8 Wood cutters’ earnings 
Sundries 
No.9 Sundry camp expenses 
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No.7 
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MASON-DONALDSON LUMBER CO., 
Rhineland “ 


Living Room in the residence of Arthur 
Wood, Ardsley, N. Y., showing Birch stained 
beams and led standi trim. 





Birch 


__the Aristocratic Wood 
at Nominal Cost 


Birch can be stained and finished 
to imitate the more expensive 
woods, thereby offering beauty 
and durability at a cost which 
will appeal to economical buyers. 


The delicate variations of grain 
and tone of Red Birch especially 
will immediately win the admira- 
tion of your customers. Show 
them how it is adapted to intcrior 
work, base, casing, flooring, 
mouldings, panels, ornamental 
columns, newel posts, stairways, 
griils, mantels, doors, etc. 


Merit Makes It 
A Good Seller 


for retail lumber dealers and in 
suggesting that you place a stock 
of it in your yard and be prepared 
to supply the demand for Birch, 
we are certain we are tipping you 
off to a profitable seller. Birch 
has already made good and the 
country-wide advertising it has 
been given will surely increase the 
demand for it among the more 
fastidious builders. 


If you are inclined 
to get in on some 
of these good sales 
and profits, ask 
any of the firms 
shown below to send you a copy of 
their Birch Book “A” and to suggest 
some of the best selling items. Do it 
now. } 
SAWYER GOODMAN CO., 


Marinette. Wis. 
OCONTO COMPANY, 


Hayward, Wis. 


GOODMAN LUMBER CO., Blackwell, W 
Good: i 


a, Wis. 


ma 
WORCESTER LBR. CO., Ltd. 
Cha Mich. 


. Wis. 





WILLOW RIVER LBR. CO., 


| RAY DE NOQUET CO., Nahma, Mich. 
817 Railway Exch., Chicago, Ill. | FLANNER-STEGER LAND & LBR. C0. 


. bs. 
|B. HEINEMANN LUMBER CO., 
Wausau, Wis. 
BROOKS & ROSS LUMBER CO. 
Schofield, Wis. 
| 1, STEPHENSON CO., Wells, Mich. 
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Box 627, 


For 


British Columbia 


Fir, 
Hemlock, 
Shingles and 


Western Spruce 


Cedar, 


Send Your Inquiries to 


Foss Lumber Co., Ltd. 


WINNIPEG, MAN. CAN. (Head Office) 
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The Lumbermen’s 


Searchlight 


BY M. M. FERGUSON 


One of the handiest lumber calculators on the 
markettoday. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to 
board measure, including moulding; unusual 
methods of rechecking extensions and. other 
valuable information on making correct estim- 


90 pages, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 Postpaid 
ORDER YOUR COPY TODAY. 


Americanfiimberman 


431 So. Dearborn St., 


CHICAGO 











Every Lumberman 
Should Have This Book 


**Tote-road and Trail,”’ 





TOTE-ROAD 
AND TRAIL 





DOUCLAS MALLUCH 





the new volume of verse by Mr. 
Malloch now ready for deliv- 
ery, is the most important and 
entertaining that has come 
from his pen. It representsthe 
ripegeniusof nearlyfortyyears’ 
association, as boy and man, 
with the lumber business. It 
assembles in a single volume 
the best that he has written 
hitherto unpublished in book 
form. 

No book of verse will afford 
a lumberman orlogger greater 
joy,orserve as a more welcome 
gift to his friend. 
**Tote-road and Trail’’ 





has been printed in the inanver 








of which it is worthy; boundin 


cloth, gold stamped, and with gilt top. The illustrations are 
in full color, from a series of oi! paintings by Oliver Kemp. the 
New York artist. Sent, postpaid, for $1.25. 


American Lumberman 


431 S. Dearborn St., 


CHICAGO, ILL. 











———;, 


POINTERS ON TRUCKS AND TRAILERS 





A Stake Holder for Heavy Loads—Some Details of a Logging Machine— Good 
Motor for Retailers 





WHY ‘‘CATERPILLARS’’ WORK SO WELL 


The Holt Manufacturing Co., Peoria, Ill., and Stock- 
ton, Calif., has issued a booklet entitled “Accuracy,” 
which explains the purpose and methods employed in 
maintaining the very exacting standard of “Cater- 
pillar’ products and particularly the “Caterpillar” 
tractor. 

“Caterpillar” tractors are steadily coming into wider 
use in the logging field and are proving phenomenally 
successful. Loggers and lumbermen appreciate ma- 
chinery manufactured with the finest accuracy and 
the greatest sturdiness to render a machine efficient 
for hard service under exacting conditions. No one 
can deny that operations in a swamp where the mud 
is soft and where teams can not operate are exacting, 
but just the same Holt “Caterpillar” tractors are 
operating successfully under such conditions. Some 
of the reasons why these tractors stand up under such 
hard service are explained in the booklet “Accuracy,” 
which should be in the hands of every lumberman or 
logger who is interested in such equipment. Copies 
may be obtained by writing to the company. 





TRAILERS SIDESTEP EMBARGO 


The Fruehauf Trailer Co. recently came to the rescue 
of the Paige-Detroit Motor Car Co. in an interesting 
and resultful way. 

On Saturday, Dec. 6, the United States Railroad 
Administration issued an embargo against all incom- 
ing freight to Detroit, which ruling, except in the case 
of perishable goods, applied to shipments of both car- 
load lots and less. The effect of this was to threaten 
the almost immediate shutting down of several auto- 
mobile plants, as it prevented them from receiving 
from their regular sources of supply outside Detroit 
certain parts used in the production of their car. 

Among those thus jeopardized was the Paige-Detroit 
Motor Car Co. The idea of using a trailer to overcome 
this serious situation at once suggested itself and the 
Fruehauf Trailer Co. was called by ’phone and orders 
Placed for two 4-wheeled trailers, delivery to be at 
once. 

Delivery was made the following morning and with- 
in two hours Piage trucks, with Fruehauf trailers fol- 
lowing them, were making good time on their way to 
Cleveland, Ohio, to bring back the necessary supply of 
parts. Hence this emergency transportation combina- 
tion outwitted the Railroad Administration ban and 
their own freighting system made to do entirely effi- 
cient service. 

These trucks and trailers are now running upon 
regular schedule between Detroit and Cleveland, not 
only enabling the automobile concern to continue pro- 
duction, but very materially cutting the cost of freight 
haulage as compared with rail shipping. 

Both the Fruehauf trailer and the Paige truck are 
well known to lumbermen, many of them being in 
service in the industry. 





— 


WHY BODY MAKERS NEED LUMBER 


Truck manufacturers and body makers are taking 
more and more lumber, until these two related indus- 
tries are listed among the best customers of lumber- 
men. One reason why motor truck manufacturers are 
expanding their use of wood is shown by the case 
of the Federal Motor Truck Co., Detroit, Mich., which 
has just announced a special new body for farm trucks 
that is readily adaptable to any kind of farm load, 
according to M. L. Pulcher, vice president and -general 
manager of the company. 


| 








F. W. D. TRUCK OF THE WISCONSIN BUILDING MATERIAL CO. 


The body, which can be furnished in 11%4- and 2-ton 
capacities, combines in one frame all the requirements 
of the farmer for a general utility truck body. In one 
form it is a stock rack with water tight underbody. 
The Federal company has long recognized the need of 
the best facilities for farmers for use in transporting 
their live stock quickly and without loss in weight or 
time. This body, it is felt, fully meets that need. 

As a high, grain tight body the truck is arranged to 
carry its full capacity of grain in a box which makes 
impossible loss thru leakage. 

The flare board express body is intended for the gen- 








eral farm needs which may arise. It can be useq for 
hauling implements and almost anything that is not 
provided for by the other types of body. 


Two additional forms to which the body adapts jt. 
self are: The basket rack arrangement, which provides 
a 12-inch flare board over each side of the body with 
12-inch vertical extensions to these, making it easy to 
handle baskets of produce, while this body can elso be 
used to carry passengers. The hay rack arrangement, 
by which the truck can be converted into a hay wagon, 
will handle 11%4 tons or more of loose hay. 

ee 

















Some lumbermen have been having trouble in securing 
a sufficiently sturdy stake holder for their trucks 
and trailers. This illustration shows a _ patented 
stake holder used by the Lakeside Lumber & Manu- 
facturing Co. According to A. J. Stimson of that 
company it is giving entire satisfaction and he 
thinks it by far the best stake holder he has ever 
seen. Details can easily be gathered from the illus- 
tration. 





AN ALL AROUND TRUCK 


A motor truck, in order to give satisfaction to retail 
lumbermen in the smaller cities and towns of the 
country, has to be an all around machine and must 
stand up under hard usage. Besides handling lumber, 
such a truck in many cases must haul coal, sand, ce- 
ment, gravel, shingles, lath fertilizer and sundry prod- 
ucts. 

The accompanying illustration shows a 3-ton 

F. W. D. truck operated by 
the Wisconsin Building Ma- 
terial Co., Clintonville, Wis. 
Clintonville, by the way, is 
the home of the Four Wheel 
Drive Auto Co., manufac- 
turer of the F. W. D. truck. 

A. <A. Curtis, general 
manager of the Wisconsin 
Building Material Co., who 
makes his headquarters at 
Schofield, Wis., in speaking 
of the F. W. D. truck at 
Clintonville said that it is 
giving very good service. 
Further commenting upon 
its suitability for the re- 
tail business Mr. Curtis 
said, “We recently had a 
coal body attached to the 
truck with a hand hoist at- 
tachment, and have been 
making some very good rec- 
ords in delivering coal with 
the outfit. We can speak 
very highly of the opera: 
tion of the truck and can 
recommend it to anyone re 
quiring a truck for all around hard usage.” 

Altho the Wisconsin Building Material Co. is doing 
away with the use of horses, it is by no means discard- 
ing the horse wagons, as may be seen by the illustra- 
tion. It finds these wagons make fairly satisfactory 
trailers. Of course, they will not last as long as 4 


regular trailer, but the trucks will pull them without 
any difficulty. The tongue of the wagon is reénforced 
by a chain which is tied to the rear end of the truck 
chassis, there being a sufficient distance between the 
end of the tongue and the rear of the truck to allow 
for the necessary play. 
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NEW LIGHT ALMOST EQUALS DAYLIGHT 


LonpoN, ENGLAND, Dec. 4.—It is understood that 
a light has been perfected in Great Britain which 
far surpasses any existing arrangement of artifi- 
cial light, and is the closest approximation to ac- 
tual daylight ever accomplished. The apparatus 
consists of a high-power electric light bulb, fitted 
with a cup-shaped opaque reflector, the silvered 
inner side of which reflects the light against ‘a 
parasol-shaped sereen placed above the light. The 
screen is lined with small patches of different col- 
ors, arranged according to a formula worked out 
empirically by Mr. Shoringham, the inventor. The 
light thrown down from the screen is said to show 
colors almost as well as in full daylight. 


OFFERS FOUR METHODS OF PAYMENT 


RotFre, Iowa, Dec. 22.—J. T. Grant believes in 
making a difference between those customers who 
pay cash for lumber and those who ask for time 
or take time without asking for it. Furthermore, 
Mr. Grant believes that it is necessary that all 
customers fully understand his terms of sale and 
the discounts allowed for cash at the time of pur- 
chase or within a certain time. To drive this home 








FOUR OPTIONS 


ALL PRICES ON ALL THE GOODS I SELL ARE % 
QUOTED WITH THE UNDERSTANDING THAT THE 
FOLLOWING DISCOUNTS AND TERMS APPLY: 


First Option— 2 
All goods sold for cash on delivery, or for cash in ad- 

vance, are subject to a discount of five per cent. Some 

have found it more conyenient to estimate their needs 

and pay in advance, rather than to make special trips 

to settle for each delivery. 2 


Second Option— 

Accounts paid not later than the tenth of the month 
following the purchase are subject to a discount of two 
per cent. i 


CSSOCY 


It is expected that statements will be mailed 
about the first of each month, on which will be shown 
the amount of discount to which the customer is entitled. 


Third Option— 

In the absence of any previous agreement to the con- 
trary, all agcounts are due and payable not more than 
sixty days after the date of purchase. 


Fourth Option— ; 

By mutual agreement at the time of purchase, if ad- 
ditional time is desired by the purchaser, the time for 
payment will be extended, settlement to be made by 
note drawing interest at eight per cent from the expira- 
tion of the sixty day period. If settlement is not made 
by note, the account will draw interest at eight per cent 
from the expiration of the sixty day period, the same 
as tho a note had been given. 


Bear in mind that the above discounts and terms ap- 
ply to all prices quoted. If a certain article is offered 
you for $40.00, by paying cash you get it for $38.00; if ¢ 
you wait until the 10th of next month you get-it for 
$39.20; if you wait sixty days you pay $40.00; if you 


SoateaheaPedtedtoats 


wait fourteen months it will be $43.20. _Take your + 
choice. I also have a plan for additicnal discounts for & 
large quantities, varying according to the quantity de- 
sired-and the service required in filling the order, which 


will be made known to interested parties. 
Your business solitited. 
Your business appreciated. 


J. T. GRANT 
PHONE NO. 72 ROLFE, IOWA 


epDoeedectecrctrctoatocioatentpedeatpetpatoetoatootdtvedoatoedoatpatpatpetpetoetoadoatbatpetpeteetoetontpedpetoeteetoetondontoatpeteteeteetee 











he has had printed some neat slips upon which are 
set forth in plain language the terms upon which 
he sells lumber and building material. The accom- 
panying illustration gives details regarding the 
four methods of payment, any one of which his 
customer may select. 





NORTHWEST DEMANDS 100 PERCENT AMERICANS 


BELLINGHAM, WaSH., Dec. 20.—One hundred per- 
cent Americans in the mills and camps of the 
Northwest is the aim of the Loyal Legion of Log- 
gers & Lumbermen, codperating with the Federal 
Government. It is a movement that will be put 
into practical operation Jan. 1, states M. G. 
O'Malley, of Portland, director of the Four L’s, 
_ visiting Bellingham. Said Mr. O’Malley in an 
interview: 


The United States Government is operating thru 


the Loyal Legion of Loggers & Lumbermen for the 

Americanization of the lumber industry. Beginning 

= the first of the year logging camps and mills will 

egin a strong codperative movement with the Gov- 

wament. Men who took advantage of foreign citizen- 

Seatecte escape the draft, men who have declined or 
“) ou 


‘Atnoni uw, *9,2vail themselves of the chance to become 
ae an citizens, will be replaced in’the camps and 
availacte 100 percent Americans, so far as these are 
x The various Four L employment offices have been 
toon Sted to maintain a register of 100 percent Amer- 
ri th who are out of work. When operations resume 
eo mills and camps these lists will be drawn on 
whe poly ho will be used to replace the unamericans 
men ba hig heretofore held profitable positions, while 
Sam 20 were heart and soul with the cause of Uncle 
is were permitted to go jobless. 

ane that the well intentioned foreigner may be 

an opportunity to become an American citizen 


the Government has established a bureau of citizenship 
training in the United States Department of Labor. 
This bureau will offer every facility for instruction in 
the language and institutions of the United States. 

Raymond F. Crist, director of citizenship, has writ- 
ten to C. G. Knibbs, secretary of the Four L local No. 
9 and member of the Four L district board, advising 
him of the Government’s action and requesting that 
he report a plan by which the foreign born employees 
“may be instructed in the English language and pre- 
pared for American citizenship.” 

The membership of the Four L locals will be drawn 
on for teachers in the Government plan of Americani- 
zation. In his letter of instructions to the Four L 
officials Director Crist says: 

“T request that you at once see or write your county 
superintendent of schools, giving the names and ad- 
dresses of those who will act as teachers. When the 
teachers have been designated for this purpose the 
division will be immediately advised and a full supply 
of textbooks, manuals and other available material 
will be sent to you at once.” 

The Four L officers of the Bellingham district are 
also requested to immediately make a canvass of the 
various plants to determine who are not citizens and, 
having done so, to report the names, likewise the 
names of the Four L members who will agree to act as 
teachers. When this has been done the necessary 
steps to form classes for Americanization will be 
taken. The Four L quarters in this city will be used 
as a class room for this work. 


a 


GIVES EMPLOYEES TURKEY DINNERS 


BELLINGHAM, WASH., Dec. 20.—One thousand 
turkeys and 500 turkey dinners—this is one way 
the Bloedel Donovan Lumber Mills will show their 
Yuletide good will to employees this year. The 
one thousand turkeys will grace the tables of that 
many families, whose heads are employed in the 
company’s mills or camps, and the five hundred 
dinners will be enjoyed by that many single 
men fortunate enough to be on the payroll. These 
will be served at the Hotel Leopold or at one or 
more of the best cafes in the city. 








SOUTHERN LUMBER CONCERN INCORPORATES 


LakE, Miss., Dec. 23.—The lumber manufactur- 
ing business heretofore conducted at Lake by John 
E. DuBois has been incorporated under the name 
of Dubois Lumber Co., the change to take effect 
Jan. 1. Mr. DuBois retains principal ownership 
and will be president of the new corporation. The 
other officers are: F. B. Nettleton, vice president; 
J. E. Welch, secretary; F. C. Harrison, treasurer. 
The company operates a double band mill, planing 
mill, dry kilns ete., and controls approximately one 
hundred million feet of pine and hardwood timber, 
the larger part being shortleaf pine. 





FRAME FOR PORTABLE HOG COT 


Eight feet square is the regulation floor size for 
an ‘‘A’’ shaped hog cot. This size will hold a 
300-pound sow and her litter until the pigs are 
four weeks old. By that time the pigs are husky 
enough to rustle for themselves in the hog lots and 
pasture fields. 

The illustration shows a simple frame that may 
be made with a carpenter’s square, bevel gage, 
scratch awl, saw and hammer. The frame is all 
made out of 2x4’s and 1x4’s put together with 10d 
and 20d wire nails. It is customary to fit corner 
braces to the sills. They are made wide and are 
nailed firmly to the runner sills and side girts to 
prevent racking the frame while moving. 

The roof boards are put on up and down and 
the cracks are covered with 4-inch battens well 
nailed. The ends are boarded in the same way, 
leaving a hole in one end 30 inches wide and 30 
inches high for a doorway. 

This is a light little hog cot that is used without 
a floor. It is moved about the hog lots or hauled 
out to the pasture fields as needed. 

The same kind of frame may be used for a 
heavier, warmer cot for winter use in a cold cli- 














mate by double boarding it and putting one or 
two layers of building paper between the boarding. 

Some hog raisers put floors in their hog cots, but 
it is almost impossible to clean one of these little 
houses with a solid floor. They may be made sani- 
tary with loose floors, but it is difficult to prevent 
cold drafts of air from blowing thru where the 
floor joins the sills of the little building. 

If made without a fioor they may be banked 
around with earth outside and bedded warmly with 
straw inside, and the doorway protected with a 
curtain of old carpet to make the hogs comfort- 
able in zero weather. Then when a warm day 
comes the cot may be overturned and the cleaning 
done thoroly. 








Every “SECURITY” Silo sale means $60.00 
to $270.00 worth of lumber—plus the profit on 


the fixtures. Many SECURITY dealers sell 
from 10 to 60 silos every year. 
Silo 


Security 2. 


make best silo for lumber dealers. Best door. 
Best anchorage. Best ladder. SELLS FOR 
LEAST MONEY. Now is timeto start. Write 
today for full particulars. 


Chicago Warehouse & Silo Fixture Co. 














327 So. LaSalle St. CHICAGO, ILL. 
"hs 
PITTSBURGH 


Pacific Coast 
Products 


We are the Eastern Representa- 
tives of the Willapa Lumber Com- 
pany -f Raymond, Washington, 
manufacturing and specializing in 
Spruce, Fir, Idaho and Soft West- 
ern White Pine, and various Coast 
products, in addition to selling the 
products of our own six hardwood 
mills. 


Babcock 
Lumber Co. 


PITTSBURGH, PA. 


BRANCH SALES OFFICES: 

43 Wall St., New York City 

1634 McCormick Building, 
Chicago, Ill. 


115 Adelaide Ave., 
Providence, L 


468 Alexander St. 
Rochester, N. Y. 


1629 Land Title Building, 
Philadelphia, Pa. 


Dime Savings Bank Bpildiug, 
Detroit, Mich. i 


743 Cottage Grove AWas 
South Bend, Ind. 


Johnstown, Pa. 

















a 
ellow Pine tim. 
Ties and 
Railroad and Piling 


Car Material 


THE GERMAIN COMPANY 


PITTSBURGH, PA. ia 




















FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 

















North Carolina Pine 


White Pine, Poplar, Hemlock 
and Spruce, Lath and Shingles 


Our stocks are complete and can give prompt service 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 





. 
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= secstanns “ 
Wayne Lumber Company 


‘Manufacturers and Wholesalers 
Birch and Maple 
Our Specialty 
Special items dry stock we must move in January: 


Beech Log Run 


5 cars 1%" —5 cars 2”—2 cars 3” 


Birch No. 2 Com. 


5 cars T’—5 cars 2”—3 cars 3” 


Birch No. 3 Com. 


10 cars 2”—5 cars 3” 


We solicit inquiries for Birch to be 
sawn to order thisWinter & Spring. 


110 West 40th Street., New oe 








KNUDSON & MERCER 
LUMBER COMPANY 


28 East Jackson Boulevard, CHICAGO, ILL. 


With the holiday season upon us we cannot 
refrain. suspending all reference to matters 
of business to give expression to the wish 
that the Christmas Time may bring to you 
full measure of its joy and blessing, and that 
‘the Star that led them’ may lead us all in 
the path of the Prince of Peace. 

















f LONG LEAF 
a Wy e 
‘S Yellow Pine 
TIMBER, LUMBER 
LATH and SHINGLES 


Special facilities for the pro- 
duction of large and longTim- 
bers, Deals, other Export sizes 
and Car Material. 


For Our 
High Grade Flooring, Ceiling, Siding, 
Finish and other Dressed Stock— 


*‘ASK THE WHOLESALER ’”’ 


The Alger-Sullivan Lumber Co. 











{_ Mot ana Telecode, CENTURY, FLA. 


| Cummer Cypress Company 














Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 


Rough and Dressed 


Shingles and Lath 








Sales Office, 280 Madison Avenue, New York City 

















The Milton Lumber Co. | 


Milton, Wholesale Dealers In Long and Short Leaf 
Florida rl 

Sheen Y@llow Pine Lumber 
waren, ph and Piling up to 100 feet 


mixed cars. 














BUSINESS CHANGES, INCORPORATIONS, ETC. | 





INCORPORATIONS 


ALABAMA. Montgomery—The Kaufman-Stern 
Woodenware Co., incorporated; capital, $100,000. 

Tuscaloosa—Southwest Lumber & Timber Co., 
incorporated. 

CONNECTICUT. New Haven—The Wapske River 
Lumber Co., incorporated; capital, $25,000. 

FLORIDA. Avon Park—The Avon Manufacturing 
Co., incorporated. 

Winder—Williams-Thompson Co., incorporated; 
capital, $10,000; hardware and retail lumber. 

ILLINOIS. Decatur—Odell Poultry Supply Cor- 
poration, incorporated; capital, $700,000; crate and 
box manufacturer. 

INDIANA. Logansport—Logansport Body Works, 
incorporated; capital, $200,000; to manufacture auto 
bodies. 

Muncie—Kirby-Wood Lumber Co., increasing cap- 
ital to $60,000. 

New Albany—E. V. Knight Plywood Sales Co., 
incorporated; capital, $250,000. 

IOWA. JBstherville—Hstherville Hardwood Milling 
Co., incorporated. 

Mason City—Hasbrouck Yards Co., incorporated; 
capital, $100,000. 

LOUISIANA. lLoranger—Loranger Pine Products 
Co., incorporated; capital, $20,000. 

MAINE. Patten—Merrill Mill Co., incorporated; 
capital, $40,000. 

MARYLAND. Baltimore—American Woodwork- 
ing Corporation, incorporated; capital, $50,000. 

MICHIGAN. Detroit—Bessemer Lumber Co., in- 
creasing capital from $50,000 to $150,000. 

Grand Rapids—Brower Furniture Co., incorpo- 
rated; capital, $25,000; to manufacture furniture. 

Vicksburg—Vicksburg Woodenware Manufacturing 
Co., incorporated; capital, $50,000. 

MINNESOTA. Minneapolis—J. E. Glass Lumber 
Co., increasing capital to $200,000. 

St. James—Thompson Halvorson Lumber Co., in- 
ereasing capital to $250,000. 

MISSISSIPPI. Hattiesburg—Republic Box Co., of 
Mississippi, incorporated; capital, $25,000. 

Lake—DuBois Lumber Co., incorporated. 

NEBRASKA.  Lincoln—National Redwood Co., 
incorporated; timber land holdings in Mendicino and 
Sonoma counties, California. 

NEW JERSEY. Jersey City—Empire Wood Turn- 
ing Co., incorporated. 

NEW YORK. Rockville Center—Terrell and Dur- 
yea, incorporated; capital, $5,000; lumber and build- 
ing materials. 

OHIO. Canton—Harvey Loehr Lumber Co., in- 
creasing capital to $125,000. 

Akron—Service Lumber Co., incorporated; capi- 
tal, $50,000. 

OREGON. Portland—Oregon Wood Products Co., 
incorporated. 

SOUTH DAKOTA. Rapid City—Western Lumber 
Co., incorporated; capital, $50,000. 

TENNESSEE. Memphis — International Hard- 
wood Co., incorporated; capital, $25,000. 

TEXAS. Houston—Bonita Lumber Co., incorpo- 
rated; capital, $25,000. 

Lockhart—Lockhart Planing Mill Co., incorpo- 
rated; capital, $6,000. 

VIRGINIA. New Castle—Citizens’ Lumber Co., 
incorporated; capital, $200,000. 

Pembroke—Giles Lumber Co., incorporated. 

WASHINGTON. Oly mpia—Cranston-Brewer 
Manufacturing Co., incorporated; capital, $50,000; 
wood products. 

Olympia—Olympia West Side Lumber Co., incor- 
porated; capital, $20,000. 

Seattle—Big Timber Lumber Co., incorporated; 
capital, $5,000. 

Spokane—McGoldrick Lumber Co., 
capital from $690,000 to $2,000,000. 

Tacoma—Davis Land Co., incorporated; Minot 
Davis, head. Owns large tract of land near Grays 
Harbor. 
wa Lumber Co., incorporated; capital, 

Yakima—Cascade Lumber Co., increasing capital 
to $1,000,000. 

WEST VIRGINIA. Huntington—tTri-State Coal 
& Timber Lands Association, incorporated; capital, 


$600,000. 
BUSINESS CHANGES 


ALABAMA. Pine Hill—The Ball-Sims Lumber 
Co. has recently opened a lumber sales office here 
and is erecting a sawmill nearby. 

ARIZONA. Tucson—The Knox Corbett Lumber 
Co. and the W. J. Corbett Hardware Co. have 
merged and the company now has a capitalization 
of $300,000. It will operate under the name of Knox 
Corbett Lumber Co. 

COLORADO. Denver—Howard W. Hanna has 
removed to Oakland, Cal. 

IDAHO. Cceur d’Alene—The Coeur d’Alene Lum- 
ber Co. has been sold to the Winton Lumber Co., of 
Gibbs and Rose Lake, the deal involving approxi- 
mately $1,000,000. 

ILLINOIS. Brookport—Souders & Keys are suc- 


increasing 


ceeded by the Brookport Lumber Co. 


Burgess—The Center Lumber Co. has been sold 
to the Midland Lumber Co., of Ft. Madison, Iowa, 
and Dallas City, Ill. L. M. Loomis will be in charge. 

Cullom—Shearer & Shearer are succeeded by the 
Cullom Coéperative Co. 

Lincoln—The planing mill which was operated 
for many years by the late William Hungerford, 
was sold by Mrs. Martha Warfield to Herman K. 
Streetmeyer, of Hartsburg. 

Mound City—The Williamson-Kuney Mill & Lum- 
ber Co. has dissolved the corporation and is suc- 
ceeded by a partnership under the name of William- 
son & Kuney. 

INDIANA. Union Mills—Croup, White & Co. are 
succeeded by the Union Hardware & Lumber Co. 


IOWA. Davenport—The T. W. McClelland Co. has 
been sold to the Gordon Van Tine Co. 


om 


Irving—The Irving Mercantile Co., lumber dealer 
has been succeeded by Charles & Edward Bieha, ’ 
KANSAS. Beagle—C. J. Hayes is succeeded by 
pad Farmers’ Union Coéperative Elevator Associa. 
on, 

KENTUCKY. Murray—Hood Bros. succeed A, 4, 
Jones & Son. 

MICHIGAN. Cass City—The Farm Produce Qo, 
has taken over the properties of the Cass City Lum- 
ber & Coal Co. H. D. Schiedel will continue to oper. 
ate the lumber yard. 

Menominee—The Menominee Box & Lumber (o, 
has purchased from Wolfgang Stauber the plant 
on the Bay Shore Road known as Stauber’s Mill, 
about twelve miles from the city. _The mill will be 
moved to Menominee and will be used as part of a 
new plant here. 

Port Huron—-The Advance Lumber Co, hag 
changed its name to Federal Lumber Co. 


MISSISSIPPI. Lake—The lumber manufacturing 
business heretofore conducted by John E. DuBois 
has been incorporated under the name of DuBois 
Lumber Co. — 

MISSOURI. Rhineland—H. W. Duebbert, of Mar. 
thasville, has purchased. the Rhineland lumber yard 
and will move the stock to Marthasville. 

NEBRASKA. Potter—The F. D. James Lumber 
Co. will be succeeded by William Hagemeister, 


NEW YORK. Jamestown—M. J. Norquist, secre- 
tary-treasurer, has sold his interest in the Monarch 
Furniture Co. and has started in business for him- 
self under the name of M. J. Norquist & Co., furni- 
ture manufacturers. 

New York—Albert Steinbach, wholesale hardwood 
dealer, has changed the name to Albert Stoneleigh, 


NORTH CAROLINA. Mooresville—Barger Bros, 
have discontinued the wholesale lumber business and 
will operate a retail lumber yard. 

NORTH DAKOTA. Steele—The Powers Elevator 
Co. has been sold to Thompson Yards (Inc.), 


OHIO. Cincinnati—Bennett & Witte have moved 
their headquarters to Memphis, Tenn. 

Salem—The Mullins Body Corporation has pur- 
chased the site of the People’s Lumber Co. for the 
purpose of extending the plant. 

OREGON. Tualatin—The Tualatin Valley Lum- 
ber Co, is succeeded by the Hall Lumber Co. 


PENNSYLVANIA. New Castle—W. M. Bender, 
the Mahoning Valley Lumber Co., the Shenango 
Lumber Co. and Wallace Bros. have been consol- 
idated and are succeeded by the Citizens’ Lumber 
Co., incorporated with a capital of $200,000. 

Sunbury—The Sunderland Lumber Co. is succeeded 
by the Sunbury Lumber Co. 


VERMONT. Stowe—The estate of P. D. Pike & 
Sons, manufacturers of butter packages and dealers 
in lumber, has been sold at auction. The manufac- 
turing plant and some of the timber lands were pur- 
chased by Howard E. Shaw, of Stowe. 


WASHINGTON. Seattle—The Culbertson Lumber 

Co. is succeeded by the Foss River Lumber Co. 
oquiam—W. T. Culver has taken over all the 

stock of the National Lumber & Manufacturing Co., 
the consideration being given as $1,500,000. 

Tacoma—The name of the Keystone Lumber Co. 
has been changed to Tacoma Planing Mills (Inc.), 
the capital being increased from $10,000 to $45,000, 
and the company, which has been doing a retail 
business for several years, plans to enter the whole- 
sale lumber trade. Additional kilns and planers are 
to be erected and the improved plant will have a 
capacity of 150,000 feet a week. An interest in the 
redérganized company has been purchased by S. L. 
Frank, formerly treasurer of the Modern Lumber 
& Mill Work Co., of Tacoma. 

Tonasket—The Farver-Bolin Lumber Co. has been 
sold to the Columbia Valley Lumber Co. 

Vancouver—The Central. Manufacturing Co. has 
been succeeded by the Central Planing Mill. 


WEST VIRGINIA. Moorefield—The New Moore- 
field Lumber Co. succeeds the Moorefield Lumber Co. 

WISCONSIN. Arcadia—John A. Hess succeeds C. 
Wohlgenant in the lumber business. 


NEW VENTURES 


ALABAMA. Pine Hill—The Ball-Sims Lumber 
Co. has opened a wholesale lumber sales office here 
and is erecting a sawmill. 

Eclectic—The Southeastern Lumber Co., of We- 
tumpka, has opened a branch here. 

Eclectic—The Speer-Harris Lumber Co., with 
headquarters at Wetumpka, recently began a lumber 
business here. 

Sheffield—The Builders’ Supply Co. is a new con- 
cern here. 

FLORIDA. Bradentown—The Fort Hamer Land 
& Lumber Co. recently began business. 


ILLINOIS. Chicago—The Big Four Lumber Co., 
1620 Conway Building, is a new wholesale and com- 
mission lumber concern here. 

Chicago—G. G. Rupley, 117 North Dearborn Street, 
recently began a commission lumber business. 

Rock Falls—The R. M. Tyler Lumber Co. has 
— a lumber and building material business 

ere. 

INDIANA. South Bend—Harry H. Maus is a new 
wholesale and commission lumber dealer. 

KENTUCKY. Elizabethtown—C. E. Morgan will 
open a lumber and implement business. 

LOUISIANA. Amite—E. B. Sauls has begun & 
sawmilling business. 

MINNESOTA. Minneapolis—The Midwest Lum- 
= Agency has opened a wholesale lumber office 

ere. 

Minneapolis—The G. M. Stewart Lumber Co: is & 
new concern here. 

MISSOURI. Clinton—Mills & Sparling have be 
gun a retail lumber business. tail 
Wilcox—Garrett & Curfman have opened a re 

lumber business. 

NEBRASKA. Fordyce—The Stevenson Lumber 
Corporation, of Seattle, will install a lumber nS 
Fordyce and in Wausau, Neb. Other yards wi 
installed in Nebraska towns. Co 

NEW YORK. Jamestown—M. J. Norquist & Co. 
have begun a furniture manufacturing business. 


+ 





anes Soe 











a” 6 § |e. 


ogos ec 


scm s 


—=——<c~—lU lh! 


Tis oaw | 


“= 


—— = 


“Ss - oreowe 








Ducemper 27, 1919 


AMERICAN LUMBERMAN 73 





<i 
ROLINA. High Point—The Woodcraft 
PM godt ‘Degan manufacturing wooden toys here; 
peadquarters at Atlanta, Ga. « 
OREGON. Klamath: Falls—The AsSociated Lum- 
per & Box Co. recently began business. 

LVANIA.. Philadelphia—G. W.. Wright 
an heaen & wholesale lumber business at 10 Well- 
ington Road. 

TENNESSEE. Memphis—The Dacus-Richards 
Hardwood Co. recently began business. 

Memphis—The Shippen Lumber Co. recently be- 
gan 2 wholesale hardwood lumber business. ; 

TEXAS. Abilene — The Higginbotham-Harris 
Lumber Co. will open a retail yard about the end of 
January. 

VIRGINIA. Norfolk—The Whipple-Weaver Lum- 
per Co. has begun a wholesale lumber business. 

Norton—The Norton Lumber & Supply Co. is a 
new concern here. 

WASHINGTON. Seattle—Rohne & Stevens have 
begun a wholesale lumber business. 

Seattle—M. L. Mead has started in the wholesale 
lumber business. 

WISCONSIN. Saxon—The Brown Land & Lumber 
Co. recently began business here, with headquarters 
in Rhinelander. 


NEW MILLS AND EQUIPMENT 


ALABAMA. Pine Hill—The Ball-Sims Lumber 
Co. is erecting a sawmill near here. 

ANA. Evangville—The contract has been 
let ee the construction of a planing mill for the 
International Steel & Iron Construction Co., costing 
about $25,000. i ea eatin 

INE. Jackman—The groun as been cleare 
Py site of the recently burned mill of the Jack- 
man Lumber Co. and a new mill will be erected at 
once. 

ACHUSETTS. Everett—A building permit 
ng granted to the Northern Box Co. for a 
two-story addition to the factory costing $15,000. 

NEW HAMPSHIRE. North Stratford—It is re- 
ported that a $1,000,000 plant, consisting of a box 
shop and stave and barrel factories, is to be built 
here by the Warner Sugar Refining Co., of New 
York. 

MISSISSIPPI. Hazlehurst—The Bahala Lumber 
Co. will erect a building costing $20,000. . 

Hiwannee—The Brown Lumber Co. has put in a 
small mill to cut up scattering tracts of timber 
which it owns in this vicinity. ; 

Clyde—The Lamar Lumber Co. is making addi- 
tions and repairs to its plant. 

NEW JERSEY. Newark—Clark & Co. have pur- 
chased a site and will erect a series of buildings, 
including a main building, 60 by 165 feet, a dry kiln 
and other buildings_ for storage purposes. The 
plant will be operated by electricity. 

OHIO. Sandusky—The Sandusky Sash, Door & 
Lumber Co. will build an addition which it is re- 
ported will cover an area of 1,800 square feet. It 
will be two stories in height. 

TENNESSEE. . Nashville—A $50,000 box factory 
will be erected here by John B. Ransom & Co. 

WASHINGTON. Tacoma—The Tacoma Planing 
Mills (Inc.), the reorganized Keystone Lumber Co., 
will erect additional kilns and planers. 

WISCONSIN. Menominee—The Menominee Box 
& Lumber Co. is reported to be planning the con- 
struction of a mill. 


CASUALTIES 


GEORGIA. Dublin—The Dublin Lumber Co. has 
had a loss by fire. 

IOWA. Fairfield—The Eclipse Lumber Co. has 
had a fire loss of about $100,000. 

MAINE. Veazie—The canoe factory of B. N. Nor- 
ris was totally destroyed by fire. The loss is esti- 
mated at $75,000, with $30,000 insurance. 

OHIO. Danville—The C. V. Banbury lumber yard 
at Buckeye City was entirely destroyed by fire on 
Dec. 11 with a loss of about $25,000. 

Steubenville—Fire broke out in the planing mill of 
the W. J. Alexander Lumber Co. on the night of Dec. 
11, and caused considerable damage to the building. 

TEXAS. De Kalb—The principal part of the busi- 
ness section of this place was destroyed by fire on 
Dec. 11. The lumber yard of J. M. Clark was among 
the business places destroyed. 

WISCONSIN.  Phillips—The Kneeland-McLurg 
Lumber Co. has had a recent fire loss. 





HYMENEAL 


BREECE-WILLIAMS. Mrs. Dorothy Lee Wil- 
liams and Col. George Breece, a prominent lumber- 
man of this region, were married in the Breece 
home on Lee Street, Charleston, W. Va., by the Rev. 
C. W. Hartinger, of the Methodist church. The 
wedding was a quiet affair, witnessed only by im- 
mediate relatives. Col. Breece and his bride have 
left for Mexico where he has extensive business in- 
terests. Col. Breece is a former mayor of Charles- 
ton, and he has extensive lumber interests. During 


the recent war h 
Weathwest. e was in the Spruce Division in the 





SMYTH-DAVIDSON. The higher social and 
Pioneer circles of Houston, particularly and of Texas 
and the Southwest generally, are pleasantly and 
actively excited over a forthcoming wedding that 

ll unite representatives of two of the oldest and 
most prominent families of that section. Announce- 
ment of the event is contained in invitations that 
p Rang 27, at Trinity Episcopal Church, Bishop 
= nn officiating, will occur the wedding of George 
at: formerly of Beaumont, but now a resident 
3 puston and Miss Marion Kathleen Davidson, 
Hoe ter of Mr. and Mrs. Lynch Davidson, of 

ouston. - 
ecenmeet aristocracy and the lumber industry gen- 
pen f are strongly interested in the coming cere- 
tal ,, Lynch Davidson, president of the Continen- 
cin umber Co. and the Southland Lumber Co., has 

“ Prominent for many years in lumber enter- 

he D of moment in this and contiguous sections. 
with meadson family has had _a conspicuous identity 

exas history, dating back to and even be- 


yond Lynch Davidson’s grandfather, an officer who 
served gallantly at the famous battle of San 
Jacinto. . The family of the groom, George Smyth, 
were makers of the State’s history and leading ex- 
ponents ofthe lumber industry continuously from 
the earlier half of the preceding century. George 
W. Smyth, of Beaumont, the groom’s grandfather, 
was the founder and president of the Sabine Tram 
Co. J. B. Smyth, his son, father of the groom to be, 
is president of that company and of the Texas Bank 
& Trust Co. George Smyth was until recently in- 
terested with his father in the Uvalde Rock & 
Asphalt Co., of San Antonio, but now holds a re- 
sponsible position with the Humble Oil Co., of 
Houston. 

Miss Marion Kathleen Davidson is a native of 
Houston. She is a graduate of Comstock School, 
New York City, is an accomplished musician, a 
prime social favorite and a young lady of most 
attractive personality. 

The coming ceremony will be one of the most 
elaborate that Houston has ever known. The maids 
of honor will be younger sisters of the bride, the 
Misses Lois and Katy Davidson, now pupils at Bald- 
win School, Bryn Mawr, Pa. The groom’s sister, 
Mrs. Le Noir Josey, of Beaumont, will be matron 
of honor and will be assisted by Mrs. William 
Shepherd King III, of Dallas, and Mrs. Porter Hub- 
bell, of Houston. The bridesmaids chosen are the 








GEORGE SMYTH—MISS MARION DAVIDSON 


Misses Louise Garwood, Elizabeth Bradley and Sea- 
willow Long, of Houston, and Evelyn Miller, of 
Dallas. Harry Herbert and Elwyn Carroll, of Beau- 
mont, will act as best men for the groom, and 
Christopher Jones, Tex Bayles, Birdsall Master- 
son, Peter Hubbell, Jack Josey, Shepherd King III, 
of Dallas, and Carlton Hennessy, will serve as 
groomsmen. 

A reception at. the Davidson residence will follow 
the wedding ceremony, when Mrs. Davidson and 
her daughters will be assisted by the debutantes of 
the season and many friends of the family. The 
young couple will have a brief honeymoon visit in 
New York City, and will then return to Houston for 
permanent residence. 





ZIEGLER-SWARTZ. Miss Francis Madison 
Swartz, daughter of Mr. and Mrs. Edward George 
Swartz, of New Orleans, was married on Wednesday 
evening, Dec. 17, to Charles William Ziegler at the 
home of the bride’s parents. Rev. Father de la Mor- 
riniere, S. J., officiated. Only the relatives and inti- 
mate friends were guests at the ceremony, but be- 
cause of the prominence of the two families and the 
popularity of the young people, it was one of the 
notable events of the social calendar. Mr. Swartz, 
father of the bride, is a member of the Burton- 
Swartz Lumber Co., while the groom is a member 
of an old and prominent New Orleans family. Mr. 
and Mrs. Ziegler left on a short bridal tour and will 
later be at home at 1322 State Street, New Orleans. 





The AMERICAN LUMBERMAN has received an an- 
nouncement of the coming marriage of John William 
Adriance, of Chicago, and Miss Martha Bacon, 
daughter of Mrs. Frederick Owen Clark, of Mar- 
quette, Mich. The wedding will take place on 
Wednesday, Jan. 7 at twelve o’clock, noon, at the 
First Presbyterian Church, in Marquette. Mr. Ad- 
riance is widely known in the lumber industry. He 
was advertising manager for True & True for many 
years, and after that concern sold out held a similar 
ne with a prominent sash and door concern of 

cago. 





TIMBERLAND SALES 


NortH Stratrorp, N. H., Dec. 22.—The Warner 
Sugar Refining Co., of New York, has purchased a 
large tract of Vermont timberland calculated to yield 
250,000 feet of hardwood and 25,000,000 feet of soft- 
wood and is planning to build a plant with homes for 
workmen at North Stratford. 

MERRILL, WIS., Dec. 22.—The Fred Heinemann Co., 
of Merrill, has purchased part of the timber holdings 
of N. Heinemann, of Wausau, Wis. This timber, con- 
sisting of hemlock, pine and hardwoods, is situated in 
Lincoln and Langlade counties, and is being logged 
this winter, being located on the Gleason branch of 
the Chicago, Milwaukee & St. Paul Railroad and the 
Heinemann branch of the Northwestern Railroad. 








TROUBLE AND LITIGATION 


SEATTLE, WASH., Dec. 20.—The suit of the North 
Bend Lumber Co. against the city of Seattle for 
$400,000 damages is being tried before a jury in the 
Superior court. The claim. dates back to December, 
1918, when it is alleged a leak in the Cedar River dam 
of the Seattle water system caused a flood, which de- 
stroyed lumber mills and other property on Boxley 


Creek. 


The South Manchuria Railway Co. will improve the 
wharf facilities at Dairen, the work to be extended 
over a period of ten years. Extension of the quay line 
is planned, to make possible the berthing of 15,000,000 
tons of ships and the handling of. 12,000,000 tons 
of cargo a year. 
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Mills at Suffolk, Va., Spring Hope, N. C., Middlesex, N. C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N. C. Pine 


and Cypress 





SHIPMENT BY CAR OR 
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52 Vanderbilt Ave., N. Y. 
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cago and his especial delight was attendance at grand 
opera—because his sister is a member of the Chicago 
Grand Opera Co. 


Robert L. Andres, Chicago representative of the 
Vancouver Lumber Co. (Ltd.) and the Vancouver 
Cedar Mills (Ltd.), of Vancouver, B. C., and his 
assistant, L. C. Stafford, left Wednesday night for a 


two weeks’ trip to the mills. 


J. A. Gorman, manager of the Winegar-Gorman 
Lumber Co., went to Grand Rapids, Mich., Wednesday 
to spend Christmas with his father and mother there. 
Mr. Gorman when he took the train had his arm full of 
Xmas bundles and he said they were all for his par- 
ents, and of course we believe him. 


Thomas Shaw and Benjamin Jacobson, of the D. S. 
Pate Lumber Co., at Columbus, Miss., came to Chicago 
to spend the Christmas holidays, which gave them an 
opportunity to tell Percey Fletcher, at the Chicago 
office, what trouble it is to manufacture lumber in the 
South under present conditions. 


A. Wallerstein, of the Lumber Mills Co., returned 
early in the week from a trip to the west Coast. He 
reported a dearth of cars everywhere, with little lum- 
ber being shipped out and mills taking on very few 
orders, despite the heaviest demand for lumber that 
the west Coast mills have ever witnessed. 


Walter A. Kelley, of the Hayden & Wescott Lumber 
Co., is proud not only of the fact that he will be a 
member of a business concern the first of the year, 
but more so now that little Miss Mary Jane Kelley 
is making her home at 362 East 70th Place. The 
little girl and her mother are getting along nicely 
and the father is surely stepping about. 


The announcement is made by the Booth-Kelly Lum- 
ber Co., of Eugene, Ore., that it has disposed of its 
interest in the Hutchins Lumber & Storage Co., of 
Chicago, to E. R. and R. G. Hutchins, and that fol- 
lowing the close of the present year it will not have 
sales representation in Chicago until some other ar- 
rangement is made. In the meantime the company 
requests that all inquiries for lumber for the company 
be sent direct to Eugene. 


Gus Larson, former Chicago lumberman, who for 
the last several years has been with the Natchez Lum- 
ber Co., Natchez, Miss., came to Chicago this week to 
spend the holidays with his parents. Speaking of 
conditions at the mills, he brought with him the 
familiar southern sawmill tale of woe—rain, rain, rain. 
In October, he said, it rained almost every day and 
since then it has been almost as bad, which makes it 
almost impossible to get logs out of the woods, 


Cc. V. McCreight, of the Ricks-McCreight Co., Pitts- 
burgh, Pa., was in Chicago this week after a two 
months’ trip to the Pacific coast. He reported a gen- 
eral shortage of lumber, especially in the Inland 
Empire, tho a few mills are piling up lumber because 
they are not booking very many orders ahead, prefer- 
ring to be able to take care of the spring demand. 
Most lumbermen, he found, were uneasy in the pres- 
ent lumber situation, despite the high prices that 
prevail, and would much prefer market stability to 
the present changing conditions. 


John W. Hooper, who has for several years been 
with the Lumbermen’s Mutual Casualty Co., at the 
Chicago office, will leave for Memphis, Tenn., the first 
of the year to become manager of the southern depart- 
ment of the company, where he will have general super- 
vision of the business of the company south of Mason 
and Dixon’s line. Mr. Hooper, who is a son of 
Secretary E. E. Hooper of the Lumbermen’s Associa- 
tion of Chicago, was born near Nashville, Tenn., and 
is delighted to get back south, with the prospect of 
working among his old neighbors. 


W. B. Burke, general manager of the Lamb-Fish 
Lumber Co., of Charleston, Miss., spent several days 
in Chicago this week, leaving for home Saturday 
night. Mr. Burke stated that the company’s big 
mill will be down all December because of inability 
to get logs following the heavy rains thruout Mis- 
sissippi the first of the month. Probably logging 
conditions thruout the Mississippi Delta were never 
worse than this month. The company is taking ad- 
vantage of the opportunity to make necessary re- 
pairs on the mill. 


S. C. Bennett, of the Hardwood Mills Lumber Co., 
Paul Schmechel, of the Paul Schmechel Lumber Co., 
and J. V. Brenheisen & Co., returned early in the week 





oe wy oe 
Sian Ba 
Surry Lumber Co. | 
BALTIMORE, MD. William Fassett, of the Felger Lumber Co., Grand from a hunting trip to Wolf Island on the Missis ippi 
Rapids, Mich., was in Chicago this week. River below Cairo. The net result of their trip was 
a J only a few geese but they saw millions of them. ac- 
Manufacturers of R. E. —_ ol vi ace rege ee Co. cording to Paul Schmechel. “It was this way,” ex. 
went to Kansas City, Mo., to spend the holidays. plained Paul, who always plays the alibi role for the 
~ John J. Anderson, of the John J. Anderson Lumber party of hunters who make an annual pilgrimeze to 
Co., and his family spent Christmas with relatives in Wolf Island, “We shot a lot of those geese, but they 
or aro Ina Indianapolis, Ind. would fall in the water so far out from either side of 
: the island that we could not get them. Now that’s 
" N. H. Huey, Chicago sales representative for the true.” F, M. Baker and R. A. Smith, of the Hard. 
Oregon Lumber Co., and Mrs. Huey went to Kansas wood Mills Lumber Co., also returned early in the week 
ne City to spend Christmas with friends there. from a mill trip in the South. 
E. W. Damerest, of the Pacific National Lumber Co., 
of Tacoma, Wash., was a Chicago lumber trade visitor : 
LUMBER and BOX SHOOKS this week, calling at several of the local offices. RETAIL SERVICE REPRESENTATIVE 
G. A. Vangsness, Chicago sales representative of the a cages nemencnes’ Prong one gel in 
—MILLS AT— Steven & Jarvis Lumber Co., Eau Claire, Wis., went ve “ae a reper > ae a inman has 
i to Eau Claire early in the week, expecting to return COR COBURG PUCECEL 24> rece ou ae Necual SCEy 
Norfolk and Dendron, Va., and Wallace, N. C. for Christmas ice representative of the association. Mr. Hinman hag 
: been owner of a retail yard and also sales manager of 
aT Nathan B. Bradley, of the Bradley Lumber Co., 
Ge AH Greenwood, Miss., was a holiday week visitor in Chi- 





RALPH §S. HINMAN, OF CHICAGO; 


Retail Service Representative National Lumber 
Manufacturers’ Association 


the lumber department of mail order houses, which 
makes him a valuable man for the position that he 
now fills. He also has had newspaper advertising 
experience. The present plans of the retail service 
bureau include Mr. Hinman’s attendance at a number 
of the conventions of retail lumber dealers. 





A CAR SOME DEALERS WOULD KISS 


These are the days of heavy loading of lumber for 
shipment. At some mill points cars are as rare as a 
cold day in June and, when they do come in on the 
switch track, are not only loaded to capacity but, as 
the small boys say, “then some.’ On several occa- 











“SOME LOAD” OF SOUTHERN PINE 


sions the AMERICAN LUMBERMAN has printed illustra- 
tions of heavily loaded freight cars that manufac- 
turers believed were record shipments. Now comes 
J. W. (Jimmy) Smith, the new sales manager of the 
Wausau Southern Lumber Co., of Laurel, Miss., well 
known among lumbermen in both the North and the 
South, who says the heaviest loaded car recently left 
the shipping yard at Laurel. Mr. Smith writes that the 
car shown in the accompanying illustration contained 
51,940 feet of 2x6—10, 12 and 14’ No. 1 longleaf 
southern pine S2S — CM, the net weight of which was 
128,600, the car being 46 feet long and of 140,000 


pounds capacity. Mr. Smith says that the credit for 
the heavily loaded car is due Herman Meutzel, the 
shipping foreman at Laurel, who climbed upon the 
loaded car and had his picture taken, so proud was 
he of the loading achievement. The shipment was 
made to Wallace A. Preston, retailer at Benton Har- 
bor, Mich. 
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DISCUSS WOOD BLOCK PAVING 


The deep interest of engineers in wood block paving 
was emphasized Monday night by the discussion which 
followed an address on wood block paving before the 
Western Society of Engineers by Walter Buehler, en- 
gineer of paving and wood preservation, the Barrett 
Co. Mr. Buehler went briefly into the history of wood 
plock paving and dealt especially with progress made 
in treating wood blocks and in laying them. A method 
of laying which gives much promise is to coat the con- 
erete base with a tar paint directly on top of which 
the blocks are laid. 

The discussion which followed Mr. Buehler’s ad- 
dress was marked with unusual interest. In the East 
and to a certain extent in other sections of the coun- 
try, wood block paving has not been called for to as 
great an extent during the last four years as formerly. 
This in part has been accounted for by lack of oil to 
treat the blocks, which handicap has now luckily been 
overcome. Two other reasons, especially for the east- 
ern part of the country, were given by George W. 
Tillson, a consulting engineer of Chicago. According 
to Mr. Tillson methods of preparing stone paving have 
made great progress in the last four years and con- 
sequently this product is improved. The other reason 
is that rubber tired vehicles have replaced steel tire 
vehicles very largely and thus the old objection that 
stone pavements create too much noise is being done 
away with. 

One other significant feature of the discussion was 
the interest displayed by engineers in the use of wood 
blocks for factory floors and generally for indoor use. 





INVESTIGATES HARDWOOD OPERATIONS 


G. R. Birkelund, of the New York office of James D. 
Lacey & Co., has recently completed an investigation 
of the timber, plants and operating conditions of seven 
hardwood properties in the Appalachian hardwood belt. 
About a month was spent on the work, and visits 
made to separate operations in Virginia, West Vir- 
ginia and. North Carolina. The object of the inves- 
tigation was to make an appraisal of the stumpage 
values of the timber under the variable conditions at 
the different operations. 

Mr. Birkelund states that the hardwood mills in 
the territory visited are running as near to full 
capacity as conditions permit, with little apparent 
slackening in demand despite high prices. In fact, 
some of the mills had orders, which, if accepted, would 
move their entire dry stocks on the yards, and the 
demand is particularly strong for all kinds of flooring. 


me 


NEW HEAD FOR LOYAL LEGION 


PORTLAND, ORE., Dec. 19.—Norman F, Coleman, the 
new president of the Loyal Legion of Loggers & 
Lumbermen, will take office Feb. 1, with headquarters 
in this city. He succeeds Gen. Brice P. Disque, former 
head of the Spruce Production Division. 

Mr. Coleman is at present head of the department 
of English at Reed College, this city, where he has 
been since 1912. Prior to that time he taught at 
Whitman College, Walla Walla, Wash., and in the 
high schools of Spokane. He is known as a lecturer 
and educator thruout the Northwest and has a per- 
sonality that immediately inspires confidence. He was 
educated at the University of Toronto and at Harvard, 
but has lived in the Pacific Northwest for nearly 
twenty years and is thoroly familiar with contour and 
conditions, 

Mr. Coleman was the unanimous choice of the board 
of directors of the legion that met about a month ago 
to select a head for the organization, which now ex- 
tends over Oregon, Washington and Idaho and has a 
membership that is steadily growing. The purpose of 
the legion is to cement friendly relations between em- 
ployers and employees that all may get a fair deal. 

In Mr. Coleman, it is said by those who know him 
intimately, the legion has found a chief who will 
insist upon everybody getting the square deal, for he 
believes in the Golden Rule and would practice what 
he preaches. 

The Bulletin, official organ of the legion, in its cur- 
rent issue, pays special tribute to the man chosen to 
guide iis destinies and be instrumental in maintaining 
kindly relations between the men who employ and 
those who are employed. 








NORMAN F. COLEMAN, PORTLAND, ORE. ; 
New President Loyal Legion Loggers & Lumbermen 


NEW CHICAGO WHOLESALE CONCERN 


The Lincoln Lumber Co. is the name of a new whole- 
sale concern that will start business in Chicago the 
first of the year. In the partnership are Ike W. Lin- 
coln, Charles F. Thompson and W. A. Kelley, Mr. Lin- 
coln being president, Mr. Thompson vice president and 
Mr. Kelley secretary. Both Mr. Lincoln and Mr. 
Thompson are among the best known lumbermen in 
Chicago, while Mr. Kelley, while not so well known, is 
an aggressive young lumberman who is bound to make 
a mark for himself. While the company will specialize 
in the railroad and car material trade it will do a 
general lumber business as well. Its office will be at 
1063 McCormick Building. 


In these modern days in the business world it is not 
a far cry from golf to lumber and many a car changes 
hands at a profit to every one concerned just after 
one or the other player has made a “birdie” of a tee 
shot right close up to the green. In this story it is 
especially appropriate to link together golf and lum- 
ber because both Mr. Lincoln and Mr. Thompson are 
recognized as among the best lumbermen golfers in 
the country. Both have won many cups and trophies. 
Mr. Lincoln has twice won the AMERICAN LUMBERMAN 
cup in tournaments of the Lumbermen’s Association 
of Chicago, and Mr. Thompson is president of the 
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President of the Lincoln Lumber Co. 





CHARLES F. THOMPSON, OF CHICAGO ; 
Vice President of the Lincoln Lumber Co. 


Western Golf Association and is one of the best known 
devotees of the little white pill in the country. Both 
play the lumber game in the same masterful, scientific 
way that they play golf. 

Mr. Lincoln leaves the Hayden & Wescott Lumber 
Co. after being with it for three years, to become 
president of his own company. While with that con- 
cern he was in charge of its railroad and car material 
department, handling both southern pine and fir. 
Previous to that he was with the C. A. Goodyear Lum- 
ber Co., and before that was vice president of the 
Duncan Lumber Co., of Portland, Ore., having charge 
of its Chicago sales office. His earlier lumber experi- 
ence was with the Chicago Lumber & Coal Co., of St. 
Louis, Mo., having been with that concern nine years. 

Mr. Thompson has been actively interested in the 
lumber business for many years, both in the South and 
the North. He was for several years president of the 
Mississippi Lumber Co., of Quitman, Miss., and is now 
vice president of the C. L. Gray Lumber Co., of 
Meridian, Miss. He is well known in other busines 
circles than the lumber business and a leader in any 
activity in which he is engaged. 

Mr. Kelley for the last two years has been with the 
Hayden & Wescott Lumber Co. as assistant to Mr. 





W. A. KELLEY, OF CHICAGO; 
Secretary of the Lincoln Lumber Co. 


Lincoln. Previous to that he conducted a commission 
lumber business as the W. A. Kelley Lumber Co. and 
was with different mills in the South for several 
years. 
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SHINGLE SALES OFFICE IN CHICAGO 


A new sales office in Chicago was opened this week 
by R. D. Hyde for the Allen-Stoltze Lumber Co. (Ltd.), 
of Vancouver, B. C., which operates two shingle mills 
and is the largest manufacturer of shingles in British 
Columbia. Mr. Hyde, who has his office at 701 Ply- 
mouth Building, 417 South Dearborn Street, is well 
known among British Columbia lumbermen, having 
been secretary of the Shingle Agency of British Colum- 
bia for two years, and previous to that was with the 
Iowa Lumber & Timber Co., of Vancouver, and the 
Frazier River Shingle Co. For several years he was 
with the Midland Coal & Lumber Co., of Baker, Mont., 
a line-yard company. The office is opened in Chicago 
in order to be in closer touch with the trade and to 
handle all sales east of the Mississippi River. 





USEFUL BOOKS FOR WOODWORKERS 


Molding mill operators, foremen and superintendents 
in woodworking plants will find much of interest and 
value in two books lately published by the S. A. Woods 
Machine Co. One of these books is devoted to side 
and profiler heads and the other to fast-feed planers 
and matchers. The company will be pleased to supply 
these books without charge to persons making appli- 
cation to the main offices at Boston, Mass., or to any 
of the branch offices at Chicago, Seattle, Wash., New 
Orleans, La., Norfolk, Va., or New York City. 





TRUCK COMPANY CHANGES HANDS 


The Menominee Motor Truck Co., Menominee, Mich., 
has been purchased by Oconto, Appleton, Shawano and 
Clintonville parties. Anton Kuckuk, of Shawano, was 
elected president; W. A. Holt, Oconto, vice president, 
and James A. Bell, secretary-treasurer and general 
manager. The capitalization of the company will be 
materially increased and the business condueted upon 
a more extensive scale. The company now has orders 
on its books for more trucks than it will be able to 
produce in the next four months. The company builds 
a complete line of trucks, consisting of 1-ton, 144-ton, 
2-ton, 3144-ton and 5-ton worm drive models. There 
are a good many Menominee trucks being used in dif- 
ferent branches of the lumber industry and they are 
giving entire satisfaction. 





THE WEST COAST EXPORT SITUATION 


SAN Francisco, CALIP., Dec. 20.—The recent sharp 
advances in export lumber prices and low exchange 
rates have had the usual effect of slowing up buying. 
But there are still numerous inquiries from various 
countries. Some large inquiries for white and sugar 
pine have been turned down, owing to scarcity of 
tonnage and the oversold condition of the mills. 

The Redwood Export Co., of this city, on Dec. 15 
advanced export list prices from $50 to $65 base at 
mill, Australian specifications. Some business has 
already been placed at the advance. 

The Douglas Fir Exploitation & Export Co. sold very 
little lumber this week but has a good volume of or- 
ders on hand, which are being placed with the mills. 
Foreign exchange rates are still adverse, especially 
with England and Australia. Ocean tonnage is still 
scarce, but a gradual improvement is noted. 


“_—_—“—_“_——rEreeeee’ 


StronG support for its metric standardization cam- 
paign has just been received by the World Trade Club 
of San Francisco from B. Harvey Carroll, American 
consul at Naples, Italy. Mr. Carroll has written un- 
officially: ‘In more than a score of reports to the 
Department of Commerce I have taken occasion to ad- 
vocate the abolition of the imbecility of the English 
system of weights and measures and the adoption of 
the metric system.” Mr. Carroll declares that he is in 
entire sympathy with the movement to secure metric 
standardization thruout the world. Many other Amer- 
ican consuls thruout the world have expressed the same 
belief in metric standardization. 
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Get Our Prices First 


and learn the advantage of ordering direct 
from the manufacturer of 


Tents of all Kinds 
Water and Mildew Proof 
Tarpaulins Curtains 
Wagon Covers 


Flys Coal and Feed Bags 


Our prices and high grade materials will 
interest you. Let us hear from you. 


United States Tent & Awning Co. 


219N. Desplaines St., CHICAGO 















FolHavawood Jaumber 
eflooring 


ashwille Hardwood Flooring Co! 


EBartholomen) nd 55t SouthWestern Ave., Chicago. 











Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 
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LOUISIANA RED CYPRESS 
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Where Shoe Factories Promote Farm Forestry 


(Continued from page 47) 


been years ahead of us in forestry because Euro- 
pean countries have had dense population and won- 
derful industrial development for many genera- 
tions. 

And there is an important social consideration. 
On many of our rugged New England farms the 
forest production has represented the only net 
profit that ever has been derived from these lands. 
Under the portable mill system the owner cashes 
in these profits at one time, and often underesti- 
mates the value of the stand when bargaining with 
the shrewd and skillful timber buyer. When the 
timber assets that earned revenue and gave the 
farm real value have thus been converted into 
money the owner decides that nothing is left to hold 
him to it, so he moves westward or southward, 
being decided by the first advertisements to strike 
a responsive chord within him. And another aban- 
doned farm is created for the city people to yearn 
over. When the present day steam driven portable 
mill drove away the old fashioned and undepend- 
able water mill a powerful additional factor was 
added to the others that have caused abandonment 
of so many New: England farms. Under the Old 
Colony method the farmer goes to his woodlot in 
the slack season, cuts from ten to fifty cords of 
box logs, hauls them to the mill and realizes from 
one hundred to six hundred dollars.’ If he delivers 
the bolts at roadside the cost of transportation 
thence to the mill is deducted from the f. 0, b. mill 
price. But the return from this wood lot work may 
represent. to him the difference between success 
and failure during a year of farming. He regards 
these pine logs as one of the products of his farm 
and in the same category as his eggs, his corn and 
his cranberries. In this section of the East we 
find few abandoned farms. In fact the appearance 
of the region is remarkable, characterized by new 
buildings, well painted; neat fields, and thriving 
woodlots. 

In every thickly populated region there is a po- 
tential wood using industry to take the smaller 


products of the forest. The required material may 
be fuel wood, or barbed wire spools, or mine props, 
or spool bars. But it is there and can be found 
in the course of time. The day may be speeded 
up oftentimes if the farmers will look about them 
with their imaginations alive. In any event the man 
who owns a woodlot should consider the matter 
carefully before he turns over the stand to the 
portable mill man. If his timber is so far from the 
railroad or the custom mill that he can not realize 
upon it without selling it in a lump he should re. 
fuse to sell at all. The future will bring buyers 
at better prices than the present affords. Ten 
years from today we shall find a much larger for. 
est industry along lines similar to the New England 
box business, and then as now the farmers will be 
the chief contributors to the mills. This country 
is developing rapidly from a land of forests and 
plains to one of small farms and factories. And 
the small farm should support a woodlot in every 
case. 


COLUMBIA RIVER LOGGERS TO CONFER 


PorTLAND, ORE., Dec. 22.—The Columbia River 
Loggers’ Association will hold its next meeting 
January 3. Most camps of the Columbia River dis. 
trict are idle because of heavy snow, but milder 
weather has set in. Loggers are anxious to get to 
work because of the shortage of logs. 








ENGRAVING houses in Omaha, Neb., find it ex- 
ceedingly hard to get the proper grade of wood 
for use as blocks for mounting cuts and halftones, 
A particularly tough grade of wood, and at the 
same time a wood hard enough not to permit much 
‘¢give,’’? is required. At present these houses are 
using a cherry wood which, according to local en- 
gravers, is costing them $21 a hundred, or about 
$210 a thousand, thus being higher priced than oak, 
Even at that figure, they contend, it keeps their 
purchasing departments busy to know where to 
place orders to be sure of delivery. 
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We annually produce 
40,000,000 feet of 


Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lames, and have Complete Planing 
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BAND SAWED LUMBER AND SHINGLES 
The Cost of Growing Timber 27" s20ts"sna figures 
By R. 8. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
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A College Educated Carpenter Ought to Be 
Able to Sell Lumber 


A ‘‘want ad’’ reading ‘‘ Experienced carpenter 
with college education desires management of 
lumber yard’’ recently appeared in a western 
newspaper and was reproduced in the humorous 
column of a Chicago journal. The AMERICAN 
LUMBERMAN fails to see anything funny about 
a man seeking a job for which, assuming that he 
has the other essential attributes, the two quali- 
fications named are specially desirable... Certainly 
a man who is a practical carpenter—other factors 
being equal—has a long lead, in the business of 
managing a lumber yard, over one whose knowl- 
edge of woodworking is theoretical or non-exist- 
ent. Certainly, too, a college education ought 
to be a big advantage in selling lumber, as in 
every other occupation where a trained mind and 
a broadened outlook upon life are assets. It is 
true that some college graduates prove failures in 
business or other practical affairs, but such an 
outcome invariably is due to some inherent fault 
or weakness of the man rather than to his train- 
ing. 

For example, youthful self-conceit mars or 
wrecks the career of many a promising student. 
The AMERICAN LUMBERMAN recalls, in this con- 
nection, an incident related to it recently by a 
successful lumber retailer in a midwestern State, 
whs some years ago wanted a bright young man 
to train in his business, with the underlying 
thought of eventually making him manager of a 
yard which he purposed establishing at another 
town. He accordingly wrote to the president of 
his college fraternity asking him to recommend a 
senior student who upon graduation might like to 
learn the lumber business, with assurance of a 
very good future if he ‘‘filled the bill.’’ The 
lumberman in due course received the name of a 
young man who stood high in his studies and had 
made a fine record at the college. The opportu- 
nity was tendered him, with full explanation of 
its possibilities, mention of what at that time 
was a very good salary for a young man just 
out of college, and promise of a considerable in- 
crease after brief probation. After consideration 
the young man turned the offer down, with the 
statement that he couldn’t see much future in the 
lumber business and was determined to get into 
some business where, as he expressed it, ‘‘the sky 
would be the limit.’’ 

The sequel is rather interesting. Deterred by 
this discouraging experience from further at- 
tempts to secure from his alma mater a young 
man of the desired type, the lumberman offered 
the chance to a young man who had just been 





graduated from the local high school and who 
seemed to have the needed qualifications. He 
promptly accepted, made good, and now earns a 
fine salary as manager of the yard which was soon 
started in accordance with the original plan, be- 
sides owning a substantial interest in the busi- 
ness, paid for from his earnings and yielding good 
annual dividends. This true story would not be 
complete without adding that the young college 
man who refused the opportunity tendered him, 
after a flyer in some business that he thought of- 
fered unlimited scope for his abilities, is now 
a reporter on a small city newspaper, at a salary 
that is insignificant in comparison with the annual 
income of the man who grasped the opportunity 
when it was presented to him. 

The AMERICAN LUMBERMAN probably is not 
read by any great number of college students, 
hence the moral of this little story may largely be 
lost. It is, however, read by many men who have 
sons in college and from time to time counsel with 
them regarding their business future. To such 
this leaf out of a lumberman’s experience will 
carry its own suggestion. The idea that many 
college boys have that, immediately upon gradua- 
tion, they must get into something ‘‘where the 
sky is the limit,’’ scorning the good, old fashioned 
plan of starting at the bottom and working up, 
is responsible for much parental disappointment, 
as well as bitter disillusionment for the boys 
themselves. 

But to get back to that ‘‘ experienced carpenter 
with a college education,’’ the AMERICAN LUM- 
BERMAN is willing to wager a large, red apple 
that he will make a ‘‘corking’’ good yard man- 
ager; and wishes it had his name and address in 
order to see if the prediction is not verified. 


PBB PLD IOVS 


SOUTHWESTERN HARDWOOD CLUB 


New Or.eEans, La., Dec. 22.—A. C. Bowen, sec 
retary-treasurer. of the Southwestern Hardwood 
Manufacturers’ Club, acting on instructions from 
President P. A. Ryan, announced that the club an- 
nual is changed to the St. Charles Hotel in New 
Orleans on Jan. 8.. It was pointed out that since 
the members of the club all reside in Texas and 
Louisiana full attendence could not be had in Mem- 
phis, hence the change, A joint Open Competition 
Plan meeting of the American Hardwood Manufac- 
turers’ Association for the Southwestern and Jack- 
son territories will be held at the same place and 
time. 
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In looking over a recent issue of the AMERICAN 
LUMBERMAN I note an inquiry for some plans or 
suggestions of merit for a logging camp. I have 
outlined in some small sketches a very modern 
method of housing woodsmen and the arrangement 
of a camp as observed by the writer in Virginia 
woods, which arrangement held together a good 
erew of men as no other had in the past. Figure 
1 shows the location of the railroad running thru 
the camp site. This camp is located on the main 
line of the logging railway just back of the many 
switches which run into different parts of the log- 
ging woods, making it an easy matter for the train 
to get the men to the operations early and without 
loss of time. Also, the woods or switching engine 
remains in the camp at night, there being a side- 
track and shed for this purpose. At A, beside this 
track, is shown a movable bunk or shanty house 
and at B-C is another, but joined to A only by be- 
ing pushed against it. This double shanty house, 
A, B-C, is for the foreman, head camp man or time 


Plan for Logging Camp in Woods 


[By RB. C. Leibe, Goldsboro, N. 0.] 








keeper. A is his bed room; B, tool room; and C, 
office and map room. Directly across the track 
from this double shanty or bunk house, at D, is lo- 
cated a commissary, or company store, which con- 
sists of four shanty houses so placed as to form 
one large room, with partitions subdividing it into 
rooms for supplies and one room housing show 
cases and counters with shelves for dry goods. The 
clerk uses part of this combination store for his 
sleeping quarters and cooking outfit. 

On the sites indicated by the rows of E’s, down 
both sides of the track, are the shanty houses, or 
bunk houses. One of these houses seldom accom- 
modates over four men, two having quarters in each 
half, where they batch, taking turns cooking and 
settling the ‘‘eats’’ bill jointly. But where no 
store is handy in a camp built on this plan, D may 
represent a large tent or sectionally built cook 
house and dining room for the entire camp, in 
charge of two good male cooks and operated by the 
company or individually run, the men paying for 
their meals by means of 
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meal tickets in book form, 
which they buy from the 


charged against their 
earnings. This method 
has proved a good one, but 
many of the men prefer 
‘*batching it’’ unless the 
eating house is run on the 
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actual cost basis by the 
company. 

One thing is certain: 
If any company would 
‘4 + make things. attractive 
for the men it must run 
a boarding house, furnish 
meals in such a camp on 
the basis of cost, or a 
commissary store must be 

- handy. The presence 0 

Fy: a store and its well 

< /0 > stocked contents in the 

backwoods means more to 

the men than any can im- 

agine. It holds men as no 
other thing can. 


Fig. 2 shows the gen- 
eral shape of the bunk 
house. There are double 
windows in each end, two 
in the back and a door in 
front. The houses usual- 
ly have 10 feet by 16 
or 19 feet floor space and 
have a roof that is flat or 
nearly so. 

Fig. 3 is a plan of the 
floor frame work, which 
is braced for handling the 
houses on logging cars in 
moving them from place 
to place. 

Fig. 4 shows an en- 
larged floor plan that ex- 
plains itself. I have ob- 
served half size iron beds, 
or cots used instead of 
nailed up bunks. They 
are cheap and much bet- 
ter as they can be plaeed 
any way to suit the avail- 
able space. On the other 
hand, double bunks may 
be used. Fig. 5 shows 
how the iron cots are ar- 
ranged as double bunks, 
the legs being hacksawn 

off the top beds, which 
EA EH are then swung to the ceil- 
ing with chains and form 
hammocks of a sort. 
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More British Labor Than Jobs 


Lonpon, ENGLAND, Dec. 10.—The great increase in 
the number of women employed in British industries 
has become an important factor, and only an expap 
sion in industry can take care of all the labor—both 
male and female—now available. In a recent speech 
on the industrial outlook Sir Auckland Geddes, presi- 
dent of the Board of Trade, declared that the coun- 
try’s production would have to be increased not only 
for the sake of export markets but to absorb surplus 
labor. According to his figures there are already over 
300,000 more men and women employed, or looking 
for employment, in the industrial world than before 
the war. The demobilization of troops would neces- 
sitate the absorption of almost another million. War 
losses of life had been more than counterbalanced by 
the stoppage of emigration for the five war years and 





the fall in the value of money made it essential that 
many who had previously lived as dependents should 
now find work. Industry must expand if all are to be 
taken care of. 





There is a demand in the Philippine Islands for 
logging and sawmill machinery, accessories and 
supplies as a result of the great impetus given the 
native lumber industry during the last several 
months, says the Guaranty Trust Co. of New York 
in its report on ‘‘American Goods and Foreign 
Markets’’ for Dee. 1. The report states that ‘‘in 
order to meet an increased demand for lumber, 
several new lumber companies are being formed on 
the Islands and some of the existing mills are 
planning extensions.’’ 


office for cash or have. 





S LOUISIANA RED CYPRESS 


lon Your ity 
—)> 


“THE WOOP ETERNAL” Pen murge US. reQme 





¥ , , 


From the ‘Cypress People’’ 


Rough or Dressed Lumber in 


MIXED CARS 
WITH SHINGLES. LATH, 
PICKETS, MOULDINGS, 
ALSO GUM, ASH AND OAK 








MORLEY, LA. 


Morley Cypress Co. 
e a 








The Planters Lumber Co. 


Limited 
JEANERETTE, LA. 
BAND SAWED 


Ouisiana 


Red Cypress 
Lumber and Shingles 


Special Attention to Railroad Orders 


Lath, Pickets, Siding, Flooring, Ceiling and 


Mouldi 
a ouldings 


Lutcher & Moore 


Cypress Lumber Co. 
LUTCHER, LA. 


Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES 














Alexandria Cooperage & 
Lumber Company 


Alexandria, La. 


LOUISIANA RED CYPRESS 


LUMBER, LATH AND SHINGLES 


Tupelo—Hardwoods 











Excelsior Cypress Co. 


TIMBERTON, LA. 





Manufacturers of 


Louisiana 


Red Cypress 


Lumber, Lath. and Shingles 
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f WHITE 


“oak TIMBERS 


For all kinds of Construction purposes. 
Also POPLAR and other Hardwoods. 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 
PARKERSBURG, W. VA. 
° m) 


[ALEXANDER BROS., Belzoni, Miss. 


Manufacturers and Wholesalers 


Hardwood Lumber 


Specialty: Band Sawn Quartered Oak and Gum. 
Also Ash, Elm, Cypress and Cottonwood. 
Mills at Memphis and Belzoni. Sales Office at Belzoni. 


| OR OS F-5 F-S.-' 


BAND SAWN 


Hardwood Lumber 


Plain Oak, Tough 
White Cane Ash, 
Red and Sap Gum, 
Soft Elm and 


Red Cypress. 
























Climax Lumber Company 


( Limited ) os 
Manufacturers and Wholesalers. 








. W: O'Shaughnessy, 
. — New Orleans, La. 
F. L. SANFORD C. W. BODGE 


Sanford Bodge Lumber Co. 


Manufacturers and Wholesalers 


Yellow Pine Lumber 


Send us your inquiries and offers of stock. 


515 Whitney Central Bldg., 


404 Prudential Bldg., 
5 New Orleans, La. 


Buffalo, N. Y 








‘Lucas E. Moore Stave Co. 
Cash Buyers of all kinds 


Hardwood Lumber and Logs 


FOR EXPORT. 
NEW ORLEANS, LA. 





Send us your 
Stock List. 














Manufacturers of 


Shortleaf Yellow Pine | 




















CYPRESS and HARDWOODS ] 
Yellow Pine 
yf tale & Favre RR R. Leaf | 


Mandeville, Lumber Co. fur Piling 


L. Branch Office, NEW ORLEANS, 606-7 L. & L. & G. Bids. J 


Fee 


— 
J. A. DENNY, 
President. 


Oil States Lumber Co. 


SHREVEPORT, LA. 
YELLOW PINE LUMBER 








J. E.KENNEDY, 
Secretary. 




















The year is closing with the sash, door and mill- 
work factories rushed with work and having enough 
orders on file to keep them busy for months. The 
chief problem that is worrying manufacturers now 
is how to estimate on new work. They fear that if 
they figure reasonably closely on the basis of present 
prices for materials and labor, advances in those 
commodities before the goods can be turned out may 
wipe out their profits. On the other hand, if they add 
to their cost a percentage large enough to cover the 
contingency of advanced material prices and wages 
they will, in case said advances should not take 
place, find themselves eligible for election to the 
profiteer class, a distinction that no manufacturer 
craves. All that the average millwork producer 
wants is to play safe and keep busy; the latter is 
easy enough, but how to achieve the former he 
does not quite see under the present uncertain 
market conditions. 

Reports from various parts of the country in- 
dicate a good degree of activity and excellent 
prospects for the coming year. 

Minneapolis and St. Paul (Minn.), manufacturers 
still are taking on orders for current building opera- 
tions and plans under way for spring building show 
that they will be kept busy, largely on special work. 
The problem of stock sizes may become acute next 
year, as the factories catering to special size 
orders have all they can do in that line and will not 
be factors in the other trade. Factories are loaded 
up with orders, and, tho there is plenty of labor 
of a kind, some of them are short of skilled hands 
and obliged to curtail production. Country trade is 
slower now owing to this being inventory season. 

Between scarcity of fit lumber and railroad em- 
bargoes the factories of Cincinnati, Ohio, have been 
put to it to keep up capacity operation. Consider- 
able time has been given to inventory work and 


SASH, DOORS AND MILLWORK | 


stocks have been found very low, in view of the 
large volume of orders on the books. Architects 
continue to press for estimates on work for spring 
and the outlook for next season is encouragitig for 
volume of activities. 

The door and millwork trade at Buffalo, N. y,, 
has been unusually good for the last month and mil] 
men say that the situation has been unusually satis. 
factory. One of the difficulties has been to get a 
sufficient supply of labor to handle all the business 
coming in. Mills are closing down for inventory 
this week, but their closed season will be shorter 
than usual in some cases, owing to good business, 

Nothing has occurred of late to change the gen. 
eral character of the Baltimore (Md.), sash and 
door trade. There is a veritable rush on to place 
orders with the mills, which, because of their limited 
capacity, are able to take care of the business only 
in part. There is no room for doubt that much 
more business would be placed if the manufac. 
turers were in a position to promise delivery within 
a reasonable time. But the various plants find the 
requirements so extensive that they must refuse 
to take on much work. It is not a case of prices, the 
buyers being disposed to pay virtually anything to 
receive consideration at an early date. It is a case 
of the factories having reached the limit of their 
capacity under existing circumstances. 

San Francisco (Calif.), sash and millwork plants 
are well supplied with orders. Door factories in the 
Bay counties have a normal volume of business, 
Finished door factories connected with the white 
and sugar pine mills are well supplied with orders 
and are in steady operation. The demand for cut 
sash and door stock continues to be heavy. There 
has been a fair supply of cars at most of the mills, 
but an embargo is temporarily interfering with 
eastern shipments. 





WEEK’S NEWS OF THE MARKETS 








For Editorial Review of Current Market Con- 
tions See Page 39 


CHICAGO LUMBER RECEIPTS AND SHIP- 
MENTS 
Reported by J. R. Mauff, Secretary of Board of Trade. 
RECEIPTS—WEEK ENDED DEC, 20 














Lumber Shingles 
i a Ore er Cres 49,343,000 5,483,000 
NMS 5.09140 e's b Sg TAG SOR 38,866,000 6,488,000 
ODARED 65 Son seen VOATIGOO  icinkie.ns wae 
PON a6 iio cvs se arsine teeieies tiniers 1,005,000 

TOTAL RECEIPTS JAN. 1 TO Dec. 

Lumber Shingles 
SEO 0.5: 6 deieiave es whine See 1,971,000,000 258,840,000 
ES. ia isin 6 Wo SV eae RS 2,282,322,000 284,088,000 
DCCPORNG goes comes 311,322,000 25,248,000 

SHIPMENTS—WEEK ENDED Dec. 20 

Lumber Shingles 
ROED as ssreedcue wheneewn 14,882,000 1,231,000 
PEED n:disloswe a Siwnsiee sees 16,017,000 2,039,000 
OPDOREE 665i ss 1,135,000 808,000 

ToTaAL SHIPMENTS JAN. 1 TO Dec. 20 

Lumber Shingles 
Ns ete eleeegieebaie eee 837,187,000 200,277,000 
UES sacs k ewan ove 1,051,325,000 158, 517,000 
ROOM «5:2: dnc aS scan 6: cae areees Stace 41,760,000 
DCCTOCRBE: onc kk cs 5680s PIE ABS OOO one 0:s-0.0:0:0% 


Chicago Building Permits 
Permits issued by the Chicago building depart- 


ment for the five days ended Dec. 23 were as fol- 
lows: 








CLAss— No. Value. 
MIBROR RIO Oi a is:6s 4,5 0 coins ee oe 
1,000 and under $ 5,000.. 7 15,300 
5,000 and under’ 10,000.. 2 14,000 
10,000 and under 25,000 7 107,700 
25,000 and under 50,000 3 98,000 
50,000 and under 100,000..... 2 145,000 
200,000: BNO OVER. 2 5. <.05s 60s:0-s'00-0% 4 670, 000 
UM Fo ae Serger ls wine's Weta ieie 25 $ 1,050,000 
Average valuation for week...... ae 42,000 
Totals previous week............ 69 3, 44 

Average oe ys previous week 

Totals Jan. 1 to Dec. 23, 1919. | 16,461 102,382/569 


NORTHERN PINE 


Chicago, Dec. 24.—The northern pine trade keeps 
up, the demand being just as large as, if not larger 
than, local distributers can care for. Prices are 
strong. 





Minneapolis, Minn., Dec. 22.—Buyers are still ex- 
tremely active trying to pick up stocks of almost 
any kind and are bidding up prices so that if there 
was anything to buy there would be a runaway mar- 
ket. But mills are practically out of the market 
now except for occasional surplus items of stock. 
Even low grade boards have been snapped up rapid- 
ly of late and are beginning to disappear. Price 
lists, even the latest ones, are obsolete and the 


problem of buyers is getting the stock, rather than 
acquiring it at any special price. Stock continues 
to move heavily. 


Buffalo, N. Y., Dec. 23.—The white pine market 
is very strong and there is an acute scarcity of 
stock. Some wholesalers have already laid in large 





quantities for next season, so that there is little 
or nothing left at the mills for the late comers, 
The talk is of higher prices. 


EASTERN SPRUCE 


Boston, Mass., Dec. 24.—Some dimension is 
wanted in this market and seldom has it been so 
difficult at this time of year to secure it. An ad- 
vance in base is expected by many momentarily. 
Base remains at $55 for the present. The market 
is naturally very firm. The random market is get- 
ting stronger, tho quotations still vary. Retailers 
are buying in spite of the high prices. The board 
market is also improving. Spruce covering boards 
are $42 to $43 and matched spruce boards are $48 
to $50. 


Buffalo, N. Y., Dec. 23.—Scarcely any spruce is to 
be had at the Canadian mills. As a result the 
mills are going to advance their prices on Jan. 1 
to bring them into line with those on other sorts 


of lumber. 
WHITE CEDAR 


Chicago, Dec. 24.—There is not much activity in 
the white cedar trade, both the pole and post busi- 
ness being quiet. White cedar shingles are much in 
demand, but they are very scarce. 


Minneapolis, Minn., , Dec.  22.—Retail dealers in 
many cases are not waiting for inventories to put 
in their orders for posts for their spring trade, for 
all of them are short and know that supplies will be 
hard to get unless orders are placed ahead of the 
rush that is certain to come in the next few weeks, 
Woods operations are somewhat handicapped by 
heavy snows but are being pushed energetically 
and there is a good prospect for the winter output, 
barring serious labor troubles, 


HARDWOODS 


Chicago, Dec. 24.—The holiday week finds the 
hardwood market maintaining the strongest position 
as to prices in the history of the trade. Never have 
such prices been realized, and yet there are indica- 
tions of still higher quotations, tho most lumbermen 
are honestly hoping that the crest has been reached. 
The supply of hardwoods, in both the North and the 
South, is small, but perhaps the shortage is more 
acute in the South on account of the frequent rains. 
The outlook for the new year is none too encourag- 
ing, as comparatively few in any branch of the trade 
can benefit by the high prices. 


Minneapolis, Minn., Dec. 22.—Demand for good 
grades of birch lumber is still brisk, coming from 
furniture factories and from sash and door plants 
largely. Prices have steadily advanced but just 
now seem to be stationary. The prospects indicate 
a close cleaning out of stocks before spring. Furni- 
ture houses are calling for oak, gum and other 
woods and there seems to be no limit to prices. 
Winter logging is under way and every effort is 
being made to get out a good supply of birch, bass- 
wood and other northern woods for next year’s 
trade. 


Kansas City, Mo., Dec. 23.—There is twice as 
much hardwood business offered as the mills pos- 
sibly could handle if they were running normal, and 
they are turning out barely half normal output. The 
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result is that the market is swamped and prices are 
out of sight. The railroads have come into the 
market for big supplies of ties and track and car 
material. Plain white oak is now quoted at $145 
and gum continues its upward movement. Box 
factories are taking all the common stock to be 
had. There is a good demand for tupelo box boards 
and prices have moved up to $95. There is also a 
growing demand for tupelo finish, desired as an 
enameling wood. 


St. Louis, Mo., Dec, 22.—A strong demand for No. 
2 gum from box manufacturers has developed in 
the hardwood trade, with the result that it is selling 
at $45 to $47 in St. Louis. No. 1 and FAS gum is 
still strong, and practically every item on the list is 
higher than last wéek. Buyers seem eager to get 
material and are outbidding one another. 


Buffalo, N. Y., Dec. 23.—The hardwood trade is 
not showing the usual tendency to drop off because 
of the inventory season. The month was an ex- 
cellent one in the volume of sales. The local yards 
find it necessary to advance their prices, as they 
have been out of line with those prevailing at the 
mills and other centers. 


Boston, Mass., Dec. 24.—Demand keeps strong 
and the market is firm with recent advances being 
maintained. Sales are being made to all classes of 
consumers along the whole list of hardwoods. The 
shortage of quartered oak is felt considerably and 
ash is having a heavy sale. Basswood is having a 
better demand. Prices current are: Oak, quar- 
tered, $260 to $275; plain, $155 to $170; poplar, $135 
to $145; ash, $140 to $150; basswood, $110 to $115; 
beach, $80 to $85; birch, red, $130 to $135; sap, $120 
to $125. 


Baltimore, Md., Dec. 22.—The approach ,of the 
holidays has so far seemingly made no difference 
in the number of the inquiries. The necessities of 
the buyers are urgent, with assortments at points 
of production fairly well cleaned up. Prices con- 
tinue to move to a higher level, and it is freely 
predicted that spring will bring materially higher 
figures than are now being asked. 


Alexandria, La., Dec. 22.—Prices on all items of 
hardwood have advanced $2 to $10 during the week. 
There is an unprecedented demand for every item 
on the list and manufacturers are daily finding it 
more difficult to fill orders. Rains are working 
havoe and stocks are rapidly becoming depleted. 
The car shortage is still acute, but some mills are 
receiving more cars than last week. Labor is 
plentiful but still inefficient. 


Cincinnati, Ohio, Dec. 24.—Mills in the hardwood 
industry are in position to take their pick of orders 
and are booking only such as they like and at prices 
they choose to name. The prolonged rains in the 
South and thruout the Appalachian region retarded 
production to such an extent that there is no hope 
of making up lost time this winter and with a steady 
demand all the fall and distribution restrained only 
by shortage of stocks and recent railroad embargoes 
marketable stocks have been reduced to the lowest 
on record, and some lumber has come forward that 
under normal conditions never would have been 
sent out so green. It is the consensus of the trade 
here that there will be no material change in this 
situation for some weeks. All the woods are in de- 
mand, with practically every wood consuming fac- 
tory in the market for more than it is able to locate 
in yards or at mills. 


HEMLOCK 


Chicago, Dec. 25.—The hemlock trade is enjoying 
avery good demand. The supply in the North is not 
normal, and there is an indication that the spring 
demand will readily consume every bit of lumber 
that logs put in this winter will produce. Prices are 
strong. 


Boston, Mass., Dec. 24.—With some increase in 
building and with supply being notably curtailed, 
the hemlock market is seeing a healthy increase 
in demand and inquiry, a decidedly strengthened 
market and a marking up of prices. Random hem- 
lock boards have sold rather well lately. While the 
price has for some time been $40, some insist on 
$42. Eastern clipped hemlock boards are in better 
demand and are firm, some asking $45 and the low- 
est quotation being $43. 


Buffalo, N. Y., Dec. 23.—The strength in the hem- 
lock market continues and little stock is being of- 
fered by the mills. The Pennsylvania mills do not 
expect to have any large increase in their stocks 
this winter. 





Cincinnati, Ohio, Dec. 24.—There is no improve- 
ment in the market situation of hemlock. Stocks 
are wholly inadequate for the demand and it has 
been impossible for the mills to bring their output 
to anything like normal. Prices are fully main- 
tained under the current call from consumers and 
Wholesalers are disposed to operate slowly and with 
an eye to further advances of mill quotations. 


FIR, SPRUCE, CEDAR 


_ Chicago, Dec, 24.—The fir situation perplexes 
local distributers, as they find it increasingly diffi- 
cult to get orders placed with western wholesalers 
or mills. Lumber is not being produced in the west 
Coast country to meet the demand that comes from 
al! sections of the country, and the car shortage 
will not permit the mills to ship out anywhere 
hear the amount of lumber on order. Despite the 
car shortage some of the mills are able to get 
out transits and these are now taken up rapidly. 
Red cedar shingles are still strong. 








Seattle, Wash., Dec. 20:—The fir industry is at a 
standstill, on account of embargo, which comes at 
the time of the annual shutdown. Orders, pro- 
duction and shipments have dropped suddenly to 
less than 70 per cent of normal. There can be no 
improvement until a solution is found for the car 
shortage. Logs are quoted at $18, $23 and $28, with 
stock practically unobtainable. 


Portiand, Ore., Dec. 20.—The lumber market con- 
tinues strong, and on account of the inability to get 
cars buyers who are greatly in need of stock are 
apparently willing to pay whatever prices are 
quoted. Strong effort will be made by lumbermen 
to secure relief from the Railroad Administration so 
they can supply districts in need of lumber. It will 
be pointed out that unless the material is furnished 
not only the lumber industry will suffer, but the 
sections unable to secure material will be unable to 
carry on planned reconstruction work. 

The log markets are strong, with yellow fir quoted 
at $28. Red cedar logs are about $30. 


Kansas City, Mo., Dec. 23.—The fir market has” 


speeded up considerably in the last week. Fir 
prices still are comparatively low in most cases, tho 
the upward movement is steady. Uppers now are 
generally held at $35 above the list. Flooring 
prices vary considerably. Demand for flooring is 
strong and there also is a heavy call for dimension. 
The mills have been shutting down for the holiday 
season and there are not many-cars in transit. 
Transist cars are in strong demand. 


Buffalo, N. Y., Dec. 23.—The price level on the 
Pacific coast woods is still further raised by the 
shutting off of stock by railroad embargoes. Local 
wholesalers have not been able to accumulate any 
fir or spruce for some time. Spruce lath are about 
out of the market and some have been selling here 


as high as $18, 
REDWOOD 


Chicago, Dec. 24.—The volume of redwood busi- 
ness is light because the mills have not the lumber 
to cater to the Chicago market. Prices are strong. 


Kansas City, Mo., Dec. 23.—The kind of stock 
wanted by buyers is mighty hard to get and tho 
the demand is heavy the amount of business placed 
is comparatively small. 


ARKANSAS SOFT PINE 


Little Rock, Ark., Dec. 23.—The following f. o. b. 
mill prices were obtained for Arkansas soft pine 
from Dec. 16 to 22, inclusive: 





Flooring 
Edge grain: 1x3” 1x4” 
*$ 95.50 *$98.75 
85.00 
es8 
ste 
81.25 
71.75 
47.25 
Ceiling and Partition 
Yn" 54” x% ” yy” 
Ceiling Ceiling Ceiling Partition 
B&better ...... $62.75 $65.00 ses $88.00 
INGER sscnaeuce see *49.75 ses see 
INOH O weedecudas 39.75 44.50 eee *45.00 
Finish—Dressed 
A Bé&better c 
in *$ 83.50 $78.50 
100.00 89.75 81.50 
103.50 91.75 85.00 
103.50 92.00 84.50 
T56 to Bee 10.8 cc cccccee ses 101.75 
PA 16 S10 & 12% oo ke ccs o- 100.75 eee 
Casing and Base 
Gi Ae gnc wecndnonequecedsasanedeededs $110.25 
BOE SB” BRDU 6 once cccesccscsnccusciecceeses 100.00 
DIO Be oie cescdiiceddddadcdsccicesseeteecde see 
B & 10° BEHGtte. ..cccccccccscccnccsscscscces 95.25 
Fencing and Boards—Dressed 
No. 1 o. 2 No. 3 
SOO TRUER TE ECO LECT OTOL $50.25 37.25 $32.25 
rl cacanadedccecncceucdade 52.00 39.00 29.00 
P weeedeeceekees cuecer exe 49.75 40.75 31.75 
We Cdaccisactcsdnacccenads 48.50 40.75 32.00 
BS ccdade ccctacdasecnecass 54.75 46.00 33.25 
No. 1 Dimension—S&E 
10-18- 
12’ 14 & 16’ 20’ 
} $41.25 $42.25 
3 38.75 
40.00 40.50 
42.50 43.75 
43.25 45.50 
No. 2 Dimension—S & E 
10-18- 
12’ 14 & 16’ 20’ 
BS vinkdncececisesedesass $38.75 $38.75 $40.50 
BO, easidarddedanicaccnee *34.25 *34.25 *38.00 
MM eiusieccciekacentads 37.75 37.75 38 
SE. wadacccaacyeccavended *38.00 *38.00 *39.00 
BRE Ve hecdccacdacéscnsees 39.50 39.50 42.75 
S2S&CM and Shiplap 
No. 1 °. e 
OY idaddcevedccdtniveadees *$54.7 $40.50 $33.50 
We cteddtasiescwenaadcucs * 48.00 42.50 32.25 
EO ccaguaecnkeuccescnduake eee 42.00 32.25 
Lath 
No. 1 No. 2 
ea ov coccicectavcdevnccaseces $13.10 $10.80 


*Indicates that no sales were reported on the item 
for the period, but that price shown is brought for- 
ward from previous report. 

***None sold. . 

Note—In obtaining above average prices, freights 
computed on Longleaf basis of weights, have been 
deducted from delivered prices realized in various 
markets. This report, therefore, does not reflect 
exact f. o. b. mill realizations. By adding freight 
from the Arkansas Group to any market, using long- 
leaf weights, average delivered price will be closely 
approximated. 


Be Our Agent and 







There are a * 
lot of farmers 

in your com- 
munity who 
have enough 
grinding to do 
to warrant 
them buying a 


Monarch “<;' Feed Mill 


You can sell it to them and make a profit on the sale. 
By having one of these millsin your yard you can in- 
crease your prestige among your farmer friends by grind- 
ing their corn, oats, rye, buckwheat, etc., and at the same 
time increase your lumber business. 


Let us tell you how to make money as our agent. 


Sprout, Waldron & Co., money Pa. 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Exch. 3 Great St., Helena, London, Eng. 


Unexcelled facilities for negotiating ocean freight contracts 
and effecting quickest dispatch from seaboard. We handle 
all classes of cargo and have Special Department handling 
Export Lumber Shipments. 











Page & Jones, Mobile,Ala., U.S.A. 
Cable Address, “‘PAJONES, Mobile” 
All leading Codes used 
Ship Brokers and Steamship Agents 











When We 
Ship It 








You Get GU 
Big Value 














FOR 
G M FACTORY 
[ TRADE 


Why Not Try It! 


Geo. C. Brown & Co. 


Band Mill : PROCTOR, ARKANSAS 
Home Office : MEMPHIS, TENN. 








Gum 
Par Excellence 


MANUFACTURED BY 
Lamb - Fish 
Lumber Co. 


CHARLESTON - MISS. 
By the Largest Hardwood Mill in the World 








Russe & Burgess, Inc. 


MEMPHIS, TENN. 


Plain RED OAK, 
ASH, GUM, ELM 
Plain and QUARTERED 
WHITE OAK 


BAND MILLS: Memphis, Tenn,, Isola, Miss. 
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WESTERN PINES “Wee “West” 
ke 
PACIFIC COAST Chicago, Dec. 24.—There is no change in the west- Bea.’ * 


ern pine situation, as the mills are still unable to No. 3 & cull 
send much lumber to this market. oO. . common & cu 








No. 1 common sap rift.. 


bad Spokane, Wash., Dec. 20.—With an embargo No. 2 common sap rift 
acl C tates um er 0 against lumber shipments business is almost at a B&better flat 
° standstill with some of the big lumber firms. Many > 1 common.... 
= 


° of the companies would be out of the market any- 
L k L b way, having sought no more orders for some time. 5 454 eel Ld — & cull. 
ner a e um er 0. Reports from the logging camps are to the effect No, 1 common 
that more logs are being taken out right along, and No. 2 common... 
TACOMA, WASH. good logging conditions give a cheerful outlook for 1x6 B&better 
the future. : No. 
Manufacturers of ———————— No. 3 common & cull. 
“ ° . Kansas City, Mo., Dec. 23.—Factories are good 5/4x6 No. 2 common 
buyers of such shop lumber as is to be had. The 
ong Ir o1s S mills, however, do not offer much encouragement to 
the general buyer, as stocks are so small and badly 
broken that orders are hard to fill. 


a e No 
Large F Ir Timbers Boston, Mass., Dec. 24.—Demana is better and the 6x3% N 


market even firmer, recent advances being main- ‘ 

CAR MATERIAL tained. Prices current are: Uppers, °4/4 to 8/4, No. 3 common & cull 
$151; 2%, 3-inch, $166; 4-inch, $176; selects, —— 1x4 on 
8/4, $141; 2%, 38-inch, $156; fine common, 4/4, $120; . 

and YARD STOCK 5/4 to 8/4, $130; No. 1 cuts, 4/4, $86; 2%, 3-inch, $130; No. 2 common 

barn boards, No. 2, 6-8 inch, $66; 10-inch, $68; 12- x6 B&bett 


saphiaemtieinantiaen inch, $72. ; ‘ B&better .... . 
BRANCH OFFICE: SOUTHERN PINE No. 2 common 


706 Lumber Exchange Minneapolis, Minn. Chicago, Dec. 24.—The holiday week found local 

distributers trying to forget the weary task of hunt- 1x4 B&better 

ing for stocks to cover orders that are offered No. 1 

o ts them. There is plenty of business to be had but No. 2 common 
very little lumber can be found to cover ag 6 om 

The big mills can take on choice orders, but dis- — 

When Considering —- fail to find very much lumber at the small — 


Kansas City, Mo., Dec. 23.—Southern pine mills 
LUMBER represented here are loaded to the guards with 
business and there still is a heavy inquiry. The 
J yard demand appears to be fairly well satisfied. No. 
Give The railroads are getting into the market so late No. 


that they are going to have a great deal of trouble Savers —_ —- 


in getting their requirements filled. All sorts of No. 
REDWOOD car material are wanted. No. 
St. Louls, Mo., Dec. 22.—There is a slight lull in 1x6 No. 2 common 
A Thought the demand for southern pine. Offerings also are 1x8 = 4 common 
light. There were evidences of further advances 0. youeen 
this week. There still is a good demand for almost 
all items on the list, with the possible exception of Babett 1 
2x10 and 2x12 No. 2 and better S&E. Bé&better oe oe 
| N rough finish continues to advance, and there also is 
UN es MB CO. a strong demand for B&better rough air dried finish. 
The demand for 1-inch stock also is good. 
FORT BRAGG, CALIF. New Orleans, La., Dec. 22.—Demand continues 
strong but the mills are being forced ‘to decline a 
Specialties: good deal of business. Production was curtailed last 
FINISH TANK STOCK week by the after effects of the recent storm, but 
SIDING SILO STOCK many plants will forego the usual holiday shut 
THICK CLEAR FINISHED TANKS downs to build up their stocks. Car supply is 
spotted but on the whole seems somewhat improved. 
FLITCHES MILL WORK Prices are reported very firm thruout the list. 











And send your inquiries along to 








. Boston, Mass., Dec. 24.—Considerable flooring and 
astern - sas P 4 

5 partition is wanted and there is some dealing wher- 

— The C. A. Goodyear Lumber (o., Chicago J ever quick deliveries can be made. Prices have 

soared again and more advances would surprise no 

one. Prices current may be said to be about: 

-_— ‘ Flooring, A, $110 to $115; B, $107 to $112; C, $93 to 








$99; partition, B&better, 3-4, $95 to $98. There is a 
Idaho Fi s better demand for roofers. The market for all 
ru widths is much firmer. No. 2 common is quoted as 

White ir, Pp ce high as $52 for six-inch and $53 for eight-inch, tho 
and Cedar there are sales at less, There have been sales of 


e eight-inch at $53. 
Pine Redwood Baltimore, Md., Dec. 22.—Conditions in the Geor- 


gia pine trade are for the most part in the direc- 

Western tion of a more active demand for lumber, combined 
Pacific Coast Pine with a moving upward in the quotations. With a 
Lumb belief generally prevalent that construction work 
mber and other lines which call for longleaf pine will be 
exceedingly brisk in the spring, sources of supply 


Calif . Whi receive much attention. Prices are expected to 
. ornia ite & Sugar Pine q move higher. 


Buffalo, N. Y., Dec. 23.—The southern pine mar- 
Facto ket is showing some record-breaking prices at 
- ry Plank present, with most everybody inclined to the opinion 








that the top has not yet been reached. B & better 
For Prices, address, flooring is selling at over $100 here. Finish is 
worth from $110 to $115 and roofers, $52.50. Re- 
tailers are carrying small stocks and eager to 


W:-I-MSKEE LUMBER CO. replenish them. 


N Cincinnati, Ohio, Dec. 24.—Stocks of southern pine 
pep are lower than ever before and it is impossible for No. 8 common, = £ s 
buyers to find what they want. The mills are un- 1x 8 
Ge able to meet the demand and prices are governed by 1x10 
neral Office, QUINCY, ILL. what the seller asks. Every item in the list is 1x 6 
stronger if not higher, and no one will venture to 4/4x 4 
reg predict what the top will be. It is evident con- No.8 ¢oull, 1x8" 8/L 
ooring, FIC) sumers are trying to get themselves in position for 
FI Ceiling, rin CEDAR next spring in addition to meeting immediate needs. ther oreo, +e ane Ss og ‘ 
Bevel ne Soin Flooring is the most active item, but there is a Mill run green rough.. 
Siding and Finish, a Fe 8 FA Bevel Siding, lively demand for everything available. 
Long Timbers, Joists, “tmot Finish and Jacksonville, Fla., Dec. 22.—Following is a re- No, 1 pine 
Dimension, ete. Shingles. capitulation of prices received here during the two No, 2p 
WE are manufacturing 40,000,000 feet annually —e ee Heart ype 
of Idaho and Western Pine at Dalkena, Prime cypress. 
Washington. Send us your inquiries. Week No. 2 cypress 
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. boron, 


Shingles 




















IDAHO | WALLACE-BALLORD WESTERN 


Flooring 4’ No.1 ine, kiln dried 
by * LUMBER CO. gece 1x8 B&better sap rift .06 Brn No. 1 vine, green 
| 609-614 Lumber Exchange, | ‘epociahy of &better flat 80.2 F No. 1 pine, air dried 
All Grades Misneapelis, Minn. | Shop. No. 1 : E No. 2 pi ~4q oan 
beer u No. i \ 32” No. 1 
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The prices printed below are based on reports of 
actual sales f. o. b. the mills on the dates indicated: 


Flooring 


Hat- 


1x3” EG A 








FG B. 
N ; 
WP PR keri da wasiiwn Kcslonc eee 100.50 
_—— RE ee x rr ere PEP 
POE PP ore ee Pee ee 92.25 
Bika oa Sein dicta a iain eo OE eC 81.75 
DR ER eae eee Pie 70.50 
. ROR ee rere ee 58.75 
; 2g. See ie ee mere 1 aie 
enenner Picken Rien wee ee 78.50 
DS ee eee re rene 70.0 
Lk SE een tr 39.50 
et Sr re ee Oren 27.75 
S50" TOs Oe Cio oad oreece chyna tatds 65.25 
MO Se ia a's ceed ena eKe 39.50 
Gs Oy Coiiiins Kicunes ens caw ea 29.50 
Ceiling 
i Me aid a chara dee eeRe 55.75 
Ce Sea errr 52.25 
= REPEC N AAee aee 35.00 
Gaede sed i wale a ceeaene 21.2% 
5gx4” Babetter Per Ook cia kee eect 58.50 
IMEC Eiciae ree Creare uae erens 54.75 
- A ee rene ee 38.25 
CSA oe ee 23.00 
% x4” Babette? CEU ESC LUKR ERE Reo 69.00 
Me Be ore cae coca dewegicnn cuss 62.00 
Partition 
1x4 & 6” ee patetwia\alalwred sarees 4 81.25 
WRU Sid a det ckweus dee ow eee 73.00 
No. 3 PR rte Pe 42.50 
PER n Ceaxecncders ceeiane es 26.75 
Bevel Siding 
x6” ag ad RO ee Cre ee a2 
= De yecws ye cece weds ee 40.25 
irae oh aah 'each, cd AS ool 31.75 
5x6” Bebeiter Rewed ces eaae ere cus 55.00 
RE nee An 45.50 
Ne 3 ae da Recerca wk ee oe se 33.75 
Drop Siding 
1x4 or 6” a a Pid wale cowie s eae 68.00 
Braid @. 6 aie eee wrelu ale ikea 62.75 
Ne 5 Dare Bite aS cia Seco 41.50 
URE Menceocevnedenes nee. 27.25 
Finish 
Bébetter rough 
BM BS ose ecards besa dveewneeees 79.75 
MME WN care 'Kw Gckare 0 € b 6 create an sete wee 78.25 
LS ROSSER Serta re ree re 80.50 
RM awh 6S oi 6 Mawnan ed Culewns 79.75 
= and Raa saad bl oon soo eraie eee ee 80.75 
RE MOREE HEE Kare eRe yee wees 82.00 
Tae DRE A kta ec ddamekuheks 82.50 
GaSe 64 ape wie ace w asses accel 4, 
ree Re PN ee eee eee rats 
5/4x5” MRE Sra tances i OR ne Kersie 87.20 
EE eee ii algae we nies cage cia 87.25 
114 Oe | eee 85.50 
6/4 and 8/4x6” 5 
6/4 and 8/4x8” 25 
6/4 and 8/4x5” and 10”............ 85.00 
wie” IS. ies cantatas 86.00 
Bédbetter surfaced: 
We BME ethos Vek hd ee en eeRe KG 81.50 
PeNe ON a Ra ween ca Cowes orane ea 73.25 
1x6” SceUnben cues ecpecne teat ee 81.00 
MOM sie Baie sat pie aro 6 Wiha Oe 81.00 
MEINE Cee ro Necliw nv ae tee nene 81.25 
PGES ee AES i AU ay BAe aR OEE 82.75 
ane BU ME eewaica sine sawee erases a: 90.00 
MEME Sara alten < hcicwkleatccsc eke .00 
5/48" aE ee ee eee Te ee OR 87-00 
eee MIMO oss gs cd chile des ena 85.50 
ge MIL Ra alate d0 ke Gai bre ighovk: eiglerate G 85.75 
Se SUSE | 2g eee 8.5 
ONE Clic oie dw cwasiecccwens. = 
APE SIMRO oc ic ncn cee ecn 84.25 
de Cr ge Cl ae ae eae 84.25 
6/4 and 8/4x5” and 10”............. 91.50 
OSS BEG OSEEIS «gov cinc cece cwkens 91.5 
C surfaced: ; 
eed to 12” ‘ 
 ~ SS ppiepbbabaueaetaien oeeaes 75 
REL eaeemeob aden 12 00 
= lt lee err oe 
5/4x4” BRS Rudin wee eee Wea ieee 





6/4 and 8/4x4” 
ere and 8/4x6” 
6/4 and iis 


‘ pe 

2 An eee rere er 86.50 

WOE SO iccceccseus lasecudweas ; 

J 
Bébetter: — 
1x4 ON Na tes Baad a's wile ae sies 79.25 
1%, 1% and 2x4 and 6”...........: 84.50. 
Boards, SiS or S2S 

Ree Ey Sel OS Wo os ceasinns 69.75 
SE SB", Te hehe wc kc 64.50 
Other a SESS 63.75 
ol ge FO ae 68.50 
‘Le eeetre 65.50 
Eee wawee 67.25 
Rta wie ews 67.50 








No. 2) ee , 


, aaa. 
See: : 
> SONS: - 


~.§ DORM, . 


ae ee 
ae aes. 


oe 


S4S, 89. E&S 
34 
Up to 3”. pe ,to We doecekeceua cae’ 





8” and under, 20’ and under 


. 2 (all A od >: 
1x 0 12” 


BM wa dedeawesebaevesue<os 
DE de ce Cedvewedewanaswada 

3 ay i 
Rte sdachenécwadeedawenden 
BE sbcccnddiveessenseeates 
1 ES Fe ee 
. 4, all widths and lengths........ 

Shiplap 

eee =—0Ct—“i“(S:S”*‘ RR 
i> a ee ee 

2 (10 to 20’) 
Me cdadnedhadtesseseviwes 
NS  actncdcawclawe ce we daheas 

3 (all lengths) : 
MG ph accdetarasdcadeds ae: 
WEIS secsecicessncnuvdaens< 
Dimension, S1S1E 
De Se a we ehiwic cite aces 
Be OE ee hands cess 
SO We hacen ween 
RG ais cowascdacccenens 
12’ a algh ah cal a cae aac ee 
MEE 6a ds cages s 
BO” GRO csc asics eee. ce 
y >. oie! | geen errr 
De desiewec~odelenecasae 
1 OPP ere ore ce 
Fe ) are 
SO Ue Ft en kc ceciecs 
Ss Ve sh awanacssdadocaeds 
BR Ct teetadesacnceseas 
Ue cen enaee caw eae ee 
Be SE dain cacededas 
Se 1 Oe hs Ka cece tans 
SRGT po cS vcetenaceacgaee 
cE rn ree 
Od wiade ke knead aes 
Se Oe 6 stasecdaas 
DO WA be hata teeeee 
eS Se Ae BO ocee cans + axte newer 
Wer advanad se daeteewsas 
Be tadda tener sawe ees 
RO RE vials oases 
St ME neccrcavneue 
Be Silo cedwaiacacicseces 
BO oak iedacaan nes. wade 
DON wddumixé asa orner ee 
Sl | eer. 
Se WUE cides eecmwes 
BE OF, AG oe iwidedvnctenewsens 
BO Seccddoeexccvaesne< 
Lyre eer rei s Pee pie 
pO eee 
We GRC hs wksasgewes 
2x10”, oe PEER eee ee 
18° a re Tet 
BMG BO on ecccaneus 
tC i Sp ree ee 
SRR Rea ceecassasecasexes 
i ee ee ee 
Pcatiduhesetavnew bee 
SE winccetuys. 
RO GRO secetwunueus 
Gi ch cs dcwineccevensaanacs 
Me Caekede cnn k xe Cees eee 
BE ceccncacuce cats searece 
ME waves un cuxcdenatcaeuads 
ME. btédec08 Ckgequxesennee’ 
p> a + eos oe 


Longleaf Timbers 


No. 1 Sq. E&S S48, 20’ and under: 


Shortleaf Timbers 


No. 1 S4S, 20’ and under: 


Car Material 


(All 1x4 and 6”) : 
eee and 18’ 


, 


5’ 


5 *~--' eivdsssnsdeanednewed 


38 to 
Up to 10”, 34 to 86%... cc cccccccce 
36’ 


Up to 12”, 34 to 36’............4-. 
36’ 


3 
Uh Oe Ra Oe ddd viv we kccccecctics ce 


Car Framing 


Stringe 
90% heart, bi and sx16”. 26 to 28’ 
Sq. E., 30 to 3 


i eR | eee wnés 
fi a eres ree 


Longleaf Paving Block Stock 
&S 30. 
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SHIPMENTS 
OVER ALL LINES. 
CARGO SHIPMENTS 
TO ALL PARTS 
OF THE 











RAIL 







Sal 
FIR FIR LUMBER EXCLUSIVELY 





Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 


You can’t get lumber except from 
a sawmill and the fewer hands 
your order goes thru before it ac- 
tually gets on the order file of a 
sawmill, the more satisfactory will 


be your transaction. 


In owning our own timber—doing 
our own logging—in addition to 
owning and operating a large saw- 
mill and planing mill, we offer an 


advantage to 


Retail Yards, Factories and 


Industrial Plants 


This advantage manifests itself in 
eliminating temptation to side-step 
responsibility either for quality, 


grades or deliveries. 


An order is 


an obligation which we are fully 
capable of meeting in its entirety. 


Try us. 


Daily Capacity, 250,000 Feet. 

















Factory Buyers 


Buy your lumber from a 
specialist in factory stock 





ALIFORNIA 
White Pine 





Box, Shop and Clears 


are a specialty at our mills. 
Toll ws your needs Coden 


CLOVER VALLEY LUMBER CO. 


Sawmill at 


Loyalton, Cal. 


General Office: 
RENO, NEVADA 











Q and MER visauwesdtaneuas 
OT EEE 
and multiples.......... 
ING 2, D ORG SS 60 des secinciounewees 
ss OS Err ee ee 
ES RR 
Re MI, 6. oe ceoecae de 


AVON CO IOI] 





PERBSANSH SP ot 
NoOwWONNOWON 
ASRSaNSansae 


w 


acific 


Coast 
LUMBER 


Sullivan Lumber Co. 


Northwestern Bank Bidg., 


Cees Office, - 


San Francisco Office, 


Cleveland Office, 





PORTLAND, ORE. 
332 So. a Ave. 
2 Fife Bldg. 
413 Engineers Bldg. 








LONG FIR JOISTS... 
ano BIG TIMBERS 


i Washington Fir 


Granite 
Falis, 
Wash. 


Cedar and Spruce 
California Redwood 


Red Cedar Shingles 


waros:, H. B. WAITE LUMBER CO. 


Transfer MINNEAPOLIS, MINNESOTS. 





CHAPIN’S LUMBER RECKONER 


Reduces to board measure lumber, 
scantling, square timber and saw 
logs. Morocco $38, cloth $2, postpaid. 


AMERICAN LUMBERMAN, Publisher, 431 So. 


St., Chicag 








— 





See AOE ed 


iat 
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SEATTLE - 





J. E. Morris 
wea. LumberCo. , Ine. 
SEATTLE, WASH. 


Dou las age i Tank Stock, 
Fi 8 ilo Staves, Railroad 
Ir and Car Material, 
Factory and Yard Lumber. 


Western Finish, Bevel Siding, 


p Lumb d 

Spr uce I 4 a 

W t Boards, Shiplap, 
estern 


and 


imension 


Hemlock [ith 


Bevel Siding, Finish, Pre- 
mium and ordinary grades 


of Shingles. 


Red 
Cedar 


— MILL— 


J. E. Monts Mill 


Daily Capacity, Company 9 Inc. 


80,000 Feet. 
South Seattle, Wash. 


Northern Pacific, Great Northern, 
_ Ga M. & ST. P. and O. W.R.R. 











Shull Lumber & Shingle Co. 


Manufacturers and Wholesalers of 
Fir, Hemlock, Spruce 
and Cedar Products 


MILLS AT 


Vancouver, B.C. 
Everett, Washington 
Shelton, Washington 








' Write for Leaflet des- 
cribing the manu- 
facture and grading 
of our 


Eagle Brand 
Rite-GradeInspected 
Shingles 
Yard Stock 


of all descriptions. 


Timbers 


and Special Cuttings. 











TRADE MARK 
Correspondence Solicited. 


Shull Lumber & Shingle Co. 


909 White Bldg. SEATTLE, WASH. 





CYPRESS 


New Orleans, La., Dec. 22.—More cypress business 
is offering than can be placed. Under these circum- 
stances the mills will take as little time out for the 
holidays as possible. Car supply is showing im- 
provement. Prices are of course exceedingly firm, 
tho no advances were reported for the week. 


Chicago, Dec. 24.—There is a good local demand 
for cypress and there are indications that the mills 
will soon be able to provide a better supply. 


Kansas City, Mo., Dec. 23.—‘‘All kinds of business 
offered and no takers’ about sums up the situation 
in the cypress market. The mills still are far 
behind on orders and the little surplus stock that 
is offered is only a drop in the bucket. 


St. Louis, Mo., Dec. 22.—Stocks of Gulf coast cy- 
press are in good assortment at the mills, but the 
manufacturers are not disposed to take on more 
business. Of course, the amount of cypress held 
at the mills is not near normal. There is a big de- 
mand for retail yard stock, finish of all grades, 
siding and lath. The market is strong at recent ad- 
vances. Tupelo has advanced, No. 1 common being 
$10 higher; No. 2, $2 up; and firsts and seconds, $5. 


Boston, Mass., Dec. 24.—Cypress prices have sel- 
dom if ever before been so high and demand so 
strong, coupled with an exasperating inability to get 
the lumber here on reasonably quick deliveries. 
Prices now current are: FAS, 4/4, $100 to $105; 
8/4, $118.75 to $116.75; selects, 4/4, $91 to $95; 8/4, 
$101.75 to $104.75; No. 1 shop, 4/4, $72 to $76; 8/4, 
$81.75 to $86.75. 


Baltimore, Md., Dec. 22.—The inquiry for cypress 
keeps up at present in a surprising manner. No 
opportunity is neglected to speed up production. 
Every indication points to a still further rise in the 
quotations, as the producers have very little lumber 
on hand, while the requirements of the buyers seem 
to be on the increase. 


Alexandria, La., Dec. 22.—Altho production is 
little less than normal, cypress operators can not 
nearly meet the abnormal demand, which covers all 
items. Advances in prices have taken place thru- 


out the list and there is every reason to look for” 


still higher prices. The car shortage, while im- 
proved somewhat, is still acute. 


Buffalo, N. Y., Dec. 23.—Cypress has joined the 
other woods which are showing much scarcity. Some 
wholesalers state that they are unable to get any- 
thing at all from the mills because of the sold out 
condition of the latter. Local stocks are much 
depleted. 


Cincinnati, Ohio, Dec. 24.—There is practically no 
change in the cypress situation, unless it be that 
stocks have grown scarcer and the demand more 
urgent. Higher quotations are predicted by repre- 
sentatives of a few mills, who claim they are fully 
warranted by conditions in the market. Increasing 
numbers of inquiries are reported, which indicate a 
latent activity much greater than was indicated a 
year ago. Distribution is light and chiefly of shop 


grades. 
SHINGLES AND LATH 


Chicago, Dec. 24.—Quotations on red cedar 
shingles this week were: Clears, $8.16; stars, $6.87, 
Chicago basis. White cedars, extras, $7 to $7.10, 
Chicago basis; standards, $6 to $6.10; and sound 
butts, $3.75 to $3.85, Chicago basis. Lath are cer- 
tainly high priced and in the market a lot of fancy 
figures are mentioned that are almost unbelievable, 
so it is not safe to quote a price. 


Minneapolis, Minn., Dec. 22.—Quotations on tran- 
sit cars are up since the declaration of an embargo 
against mill shipments by the western roads, be- 
cause of traffic conditions. There is a fair amount 
of shingle stock in transit, but the steady buying 
demand that is showing here will absorb it quickly, 
it is expected, and the market is firm. Dealers do 
not expect any break even when the roads open up 
again as trade is good and dealers are not disposed 
to cut prices with such an outlook for spring trade. 


Seattle, Wash., Dec. 20.—Most of the red cedar 
shingle mills have shut down. The demand is light. 
Prices have held at about the figures reached last 
week, about as follows: Standards, stars, $5.60; 
clears, $6.75 to $6.85; Rite-Grade inspected stock— 
Stars, $5.75; clears, $7. 





Kansas City, Mo., Dec. 23.—The shingle market 
is very quiet. Transit lines are very thin, but 
ample for the present volume of buying. There 
has been no change in prices in the last ten days, 
tho there is an upward tendency. Lath prices are 
soaring steadily. Where sales of southern pine 
have been made the price has been around $12.75, 
with some holders asking more. Fir lath have shot 
up to $12 and mills usually place a limit of 10,000 
to a car. Cypress lath are unchanged. There is 
a heavy demand for siding, but with red cedar 
quoted all the way up to $55, buyers show aq 
preference for redwood and white pine. 


St. Louis, Mo., Dec. 22.—The shingle market has 
been complicated by the embargo and no shipments 
are being made. There is no crying demand for 
shingles here, as the price of $5.50 for stars and 
$6.70 for clears, Pacific coast base, is uninteresting 
to the trade. 


New Orleans, La., Dec. 22.—Demand for shingles 
and lath are strong. Cypress shingles are ready 
sold as offered but few if any mills are shipping 
straight cars and several are practically out of the 
market on this item. Both cypress and southern 
pine shingles are meeting heavy call, supply being 
unequal to current demand. 


Boston, Mass., Dec. 24.—The spruce lath shortage 
continues. Some of the 1%-inch laths have been 
sold for $13. Some of the retailers here are said to 
be asking southern lumber dealers to quote cypress 
and hard pine lath. Shingles are not selling so 
well. Retailers are disinclined to stock up. The 
market is firm, however, with supply, especially of 
whites, limited. Whites, clears, sell at $8 to $8.25, 
and extras, $8.50 and over, some asking $9. Reds 
have gone up, British Columbias being quoted $9 to 
$9.25 and Washingtons, $8.70 to $9. Clapboards are 
very scarce but are not in great demand. They sell 
at perhaps $75 for extras and $73 for clears. 


Baltimore, Md., Dec. 22.—Shingle quotations con- 
tinue very firm, with H. B. short cypress 6 by 20 
hearts around $22.50 and saps some $3 lower. Lath 
are either firm or show a rising tendency, with the 
requirements of the builders on the increase and 
with the dealers not always in a position to take 
prompt care of orders. 


Buffalo, N. Y., Dec. 23.—Getting shingles nowa- 
days is a difficult performance. Some wholesalers 
are unable to make any prices at all, while others 
state that clears are worth $8.33 and stars.$7.06. 


Cincinnati, Ohio, Dec. 24.—There has been no in- 
crease of cedar stocks and quotations continue 
nominal. Receipts from the West have been sub- 
ject to transportation interruptions, and orders 
placed weeks ago have not been heard from. Neither 
has there been much improvement in the cypress 
and pine situation, altho a few shipments have been 
put thru. The demand for lath is steady and con- 
trac:ing builders are delayed in much of their finish- 
ing work. Even at $12.50 to $13 for No. 1 pine they 
have not been able to secure more than half of what 
they could use. 


NORTH CAROLINA PINE 


Baltimore, Md., Dec. 22.—The demand for North 
Carolina pine is keeping up much better this year 
than almost any previous year just prior to the 
holiday season. The supplies on the wharves here 
have been drawn upon to a considerable extent, and 
the selections are by no means as free as they were 
during the summer, while it cannot be said that 
much headway has been made with regard to pro- 
duction. The indications are that the quotations 
will be higher by spring. 


Boston, Mass., Dec. 24.—The demand for roofers 
is really growing satisfactorily, and where quick de- 
liveries can be made it is seldom very hard to close 
a deal. The market is very firm. The six-inch now 
sell from $50 to $51, and there have been sales at 
$52; the eight-inch sell from $51 to $52, and there 
have been sales at $53. There is not much demand 
for rough edge but prices are welt above $80 and 
toward the $90 mark. 





Buffalo, N. Y., Dec. 23.—Absence of stock is the 
chief feature of the shortleaf pine market. Busi- 
ness during the last week was on an exceptionally 
large scale for this time of year, and there is gen- 
eral confidence that prices have not yet reached 
their maximum. 


Norfolk, Va., Dec. 22.—The following prices for North Carolina pine have been obtained f. 0. b. 





Dunn Lumber Company 











SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
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VALUE VS. CHEAPNESS 


You can buy a tally card for a penny or two, while the 
“Climax’’ tally book costs $1.00 a copy or 6 for $5.50, yet 
thousands of them are sold and hardwood men who once use 
them, always get them. Why? Because they are the best. 
For sample pages and description address 

» AMERICAN LUMBERMAN, Publishers, Manhattan Bldg., 
481 South Dearborn St., Chicago. 





Norfolk: 
Cull and 
EDGE (ROUGH) No. 2 & bett No. red he art 
ER EEN near rer te ne $76.00 $4.00 $61.00@ 84. 50 eo o0@37. 00 $32.00@33.00 
Le er cert ee array 80.25 @85.50 62.00@66.00 BOGEEE OD —— aiecics nneve 
OL SA eet nen re 81.25@86.50 63.00 @67.00 36. ‘50@ ck ere. 
Baa tenk biscns.e acl o wees ys aie wince 83.50@88.00 Bare, | cu cmiicseas |. cistd envickence 
RovuGuH 4/4 ae 
REP s cacy a veraie, eaten eh NI bike rR A Se 79. mes: 00 63.00@67.00 40.00 @41.00 35.50@ 36.50 
PE ssi cas Fore halo ace. ei-y cena oy eos ar SUe ia oa oR RI 80. 86.00 64.00@68.00 41.00@42.00 36.50@ 37.50 
Me Siena < kh. wine coe ees paeisaesaee 85. 00 90.00 65.50 @69.50 43.00 @44.50 37.50@38.50 
Bank .ereips, Nos. 1 and 2. . 0.06 6.e0cune $62.50@63.50 BARK STRIP PARTITION, Nos. 1 and 2....$69.50@72.50 
BOR coca neg ce ee 28.50@80.50. CULL RED HEART. ..0.0.0.600:0:5-00-00 0000008 23.00 @ 23. 50 

















a OS) ss uas --$10.50@11.00 Roorers, 6”.... 
oe ee ee 0 7.50 
FACTORY FL OORING, 2” 40.00@45.00 | 
Sizes, N, C. pine.... 38.00@43.00 12”... 
Finished Widths 
WLOORING, 162256. OHO BY Pls ks ick cert eiwcsanes 
Ne I ons cnc s One sunceesuisn ee 
6 a pin 06 6s on Sate het Dk elena ed eee eae 
Wee ens dos ch teeeessaees a ek ae 





Pe a tet So 

-... 43.50@45.00 Meee Gi ea ign o. 6¥r ore 0.0 8. « 83.00 

wees 44,25 @45.50 RL OR 84.50 

seeee. 44.75 @46.00 Ba ee teenies See 
No. 2 & better No. 8 No. 4 

rye 1 ieiphcs unica. as Watadeeens cone 

% 6 6.00 $70.00 @76.00 $42.50 @ 44. 00 

$00 rt 50 40.50 @41.50 2. 25@2 7.50 

48, 50@ 50.50 41.25@44.50 29.50 @ 32. 00 

82.00@ 87.00 71.00@77.00 43.50 @45.00 











DECEMBER 27, 1919 


AMERICAN LUMBERMAN 83 





News of American Hardwood Industry 


LANSING, MICH. 


Dec. 22.—Edward H. Clark, vice president and gen- 
eral manager of the Lansing Silo Co., has returned 
from a business trip in the South and announces that 
the company’s factory at East St. Louis, Mo., would 
be transferred to the Lansing plant. The East St. 
Louis plant, however, will be maintained as a transfer 
point for lumber, silo tile and other material. A mil- 
lion feet of lumber stored at the Missouri plant will 
be shipped to the Lansing plant. To meet the in- 
creased demands in Lansing the company has pur- 
chased twenty-six acres of land on which to build a 
new factory. 

Another lumber material manufacturing firm has 
been added to the city in the copartnership of Couchois 
Bros. & Joy. The company consists of Clifford, Frank 
and Eugene Couchois and William H. Joy. The con- 
cern has leased the Rork factory building and will 
equip it for the purpose of manufacturing sash and 
doors ete. The company will be managed by Frank 
Couchois. The lease of the Rork factory means the 
retirement of Michael Rork from the manufacturing 


business. 
EVANSVILLE, IND. 


Dec. 20.—Hardwood manufacturers in this territory 
report having had a brisk business during the last 
week or so, but that their main difficulty is in the 
prompt filling of orders because of the scarcity of 
stocks. Prices hold firm and on some of the best grades 
there is an advancing tendency. 


BUFFALO, N. Y. 


Dec. 23.—The weekly luncheon of the Buffalo Lum- 
ber Exchange brought out little but an informal talk 
on the subject of a civic center. The exchange has a 
special committee on this subject, composed of Hugh 
McLean and Millard S. Burns, but it has not done any 
active work yet. There is a call this week from the 
real estate interests to lumbermen and others, invit- 
ing attendance on a hearing to be held soon. 

The transcontinental railroads have placed an em- 
bargo on all Pacific coast lumber shipments eastward, 
so that no route is open at present except that by the 
Panama Canal. The enterprising firm of G. Elias & 
Bro. already has a shipment on the way over that 
route, and it is expected that unless all-rail routes 
improve materially, even Buffalo will be covered 
next season by the Panama and Erie canals. This 
will make the route entirely independent of the rail- 
roads, 

The Massey-Harris Co., Batavia, N. Y., will soon 
erect a new building for the drying of lumber. It will 
have a capacity of 4,000,000 feet a year. The com- 
pany is manufacturing extensively in anticipation of 
a good foreign trade. 


MILWAUKEE, WIS. 


Dec. 22.—The lumber industry thruout the Wis- 
consin district suffered materially as a result of the 
freight embargo placed on non-essential freight by the 
Chicago, Milwaukee & St. Paul road, which started at 
12:01 a. m. Dec. 17 and continues until 12:01 a. m. 
on Dec. 26. Neither logs nor finished lumber are to be 
moved and numerous mills were forced to shut down 
temporarily after finishing the small stocks on hand. 

The shortage of flat cars seriously hampers the 
mills. The shortage is accredited in part to the early 
logging season, the railways customarily not making 
provision to supply large numbers of flat cars for haul- 
ing logs until after the first of the year. Another 
reason is the wide scattering of flat cars under the 
pooling system and the use of a large number of these 
cars for shipping lumber to remote points because of 
the earlier shortage of box cars. 

The local lumber market continues very strong and 
prices held rather firm for the week. The demand, 
while very satisfactory, has not been as heavy as for 
Several weeks, especially for the better grade woods. 
Building materials are rather scarce and the situation 
is becoming worse with a greatly accentuated demand. 


CINCINNATI, OHIO 


Dec. 24.—Hardwood manufacturers with mills in the 
South and in Appalachian territory feel most seriously 
the effect of the protracted rains, which weeks ago 
made the woods wholly unfit for logging and caused 
great curtailment of output, from which conditions 
the recovery has been very unsatisfactory. Conse- 
quently stocks at the mills ready and fit for distribu- 
tion are low and entirely inadequate to meet the de- 
mand from the consuming trades. Prices have con- 
tinued strong at recent advances, with further up- 
ward movements in a few grades. Manufacturers can 
not help worrying a bit about how they can bring 
Stocks up more in line with the demand, especially as 
they see an increase of that demand for next year. 

The outlook for building next year broadens each 
week. Manufacturers and distributers of building ma- 
terials of all kinds say that while their year end in- 
ventories are showing large gains in sales for 1919 
over 1918, their books indicate still greater activity 
in every line during 1920. 


ite, {C: Snook, of the Snook-Veith Lumber Co., this 
ae ian giving practical demonstration of his faith in 
the Build Now” slogan that has been impressed on 


he Phas gongs public the last year. He believes this 
a ee as good a time to build as any other, so he 
alle under way for an $18,000 residence for 
~ and family to be erected early in the spring. 
ew honors are about to be bestowed on Gen. S. B. 


Stanbery, Cincinnati manager of the Chicago Lumber 
& Coal Co. The Superior Court of Cincinnati has 
chosen him from among more than one hundred Cin- 
cinnatians for a life appointment at $3,000 a year on 
the board of trustees of the Cincinnati Southern Rail- 
road, owned by the City of Cincinnati. It is a tribute 
from his city for the patriotic sacrifice he made for 


his country. 
LOUISVILLE, KY. 


Dec. 23.—The demand for building lumbers has 
been slightly off in December, due to the fact that 
general shortage of steel, cement, brick and other 
building materials, as a result of fuel regulation, is 
being felt. Colder weather is also affecting demand. 
For the first two weeks of December forty-eight per- 
mits amounting to $98,775 were issued, as against 
sixty-two for $251,100 for the first two weeks of 
November, showing that conditions are different. 

In the hardwood and veneer trades things are fine. 
There is a big demand and short supply, with produc- 
tion low. Producers are enlarging production, but are 
handicapped by shortage of machinery, even second 
hand machinery being scarce. Oak, hickory, ash, elm, 
sycamore, poplar, chestnut etc., are all selling freely, 
while there is a good demand for mahogany and wal- 
nut veneers and dimension stock, but a duller demand 
for lumber. Prices mean very little today, as it is a 
question of securing supplies at any price. December 
business is more active than is usually the case so 
near the end of the year and prospects for 1920 are 


bright. 
INDIANAPOLIS, IND. 


Dec. 22.—The two great drawbacks which manufac- 
turers of hardwoods have to face are the seemingly 
ever present shortage of cars and the very abbreviated 
stocks in the hands of both the manufacturer and 
retailer. The active advances in the market here 
recently seem to make the buying more brisk instead 
of giving the manufacturers an opportunity to build 
up a supply. 

Wood using plants are being operated on full time 
again, now that the fuel situation is back to normal. 
These industries have enough business on hand to keep 
them occupied for the next six months. 

Active building operations are still in progress de- 
spite the cold weather and indications are that work 
of this character will continue thruout the winter. 


MARINETTE, WIS. 


Dec, 22.—It is predicted that the input of logs here 
this season will be greater than ever before in the 
history of northern Wisconsin and Michigan. The 
reason is the high prices the logs command at present. 
Maple timber is selling as high as $26 per thousand 
feet; birch commands $40; elm and basswood range 
from $35 to $45. 

W. T. Culver, president of the Consolidated Lumber 
Co., who recently purchased the Eddy Lumber Co. 
plant at Lake Linden, Mich., has followed this by a 
purchase of 36,000 acres of timber land located east 
of Lake Linden that was owned by the Calumet & 
Hecla Co. The recently acquired property gives Mr. 
Culver 150,000,000 feet of standing timber, all of 
which will be cut and sawed at the Lake Linden mill, 
which is being put in shape for the operations. 

The Oconto Co.’s sawmill at Oconto is still in opera- 
tion and is making the longest continuous run in its 
history. Beginning April 1, 1917, the mill has been 
operated continuously, this being made possible by the 
installation of a hot pond. It is planned to add 
another crew immediately after the holidays so as to 
operate the mill nights also. 

One of the mills of the Sawyer Goodman Co. is 
now running day and night shifts and the other one 
expects to begin night sawing shortly. The mills will 
consume about one hundred and fifteen carloads of 
logs daily. 

The Menominee Box and Lumber Co. has bought the 
Stauber mill at Ingallston, twelve miles north of 
Menominee, and will move it to its present mill site 
in Menominee. It will be used for sawing bolts and 
logs into lumber for the company’s factory. Construc- 
tion of a new mill will start in July and it will be 
ready to operate with the opening of navigation the 
following spring. 


MEMPHIS, TENN. 


Dec. 22.—The hardwood market is very firm, but 
the volume of business is restricted by the limited 
offerings available in dry stocks of all kinds. This 
scarcity of lumber is more pronounced today than it 
has been at any other time this year. Conditions mak- 
ing for scarcity were seriously intensified by the un- 
favorable weather during October, November and De- 
cember, and this fact is largely responsible for. the 
firm position which the market occupies as the year 
draws to a close. 

Logging conditions thruout the southern field con- 
tinue highly unsatisfactory, according to members of 
the trade here, and many of the mills in Memphis are 
either closed down or are preparing to do so at an 
early date. 

The present Christmas promises to be one of the 
happiest the Iumbermen have enjoyed for a number 
of years because their business, generally speaking, 
is in more prosperous condition than ever before. 
Prices are at the peak on the present movement, and, 
while manufacturing costs have mounted very rapidly 
since the armistice was signed, prices have advanced 
even more rapidly, and lumbermen in the southern 
and eastern hardwood field are enjoying a very satis- 
factory margin of profit. 









oldsboro 


N. C. Pine 





The sort of lumber that 


helps to gain customers 
and holds them year in 
and year out is the kind 
manufactured to meet 
high standards of quali- 
ty, and in this respect 
we know of few other 
woods that can equal 
our “Goldsboro N. C. 


Pine.” 














Every foot of our lumber is 
perfectly milled,. correctly 
graded and meets all require- 
ments of present day build- 


ers. 


If you’re interested in saving 
money, we can perhaps sug- 
gest a mixed car of yard 
items that will offer you ex- 
ceptional values. Drop us a 
line today and we'll gladly 


quote you prices. 
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BRIGHTON MILLS 
COMPANY 


MILLS: SALES OFFICE: 
on Nehalem Bay, 


BRIGHTON, ORE. PORTLAND, ORE. 





FIR and SPRUCE 


Northwestern Bank Bldg., 
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~ PORTLAND, OREGO 
Lumbermens Building, 
We Specialize in all kinds of 


FIR TIMBERS 


All orders given quick dispatch 


RED CEDAR SHINGLES 


Send us your inquiries. 
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FROM COAST TO COAST 
SHIPMENTS VIA ALL 
TRANSCONTINENTAL ROUTES 
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Remember 


Last Fall >? 


When the orders started to pour 





in, it was a case of “every man 
for himself and the divil take the 
hindmost.” 


Are You Going To Wait Too Long? 
BUEHNER LUMBER CO. 


MANUFACTURERS 
FIR AND SPRUCE LUMBER 





SALES OFFICES, PORTLAND, ORE. 
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SOME OBSERVATIONS ON BAND SAW TENSION else, but today practical saw books and reading 


' [By R. C, Leibe, Goldsboro, N. C.] 

While band saw tension is an old subject there 
is always something to learn about it. Getting the 
proper tension in a saw means after all that com- 
mon sense must be used by the filer, and good re- 
sults may only be obtained by carefulness, by ob- 
servation and by seeking knowledge of the finer 
points of filing. If we could magnify a band saw 
a thousand times after we considered it in perfect 
shape for the mill, we would decide it to be a some- 
what shapeless mass of sheet steel and unfit for 
running at high speed. Thus, if one has imagina- 
tion it is easy to understand that the very best 
condition that we filers can get a band saw into 
leaves ample room for betterment, and this end 
can only be gained by carefulness, painstaking work 
and great patience with this changeable ribbon of 
steel. We filers who have served with them long 
as our only daily companion, learn to love the saws 
as the teamster does his horses, and the man who 
said that a band filer is wrongly named and should 
be named a ‘‘band saw doctor’’ showed wisdom. 
The term ‘‘doctor’’ is peculiarly applicable to the 
filer because treating a sick or disabled saw is very 
similar to patching up a person who is ill or in- 
jured. No two band saws in the filing room can 
be handled or fitted alike or hold tension alike or 
stand up to the work alike. Each saw in its make 
up is different and when a filer learns to supplant 
weakness with strength and stiffness with supple- 
ness, smoothness for lumps etc., he is getting to 
the point where he understands some of the mys- 
teries of the band saw. 

The writer has his saws named or marked with 
a scratch awl point near the braze and once the 
nature of each saw is learned, the work becomes 
easy. The marks being near the braze make it a 
simple matter to look up the most troublesome 
‘“log eater’’ or to register the date of the last 
benching. To explain further what I mean, I 
will say that I have one saw that requires bench- 
ing or retensioning twice to another’s once. One 
seems to hold tension only a few days until it be- 
comes pulled out while another will remain as 
fitted for weeks and never require anything except 
a slight touching up. Still another saw shows a 
weak back and recrowning to overcome the hollow 
back condition is a weekly job, but the cutting 
edge holds tight and yet gets the strain of the 
work. Another saw shows a stiff front quarter 
after a few days’ run and the back must be con- 
tinually pulled out to overcome this weakness, An- 
other saw makes better lumber and cuts faster 
with long narrow swage point while another does 
its best work when it has a short swage point. I 
have two swages and each is adjusted to make the 
required difference in swaging these two saws. It 
takes extensive experiment to learn these fine 
points, but once you haye learned your new saws 
you can keep tab on them and fit them for their 
best purpose. 

Many may say that this is going too far in look- 
ing for finer points, but the writer does not believe 
this to be so. For example, there is no reason for 
a filer today to have a number of cracks in his 
saws, especially because of the saw knowledge on 
this subject to be gained from reading practical 
books. There are also many filers who say actual 
experience is the only thing that counts in saw 
filing and that books and reading can teach noth- 
ing. I differ greatly from this class of thinkers. 
Actual experience is good and if no other means of 
learning is to be had I would not advocate anything 


matter written by practical saw men make it pos- 
sible for a filer to. advance much faster than over 
the experience route. In other words, the present 
day filer who takes advantage, of his opportunities 
may today accumulate as much saw knowledge in 
five years as the old timers did in twenty years of 
hard learning. 

There are three big keys to successful saw fitting. 
The first is experience; the second is ample reading 
matter on saws; and the third is extensive experi- 
ment for improvement. By reading you may learn 
in a night what it has taken others many years 
to learn. When an idea that promises results 
comes to you, try it out by experimenting. If 
good results are forthcoming, adopt the plan, and 
if not, hastily discard the idea and look for an- 
other. When you find something good pass it on 
to other saw filers. 


OBITUARY | 


HARRY K. MEAD, of the Dwight Hinckley Lum- 
ber Co., of Cincinnati, died on Wednesday, Dec. 17, 
of cancer of the liver, and was buried at Spring 
Grove Cemetery, Cincinnati, on Saturday, Dec. 20. 
Mr. Mead was born at Greenfield, Ohio, in 1878, and 
was educated in the public schools of Cincinnati. 
His first lumber experience was with the M. B. Far- 
rin Lumber Co., of Cincinnati, with which he re- 
mained for several years and then became repre- 
sentative in Cincinnati for the Galloway Pease Co., 
of Chicago. He left that concern to go with the 
Stearns Coal & Lumber Co., of Stearns, Ky., and 
represented that company in the Cincinnati terri- 
tory until 1912 when he became representative of the 
Babcock Lumber Co., of Pittsburgh. On Jan. 1, 
1915, he became associated with the Dwight Hinck- 
ley Lumber Co. as salesman and buyer and spent 
much of his time in the South, contracting for 
southern yellow pine. He remained in that position 
until his death. Mr. Mead leaves a widow and two 
children, aged eight and four years respectively. 
Mr. Mead was a thorough lumberman and all who 
knew him appreciated his sterling qualities. His 
loss is a severe one to the lumber fraternity of Cin- 
cinnati, and especially to the firm which he has so 
ably represented for the last five years. 


WILLIAM A. DEMPSEY, a well known Pacific 
Northwest lumber manufacturer, who has made 
Portland his home for many years, died at his home 
in that city, on Dec. 13 and was buried at Vallejo, 
Calif. Mr. Dempsey was 56 years old and had been 
in the lumber business since 1877 and in Portland 
since 1880. He was identified with the Albina Lum- 
ber Co., and afterwards with the Eastern & Western 
Lumber Co. For the last sixteen years he was 
connected with the Oregon-Washington Lumber Co., 
and the Multnomah Fuel Co. He is survived by a 
= and one daughter, three brothers and one 
sister. 


ALPHEUS BURKS, a well known timber buyer, 
died a few days ago at his home in Crawfordsville, 
Ind., aged 87. He is survived by five children. 


E. E. TRESSLER, Pacific Coast auditor for the 
Simonds Manufacturing Co. for the last seventeen 
years, died at his home in Portland, Ore., on Dec. 
10, after a long illness. He was born in 1876 in 
Williams County, Ohio, and went to Oregon in 1892, 
first settling in Medford. He married Elizabeth R. 
Trehauf, who survives. 


CHARLES E. TURNER, president of the Wausau 
Box & Lumber Co., died in Wausau, Wis., Dec. 18 
He was prominent in business and civic affairs and 
for several years was a member of the city council 
and twenty years president of the board of trustees 
of the public library. 


FREDERICK L. TARBELL, former vice president 
of the Joy-Tarbell Lumber Co., of Chicago, died at 
his home in this city, 2422 Ridge Avenue, Dec. 20, 
after a year’s illness. Mr. Tarbell was 41 years old 
and had lived in Chicago for twenty years. The 
funeral was held at two o’clock Tuesday, Dec. 23, 
with burial at Waldheim. 

















News from America’s Lumber Centers 


NEW ORLEANS, LA. 


Dec. 22.—Officers of the local homestead societies 
estimate that a total of $7,300,000 has been loaned 
within the last six months to local borrowers for pur- 
chase and construction of homes, the larger part being 
for the purchase of buildings already consrtucted, or 
their repair and improvement. 

Representatives of the Coons Silo & Building Co. 
announced last week that production is expected to 
start sometime in January. The company proposes 
to specialize in “custom-built” houses. Its officers are: 
O. H. Coons, president; Fred Querens, jr., vice presi- 
dent; G. A. Karayane, secretary-treasurer. 

W. L. Houlton, of the Houlton Lumber Co. and of 
the Uneedus Farms at Uneedus, La., has been elected 
president of the Tangipahoa Parish Fair Association 
for the ensuing year. 

The Southern Pine Association has arranged for the 
installation of its notably fine exhibits at the Dayton 
homebuilding show, to be given at Dayton, Ohio, Jan. 
19-24 inclusive, and at the twenty-sixth annual meet- 
ing of the Retail Lumber Dealers’ Association of the 
State of New York, which is to be held at the Onon- 
daga Hotel, Syracuse, N. Y., on Jan. 20-22. 

In order to centralize its domestic and foreign busi- 
ness the American Crayon Co. has moved its eastern 
offices from Waltham, Mass., to the Bush Terminal 
Sales Building, this city, and at the same time is 
arranging to make all eastern and export shipments 
from its large new stock rooms here. Salesmen mak- 





ing eastern territory will have their headquarters 
here. George E. Parmenter, vice-president, is in 
charge of the office here while Sherman L. Parmenter 
is in charge of stock and shipping rooms. Buyers 
and friends visiting New York City are invited to 
visit the new headquarters. 


TORONTO, ONT. 


Dec. 22.—Prices in maay lines have advanced dur- 
ing the last three weeks as much as $8 to $10 a thou- 
sand feet. ‘The consuming trade is still calling act- 
ively for stocks of all kinds. At the present rate of 
consumption there will be very little dry stock in any 
hands by May 1, 1920. ‘The scarcity of lath in 
Ontario is becoming more acute. Some manufacturers 
are now turning to their slabs which were not used and 
are manufacturing lath. Retailers sell white pine lath 
at $17 to $18 a thousand. 

C. W. Wilkinson, of the Union Lumber Co. (Ltd.), 
Toronto, who returned recently from a six weeks’ visit 
to Great Britain and France, reports that when he was 
in England building operations had not yet got well 
under way, but manufacturing was gradually being 
resumed in all lines. Stocks of lumber in England 
were now very low with the exception of spruce. The 
British Government still has a considerable amount of 
white pine and there is a good demand for this stock. 
Mr. Wilkinson said that he had heard splendid reports 
of the value of the propaganda work carried on by 
A. C. Manbert during the time that the Ontario lum- 
ber commissioner was in England. Ontario white pine 
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would experience a strong demand as soon as ship- — 


ping and other conditions improved. The congestion 
at British ports, Mr. Wilkinson said, seemed to be 
becoming worse instead of better. 


ST. LOUIS, MO. 


Dec, 22.—Retailers report that there has been a let 
up in their business, and, because of inventory taking, 
are not buying. The demand for 1-inch southern pine 
stock is good. There is an especially good demand 
for straight cars of 1x4 No. 2 & better S28, of 8-inch 
No. 2 shiplap and of 1x6 No. 2 & better S2S to 13/16, 
and a strong demand for 1x6 to 1x12 No. 2 & better 
$28 to 13/16. 

Children of St. Louis wil certainly bless the name 
of J. B. Collins, president of the Collins Lumber Co., 
DeSoto, Mo. Mr. Collins is donating the Christmas 
tree the municipality is to have at the community cele- 
bration on Soulard Street and also eight or ten trees 
to be used at the Post-Dispatch Christmas festival at 
the Coliseum. 

E. J. Byrnes, of the Adams & Byrnes Lumber Co., 
whose mill is at Vernon, said that the mill has been 
closed down for four months because of the inability to 
get enough cars. 


SEATTLE, WASH. 


Dec. 20.—Harry Jackson, of Eureka, Calif., manager 
of the Northern Lumber Co., a Charles Nelson Co. 
concern, arrived in Seattle Thursday. He will visit the 
Crown Lumber Co., at Mukilteo, and the Puget Sound 
Mills & Timber Co., at Port Angeles, both of which are 
also Charles Nelson Co. concerns, and will confer with 
A. A. Scott, manager. 

M. R. Sutliff, a commission man and wholesaler of 
Park Falls, Wis., is in Seattle this week, looking over 
the mills and making new connections. 

F, A. Hofheins, president of the Transfer Lumber & 
Shingle Co. and the Transfer Stained Shingle Co., of 
North Tonawanda, N. Y., is renewing shingle connec- 
tions in the Puget Sound country. 

J. W. Wingate, of the Wingate Lumber Co., Kansas 
City, is in Seattle. 

J. H. Bloedel, of Seattle, president of the Bloedel 
Donovan Lumber Mills, left the first of the week, 
accompanied by Mrs. Bloedel, to spend the Christmas 
holidays with their sons, who are attending college 
in the East. 

W. F. McCue, president of the W. F. McCue Mer- 
cantile Co., whose general wholesale lumber offices are 
in Seattle, has gone to his home in Denver for the 
holidays and to remain some time looking after the 
company’s retail yard interests in that section. The 
headquarters of the wholesale business was moved 
to Seattle last summer. 

J. R. Turner, who has been engaged in Government 
spruce work in the East for the last year and a half 
but who was formerly with different mill concerns on 
Willapa Harbor and Grays Harbor, has returned to the 
Coast and is opening a buying office in Seattle for sev- 
eral eastern wholesale lumber concerns, including 
Stevens-Eaton Co., New York City; Brown-Bates Co., 
Philadelphia ; Hendricks-Caskey Co., Buffalo, N. Y., and 
White, Gratwick & Mitchell, North Tonawanda, N. Y. 


EVERETT, WASH. 


Dec. 20.—Everett’s lumber and shingle industry, the 
basic support of the community, is paralyzed by the 
shortage of transportation facilities. Today only the 
Weyerhaeuser Mill A and the plant of the Canyon 
Lumber Co., cutting lumber, and the shingle mills of 
the Everett Mutual Mill Co. and the Everett Shingle 
Co., sawing shingles, are in motion. The Weyerhaeuser 
company will close Mill A next Saturday ; the Canyon 
company officials hope to continue operations but have 
no assurance as to their lease of life. The lumber 
mills closed are the Weyerhaeuser Mill B, the Ferry- 
Baker, the Eclipse, the Walton and the Fred K. Baker, 
stopping a daily output of about 4,500,000 feet. The 
two shingle mills in operation today will be forced 
to close within a few days unless an entirely unex- 
pected relief of the car situation develops. 

For several weeks the strangulation of the mills here 
has been seen approaching. Several days of near zero 
weather late last week caused such inconvenience from 
frozen pipes that operations were suspended. Follow- 
ing the thaw most of the mills resumed until the end 
of the week, bringing them to the time of-the usual 
shutdowns for overhauling, but no mill manager today 
would hazard saying when cutting would be resumed. 
Ordinarily the overhaul period extends thru the last 
two weeks of the year. Now, however, managers gen- 
erally feel they would be delighted with a prospect of 
resumption within a month. 

Mill stocks are larger than ever before. The yards 
are full of lumber that can not be shipped. Shingle 
kilns are crammed to the limit with the product, and 
a8 cars are provided in driblets the shingle men hope 
to reduce this surplus before attempting continuous 
operation in the future. There is no indication of a 
downward tendency in prices either for lumber or 
shingles, and no drop is expected at least until ship- 


Ping conditions permit a part supply of the demands 
of consumers. 


BELLINGHAM, WASH. 


Dec. 20.—Severe car shortage for several months 
during the latter part of the year -did not prevent 
Bellingham mills from cutting more lumber and 
Shingles in 1919 than since 1917 and surpassing the 
lumber cut of that year. As they close for the holidays 
Bellingham plants estimate their output for the year 
to total 296,000,000 feet of lumber and 316,000,000 
shingles, not including lumber converted into boxes 
Pow lath. In 1918 the output was 262,000,000 feet of 
umber and 310,000,000 shingles, and in 1917 the cut 
an 263,000,000 feet of lumber and 423,000,000 
8 gles, The 1919 production of both commodities 
would have been heavier by millions of feet of lumber 


and fully 20,000,000 or 25,000,000 shingles if cars 
had been available, and the total might have surpassed 
that. During the last three or four months mills have 
not been getting more than 25 or 50 percent of their 
car needs at any time and often no more than 10 or 
15 percent of them. Bottoms also have been some- 
what scarce, restricting water shipment materially. 

All lumbermen here are hopeful of the future, their 
only concern being the supply of cars and ships. They 
are inclined to believe that the call for lumber will 
be limited only by the transportation facilities. This 
year unusually early inquiries in volume have been 
received. Most of the mills have closed until the 
new year. In the meantime they will make needed 
repairs and some will install improvements. The 
Skykomish mill and camp of the Bloedel Donovan 
Lumber Mills have been closed until March. The com- 
pany’s camp at Delvan has shut down as a result of 
the miners’ strike, the Northern Pacific being unable 
to move its logs for lack of coal. 


CENTRALIA, WASH. 


Dec. 20.—With the thermometer at 16%4 degrees 
below zero and two feet of snow all sawmill and log- 
ging operations are at a standstill. The feature of the 
present market is the unusual demand for lath and 
the high prices paid for them. The shingle market 
remains practically unchanged, with most plants 
closed. 

The eleven Wobblies who have been accused of the 
Armistice Day murder have secured a change of venue 
from Chehalis to Montesano, the trial having been set 
for Jan. 5. 

The Olympia Door Co., of Olympia, will construct a 
new 100,000 capacity mill on the tide flats alongside 
of its old plant. The new mill will be modern in every 
respect and will be an aid to the company in con- 
tinuing its specialty of manufacturing doors, windows 
etc. 

Matt Baker, of Chehalis, is installing a lath mill 
with a capacity of 30,000 a day. 

C. A. Doty, of the Chehalis Mill Co., reports that 
the company is installing a complete lath mill which 
will shortly be ready for operation. 


SAN FRANCISCO, CALIF. 


Dec. 20.—San Francisco wholesalers find it very 
difficult to place business with the mills, owing to the 
oversold condition of both redwood and fir mills and 
the scarcity of cars, railroad embargoes and general 
slowness in transportation. Prices are high and lack 
uniformity, each mill accepting orders and making 
prices according to the stocks it has available. Inte- 
rior dealers are clamoring for lumber and are even 
visiting the redwood mills in the hope of finding some 
stock for sale to meet their wants. 

Douglas fir has advanced, with production curtailed 
and rail shipments cut off. Domestic cargo shipments 
of common are quoted at $36.50 base delivered San 
Francisco, and about $38 south. Sales have been re- 
ported at even higher figures. Clears are quoted at 
$25 to $30 over List 7. 

The redwood situation is still abnormal, with a 
tremendous demand. There is very little unsold stock 
at the mills and assortments are badly broken. There 
are no prices, as each mill has to follow a policy 
adapted to its conditions. The new rail embargo, 
which it is hoped, will be of short duration, is adding 
to the difficulties caused by the car shortage in mak- 
ing eastern shipments. 

There is a heavy demand for white and sugar pine, 
with prospects that it will continue indefinitely. Very 
few of the mills have any dry lumber unsold. All 
that is left is the green lumber cut in November and 
December, which will take until next May to air 
dry. There is practically no shop lumber unsold. Some 
very heavy advance sales have been reported. A 
prominent authority estimates that sales of white and 
sugar pine during the last four weeks were only 
25 percent of September sales, with five times the 
demand. It looks as if the California cut will be 
15 percent short of last year. 

Capt. E. A. Selfridge, vice president of the Pacific 
Lumber Co., who has returned from a trip to Scotia, 
states that after both mills having been in operation 
for some time with a total daily cut of about 375,000 
feet, the “A” mill has just been closed for an over- 
hauling. There are no dry stocks unsold, and they 
are unable to take many orders for siding. The east- 
ern salesmen are again at work taking orders for 
some stock on which the mill is not so short. 

C. H. Daggett, of the Euwana Box Co., is here from 
Klamath Falls, where a model box factory has been 
in steady operation and a sawmill with a capacity of 
60,000 feet a day is being erected. There is a good 
supply of cars suitable for box shook shipments. 
Forty inches of snow is reported at Klamath Falls. 

The Fruit Growers’ Supply Co., which is building a 
sawmill and box factory at Susanville, has opened an 
office at 1105 First National Bank Building, this city. 
M. H. Grover, superintendent of production, who is 
in charge of operations at Susanville, is now at the 
new office and will remain until the first of the year. 

J.-R. Hanify & Co. report a big wholesale demand 
for both redwood and fir. The Elk River Mill & 
Lumber Co.’s redwood mill at Eureka has been run- 
ning steadily at the rate of about 40,000 feet a day 
and making regular shipments by water and rail. 
The Hanify Lumber Co.’s fir mill at Raymond, Wash., 
has continued in operation thru the cold spell with 
an output of 100,000 feet a day. 

M. L. Euphrat, manager of the Wendling-Nathan 
Co., reports a good volume of business for the year, 
altho present conditions mean a slackening in placing 
orders until after Jan. 1. Fir prices are stiff. There 
is hardly any flooring available here. All uppers are 
running around $35 over Rail B list. The remaining 
stocks of white and sugar pine at the Plumas Lumber 
Co.’s plant are sold ahead. 

F. H. Ransom, president of the Eastern & Western 
Lumber Co., of Portland, has been paying a visit to 
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Try a Car of 
Dimension 


Our Deer Island mill manufactures 
nothing but Timbers and Dimen- 
sion stock—all of which grade up to 


No. 1 Common and Better 


Tide 
Creek 


We stack our lenghts and widths separate and can 
therefore give you what you want when you want it. 


0. R. Menefee Company 


Giel anavecch, Wak: Portland, Ore. 


Eastern W.C. Ashenfelter, Philadelphia, Pa. 
Representatives H. Wachsmuth, St. Louis, Mo. 
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St. Helens Lumber Co. 


Mills at ST. HELENS, ORE. 
(28 Miles from Portland, on the Columbia River) 


Manufacturers and Cargo Shippers of 


Fir Lumber 


Annual Capacity 50,000,000 Ft. 


San Francisco Agents: 
CHAS. R. McCORMICK & CO., Fife Building. 











Fir, Spruce, Western Pine 
and Hemlock Lumber 
Red Cedar Shingles 


Eastern Yard and Factory Trade Solicited. 


KALVELAGE LUMBER CO. 


Lumbermen’s Bldg., PORTLAND, ORE. 
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LONG PILING OUR SPECIALTY 


We carry the largest stock on the Pacific 
Coast at our boom, St. Helens, Oregon. 


Broughton & Wiggims Company 
j 910-811 Yeon Building, 
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Best Stock for Factory 
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Ask LOUIS WUICHET |, 


Room 716 Railway Exchange 
| Tel. Harrison 1295 CHICAGO, ILL. 


MacArthur & Kauffman 


803-4 Sheldon Building . 
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ALBION LUMBER CO. 


Mills, Yards and Gen’! Offices: 
Albion, California 


THEODORE LERCH, 
Sales Manager 
| Hobart Bldg., San_ Francisco 








ALL KINDS OF 


Redwood Lumber 


STRAIGHT OR MIXED CARS 
ALSO 

California Sugar and White Pine 

Redwood and Cedar Shingles 


Wendling-Nathan Co. 


LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 











alifornia White Pine 
LUMBER and BOX SHOOK 


At our Susanville, Lassen County, Cal., plant we 
carry large stocks of lumber and have a box factory 
turning out 1500 carloads of Box Shooks annually. 


Address your inquiries to 


LASSEN LUMBER & BOX CO. 


General Office, 


Monadnock Bldg., San Francisco, Cal. 








Macomber Savidge 


California Pine 
Grades Uniform—Quality Fine 
Hobart Building, 

San Francisco, Cal. 


ai Redwood kL 


is just the thing for interior and ex- 
terior trim, siding, shingles, doors, 
window frames, lath, lumber, ete. 
Give Redwood a trial today 
Our Salesman will be glad to call on you. 


The Pacific Lumber Company 
1222 Lumbe: CHIC AGO New York, 


Exchange. 103 Park Ave. 























Kansas City, Grand Avenue Temple Bldg. 





his San Francisco office, in charge of L. A. Morrison. 
The mill was closed down lately but probably will 
reopen after Jan. 1. A big California demand has 
resulted in more orders than can be shipped under 
present conditions. 

A. J. Russell, manager of the Santa Fe Lumber 
Co., sales agent for the Portland Lumber Co., says 
that for the first time in twenty years it is out of 
the market in California. The mill at Portland has 
been closed since Dec. 8 owing to the severe winter 
weather. There is a big demand for fir lumber and 
high grade cedar shingles. 

Claud L. Daly, manager of the Australian depart- 
ment of Comyn, Mackall & Co., large exporters of 
lumber, with headquarters in this city, has resigned 
his position to take effect when W. L. Comyn returns 
from Europe about Feb. 1. Mr. Daly will then an- 
nounce his plans, 

Frederick S. Palmer, manager of the domestic lum- 
ber department of the American Trading Co., has 
left for a month’s eastern trip. He will visit the 
New York office, in charge of S. I. Wood. 

E. A. Nixon, vice president of the Western Tie & 
Timber Co., of St. Louis, is here on a California vaca- 
tion trip. 


WESTWOOD, CALIF. 


Dec. 20.—The big storm that started Dec. 7 and 
ended Dec. 12 gave about four inches of rain and snow. 
At the end of the storm at Westwood there was 
twenty-four inches and in the logging camps about 
thirty-six inches of snow. The plant at Westwood 
operated thruout the storm with the loss of but one 
night shift. The horses and donkeys in the woods 
were unable to operate to any extent until the storm 
was over. The car shortage has interfered with the 
lumber shipments quite badly and the recent embargoes 
have made it necessary to route shipments by way of 
El Paso and Fort Worth, Tex., to enable the plant to 
keep in operation. 

The box situation in California is in the same con- 
dition as the lumber market, in that there is a de- 
cided shortage, which makes it necessary to operate 
the box factory both day and night. The demand for 
shop lumber continues very strong, especially for Nos, 
1, 2 and 3 5/4 and 6/4. Extra efforts are being made 
to produce all that is possible of these grades. The 
sash and door cut stock market is very strong for the 
same reason that the factory lumber is in such de- 
mand. 

Construction work is being rushed all thru the plant 
to get into shape for a still larger production for 1920. 
The production of better than 200,000,000 feet is being 
looked forward to as a probability. 


TACOMA, WASH. 


Dec. 20.—A direct blow at the lumber industry is 
what local lumber manufacturers call the freight em- 
bargo which went into effect yesterday thruout the 
Northwest. Practically all rail business, handicapped 
tho it was by car shortage, has been cut off and many 
local mills now plan to close at once for the annual 
shutdown instead of waiting until next week. If the 
embargo is lifted on Dec. 27 as is now promised the 
effect will not be too severe, but if it is continued 
over into the next year many of the mills will remain 
closed until shipping facilities return to normal. For 
the last two weeks the car situation has been steadily 
growing worse and even without the embargo it was 
a question how long a majority of the mills could con- 
tinue operating. The lumbermen blame the lack of 
transportation for the present high prices. 

The upward trend of the local lumber market con- 
tinues, but the mills are doing little business, owing 
to the shortage of cars and the extreme scarcity of 
logs. This last has been enhanced by the extremely 
cold weather, which has hampered operations in the 
woods. The rail situation, complicated by the freight 
embargo, is the most serious on record and lumbermen 
are beginning to discuss a general closing down of all 
mills until some improvement is noted. The shingle 
market is in an almost identical condition and business 
has practically ceased, tho there are plenty of orders 
waiting for takers. 


ABERDEEN—HOQUIAM, WASH. 


Dec. 20.—The Sunset Shingle Co., of Montesano, 
has sold its shingle mill on the Chehalis River to the 
Shaffer Bros. Logging Co. The Shaffer Bros. have 
their own cedar close to the plant and will run it in 
connection with their camps. The mill is electrically 
equipped and its capacity will be increased. 

The last week twenty vessels have been loaded here 
for foreign and coastwise ports and the amount of 
lumber carried away is estimated at 15,000,000 feet. 

W. B. Mack, who has been retained as assistant man- 
ager of the National mill in Hoquiam by the new 
owners, for a good many years was manager of the 
Slade Lumber Co.’s interests in Aberdeen. 


DULUTH, MINN. 


Dec. 23.—The situation may be said to be dominated 
by the scarcity of available stocks in many lines, and 
dealers find themselves in position to obtain fancy 
prices for any special lots they may have at their 
disposal. It is noted that common and box lumber is 
selling at the list prices, but that substantial premiums 
are going on shop or better stuff. Difficulty in ob- 
taining cars continues to hamper dealers to a great 
extent, and no improvement in that direction is hoped 
for until the railroads have covered the rush in coal 
shipments brought about as a result of orders accu- 
mulated during the miners’ strike. 

Woods operations are being conducted on a larger 
scale than was the case ten days or two weeks ago, 
and in the event of the weather being more favorable 
it is thought that the outputs of the camps will be 


larger than had been hoped for up until recently, 
The Virginia & Rainy Lake Co. has approximateiy 
2,500 men employed and is to raise the number up io 
3,000. The Scott-Graff Lumber Co. has announced 
that its sawmill here will start operation during jie 
first week of January. The planing mill and interior 
finish plant of the company is operating full time. 

Alger, Smith & Co. are reported to have lines out for 
the sale of the waterfront and site of its sawmill. 

A general strike of Industrial Workers of the We-rld 
employed in the lumber camps in northern Minnesw (a, 
which had been scheduled to begin on Jan. 1, has besn 
postponed indefinitely. The presence of Federal in- 
vestigators as well as troops is said to have had a vig 
heartening effect on the fomentors of the trouble. 


KANSAS CITY, MO. 


Dec. 23.—The holiday season has brought a eon- 
siderable decrease in the activity in the market, tho 
it is expected that buyers will begin another onslaught 
after the New Year in an effort to round out stocks for 
the spring demand. Aside from the yard business in 
sight there is a big industrial demand to be met and 
the railroads, now that their situation is beginning to 
clear up, are putting out inquiries for large quan- 
tities of car, bridge and track material. From all 
accounts railroad equipment is in bad shape and an 
enormous quantity of lumber is needed for repairs. 

So far as can be judged now from the number of 
building projects planned the spring season will see 
an enormous building activity in the middle West and 
Southwest. 

John McGovern, sales manager for the Thompson 
Lumber Co., with headquarters at Minneapolis, was 
in town last week as a witness against the I. W. W.’s 
on trial in the Federal court in Kansas City, Kan. 
He spent his spare time visiting with local lumber- 
men. 

Clay Dennis, of Thomas H. Dennis & Co., left last 
night for Dallas, Tex., to spend Christmas with his 
mother and sister. 

The retail department of the W. R. Pickering Lum- 
ber Co., which has been located at Tulsa, Okla., since 
the opening of this company’s line of retail yards, on 
Dec. 26 will be moved to Kansas City, according to an 
announcement made by the manager of that depart- 
ment, who states that all communications for the retail 
department should be addressed to Kansas City after 
that date. The change from Tulsa to Kansas City hag 
been made necessary by the enlargement of this branch 
of the business of the W. R. Pickering Lumber Co. 


LAKE CHARLES, LA. 


Dec. 22.—There is an apparent falling off in demand 
for lumber and other building material here just now, 
but it is only temporary and is due entirely to the 
fact that business is always more or less at a stand- 
still right around the Christmas holidays. Those in 
position to know state that all order hooks at the mills 
are chock full and the only trouble now in the way of 
an unprecedented lumber trade is the car shortage 
proposition. The general industrial outlook from every 
point of view is encouraging for lumber people. This 
section of country is in better shape financially than 
it was and there is now actually more money in circu- 
lation here than ever before in the financial or indus- 
trial history of this section. All this is taken to 
augur well for the future and lumber people are feel- 
ing fine accordingly. Prices have an upward tendency 
and the New Year will be greeted with an upward 
trend in this respect. 


HOUSTON, TEX. 


Dec. 22.—The first ten days of this month we have 
had the smallest number of cars that we ever had 
since we have been in the business” is a local manu- 
facturer’s report reflecting the general dilemma of lum- 
ber concerns with headquarters here, and one of its 
results is the frank statement of the majority that 
they are practically out of the market. Manufac- 
turers discern no material improvement in the near 
future and most of the mill points tributary to Hous- 
ton report getting an average of car requirements not 
to exceed 50 percent of urgent needs. As an example 
of the general condition, the R. W. Weir Lumber Co. 
declared to the AMERICAN LUMBERMAN representative 
late last week that since Dec. 15 it had not received 
one empty car at its mill at Weirgate. 

Demand for lumber is such that “you can sell any- 
thing you have,” according to a well informed local 
lumberman. There is no trouble to sell lumber; the 
trouble lies in delivering. Consumers would like to 
turn their attention just now to inventorying, but are 
said to be “afraid to wait,’’ feeling that prices after 
Jan. 1 will go beyond even the current extraordinary 
figures. These figures, however, are in effect negligi- 
ble, for there is no market, strictly speaking, quota- 
tions being regarded as undependable within twenty- 
four hours or less after they are made. 

The Lumbermen’s Reciprocal Association, of which 
George R. Christie is general manager, has just pub- 
lished its financial statement for twenty-three months’ 
operation. It makes a most gratifying showing of 
substantial assets, light operating expenses, almost 
extraordinary income and spread of activities aud divi- 
dends paid to subscribers totaling $631,956.20. 

Baytown, Tex., will probably rival any business 
section or community for some time to come, «is large 
construction work is to be in force there as planned 
by the Humble Oil & Refining Co. This company has 
considerable acreage in that section and a part is to 
be used as a townsite, as it borders on one of the 
county roads; also a large refinery is to be built. A 
number of community buildings will go up, such as @ 
school, hospital and modern frame houses. 

A number of Houstonians and others were guests 
Dec. 18 of the Trinity River Sawmill Co. at Leonidas, 
the attractions being a dinner and the first turning 
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over of the plant. Barring a slight accident due to the 
awkwardness of an inexperienced employee, the initial 
work was successful. The plant is fully provided with 
uptodate machinery and will operate in timber esti- 
mated at 60,000,000 feet. The entire cut of the mill 
will be steam kiln dried and the product sold by the 
Trinity Lumber Co., of Houston. 

F. D. Wherritt, L. E. Ingram and R. W. Franklin 
last week incorporated the Bonita Lumber Co. at 
Nacogdoches, Tex., with capital stock of $20,000. The 
new mill has a single band of 40,000 feet daily ca- 
pacity and is expected to begin operation on ample 
timber by Jan. 15. 


LAUREL, MISS. 


Dec, 19.—The usual holiday dullness is not evident 
in the southern pine market this year. Practically 
eyery salesman interviewed has the same story to re- 
late, “Simply a runaway market.” Some of the larger 
concerns refuse to book orders even at advanced prices. 

The hardwood market is even more buoyant. Fac- 
tory demand is stronger than usual, many factories be- 
ing faced with the possibility of having to close down 
if unable to purchase sufficient stock to operate on. 
Most of the available stock is rapidly picked up 
and there is very little in pile in shipping condition. 
Oak is in great demand and several sales of FAS red 
gum have been made at $150 a thousand. 


NORFOLK, VA. 


Dec, 22.—The volume of business transacted in the 
North Carolina pine market during the last week 
wus not quite so heavy as the week previous but there 
was sufficient demand to make the market very active 
indeed. It is possible that during the holidays there 
may be a slight letup in the demand, especially in 
dressed lumber for building purposes, but as yet there 
has been no decline either in the sale of good rough 
lumber or in the number of inquiries received for this 
class of stock. It would be difficult for any buyer to 
purchase more than one carload of good rough pine to 
be shipped promptly. It is felt that building operations 
heretofore carried on are but the forerunner of larger 
developments and while some slowing up may set in 
between now and the end of the year it is felt that 
there will arise after the new year a much larger de- 
mand than has been enjoyed thus far, which will un- 
doubtedly result in stocks becoming still scarcer and 
prices attaining new high levels. There has been dur- 
ing the week an exceptionally brisk call for 4/4 edge 
box and other low grade rough lumber, large sales 
being very frequent, with most of the stock to be 
shipped out promptly. It is very apparent that there 
will be a continued active demand for box and cull 
lumber, rough and dressed, because of the fact that 
many box plants, which have been tied up on account 
of strikes, are again operating. Prices of the lower 
grades are advancing, with several mills during the 
week issuing the statement that they have no more 
box lumber to sell for the next 30 to 60 days. The 
manufacturers have been able to maintain recent ad- 
vances in the better grades and higher levels are looked 
for in the near future. There is at present a very 
heavy demand for box bark strips in lots of from 100,- 
000 to 200,000 feet each, dressed two sides to }}-inch 
and %-inch, for prompt delivery, and prices are higher 
than one week ago, with sales at $30 and over, Nor- 
folk basis, the rule now instead of the exception. 

The market for dressed flooring, ceiling and parti- 
tion has not been as active during the last week as 
previously this month, and a falling off in the 
demand until the first of the year would be welcomed 
by the mills, as it would give them a chance to get 
many old orders out of the way. Prices on flooring 
ete. continue to advance and because of the oversold 
condition at the mills future business will be accepted 
only at higher figures than now obtain. The insistent 
and heavy demand for roofers of all widths, factory 
flooring and dressed pine sizes continues, and many 
mills have been sold out entirely. Prices up to this 
time have advanced somewhat, but not in keeping with 
the marked changes in the demand. Future sales, 
however, will benefit from present conditions. 


HATTIESBURG, MISS. 


Dec. 22.--L. L. Clark, who for a numbers of years 
Was connected with the Brown Lumber Co., Hiwannee, 
Miss., but for the last year sales manager for the 
Mississippi Soft Pine Co., Canton, Miss., has organized 
the L. L. Clark Lumber Co. and purchased a block of 
timber at Burnside, Miss. A circular mill will be 
erected at once and a band mill will probably be in- 
stalled later to cut what hardwood the company has. 
H. ©. Hargrave, a well known lumberman of Meridian, 
succeeded Mr. Clark as sales manager with the Missis- 
Sippi Soft Pine Co. 

The Tallahalla Lumber Co., whose logging woods are 
east of this city and which has its mill at Ora, Miss., 
has been forced to close its mill temporarily in order 
to rebuild several logging road bridges which were 
washed away by the flood of last week. 

The J. J. Newman Lumber Co., of this city, resumed 
operations yesterday after: having had to close down 
for more than a week because of high water around 
its plant and logging road during the early part of 
last week, 


MINNEAPOLIS, MINN. 


Dec, 22.—L. L. Hill, of the Page & Hill Co., cedar 
producer and wholesaler, is back from a western trip 
and announces the closing of an important deal in red 
cedar. The company has bought a quantity of timber 
= the Pend Oreille River and a large cedar yard at 
es Falls, north of Newport, Wash. It expects 
in mn a considerable amount of timber from the For- 
Ps nan “ and, after it gets fully started, to produce 
— tg es and 600,000 posts a year, or more. It 
= 4s bought several camps with equipment and 
ome logging track. The yard is equipped already 
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N.C. Pine 


is a specialty at our mod- 
ern mills and can therefore 
be had in any quantity 
and at any time by address- 
ing your orders to 











Planing Mills - - 400,000 feet 
Saw Mills - - 600,000 feet 


A train of logs being delivered at Arringdale plant. 
MILLS 


Franklin, Va. Arringdale, Va. 
Wallace, N. C. 


CAMP MANUFACTURING CO., Franklin, Va. 


Eastern Sales Offices: 


NEW YORK: 1214 Flat Iron Building 
GEO. W. JONES, Mgr., Phone 982 Gramercy 


PHILADELPHIA: Real Estate Trust Bldg.. 
E. D. WOOD, Manager 


PITTSBURGH: Oliver Building, GEORGE L. CAMP, Manager 








Show Your Farmer Friends How 
to Save Money and Labor 


and you will soon discover some lumber sales 
that you didn’t know existed. It’s easy when you 
handle “A-P” Special Hardware for making a 


Combination Hay Rack, 
Grain Bed and Stock Rack 


As soon as you have a sample combination outfit 
made up for show in your yard, you'll be sur- 
prised how many farmers wil’ place orders for the 
Hardware or complete wagon beds. 





Ty 


vA 


Write for illustrated circular, prices, etc., today. 


Allith-Prouty Company, Dept. 131, Danville, Illinois 


Manufacturers of Door Hanger: and Tracks, Overhead Carriers, Fire Door and Garage Door Hardware, Spring Hinges, Rolling Ladders, Hardware Specialties, 

















DISSOLUTION NOTICE 


Notice is hereby given that the co-partnerships of Geo. T. 
Houston & Company of Chicago, Illinois, and of Houston Bros., 
of Vicksburg, Miss., composed of the undersigned, have this day 
been dissolved. Frank B. Houston has retired. 


The entire business has been taken over and will be continued 
solely by Geo. T. Houston under the same firm style and names 
of Houston Bros. and Geo. T. Houston & Company at Vicks- 


burg, Miss. 


November Ist., 1919. 


GEO. T. HOUSTON 
FRANK B. HOUSTON 
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always an important transfer point in the 
shipment of Lumber becomes more im- 
portant because of new Barge Line. 


Let any of the following representative firms prove above statement on your orders. 





GREGERTSEN CYPRESS SPE- 
CIALISTS — Lath, 

BROTHERS CO. Shingles, Mould- 
ings. Quick ship- 

ments from our Cairo Yards. 

Gen’! Office, McCormick Bidg., Chicago, 1/1. 


NATIONAL MILLING IN 

PLANING MILL Surfacing—Resawing 
WAREHOUSING 

CAIRO, ILL. Storage Distribution 





MILLWORK 
P. T. Langan Exteriorand In- 
Lumber Co. terior House 
CAIRO, ILL. Hinishing #Bpe~ 


cialty, 


Louisiana Lumber Co.’ 
CAIRO, IL. 


Clear Yellow Pine Factory and Imple- 
ment Stock. Emergency Service. 





PETERSON-MILLER }xclusive manufac: 
BOX COMPANY 


wood cold storage 
CAIRO, ILL. EGG CASES 


THE PIONEER Wonted-aowet band 
an Shaft trips, 
POLE &SHAFT co. Automobile Rims and 
Billets, Split Hickory Automobile Billets. 
Timber Dept., Office, Memphis, Tenn. 
NORTH CAIRO, ILL. 





3 t and 

THE BARTELME CO. 3erchent ctor 

OF ILLINOIS Boren omer 
Lumber 

Yard and Office, CAIRO, ILL. 


Manufacturers of 


The Hendrix Mill High-Grade Band- 
& Lumber Co., Inc. . sawed Hardwood 
Lumber 
Band Saw Mill and Yards. 
MOUND CITY, ILLINOIS 





i Manufacturers and 
Dunbar Mill & Dealers in Hard- 
Lumber Co. 


woodLumber, 
Wagon and Dimen- 


sion Stock. 
308-9-11 Halliday Estate Bldg., Cairo, I. 


= Manufacturers and 
Schuh Mason Wholesalers of 
Lumber Co. 


Southern Hardwood 
Lumber 
Office: Miller-Schuh Bldg., CAIRO, ILL. 








The Mississippi Menateame of 


30XES, BOX 
Box Company SHOOKS AND 
CAIRO, ILL. RATING 








CAIRO EGG CASE Ee, Cin, ge 


try Coops, Poultry 
CAIRO, ILL. 


| toma preg & 
ement Coated E 
Case Nails. Carload Lots a Specialty, - 




































The MIAMI TRAILER built for 
the LUMBER Business 








































Built in Capacities of 1-2-3 and 6 tons. 


Regular four wheel trailers built in capacities 
from 800 pounds to 6000 pounds. 


for every hauling problem. 


A Trailer 


Ask for complete information. 


The Miami Trailer Company 


Troy, (Miami County) Ohio. 











with slips and hoisting machinery for drawing the 
logs from the river. 

J. J. Dodds, of the Dodds Lumber Co., Omaha, 
stopped in Minneapolis last week on his return from a 
Pacific coast trip. He was unable to place a number 
of orders that he took with him from customers of the 
company and says that mills no longer are taking 
orders except where they are left open for the shipper 
to use his judgment in filling them as well as possij- 
ble. 

A. K. Berger, in charge of cedar camps for the Vir- 
ginia & Rainy Lake Co., while here the other day said 
that the company has four camps running and expects 
to turn out 75,000 poles. 


BALTIMORE, MD. 


Dec. 22.—Richard P. Baer & Co. have arranged to 
have all of their office and other representatives thru- 
out the hardwood sections and from the mills at Mobile 
and Bogalusa here for the holidays. The firm is act- 
ing as host. The occasion is being taken advantage 
of also to discuss various business matters. Plenty of 
diversion has been arranged for, Frank Heim, of the 
home office, returned last week from a trip thru por. 
tions of West Virginia and North Carolina in search 
of lumber. Mr. Heim had little success for the reason 
that the lumber was simply not to be had. 

The MacLea Lumber Co., one of the largest con- 
cerns engaged here in the hardwood business, which 
has purchased the property at Albemarle and Fleet 
streets, occupied for many years bythe firm of Thos. 
Matthews & Son, will make the yard a storage ground 
for the large quantities of lumber now piled up in 
different places. The property has connection with 
all of the railroads in the city, and is within a stone’s 
throw of the wharves, so that stocks could be brought 
in aboard vessels. The price paid is said to have been 
$92,500. 

The Weyerhaeuser Timber Corporation, of Tacoma, 
Wash., has taken title to the property acquired at 
Curtis Bay, just outside of the city, which it acquired 
some time ago and on which it will proceed to lay 
out a receiving and distributing depot for Pacific coast 
woods. Work on the bulkhead is in progress, and by 
next spring construction on some of the other facili- 
ties is likely to start. 

Gustave A. Farber, representative in London of 
Russe & Burgess (Inc.), Memphis, Tenn., is in the 
United States for a conference with officials of the 
company at the home office in Memphis, on the foreign 
situation, with special reference to the United King- 
dom and Europe in general. With Harvey M. Dick- 
son, secretary of the National Lumber Exporters’ As- 
sociation, Mr. Farber went to Washington to confer 
with officials of the Shipping Board in regard to the 
exclusion from thru bills of lading of certain objec- 
tionable provisions and the inclusion of certain others 
that are desired. Opposition has been centered largely 
against the exaction of demurrage abroad, while the 
importers desired the inclusion of what are known as 
the London rules. The hardwood section of the Tim- 
ber Trades Federation of the United Kingdom and the 
American Chamber of Commerce in London have 
adopted resolutions to this effect. The visitors from 
Baltimore saw Mr. Taylor of the Shipping Board, who 
gave assurances that the wishes of the trade would 
be carried out as far as the vessels of the board were 
concerned. Orders to make the changes had already 
been issued and the modifications would be in effect 
shortly. A new form of bill of lading was being 
drafted, Mr. Taylor said. 

Harvey M. Dickson has been advised that the Rail- 
road Administration has succeeded in getting prac- 
tically all of the foreign lines on the Atlantic coast to 
adopt the same agreement which the Railroad Ad- 
ministration has made with the Shipping Board, un- 
der which responsibility for demurrage and storage 
charges falls upon the service which is at fault for 
failure of shipments of lumber to arrive on time for 
loading upon the vessels which they are intended to 
reach. 


PHILADELPHIA, PA. 


Dec. 22.—Retail buying has dropped off some- 
what but dealers have gone about inventory tak- 
ing with a nervous hurry that shows they are anxious 
to start buying again. Stock taking is not going to be 
as easy as usual, for the yards are busy on orders. 
The wholesalers are not having so much of a vacation 
either, for most of them are busy hunting up some- 
thing for customers. The big industrials have shown 
no indication of letting up in their buying efforts. 
Most reports indicate that altho buying is so strong 
the local stocks, both in the yards and in the hands 
of the larger consumers, are not increasing. 

The demand is general, altho some woods are in 
better demand than others. All the hardwoods that 
are usually sold in this market are snapped up as 
offered at high prices, and the market is opening to 
woods that have not found a ready sale here before. 
It seems as if each sale was made at a higher price 
than the preceding one, and no price seems high enough 
to scare buyers off. White pine is rapidiy being used 
up and almost none is coming in, altho prices are 
high. Spruce is selling in better volume than ever be- 
fore in this market and prices are about as high as 
white pine. Hemlock is scarcer than ever and the price 
is high for what little is sold, but most of the pro- 
ducers are oversold as far as they eare to be. Cypress 
orders are going begging even at the high prices and 
both cypress and cedar shingles are being sought at 
high prices. North Carolina and southern pines ip 
almost all items are strong in demand and bigh ry 
price, with flooring and timbers especially in demand, 
altho there has been a greater increase in price on —_ 
roofers and building sizes. Lath are very scarce an 
sales are reported at $18 a thousand. 

The Lumbermen’s Exchange will give 4 range 
lunch and entertainment in Griffith Hall, starting ® 
one o’clock Dec. 31. 
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Advertisements will be inserted in this de- 
partment at the following rates: 

25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
4 secure insertion in regular department. All 
advertisements received later will be placed 
under heading Too Late to Classify. 

































THE RETAIL DEPARTMENT OF THE 

W. R. PICKERING LUMBER CO., 
General Office has been located at Tulsa, Oklahoma, since the 
opeving of their line of retail yards, but due to the enlarging 
of this branch of their business, headquarters and general 
office of the Retail Department will be moved to Kansas City 
December 26, 1919, and all communications for the Retail 
Department should be addressed to them at Kansas City, 
Missouri, after that date. 


NOW IS THE TIME 

To advertise. We can help you sell Machinery, Engines and 
Boilers, Rails, Locomotives, Cars, Timber and Timberlands, 
Lumber, Shingles and Lath, Lumber Yards, Planing Mills, 
Factories, Woodworking Plants, Logging Equipment, Camp 
Supplies, Automobile Trucks, Horses and Mules, Wagons 
and Carts, Sawmills, Cutover Timberlands, Farms, Electric 
Equipment, Sash, Doors, Boxes, Crates, Hose, Pipe, Chains, 
Belting, etc. 

AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 








WANTED—FOREMAN 


For planing mill. Must understand the manufacturing of 
interior finish, flooring, siding and general mill work. 
Plant equipped with all new machinery of the latest design. 
Location northern Ohio. References required. 

Address *“*S, 26,’’ care American Lumberman. 





WANT SUPTS. LOGGING & FARMING 
In sunny south one mile of 30,000 inhabitation. Raise to- 
bacco and corn. House, would furnish. Good price right 
man. C. B, SMITH LUMBER & LAND CO., Danville, Va. 


SASH AND DOOR FOREMAN. 
Wanted for a large plant in the South. Must be a first 
elass man capable to handle both stock and special work. 
Give experience and salary expected. 
Address BOX NO. 285, Palatka, Florida. 








WANTED—YARD AND SHED FOREMAN 


For retail lumber yard. Location northern Ohio. Must be 
first-class man and furnish references.’’ 
Address “S$. 27,’? care American Lumberman. 





SASH & DOOR ASSISTANT 
For Sale Department. Must be competent to figure special 
work, familiar with Cost Book A and competent to handle 
Sales correspondence. Position now open. Give full partic- 
ulars first letter. 
AMERICAN SASH & DOOR COMPANY, 
Kansas City, Mo. 


“TOTE-ROAD AND TRAIL” 
BY THE LUMBERMAN POET 


A new book by Douglas Malloch, the laureate of the lum- 
ber industry, full of rollicking rhymes of logging camps and 
drives, the sawmill and the timber. [Illustrated in color, 
$1.25 postpaid. AMERICAN LUMBERMAN, Publisher, 431 
8. Dearborn St., Chicago. 


WANTED—AN EXPERIENCED HOTEL MAN 
To manage Hotel for lumber company operating in Northern 
Michigan. Must be able to furnish satisfactory references. 
Good salary to the right person. 

Address “P, 41,’ care American Lumberman. 


WANTED—MANAGER FOR RETAIL LUMBER 
Yard in Texas oil fields. Write, giving reference, to 
G. M. RICHARDSON LUMBER COMPANY, Room 107 
Westbrook Hotel, Fort Worth, Tex. ; 


Fr WANTED—SALES MANAGER 

or wholesale yellow pine lumber office. Must be well 
Posted with the producing and consuming markets. Also 
it good correspondent. Only a man of experience and_abil- 
A, good personality need apply. State age, references 
centage of prodts te ther alge oct, hn tentles  nectoaty 
confidential, s to the right man. replies strictly 


Address “S, 19,’ care American Lumberman. 


Fr WANTED—COMPETENT CYPRESS INSPECTOR 

or our Cairo yard. State salary wanted. 
GREGERTSEN BROTHERS CO., 
1560-61 McCormick Bldg., Chicago, Ill. 
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WANTED—LUMBER INSPECTOR 


For our yard at QOuyahoga Falls, Ohio. Must be able to 
grade hardwood lumber according to National rules, also 
flooring and interior finish. 


THE STEELE-ALDERFER COMPANY, 
Cor. Vincent and Front Sts., 
Cuyahoga Falls, Ohio. 





WANTED—MARRIED MAN 
With mechanical engineering education who has proved him- 
self able to form and maintain a first class organization of 
several hundred men on outdoor work, to take charge of large 
outdoor operation in the backwoods of a southern state. 
Healthy location. No especial experience in our line of work 
is necessary, but he must be a high grade organizer and 
manager. Good opportunity for the right man. Give age, 
full list of positions held, names and addresses of past em- 
ployers and salary wanted. 
dress “T. 1,’’ care American Lumberman. 


WANTED—A BUYER 
Large wholesale lumber firm in Seattle wants a young man 
familiar with Western Pine and West Coast Products to buy 
and contract lumber. In your answer state experience, ref- 
erences and salary desired. 
ress “K. 30,’? care American Lumberman. 
EXPERIENCED RETAIL MAN 
With contracting experience. Address 
COMBS LUMBER CO., Lexington, Ky. 
WANTED—TIMBER BUYER 
Familiar with South and Southeastern Indiana and South- 
western Ohio. 
Address 











“R, 3,’? care American Lumberman. 


WANTED—SALES MANAGER. 

A salesmanager for wholesale Yellow Pine lumber office. 
Must be good correspondent with experience in wholesale 
lumber. Prefer a man about thirty years of age, not over 
thirty-five. Willing to pay a good salary and commission 


to right man. 
“K, 23,’’ care American Lumberman. 





Address 


WANTED—YOUNG MAN STENOGRAPHER AND 
General office assistant. One who could work city trade, 
later on traveling. 

RAYMOND W. IRVINE. Evansville, Ind. 


MANAGER WANTED. 
Exceptional opportunity for experienced man capable of fill- 
ing position as Manager of large Wholesale and Retail Lum- 
ber business in New York State. State age and experience. 
Interest in business can be secured if desired. 
dress “P. 33,’’ care American Lumberman. 


WANTED—YARD MANAGERS 
For southern Minnesota and South Dakota. Only men of 
experience and that can furnish good references need apply. 
Address “P. 34,’? care American Lumberman. 


SUPERINTENDENT WANTED 
For stock and odd work sash and door factory in Middle 
West. We want a young man familiar with efficiency 
methods and with modern methods of handling men. State 
age, experience, whether married or not, salary expected 
and any other details in first letter. 

















Address ““R. 2,’’ care American Lumberman. 
WANTED—LOADERMAN 
First class for American loader, capable of keeping his 


machine in repair. Fine location in Central Virginia. Full 
particulars in first letter. 
BEE TREE LUMBER CO., Massies Mill, Va. 


WANTED—FIRST CLASS LUMBER BOOKKEEPER 
Reply in own handwriting, giving age, references, salary 
expected and how soon can report for work. Our office 
located in Memphis. All answers will be treated strictly 
confidential. 
Address 





“T. 9,’ care American Lumberman. 


WANTED—EXPERIENCED 
Hardwood lumber inspector. 
W. H. COOK & CO., Warsaw, Ind. 


WANTED—SUPERINTENDENT 
For sash, door and general mill work factory located in 
Southeast. None but man experienced in this position will 
be considered. State fully in first letter experience, refer- 
ences and salary required. 

Address “T. 6,’’ care American Lumberman. 
WANTED—HARDWOOD LUMBER INSPECTOR 
For city wholesale yard. Steady job for the right man. 

State salary wanted and past experience. 
Address “T. 4,’’ care American Lumberman. 














WANTED—MAN TO TRAVEL 
In Kentucky, Tennessee, Virginia and North Carolina to call 
on the better class of mills and buy hardwoods. One with 
wholesale experience preferred. State age, previous experi- 
ence and salary expected. An opportunity for the right man. 
Address “T. 5,’’ care American Lumberman. 


WANTED—ADVERTISING MAN 

One who has a thorough knowledge of the retail lumber busi- 
ness and who has had some experience in outlining and map- 
ping out an advertising campaign through newspapers and 
letters direct to the trade. In your reply, state fully what 
your experience has been in the retail lumber business, also, 
as an advertising man. 

Address “T. 2,’? care American Lumberman. 


WANTED—COMPETENT YOUNG MAN 
Stenographer by large Yellow Pine manufacturer with gen- 
eral office in southern city. Will have to handle stenographic 
work for treasurer, and assist auditor. Wonderful opportu- 
nity for young man who is interested in lumber business; 
lumber experience not essential; please write immediately 
giving record with other employers, salary expected, and how 
soon could report. 

Address 


WANTED—FOREMAN FOR SMALL MILL 
In Columbus, Ohio, making a general line of builders’ mill- 
work. Give references. 

ddress “*S. 52."" care American Lumberman. 


WANTED—RETAIL LUMBERMAN 
About 30 to 35 years old who is good salesman and under- 
stands bookkeeping and estimating for private yard in Cen- 
tral Montana doing $70,000 yearly business. Good working 
conditions and chance for promotion. Please reply in own 
handwriting. 
Address “T, 19,’’ care American Lumberman. 








“T. 3,’? care American Lumberman. 











We need th i ee eee gees 
he services of all-round good man to e 
B-S. A. Wood Planer and Matcher sasitaiecad ee 
BUSKIRK-RUTLEDGE LUMBER CO., Cincinnati, 0. 


SALES MANAGER WANTED 
By Minnesota concern (manufacturesr and jobbers lumber and 
Cedar products). to take charge sales Cedar Post and pole 
department. Must be familiar with trade—both northern 
and western. State fully experience, references, age and 
salary wanted first letter. 
ddress “P. 37,’’ care American Lumberman. 


WANTED—HEAD FIREMAN 
Capable of keeping boiler plant in condition. Battery of 
ten boilers. Must be able to furnish satisfactory references. 
Good salary to right man. 
Address “R. 14,” care American Lumberman. 


SUPERINTENDENT WANTED 

Hustling Manager to take charge operation Trim Mill 
running dealers’ stock mouldings in hardwoods. Must have 
capacity to handle expansion of plant to include desirable 
millwork items and ultimate capacity carload or more 
daily. Practically new plant being equipped with latest 
type machinery. Must be able to gather competent crew. 
Locaticn in Western Virginia with excellent Hving condi- 
tions, town about 5,000. Address BOX 1723, Richmond, Va. 


ACCOUNTANT AND BOOKKEEPER WANTED 
To take full charge of office of saw mill plant in nice town, 
healthy locality, South Carolina. Must have good references 
as to health and ability in modern methods of accounting, 
getting at cost statements, etc. Reply in handwriting, 
giving age, married or single, experience, references, salary 
expected and how soon could come. 

Address “*S. 22,"" care American Lumberman. 


WANTED 
Good, energetic young man to take charge of log peund at 
sawmill near Norfolk, Va. Must be competent log scaler 
in water and on land, be able to manage small crew men. 
Address “‘LOG SCALER,”’ P. 0. BOX NO. 394, Norfolk, Va., 
advising salary expected and how soon can report. 


WANTED—A WIDE AWAKE 
Dimension mill and lath miil man, either salary or contract. 
Address he 2,”’ care American Lumberman. 


WANTED—FIRST CLASS STENOGRAPHER 
Who understands filing system and has had lumber office 
experience. 

Address “S. 1,’’ care American Lumberman. 


WANTED—FACTORY SUPERINTENDENT 
For interior finish mill located Central Michigan. State 
age, experience, wages, also how soon you could assume 
duties. Furnish references. 

Address “S$. 12,” care American Lumberman. 






































WANTED—COMMISSION SALESMEN 
By an old, established lumber manufacturing concern in the 
state of Washington, owning its own mills and timber and 
also doing a large wholesale lumber business, to sell north 
Pacific Coast forest products in the following states: 


Pennsylvania Massachusetts 
Ohio Nebraska 
New York Iowa 

Indiana Michigan 


Only salesmen with established connections desired. 
Address “S$. 25,’’ care American Lumberman. 


WANTED—CYPRESS SALESMAN 
By Cypress Wholesalers with an established trade to cover 
part of New York State, Pennsylvania and Canada with 
headquarters in Buffalo. State experience, salary, etc. 
place for the right man. 
Address “T. 20,”’ care American Lumberman. 


WANTED—ENERGETIC SALESMEN 
To sell Douglas Fir Lumber and Timbers, all points except 
Chicago. We can offer particularly favorable terms. 
Address 516 LUMBERMEN’S BUILDING, Portland, Oregon. 


SALESMEN WANTED 
By large manufacturing and wholesale firm, three live, ex- 
perienced salesmen, one for each of the tollowing terri- 
tories; Eastern Illinois and Indiana and Northern Alabama 
and Southern Tennessee. Give references and state salary 
expected in first letter. Also how long worked territory 
and for whom. THE MARBURY LUMBER COMPANY, 
Birmingham, Ala. 
COMMISSION SALESMEN 
Wholesale lumber company desires highest type yellow pine 
commission salesmen in all territories. 
Address “S. 32,’ care American Lumberman. 

















WANTED—A HIGH GRADE FIR SALESMAN 
To take charge of Fir Department in a Chicago wholesale 
office. State age, experience, references, salary expected 
and how soon open for position. 

Address “S$. 43," care American Lumberman. 


COMMISSION SALESMEN 
Selling retail trade direct, can get good connection for filling 
orders for Short Leaf Dimension, Boards and Timbers by ad- 


dressing 
P. O. BOX NO. 857, Meridian, Miss. 


WANTED—SALESMAN 
To manage Chicago branch sales office, large wholesaler. 
Traveling sales experience necessary. Only responsible map 
need apply. State experience, and salary now earning. 
Address “P. 42,’? care American Lumberman. 


CITY SALESMAN 
For retail lumber yard and planing mill in city of 125,000. 
Must be a hustler and a gi man in soliciting building con- 
tractors. Give age, reference, salary and whether married 
or single in first communication. Address 
P. 0, BOX 63, Youngstown, Ohio. 


EXPERIENCED SASH AND DOOR SALESMAN 
To travel Central Kentucky; one able to list and tigure lo 
Address COMBS LUMBER CO., Lexington, om 

















WANTED—SALESMEN. 

Reliable salesmen to sell Pacific Coast lumber in any east- 
ern market for established coast wholesale company. Com 
municate immediately. : 

Address “Ff. 36,’’ care American Lumberman. 
LIVE WIRE SALESMAN 
To sell our special brand of red cedar shingles, bevel siding 
and Pacific coast products on commission. 
Address “G. 105,’’ care American Lumberman. 


WE WANT TO BE YOUR SALESMAN 


It makes no difference what you have to sell if it can be 
used in the Lumber or Woodworking Industry an advertise- 
ment in our ‘‘For Sale’’ columns would reach the buyers. 
Advertise now. AMERICAN LUMBERMAN, Manhattan 
Building, Chicago, Ill. 
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WANTED—SAWYER FOR SMALL MILL 
To saw lumber to grade and run mill, State wages wanted. 
Address “*S. 58,’’ care American Lumberman. 


WANTED 
Experienced millwright for sawmill near Norfolk. 
capable and young or middle aged man preferred; steady 
work. Good job for right man. Address P. O. BOX NO. 
394, Norfolk, Va., advising salary expected and how soon 
could report. 


FILER WANTED—AT ONCE 
Band saw filer. Wire MINER LUMBER CO., Warsaw, Ind. 


WANTED—EXPERIENCED MEN 
In planing mill and shop work inside and bench work. 
WHITING LUMBER CO., Port Huron, Mich. 


DOLLOP 


A PRACTICAL SUPT. & ESTIMATOR 


Of retail planing mill, sash and door factory desires change. 
Have 24 years’ experience and have the best kind of a 
record back of me for handling men, getting results and 
a minimum of mistakes in the mill. Will expect a salary 
of $300.00 per month to start. Am now with a firm doing 
$400,000.00 annually and am on the best of terms with 





Must be 























them, but have good personal reasons not concerning this 
firm for desiring change; am less than 40 years old and 
married. 

Address “S$. 31,’’ care American Lumberman. 





I AMA 
Central Illinois farmer and farm as a matter of business and 
profession. I know hogs, cattle and horses—both grade and 
purebred. I can manage men and have the executive ability 
to handle large agricultural and live stock proposition. I 
know the south, I believe in its future and regard it as the 
greatest hog and cattle section of America. 

I want to connect with some man or company of large 
means, large vision and farm sense to build up somewhere 
south a worth-w hile’ _ and cattle plant. If interested, 

Address . 139.”’ care American Lumberman. 


areas BAND SAW FILER 
Wents position. Two or more mills. Twenty-two years’ 
«xperience. Frozen hardwoods a_ specialty. References. 
Suncrest Lumber Co., Suncrest, N. C. 
P. M. BUNDY, 
910 E. Ashland, Ky. 


HIGH CLASS HARDWOOD LUMBERMAN 
With proven ability. Five years’ experience as salesman 
and buyer for wholesale concern. Four years as buyer for 
large automobile concern. Good inspector. Well educated. 
Neat appearing. Age 30. Married. Capable of taking full 
charge of office end. Food correspondent and accountant. 
Would like to get in touch with reliable concern interested in 
establishing sales office in Detroit, but would consider posi- 
tion as buyer or salesman if a high grade proposition. 
Address “T. 17.’’ eare American Lumberman. 





Winchester Ave., 








A LIVE = nu eer eg SALESMAN 
With a well- ee. business a | Tis class references, 
seeks connection with manufacturer of this product to sell 
on commission basis. He can assure you real business and 
satisfaction. 


Address “TT. 18,’’ care American Lumberman. 


BOX FACTORY SUPT. 

Wanted position as superintendent of box factory. 
oughiy experienced in all lines of box manufacturing. 
furnish best of reference. 

Address J. P.. Box 501, 


POSITION AS PRODUCTION MANAGER 

Of yellow pine operation having mill capacity of 100,009 
feet or over. Take entire charge of cutting and shipping, 
pond to car. Company must be committed to a genuine 
American policy of operation, including welfare work. 
Selary $400 per month and ag § but a two-year contract 
eonsidered. Available Jan. 1, 1920. If you want results, 
give me a trial. JOHN C, LAMBERT, Laurel, Miss. 


CAPABLE OFFICE MANAGER AND 
Auditor thoroughly understanding lumber and sawmill ac- 
counting desires change Jan. 1st. Anyone wanting book- 
keeper, cashier or chief clerk with executive ability, 
Address “R. 34,’ care American Lumberman. 


WANTED—POSITION AS 
General superintendent or auditor, yellow pine lumber busi- 
ness. Experienced and thorough lumberman and expert 
accountunt; 20 years’ experience. Know the business from 
stump to consumer. Best of references. Want change by 
Jan. Ist. 
Address 


COMMISSARY MANAGER AND BUYER 
18 years’ experience, desiring to make a change, is open for 
engagement for one or more stores. 
Address “§. 35,’? eare American Lumberman. 


POSITION—WANTED AS MANAGER OR SUPT. 
With concern having opening which warrants a salary of 
$2,500. Can do drafting, understand constructing, have had 
cee 71 le experience with advertising. 
ddress “T. 24,’? care American Lumberman. 


CAPABLE OFFICE MANAGER & COLLECTOR 
Ten years’ retail lumber experience. Well acquainted with 
all departments but buying. Wishes to make a change Feb- 
ruary ist. Prefer strictly western location. Can give ex- 
cellent references. Want $200. 

Address “T. 25,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER OR 
Superintendent of modern yellow pine band or circular mill 
up to 100.000 feet, from stump to car. or will build and 
operate circular mil 45 years young, 25 years’ active ex- 
perience. E mployed. now. 

Address “T. 26.’’ care American Lumberman. 
WANTED—POSITION SALES MANAGER 
With yellow pine manufacturer or wholesaler, by man with 
twelve years’ experience mill and wholesale. Well posted 
both buying and selling markets. Want connection with a 
future. Address “T. 27,’’ care American Lumberman. 
RETAIL LUMBER ACCOUNTANT 


And office manager desires position by February first: 





Thor- 
Can 


Bend, Oregon. 











“S$. 33," care American Lumberman. 




















none 


but first-class propositions solicited. Am thoroughly ca- 
pable, age thirty- one and married. 
Address “S. 59.’ care American Lumberman. 





WANTED—POSITION BY HIGH GRADE 
Cedar man and logger; 25 years’ experience on large opera- 
tions in Mich. and Minn. I know the business from the 
woods to the market and know how to handle men and get 
results. Am holding a responsible position but have decided 
to change and assume more oapebanialie. My record will 
bear the fullest a 
Address . 28,’ care American Lumberman. 





WANTED—POSITION AS MANAGER 
I am at present employed as manager of retail yard; ex- 
cellent reasons for desiring change. Have had five years’ 
experience in retail lumber business handling all kinds of 
building materials. I am an excellent collector; last year 
had less than one per cent of accounts left on books. Pre- 
fer salary and commission on collected accounts. Please 
state salary and location of yard in first letter. Can give 
excellent references. 
Address “S. 57°’ care American Lumberman. 
ACCOUNTANT OFFICE MANAGER 


Of the highest class is open for a position with a reliable 
firm requiring the services of an expert accountant, systema- 








tizer and pure ing agent, with some legal training and 
who has made a special study of the present income tax 


laws. Employed. Al refe vrences,. 
Address “T. 21,’’ care American Lumberman. 


WANTED—BY FIRST CLASS MILL MAN 
Steady and permanent position as sawmill foreman or 
Superintendent. Am a practical mechanic, know the work- 
ing of sawmills in every detail, operating or construction, 
make and repair leather belts, know the manufacture of 
lumber and handle any labor. Married and strictly sober. 


Prefer South or West. 
“P. O. BOX 983,’’ Laurel, Miss. 





Address 
POSITION AS SUPERINTENDENT 
Manager. Have had twenty-five years’ experience in sash, 
door and interior trim mill, in all its branches from bench 
and machine man to foreman and superintendent, also as 











WANTED—TO COMMUNICATE WITH OWNERS 


Of cut over timber lands in the south or northeast who 
might consider having land developed, stocked and farmed, 
Have been a farmer and stockman all my life. Thor- 
oughly experienced with cattle, sheep and hogs, grade and 
pure bred. Best references. 

Address - 20,’’_care American Lumberman, 


HIGH GRADE MANAGER 








Capable executive, twenty years’ experience logging, man- 
ufacturing and marketing cypress and hardwoods. Know 


how to handle men, to work log for best results, to manage 
the oftice and to sell, Good education, excellent correspon- 
dent. Married. Best of health. Now engaged; open — 
ary first. Prefer situation with investment in the business 
Correspondence ames 

Address . 14,’’ care American Lumberman. 


aarva aerial AS MANAGER 
Southern Hardwood Operation. No experience as manager, 
but have all qualifications necessary to a successful man- 
ager, including years of training at some of the most sue- 
cessful operations in the South, large and small. Young 
man, married. 
Address it 


WANTED—POSITION AS SUPERINTENDENT 
By an up-to-date millwork bank, store and otlice fixture 
man, 25 years actual experience in various executive posi- 
tions, a ‘practical machine man and an expert detailer, 
well posted in handling men, a close observer and quick 





8,’’ care American Lumberman, 














draftsman, estimator and sales agent. thinker; will be open for a good connection in January, 
Address “S. 17,’’ care American Lumberman. Address “R. 19,’’ care American Lumberman, 
COMPETENT SAW MILL MANAGER WANTED—POSITION 
And Executive, twenty years’ experience, understanding | As log loader engineer, 
business thoroughly from stump to car, desires change Address “R. 5,’? care American Lumberman. 
Jan. Ist. Address ‘‘R. 33,’’ care American Lumberman. 





WANTED—POSITION SALES MANAGER OR 
Buyer Yellow Pine or Fir Manufacturer or Wholesaler. Am 
twenty-nine years of age, married. At present, Mgr. Yel- 
low Pine and Fir Depts. large Eastern Wholesaler. Life 
long experience in lumber business. Five years wholesale 
and commission, remainder time at mills and on road. 
Have good reasons for desiring change. Can furnish excel- 
lent references. 

Address “S. 24," care American Lumberman. 


POSITION WANTED—AS MANAGER 
Assistant manager or buyer for line of yards. Eight years’ 
experience at mill and selling on road and 8 years managing 
retail yard. 386 years old, married. Large line yard com- 
pany as reference. 

Address 





“M. 6.’ care American Lumberman. 


WANTED. YARD MANAGER 
With years of experience, to do relief work and audit.a line 





of yards. What have you to offer? Good references and 
reasons for chunge. 
Address “N. D. 280,’’ care American Lumberman 





WANTED—POSITION SALES MANAGER 
Ten years’ experience largest southern and northern mills, 
domestic and export, Excellent references. 

dress “S. 20,’’ care American Lumberman. 


WANTED—TO TRAVEL IN SOUTH AMERICA 
For some good company as lumber salesman, inspector or 
any good position. Fifteen years’ lumber experience; also 
some experience in sash and doors. Am a colored man. 
Best references. 

Address “S. 18,’’ care American Lumberman,. 








MILLMAN WITH RETAIL AND WHOLESALE 
Experience desires to become affiliated with either a large 
yard or line yard company to handle the millwork end of 
the business. 

Address “*S. 44,’’ care American Lumberman. 








WHERE IS THE LUMBERMAN WHO WANTS 
an experienced millman to take care of the trouble end of 
his business? Can prove my ability. 

Address “S. 45,’’ care American Lumberman. 


WANTED—POSITION AS ASSISTANT 
- experienced bookkeeper in lumber business. Begin first 
of year. 
Address 





“S. 47,"" care American Lumberman. 
SOUTHERN BUYING REPRESENTATIVE 


Experienced, practical lumberman, will represent you on 

Gulf Coast, covering Alabama-Mississippi mills. If advis- 

able can divide expense by forming export connection. 
Address “S. 48,’’ care American Lumberman, 


EXPERIENCED BAND SAW FILER 
Now giving entire satisfaction, desires change. 
iron reason for moving. References from present employer. 
Can arrange to come on short notice. Practical, hustler. 
Can produce results that will please. Address ROOM NO. 
19, 216 RIVERSIDE AVE., Jacksonville, Fla. 


WANTED—TO REPRESENT GOOD WESTERN MILL 
On commission basis. Young lumberman with wide expe- 
rience in Chicago yard and industrial trade. 

Address “S. 38,’’ care American Lumberman. 


GENERAL SUPERINTENDENT OR ASSISTANT 
Manager desires situation with a good going concern; that 
appreciates results; over twenty-five years’ experience in 
manufacturing yellow pine, from log to car with some of the 
largest plants in the south. Employed but desires change. 

Address “S. 6,’’ eare American Lumberman. 


FAST AND RELIABLE 
Right-hand band sawyer desires change. Experienced saw- 
ing oak, white and yellow pine, spruce and cypress. Two 
years’ engineering and machine shop practice U. S. navy. 
Will®only consider first-class offer. Am single and will go 
anywhere, in or out of U. S. 
Address “S. 62.’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of retail lumber yard by lumberman with sixteen years’ 
experience. Best of references. Address P. 0. BOX 51, 
Burbank, (Cal, 


WANTED. EXPERT ACCOUNTANT AND 
Office Manager wants place where energy and executive 
ability will count. 








Too much 




















Address “S. 29.’ care American Lumberman. 
LOCOMOTIVE ENGINEER 
Married. Twenty years’ experience driving geared loco- 


motives on both narrow and standard gauge roads on lum- 
ber operations. 
Fireman—Single. 
on lumber operations. 
Trainman—Married. Two years’ experience as fireman 
and three years’ experience as trainman on lumber opera- 
tions. AUGUSTA WOOD PRODUCTS CORPORATION, 
Deerfield, Virginia. 


WANTED—POSITION AS MANAGER OR 


Assistant Manager, wholesale or retail. For large inde- 
pendent company located in middle western or western city 
with privilege of investment. Salary and commission. Age 
31, married. lve years as salesman and manager. At 
present employed. 
Address 


Two years’ experience on 50 ton Climax 





“Pp, 17," care American Lumberman, 





MILLWRIGHT WANTS SITUATION 
Operating mill or master mechanic. 20 years’ experience, 
Address “R. 21.’’ care American Lumberman. 
WANTED—POSITION AS MANAGER 
Or assistant manager. four years’ experience in retail yard 
handling building material and coal; 27 years, single. 
Address . 24,°" care “American Lumberman, 








IF YOU WANT A STORE MANAGER 


Write NATIONAL COMMISSARY MANAGERS ’ASSOCIA- 
TION, 810 Manhattan Bldg., Chicago. 





WANTED—POSITION AS MANAGER OR GEN. SUPT., 
of ‘sain Band Mill operation; can furnish best of refer- 
ene 

address 


MANAGER OF RETAIL LUMBER YARD 
Wants position with a future. Knows the business thor- 
oughly. Can give the highest references. Married; 31 years 
of age. Salary $250.00 or would prefer smaller salary and 
percentage of net profits. 

Address “P. 32,’’ care American Lumberman. 
CAPABLE COMMISSARY MANAGER 
Desires change. Experienced, successful, can produce results 
and please the trade. A-1 references furnish 
care American Lumberman. 


“Pp, 26,’’ care American Lumberman. 








Address “aa 











WANTED 


4/4 quarter sawn Wormy Chestnut, No. 1 Commen & Better. 
4/4 plain sawn Wormy Chestnut, No. 1 Common and Better. 
6/4 plain sawn Wormy Chestnut, No. 1 Common and Better. 
Quote f.o.b. Louisville, Ky. 
GAMBLE BROTHERS, INC., 
Highland Park, Kentucky. 





WANTED—TO BUY 


Sound emmy Edge be Oak 
Pes. 18x22— 


3 14x22 33° 
13 ‘* 12x20—33’ 


“© 12x22—34’ 
‘© 20x20—40’ 
“* -16x16—20’ 
18x18—40’ 
-~ 14x14—36’ 
30’ 
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23 
ae WILSON & SONS, Pittsburgh, Pa. 


WE ARE IN THE MARKET FOR 
me Wormy Chestnut; any thickness. 

No. 3 Com. Chestnut, Oak, Gum, Beech, Birch and Maple 
in the rough. Advise if you can surface and band resaw. 

White Pine, Log Run, Rough any thickness. 

No. 4 Com. or Box in White or Western Pine, Fir Spruce. 
or Hemlock, 1x4 and up, S28, 3/4, 25/32 or 13/16, the latter 
thickness — i stock widths, 6, 8, 10 and 12”. 
No. 2 or No. 8 Com. 82 

“AMERICAN LUME i R & MFG. CO., Pittsburgh, Pa. 


4/4 SOUND WORMY OAK 
4/4 +2 and better oak tie siding. 
4/4 sound wormy chestnut. 











Address “Pp. O. BOX 117,"’ Cincinnati, Ohio. 
HOUSING. 
New corporation with unusual facilities for marketing 


houses desires to connect with live young firms who can ship 
all or large part of output of dimension lumber, sash or other 
lines to eastern market. 
If you have materials, 
please write quick. 
GARDENSIDE, 270 Boylston St., 
WANTED—TO PURCHASE OUTRIGHT 
A cut of good circular or small band hardwood mill in one 
of the Southern states. Would advance cash to responsible 
parties as soon as the lumber is sawn. ae 
JOHN J. SOBLE LUMBER CO., INC., Rochester. N. Y. 


WANTED—CRATING LUMBER OF ALL KINDS 
In Pine, Hemlock, Spruce, Fir, Tamarack, Birch. Maple, 
Elm, Ash, Oak, Gum, Beech. Hither rough, Sl or 2S, oF 
resawed. Send list of what you have and prices f. 0 b. 


Chicago. 
JOHN J. ANDERSON LUMBER CO., 
830 Lumber Exchange Bldg., Chicago. 


capital or ability of value to us 


Boston, Mass. 
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WANTED—TO CONTRACT 
Entire cut of circular or baud mil! in South cutting largely 
hardwoods. If operation large enough to warrant, will con- 
sider making semi-monthly or monthly advance payment on 
lumber as it goes in pile, and sell for a commission, guaran- 
teeing the accounts. Have very good sales facilities. 
Address “S. 9," care American Lumberman. 
WANTED—25 CARLOADS 
1”, 1%”, 2”, 24%”, 3” and 3%”’ FAS and No. 1 Common 
Beech. 

2 cars 2x10 and wider No. 1 Common Rough Beech. 

5 cars 8” Log Run Beech. Quote best price f.o.b. cars 
shipping point, advising amount can furnish and how goon 
shipment can be made 

PROBST LU MBER COMP ANY, Cincinnati, Ohio. 


WANTED—HICKORY 
One carload 1”x1”"x48”" hickory; one carload 1”x2”x48” hick- 
ory. Correspondence invited. JOHN W. WEIS, 1647 East- 
moreland Ave., Memphis, Tenn, 


WANTED—OAK TRIM ACCOUNT 
On commission. Have good line of customers willing to 
pay for high-class Casing, Base, Mouldings. Correspoudence 
confidential. 
Address “S. 30,"" care American Lumberman. 














Tiree 











WANTED 
The advertiser in Eastern Missouri wishes to rent, for a 
period of several months, a geared Shay locomotive, 50 to 70 
tons. Possession desired immediately. State condition and 
price per month. 


Address “T. 7."? care American Lumberman. 


WANTED—EIGHT MILES 
Of 302 relay rail, one 20 to 30-ton Shay locomotive, stand- 
urd geuge, one American loader. All to be in first class 
condition. 





TIMBER MILL AND EQUIPMENT FOR SALE 





Sixty iilion feet long leaf ye sliow pine, with forty thov- 
sand ¢: conan single circular mill, six one hundred and fifty 
horse power boilers, shingle and Ii th mill, dry kiln, two loco- 
motives, and all necessary logging equipment including car 
skidders, mules, carts, rail and trackage rights, all in frst 
class condition, running every day and paying. Reason for 


selling, owner has other larger interest necessitating his 
leaving. This is only long leaf proposition of any size that 
can be bought in Ge 




















Address “T. 10.’ care American Lumberman. J. W. BARNES, Savannah, Georgia. 
WANTED WANTED—PARTY WITH SOME KNOWLEDGE 
Standard guage Shay Locomotive, 60 to 80 tons. Must be Of the Millwork business to invest five thou sand dollars with 
first class. Address ‘L. 22,’? care American Lumberman. services in a good money making smal ry. located in 
one of 1e best distriets ir he cour ] yw rat- 
THE BEST BOOK IN THE LUMBERMEN’S LIBRARY | ji) (iu) istricts in the country. Plant now operat: 
Is ‘‘Tote-road and Trail,’’ just published. Here is ‘‘the lum- on, and help in looking after the business. A chance of a 
life time for some good 1 


berman poet’? at his best, singing heart-winning songs of 
logging, lumbering, and life in general. Illustrated in 
color. A book no lumberman should miss. $1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher, 431 S. Dearborn St., 
Chicago. 





LUMBER WANTED 
We buy rough boards in yellow pine, also log run gum, oak 
and cypress. We would consider advancing money on green 
lumber in pile from good shippers. Quote us and state 
proposition if interested. 
STERLING BOX & LUMBER COMPANY, 
8300-3316 N. Broadway, St. Louis, Mo. 


LOGS WANTED, CHERRY, WHITE ASH 
White Oak, Walnut and Poplar. Also Cherry, White Ash. 
Qtd. White Oak and Walnut lumber. WARREN ROSS 
LUMBER CO., Jamestown, N. Y. 


CAN USE SEVERAL CARS WASTE LUMBER 
Offals or short lengths in one-inch oak or other materials 
suitable for making porch swings. Send details and price. 

RITOGRAPH COMPANY, Topeka, Kan. 


ANTED—TWO CARS CLEAR FIR 














Silo a 18 to 30 feet. Quote f. o. b. Manawa. 
ITTLE WOLF RIVER LBR. CO., Manawa, Wis. 
WANTED—LUMBER 


Oak or ash, clear strips, 2’’, 244”, 244” x %”—12, 14 and 
16 ft. long. S. 458. 
WILLIAM MERKEL, Irvington, N. J. 





Wanted-Business(y 


WANTED—SOMEONE TO PUT IN 
A pulp and paper mill. Good location and plenty cottonwood, 
alder and fir timber. 


Address W. H. HARTLEY, Deming, Wash. 
WANTED—FINANCIAL INTEREST 
In retail lumber business. Young man experienced in re- 


tail lumber business would like to become associated with 
good retail yard. 


Address ““S. 39.’ care American Lumberman. 
WANTED—TO BUY RETAIL LUMBER YARD 
Live proposition of be .000 to $15,000. Full particulars. 
Address 34."" care American Lumberman. 
WANTED—TO BUY A RETAIL LUMBER YARD 
In Central Illinois. 
ddress “EB, 19,"’ care American Lumberman. 























WANTED—BLACK WALNUT LOGS 
500 cars good black walnut logs 12” and up in diameter, 9’ 
and up long. Will inspect at shipping point and pay cash. 
GEORGE W. PRARTZELL. Piqua, O. 


TO CONTRACT CYPRESS MILL CUT 
Of Florida, Georgia or South Carolina Band Mill or high 
class Circular, equipped with trimmer, and willing to pile 
stock on grade until dry. Will advance semi-monthly on 
lumber in pile. Give full a regarding equipment 
and proposed monthly output 
GRESS MFG. COMPANY, Jacksonville, Fla. 


v 








VALUE VS. CHEAPNESS 


You can buy a tally card for a penny or two, while the 
“Climax’’ tally book costs $1.00 a copy or 6 for $5.50, yet 
thousands of them are sold and hardwood men who once use 
them, always get them. Why? Because they are the best. 
For sample pages and description address 

AMERICAN LUMBERMAN, Publishers, Manhattan Bldg., 
431 South Dearborn St., Chicago. 











WANTED—TO PURCHASE 
A good second-hand hardwood sawmill complete, consisting 
of one 8’ band mill using 12 or 14” saws; edger, trimmer 
and boilers necessary to handle hardwood logs in short 
lengths. Give full description, price and location. 
Address “S. 61,’’ care American Lumberman. 
WANTED—ONE 6’ BAND MILL 
Complete with power. Must be in first class condition. 
Address “T. 12,’’ care American Lumberman. 
WANTED—ONE EIGHTY HORSE ENGINE 
Four hundred horse boilers. These must be in strictly first 
class condition. 
Address “T. 14.’’ care American Lumberman. 
WANTED—ONE AMERICAN OR WOODS 
High speed planer, which must be practically as good as new. 
Address ‘T. 15,"’ care American Lumberman. 
WANT—TO BUY NAIL KEG STAVE SAW 
Must be in good condition. 
F. C. NICHOLLS, Lilburn, Va. 

















WANTED—LARGE QUANTITIES 
Tough, young, live and thrifty, tight, smooth bark red oak 
bending stock and tough white oak and second growth white 
ash (northern ash only) of same tough quality, all sawn 
to dry 1144x15” in 7’ 8” and 7’ 2” lengths, with good as- 
sortment of shorter lengths to work up waste. State loca- 
tion and capacity of mills and quantities of these timbers 
available and will make vou a very attractive offer. We 
inspect stock green at loading point and pay cash. 
The DELPHOS BENDING COMPANY, Delphos, Ohio. 


WANTED—A FEW CARS OF HIGH GRADE 
Figured a ainut logs and stumps. 
EO. W. HARTZELIL. Piqua. Ohio. 


WANTED 
Hickory wagon axles, white oak tongues, reaches and 
bolsters. Cottonwood boxbeards, 9 to 12 and 13 to 17”. 
WHITE HICKORY WAGON MFG. CO., Atlanta, Ga. 


ONE TO 5 CARS OF 8 AND 10 INCH YELLOW PINE 
Boards, longleaf or shortleaf, good one side and No. 3 on 
reverse side, any length, six feet and up to be used for 
stairwork. Cash as soon as delivered. 

FRANK C. SNEDAKER & CO., INC., 

9th and Tioga Streets, Philadelphia, Pa. 


WANTED 
1 or 2 cars 2x2—19” clear oak squares. 
: or2e¢ og 2x2—42” and 54” clear oak squares; 50% each. 
or 2 cars 2x2—30” clear gum squares. 
BENG OF Te MBER CO., INC., 82 Wall St., New York City. 
LOGS WANTED 
Cherry, Ash, Walnut, Onk. 
THE CHERRY LUMBER CO., Cincinnati, Ohio. 


WANTED 
White Oak Veneer Logs, 20” and up in diameter, 8 ft. and 
longer; Black Walnut Logs, 12” and up diameter, 8 ft. and 
longer. Will inspect at loading point and pay cash. 
BREECE VENEER CO., 
Kenova, W. Va. 

’ WANTED—FIVE CARS FIVE-EIGHTHS 
No. 2 Common American Walnut lumber; dry or green. 

GEO. W. HARTZELL, Piqua. Ohio. 

WANTED—CORDWOOD 

Hard Maple, Hickory, Oak etc. Give good description, 
amount and price f. o. b. your station. COVEY-DURHAM 
COMPANY, 431 S. Dearborn St., Chicago, Il. 









































7 TIMBER—WANTED 
Ve will buy Virgin Long Leaf — in any size tracts. 
Bend full description, price and te 
CHARLESTON TIMBER COMPANY, 
Box 228, Charleston, S. C. 





WANT CHOICE TIMBER TRACTS FROM OWNERS 

Send plat and full details, location, access to river, rail- 

road, market, ete, If attractive can get quick action. 
F. BRUCKER, 171 Tennyson, H. P., Detroit, Mich. 





WANTED—A TWELVE INCH WICKES OR 
Equally good gang saw in first class condition. 
KF. K. BISHOP MILL CO., Montesano. Wash. 





FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 


In the new book, ‘‘Tote-road and Trail,’’ by Douglas Mal- 
loch, the ‘‘lumberman poet.’’ Illustrated in color. $1.25 
postpaid. AMERICAN LUMBERMAN, Publisher, 431 8. 
Dearborn St., Chicago. 











WANTED 

One Alternating Current Generator, 25 K. W., 3 Phase, 60 
Cycle, 240 Volts, belted or direct connected. se 
Wanted—One Standard Gauge Rod Locomotive, 12 or 13 
Cylinders, mogul or double end type. 

Wanted—Fifteen (15) — Gauge, fifty thousand ca- 
pacity log cars, skeleton typ 

CONWAY LUMBE it ‘COMPANY, Conway, S. C. 


WANTED—TANKS 
4—4,000 to 10,000 gal. 
1—25,000 to 50,000 gal. 
1—55,000 Barrel or might use 
2—30,000 Barrel. 
Describe fully and name lowest cash price in first letter. 
Address “Pp, 15,”’ care American Lumberman, 


WANTED—FUR BUYERS TO ADVERTISE 
In‘the American Lumbermanp a. reach trappers und woodsmen. 
Address MERICAN LUMBERMAN, 

481 so Dearborn St., Chicago, Tl. 


WANTED—TRAPPERS TO ADVERTISE 
In the American Lumberman for the sale of furs. A good 
demand at high prices. 
Address AMERICAN LUMBERMAN, 
431 So. Dearborn St., Chicago, Ill. 

















r t with small means who wants 
to get in business for Air nself 
Address “‘T. 23."" care 





American Lumberman. 


WANTED—PARTY WITH MILL 
15,000 to 20.00Q ft. capacity to ent tract of about 3,000,000’ 
pine and hardwood located in Monroe county, Mississippi 
Parties must take timber from the stump, put it through the 
mill and on sticks, log conditions very favorable. Parties 
interested write 
BERTHOLD & JENNINGS LUMBER CO.. St. Louis, Mo. 


LUMBER LOAN WANTED JANUARY FIRST 
Want $6,000.00 loan for one year—privilege three years. 

Ten Per Cent Interest. payable annually: five per cent com- 
mission bonus acceptable loan. First mortgage on lumber 
yards worth several times amount desired. Other collateral 
if required. Business located in Texas cotton belt in South 
Plains Country. Bank and trade references. Financia) 
statement on application. No partnership proposition con- 
sidered. 

Address “MONEY,” care American Lumberman. 


WATER POWER FACTORY SITE 

Good concrete dam completed, plenty of building grounds, 
switch track graded through property. Fine town of 2,000 
population; low taxes, plenty of help, free from strike 
troubles. A fine location for any company needing water 
power. Property will be sold Jan. 24th, 1920. Full partic- 
ulars given on application. Address GLENN E. WARNER, 
Paw Paw, Mich. 


FOR SALE—STEAM LAUNDRY 
No competition. Population 5,000. If coming South, this 
is a good proposition. Write J. L. BARBDER, Kissimmee, 
Fla. 


























HAWAIIAN MAHOGANY. 

1,200 acres virgin Hawaiian koa and ohia forest with 2 
complete sawmills, daily output 5,000 feet, for sale, or 
partner wanted owing to death of owner. 

Address F. D. BOLTE, Hoopuloa, Hawaii. 


WE WILL FURNISH TO OWNERS OF 
Of Timber who want to realize on same while the prices 
on Lumber are high, the best new Lab ag Circular Saw 
Mill manufactured to convert same into lumber. 
Address G. ELIAS & BRO., INC., Buffalo, N. Y. 


FOR SALE 
Box shook factory_and planing mill, Boydton, Virginia, 
Mecklenburg County, Southern Railway. New, fully equipped 
with latest modern’ machinery. Yard space for piling he 
million feet, Daily capacity dressing and resawing seventy- 
five thousand feet. For full description and information ad- 


ess 
HILL & MOUNT, owners, Essex Building, Newark, N. J. 


WANTED—COMPETENT MILL MAN WITH MILL 
About 15 M. capacity in mixed timber to erect it on tract 
of about twenty million feet in Northern Michigan, to saw, 
pile and ship lumber by the thousand. 

Address “Pp, 27,’’ care American Lumberman. 














AN ADVERTISEMENT 

In the AMERICAN LUMBERMAN would be seen by the 
very people who are interested—it 

WILL 
always carry your message to more readers—bring Detter 
returns than any other medium and 

MAKE 
you money—send your advertisement to the ‘‘Greatest Lum 
ber Journal on Earth’’ and get quick results all the time— 


it is a 
GooD 


thing to be in good company—besides it supplies many wants 
each day and has no equal as a salesman. 


Send your advertisement to 
THE AMERICAN LUMBERMAN, 
431 S. Dearborn St., 





Chicago. 
papel a = 
In Fir and Cedar Logging and Sawm proposition. 
7 ‘Aaarens — POST OFFICE BOX 433, 


Ballard Station, Seattle, Wash. 


WANTED—MAN WHO WOULD INVEST 
From five to ten thousand dollars in lumber business and 
take active part. ; 
Address ““S§, 23." care American Lumberman. 


FOR SALE—SINGLE BAND MILL AND 
Complete lumber plant now operating. Amount of redwood 
stumpege to suit purchaser. Terms if desired. Description 
given to responsible buyers only. 

Address “L. 2." care American Lumberman. 


OPPORTUNITY FOR LUMBERMAN 
One of the livest, old-established wholesale firms in Seattle 
is planning to expand its business, and wishes to get in touch 
with a first-class partner to join in management and owner- 
ship on any reasonable basis to promote the best interests 
of parties concerned. Preferably a man who controls con- 
siderable lumber. Answers will be held in strict confidence. 
Address “K. 31,’ care American Lumberman. 


WRITE US 


When you want employment, employees, lumber, shingles, 
machinery (new or second-hand), timber, timber lands, saw- 
mills, planing mills, lumber yards, factories, locomotives, 
ears, rails, ete. If you don’t want anything, you may have 
something to sell. A cheap and quick way to get what you 
want or sell what you don’t want is to advertise in the 
Wanted and For Sale Department of the American Lumber- 
man. Published every Saturday. Goes everywhere. Write 


sats AMERICAN LUMBERMAN, 
Manhattan Bldg., 431 S. Dearborn St., Chicago. 
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FOR SALE 
Going Yellow Pine Operation 
One of the finest bodies of Virgin Long Leaf in the South. 


Mill and equipment new five years ago. Single circular witb 
all heavy machinery for timber mill. Timber sizer, dry kilns, 
planing mill. Logging equipment complete, locomotives, 
skidder, loader etc. Holdings ninety million feet; mostly 
in fee. Adjacent timber can be bought to make one hun 
fifty to two hundred million feet stumpage. Location near 
city. 
Address “‘H. 16,’’ care American Lumberman. 


FOR SALE 
Practically new and modern Saw Mill Plant, capacity about 
30,000,000 feet per annum, located in the Interior of British 
Columbia on a beautiful inland lake and on the main line of 
the Grand Trunk Pacific Railway. About 500,000,000 feet 
of timber on and adjacent to lake (about 90% Spruce) and 
another billion feet available at reasonable prices. Natural 
conditions ideal for economical logging, manofacturing, pil- 





RETAIL LUMBER YARD AND 
Well established hardware and furniture business with up- 
to-date buildings, sheds, etc., for sale. Good stock of lum- 
ber and hardware on hand for maintaining trade. Located 
in Central Minnesota—rich farming district. Reason for 
selling, desire to concentrate business elsewhere. Annual 
estimated business, ae Cp and can be increased. 
Address S. 4,’ care American Lumberman, 


FOR SALE—LUMBER AND COAL YARD 
In good one-yard town. All new improvements with coal 
sheds located on side-track. We have the exclusive sale of 
coal for this point and an excellent business proposition. 
Address FISHER LUMBER CO., Holstein, Nebr. 








FOR SALE—LUMBER YARD 
Sales for 1919 will be $45,000.00. Only 
Good profits. 


At Bonduel, Wis. 
one yard in bine a of 700 population. 
dress E. A. NEUFELD, Green Bay, Wis. 


Ad- 





ing and shipping. An advantage of about $4 
feet in freight rates to the Prairie Provinces A... Coast 
shipments. 

This property offers unlimited possibilities as a lumber, 
pulp and paper property. Would consider selling a half 
interest. Terms reasonable 
A. C. FROST COMPANY, 134 South La Salle St.. Chicago 





FOR SALE—71 SHARES OF THE CAPITAL STOCK 
Of the Calapuia & Rock Creek Timber Co. representing 
24,000,000 ft. of choice fir timber, located in the foothills 
of the west slope Cascade Mts., Douglas County, Oregon. 

Address JACOB JOHNSON, Petersburg, Alaska. 




















RETAIL LUMBER INVENTORY 


New 74 page (8%x14).Jndexed Retail Lumber Dealers’ In- 
ventory. Used by some of the largest dealers in the North- 
west. A great time saver. Nothing on the market equals 
it. Once used—always used. Postage prepaid $2.00. 
THE BOOTHBY PRINT SHOP, 
Builders of Printed Material for Lumber Dealers, 
Menomonie, Wis. 


. 





YOU MAY BE. MISSING SOMETHING 


If you do not read the classified ads each week. If you 
have something to sell or exchange, insert small advertise- 
ment in the Wanted and For Sale Department. When in 
need of an employee or employment write us. a 

AMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
Dearborn St., Chicago. 





: FOR SALE 
Several Lamson cash carrier systems, 
system. 


also one Lamson cable 


STONEGA COKE & COAL COMPANY, 
S. J. Gundry, Manager of Stores, 
Stonega, Virginia. 
FOR SALE—NO. 13 GAMMETER MULTIGRAPH 
With pica type. Good. condition. 
Address 22,’’ care American Lumberman. 











FOR SALE 

1 car 8/4 log run beech. 

1 car 8/4 $2 common and better sound wormy chestnut. 

1 car 8/4 log run hickory flitches. 

1 large car 10/4, 12/4 and 16/4 #1 common and better soft 
textured white oak. 

1 small car 10/4, 12/4 and 16/4 #1 common and better soft 
textured mixed white and red oak. 








This oak 20 wonths dry. 
Make best offer f.0.b. Buffalo, N. Y., rate. 
Address “T. 16,’’ care American Lumberman, 





FOR SALE—GREEN OAK LUMBER 
400,000 ft. red and white oak, rough, some quartered. 
50,000 ft. poplar, all grades. 
State needs and quote f. o. b. Nelson, Wis. 
Address A. & M. HAGEN, Box 21, Modena, Wis. 


FOR SALE 
10,000 pieces %x9, %x15‘%” clear scft maple. Sample sub- 
mitted upon request. R. T. FELTUS LUMBER CO., 1634 
8S. 52nd Ave., Cicero, Il. 


FOR SALE—STANDARD CHESTNUT CROSS TIES 
yet — 4 sides. Address ATKINS LUMBER CO., 
ns, Va 


FOR SALE—FIVE CARS SQUARE E 
Box heart timbers, red and white oak, 8x8 and 10xl10—10 
to 16 foot. Can also cut timbers any thickness or width 
pd h - feet long. Write ACME BOX COMPANY, Omaha, 
ebraska. 














FOR SALE 
2 cars 6/4 Clear Birch, —: 
4 cars 6/4 Clear Maple, Dry. 
PORTER SOREEN COMPANY, Winooski, Vt. 


RAILROAD TIES FOR 
Oak railroad ties, 5x7-8’, 








R SALE 
6x7-8’, and 6x8-8’. — DUR- 
HAM COMPANY, 481 Ss. Dearborn St., Chica 
FOR SALE 
St. Francis Valley, Arkansas, oy sawed red gum, dry, 


choice stock all grades; inspection guaranteed = 
tional Rules. THE CRITTENDEN LUMBER CO., Critten- 





FOR SALE—SOFT ELM. 
50M feet 2” to 4” thick, Ist and 2nds. 
60M feet 1%”’ to 4” thick, No. 1 common. 
25M feet 2” to 3 thick, No. 2 common. 
Dry stock. Immediate shipment. 
Address “F, 6,’ care American Lumberman. 


' Pacjfic Coast Shipyards. 











FOR SALE. 


Hardwood stumpage, mostly Oak, Gum, Ash and Elm. Three 
to four million feet; pay as manufactured. Also boiler, _ 
gine and other saw mill machinery. Sell or rent. 
chance good millman make big money; near Kimball, ie 
kansas. Write owner, PHIN KIMBALL, Railway Exchange, 
St. Louis, Mo. 





FARMS AND CUT-OVER TIMBER LANDS 


Wanted owners of farms and cut-over timber lands to ad- 
vertise in the For Sale department of the AMERICAN LUM- 
BERMAN. Now is the time to advertise and we would be 
pleased to be of service. 

AMERICAN LUMBERMAN, 431 S. Dearborn St., 
cago, Ill. 


Chi- 





TIMBER FOR SALE 
Sixty-five million feet of mixed pine, seventy million feet 
pine, cypress, poplar and other hardwoods. Twenty million 
feet and five million feet pine. Can deal direct with owner, 
price and terms will be made attractive. For full informa- 


tion address 
POST OFFICE BOX 228, Savannah, Georgia. — 


HARDWOOD TIMBER INVESTMENT IN LOUISIANA 
304 million ft. Oak, Gum, Cypress, Ash, Hickory ete., 
practically solid body at only $2.18 per M ft. 64 cents per 
M ft. additional incluues land. 
F. BRUCKER,. 171 Tennyson, H. P., Detroit, Mich. 


ALE IN CANAD 








: FOR S. A 
Crown Right timber, White Pine, Hemlock and Birch estti- 


mated at 70,000,000 and 100,000 cords of Spruce pulpwood. 
Address WARREN ROSS LUMBER CO., Jamestown, N. Y. 








FOR SALE—DOUGLAS FIR TIMBERS. 
We are offering for sale the 15,000,000 feet of fine Douglas 


fir ship timbers. on hand as surplus lumber in the North 
Write for special prices. 
AMERICAN WOODS EXPORT ‘ASSOCIATION, 

516 Lumbermen’s Building, Portland, Oregon. 


FOR SALE 
22 Timber ‘Limits on West Coast of Vancouver Island— 
all on inside water. Timber mostly Fir, Cedar and Hem- 
lock. For particulars write IOWA & VANCOUVER LUM- 
BER COMPANY, Fort Dodge, Iowa. 


FOR SALE 
Tracts fifty million to two billion feet of Fir and Cedar 
Timber Tracts; 50c per 1,000 feet and up; long terms. ° On 
Vancouver Island; cheap coolie labor. Address DAN A. 
KIVLEN, Dallas, Texas, 
toria, B. C. 











FOR SALE 
By owner, 9,800 acres of timber land in northern California, 
largely sugar pine and California white pihe. For quick sale 
will make very low price. This is an ideal investment, and 
will double value in less than five years. 
Address “L. 114,’’ care American Lumberman. 


FOR SALE—480 A. SUGAR PINE TIMBER 
In Shasta Co., California. Reasonable. For purticulars 
= G. W. SLAKER, Aurora, Ill., R. F. D. No. 1, Box 
114. 








OREGON FIR & PINE, PAY AS CUT 
1% billion ft. choice virgin timber only $2.00 per M ft., 
land included. Very accessible, easy logging. 
BRUCKER, 
171 Tennyson Ave., H. P., Detroit, Mich. 


BRITISH COLUMBIA TIMBER 
Investments of all sizes; correspondence solicited. 
W. L. KEATE, Crowe Wilson Bldg., Vancouver, B. C. 











BARGAIN IN HARDWOOD TIMBER 
“Timber on 1,200 acres along Homochitto River in Franklin 


County, Miss. Estimated to have 1,000,000 ft. excellent 
quality White and Red Oak, 2,000,000 ft. Gum, 800,000 ft. 
ash, 300,000 ft. Elm, 200,000 ft. Hickory, some Sycamore 


and 1,500,000 ft. Rosemary Pine; 500 acres of this timber . 


is crossed by main line Yazoo & Mississippi Valley Railroad, 
balance 3%4 miles away. Will sell for price which aver- 
ages less than $5 per thousand feet, $15,000 cash, balance on 
terms. 12,000 ft. capacity mill now in operation, which 


will lease to purchaser if desired. Two years to remove 
Address ‘‘TIMBER,’’ care American Lumberman. 


timber. 


or 1006 St. Charles Street, Vic- . 

















VIRGINIA TIMBER FOR SALE 


Sopcemtasels 8,000,000 ft. of original growth white oak 
and 3,000,000 ft. of pine. Responsible contractors wil} 
manufacture and deliver this oak to Baltimore or Norfolk for 
$35 per M. and the pine for $30 per M. Price for pine and 
oak $60,000 

Also pours tracts of pine containing about 4,000,000 ft. 
each, which can be bought from $20,000 to $30,000 per 
tract. Responsible contractors will manufacture and deliver 
this pine to Baltimore or none for less than $32.50 per M. 

Address X 336, Ashland, Virginia, 





PANAMA TIMBER LAND 
For Sale—4,000,000 acre tract of Panama timber land; 
cruise of one million acres proves over 20 billion feet of 
hardwood timber, 20 per cent mahogany. Right at deep 
water. Water power, coat and indications of oil. 
L. BEYARD, Seligman, Arizona. 


————» 





FOR SALE 


One thousand acres of land, more or less, situated at 
Shadeland, Morgan County, Tennessee. Heavily timbered, 
white and black oak, estimated 30,000 white oak cross ties, 
40 acres under cultivation. G 2 room house situated in 
a grove of white, black and spo oaks, barns, apple 
orchard and vineyard. County pike road passes the house 
leading to Sunbright, Morgan County, Tennessee, which is 
on the main line of the Southern R. R.—Cincinnati to 
Chattanooga, Tenn. Undeveloped coal - mineral mines, 


Title oe Will sell as a whole or in 100 acre tracts, 
Price $22.00 per acre. Will sell timber separate if preferable, 
Address 


FRANK H. PIERCE, 
Shadeland, Morgan County, Tennessee, 


FOR SALE 
Several tracts of long and shortleaf pine in Georgia and 
Carolina, ranging from 1,000,000 to 30,000,000 feet. For 
further information communicate with H. H. BELL, 104 
Masonic Bldg., Augusta. Ga 


LONG & SHORT LEAF PINE TIMBER FOR SALE 
15 and 25 million feet large original virgin long leaf pine, 
near R. R.; 3, 15 and 30 million feet large original short 
leaf pine, near R. R. in South Carolina. $4.00 per M. 
Terms easy. BOX 228, Charleston, S. C, 
































ENGINES { 


2—Belted engines, 200 to 400 H.P. each, 
in first-class operating condition 
throughout, with or without belts. 
81 Corliss Engines. 
50 H.P. to 2500 H.P. 
Simple, Tandem or Cross Comp. 
Boilers. 

Direct Connected Units. 
Complete Power Plants designed and erected. 
POWER EQUIPMENT COMPANY, 
Engrs., 

1809 Buttonwood St., Philadelphia, Pa. 





ae 
1—18x42 McEwen Engi 200 H.P. 
——. right hand Altis Girder Frame Corliss Engine, 
22. Pr. 
1—18x42 right hand Semi Heavy Duty Bartlett Corliss En- 
gine, 227 H.P 
A. F. BARTLETT & CO., Saginaw, Mich. 





FOR SALE 
4—72”x18’ Butt Strapped Triple Riveted Boilers. 
1—18x36 Allis Chalmers Heavy Duty Corliss Engine. 
1—16x42 E. P. Allis Girder Frame Corliss Engine. 
1—12x24 Philadelphia Heavy Duty Corliss Engine. 
Single and Double Drum Hoisting Engines of all sizes. 
MERTES MACHINERY CO., Milwaukee, Wis. 





BOILERS ENGINES 

500 H.P. Heine type, 150 lbs. 12x36 All., 14x36 Ham. 
2-500 H.P. Edgemoor, 150 lbs. 16x36 All., 16x42 F. & S. 
2-400 H.P. Heine, 160 lbs. 18x36 Bass., 18x42 Nord. 
2-350 H.P. Heine, 160 lbs. 18x42 Allis, 20x42 St. Louls. 
4-250 H.P. Heine type, 160 lbs. 20x42 Fish, 22x42 Vilter. 
2-200 H.P. Stirling, 150 lbs. 22x48 L. & B., 26x45 L. & B. 

185 H.P. Stirling, 150 Ibs. a Minn., 20x60 L. & B. 

150 H.P. Heine, 150 lbs. 16 & 30x48 Bass ($2900). 


18 & 24x42 Allis Tand. C. 

26 & 52x48 Wetherill C. C. 

28 & 54x60 Allis C. Comb. 

_ for _ 
. Low 


54x16 125 lbs., 60x16 125 Ibs. 
66x18 125 lbs., 72x18 140 lbs. 
— 140 lbs., 78x16 125 Ibs. 

, D. C. Generators, Motors and Units. 

i. R. WILSON MACHINERY CO., Pine St., 


HOISTING ENGINES 
8—Brand New 7x10 American D. C. D. Hoisting nee 
Bitomen oe boilers. Piret Class. Immediate 
me’ 
¥ WA .LTER A. ZELNICKER SUPPLY CO., 


Louis, Mo. 
Rails, Cars, Locomotives, Boilers ete. 


1-150 H. P. 72”x18’ HIGH PRESSURE BOILER 
1—150-200 H. P. 16x36 Vilter lift hand Corliss engine. 
PFANNMUELLER ENGINEERING COMPANY, 

503 First National Bank Bldg., Chicago. 


FOR SALE—TWO 65 HORSEPOWER / 

Return tubular boilers with stack, grate bars, etc. ‘ues 
‘plete. Insurable capacity, 90 lbs. each. WILLIA 
McKBITHAN LUMBER CO. OF VA., Atkinson, N. O. 
FOR SALE—40 H. P. 

Wolf compound high pressure boiler on wheels, 

tion. Write R. - EVANS, Cheboygan, Mich. 
OR SALE ENGINES 


1 engine, 8x12; 1  eneine 10% ta 00., Keokuk, Towa. 
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110 VOLT D. C. GENERATORS 


KW. 
. Westinghouse, MP. ty od _ 200 light.........1,625 
Northern, MP, 240 light........ RATER: 100 
6% Crocker-W —. I, 260 “ight Se ceecoeee eer 
7% Triumph, B00 WEE... .ccccccccccaces evecnee 1,325 
‘Tie WOMUIBROUNG  ccsccccotvctccsedce coccccccods hue 







814 Roth, MP, 340 light. Cv esesececenvece 
9 Fr airbanks- Morse, 360 ligh 
Triumph, MP, 400 light.. 
12% Westinghouse, type on “compound, interpole 
12% Triumph, MP, 500 light... .cccccccccccccee 
15 Hobart, MP, 600 hight 

15 Western Blec. ...ccccoes 

15 Northern, MP, GOO light... ce... 

2( National MP, ‘type cs. “sod light... 
25 Northern, MP, 1,000 
40 Gen. Elec., PR me a an connected on iron 
sub-base to 11x12 in. Ideal, horizontal, auto. 


eet et et et et ts tt st pt 
~ 
= 


center-crank self-oiling o— iéccnoudencas - 800 
1 50 Crocker-Wheeler, 2,000 light..........66. --- 450 
1 55 Westinghouse, MP, type S. ‘S, 200 light...... - 650 
1 65  Crocker-Wheeler, 2,600 ......s.ceccesceeee 625 
1 75 *Ridgway, direct connected to 15x14 in. Me- 


Ewen hor. self-oiling auto. center-crank, engine 250 
Send for our ‘‘Monthly Bargain Sheet’? showing complete 
stock with net prices on second- hand electrical motors and 
generators, overhauled ‘“‘like new.’ 
GREGORY ELECTRIC COMPANY, 
16th and Lincoln Streets, Chicago, Il. 


DIRECT CONNECTED D. C. UNITS 





K.W. Make Volts R.P.M. Engine 
75 Westge. 250 270 14x14 Automatic. 
75 Triumph 250 100 16x36 Murray. 
2-100 West. El. 125- 250 -»- 15x15 Skinner. 
150 Westge. 250 200 20x24 Erie Ball. 
160 Gen. El. 250 230 14 & 26x16 Harrisburg. 
300 a. W. W. 250 100 18-30x42 Vilter C.C. Cor. 
300 Cc. W. 250 100 20x42 Wetherill Cor. 
400 Allis 250 =... Cross Comp. Allis Cor. 
150 oo. W. 250 225 18x18 Buckeye. 
150 G. E. 250 2000 G. E. Curtis Turbine. 
2-500 Westge. 250 120 24 & 42x36 Buckeye. 
500 Cc. W. 250 125 22 & 38x36 Corliss Type. 


Send for complete list of Engines, Boilers, Motors, Etc. 
H. R. WIESON MACHINERY CO., Pine St., St. Lou 





MORE SELECTIONS 


From our No. 220 List which includes over one thousand 
machines—our own stock on our own floors. 


Wheel and Wagon 


1—No. 298 Defiance Wheel Sizer. 

1—No. 8 Defiance Wheel Rimmer. 

1—No. 288 B. & M. Hydraulic Press. 

1—No. 1 Defiance Wheel Rim Finisher. 

1—No. 2 Defiance Wheel Boxer. 

1—No. 185 B. & M. Wheel Boxer. 

1—No. 1 Defiance Wheel Tenoner. 

1—No. 1 Defiance Double Spoke Tenoning, Mitering and 
Pointing Machine. 

1—No. 199 B. & M. Spoke Tenon and Mitering Machine. 

1—No. 2% Empire Tenon and Beveling Machine. 


1—No. 5 Defiance Spoke Mitre and Equalizing. 
1—No. 1 Defiance Spoke Throat Polisher. 
2—No. 6 Defiance Auto. Belt Sanders, 

3—No. 4 Defiance 18” Belt Sanders. 

2—No. 8 Defiance Spoke Facing and Tapering. 
2—No. 2 Defiance Rim Planers. 

2—No. 4 Defiance Felloe Borers. 

4—No. 3 Defiance Felloe Rounders. 

1—No. 1 Defiance Hub Mortiser. 

1—No. 0 Defiance Hub Mortiser. 

1—No. 0 Defiance Hub Lathe. 

1—No. 3 Defiance Hub Reamer. 

2—No. 3 West Hydraulic Tire Setters. 


1—No. 2 West Hydraulic Tire Setter. 

1—No. 5 Union Skein Setter. 

1—Defiance Auto. Skein Setter. . 
1—No. 2 Defiance Auto. Gainer, 

2—42” Defiance Spoke Lathes. 

1—No. 2 Defiance Spoke Driver. 


Everything for the Woodworking Plant. Your inquiries 
solicited. 
WAYNE MACHINERY CO., 
Fort Wayne, Ind. 
18 West 2nd St., Dayton, Ohio. 


We Buy—Sell—Exchange. 





SAWMILL OF JOHN A. REITZ & SON 
EVANSVILLE, IND. 


Modern mill; daily capacity 60 M. feet. 

Consisting in part of: 

One 9-foot heavy band mill with four headblock carriages. 

One Stearns double circular mill with three headblock 
carriages. 

One heavy double edger. 

Complete filing room machinery, dimension mill machinery 
and blacksmith shop. 

Engine 26x30”, 3 tubular boilers, 72” in diameter and 18 
feet long. Dutch oven and regular furnace, three chimneys, 
40” in diameter, 80 feet high. 
i other machinery to make a complete modern 


anne sell the machinery with or without buildings and 
: FRANOIS J. REITZ, Evansville, Indiana. 





EVERYBODY WANTS SOMETHING 

Do you want employees, employment, mechanics, salesmen, 
lumber or shingles, lumber yard, factory or business oppor- 
tunity; timber or timberlands, rails, cars, locomotives, 
hoisting machinery, etc., engines, boilers, pumps, belting, 
Piping, or anything used in lumber or allied industry? 
You can get what you want or sell what you do not want 
by advertising in the AMERICAN LUMBERMAN, 431 South 
Dearborn St., Chicago, Ill. 





A COMPLETE THREE BAND STEAM FEED 
SAWMILL 


Two carriages equipped with steam set works, mill pro- 
tected with sprinklers. Band mills, edgers etc. in good con- 
dition; boiler capacity in excess of demands. The mill 
property includes a refuse burner 30’ in diameter, and a 
complete outfit of hauling off wagons, dump carts ete. First 
class opportunity for making a good bargain for a mill with a 
record capacity. 


Address PINE TREE MANUFACTURING COMPANY, 
Little Falls, Minn. 


— t SALE 
One 8 ft. Prescott Band M 
One Three Block Filer & Stowell Carriage complete with 
track and 9% in. Shotgun Feed. 
One 16 by 24 Atlas Engine. 
One Wickes No. 4 Gang Saw complete with 60 new Saws. 
One Hill Drag Saw 5 by 40 Cylinder, complete with saws. 
One Filer & Stowell Steam Set Works. 
WM. LORIMER LUMBER CO., 
Jonesville, Louisiana. 


HARDWOOD FLOORING MACHINES. 
Two American No, 129 Matchers with equipment for stand- 
ard tongue and groove flooring, countershaft, ete. Price, 
each, F. O. B. Saginaw, Mich., . Wire or write 
= details. Address “FLOORING,” care American Lum- 
rman. 








FAST FEED FLOORER—SELF FEED—RIP SAWS 

Thoroughly rebuilt and tested. 

Wi 8” No. 28 Fast Feed Flooring Machine with boring 
attachment. 


Flooring Cut Off Saw, Holmes ee - 
Self-Feed Rip Saws: American No. 1, Woods, L. Power, 
Smith, Rowley & Hermance. 
Above just a few machines in stock—Write for full list. 
ook SE MACHINE CO., Williamsport, Pa. 





COMPLETE HARDWOOD LUMBER PLANT 
FOR SALE 


7” Band Sawmill, complete installation. 

48” Circular Sawmill. 

Lath Mill, complete. 

Shingle Mill, complete. 

Broom Handle Mill, complete. 

Boilers, three 125 H. P. Sawdust-burning, return tubular, 

with Gordon Hollow Blast Grates. e 
Engine, 250 H. P. Compound, Williams. 

Generator Set, 12 Kw., 110 V. D. C. 

Machine Shop Equipment. 

Saw Filing and Sharpening Machine Shop, complete. 
Log Loaders, one Barnhardt, one gasoline. 

Rail, nine miles, 60 Ibs., with crossties. 
Locomotives, two climax, 87 tons, geared. 

Rail, 140 tons, 8 Ibs., 12 lbs., 16 Ibs.; 11 switches. 
Railway Scales, 100-ton Fairbanks. 

Cars, Logging, 20 standard gauge with rail bodies. 
Cars, Flat, two. 

Snow Plow, one. 

Stores, buildings, fittings and office equipment. - 

The above property belonging to the Robert W. Higbie 
Co., of New Bridge, N. Y., which has finished its cut, 
will be sold within the next two months. Located near 
Carthage. In complete operating condition. Attractive 
prices for sale of complete units. 


HOISTING ENGINE SALES CO., 
Grand Central Terminal, New York City. 





FOR SALE 
1 Allis Chalmers Edger. 
1 Allis Chalmers Slab conveyor, 750 ft. chain, 
1 Clark Resaw, seven ft., with 4 saws. 


23 4-wheel lumber trucks; good ones. 2 


40 doz. canthook handles, $1.50 per doz, . 

80 ft. 8-inch pipe, nearly new. : * 

35 ft. 7-inch pipe, nearly new. 

45-lb. frogs and switches complete. 

35-lb. frog and switch complete. 

25-lb. frog and switch complete. 

rail straightener. 

blacksmith outfit. 

heavy wrecking chains. 

Duffs jacks, 25-ton, nearly new. 

large track jack, nearly new. 

screw jack. 

300 ft. 1% rope, with three blocks, nearly new. 

2 48-inch split pulleys. 

1 Fairbanks track —, take 40-ft. car. 

% car second-hand pipe, 2 3 and 4-inch. 

A lot of all kinds of tools. Ail this material is in good shape 
and must be cleaned up by Jan. Ist, so now is your time to 
get a bargain For further particulars, write or wire 
THORNY CREBK LUMBER COMPANY, Thornwood, W. Va. 


* POWER PLANT, CONTRACTORS’, MINING AND 
INDUSTRIAL MACHINERY AND EQUIPMENT 


We carry large stocks and are able to make Immediate 
Shipments. Test our facilities for serving you. 
WALTER A. ZELNICKER SUPPLY CO., 
St. Louis, Mo, 
Boilers, Engines, Pumps, Tanks, Pipe etc. 


MODERN MILL MACHINERY 
Yates practically new No. 341 Band Resaw, 54” wheels, 
for 6” blade, wire guards. 
Whitney modern Double Planer, round heads, sectional 
rolls, fine condition. Bargain for cash. Immediate ship- 
ment. : 
Address “S, 14," care American Lumberman. 


et DO OO et Co 











FOR SALE . 

A complete band sawmill, consisting of one Giddings & 
Lewis band mill, steam set works, 11” steam feed, steam 
nigger, steam log deck, log haul up, gang edger, 10 saws, 
automatic trimmers, two steam cutoff saws, gang lath mill, 
complete system of live rolls and chain transfers, one long 
refuse carrier, complete system of sawdust carriers, one 
edging and slab grinder. Up to date filing rooms for band 
and small circulars, two boilers 6x18, one engine 22x30, one 
engine 14x24, one dynamo, cne heavy planing and matching 
machine with gang rip.saw, blower and piping, one Knowles 
pump 5” intake, 4” discharge. Mill and lumber yard piped 
for water, wired for electric lights and 16-lb. steel rails on 
lumber runways. Watchman’s time detector and complete 
set of belts for entire mill. Mill in first-class running order. 

JENNINGS BROS., Jennings, Md. 


R SALE—TWO DANIEL’S PLANERS 
Medium eo tracks, small a used in Die Block Busi- 


ness, for sale. Also paper baling 
LYNN WOOD HEEL: CO., Keene, N. H. 


FOR SALE—BAND AND C 
Seventy-five thousand capacity. Also 
All in good repair and running, but wil 
wanted. 

Address “K. 26,’" care American Lamberman. 
ONE HEAVY DUTY CROSS Conran CORLISS 
Engine driven two-stage air compressor, 2,000 cu. ft. capac- 
ity, 100 Ibs. pressure, equipped with cutummaiie 7 plate E ves 
(Iverson Patent). MESTA MACHINE COMPANY, P. 0. 

Box 1124, Pittsburgh, Pa. ‘ 


REMANUFACTURED WOOD Nt 
Machinery, over 400 on hand. Write for catalo; 
CHICAGO Cc RY BX ‘NGE, 
1212-1224 Washington Blvd., Chicago. 
REBUILT GUARANTEED WOODWORKING 
MACHINERY 


Send for list. 
ILLINOIS ENG. & MCHY. CO., 
222 N. Clinton St., 
Chica m 





MILL 
gel ge =k. if wanted. 
soon if 














REBUILT MACHINERY BARGAINS 
Write for list of —— and Matchers, Surfacers, Mould- 
ers, Rip Saws, Resaws, Cut-off Saws, Sanders, ortisers, 
Tenoners, Shapers, Lathes, Jig Saws, etc. 
sae eat é MACHINE CO., Williamsport, Pa. 


R SALE—8’ PRESCOTT BAND. . 
Right Henk 6’ Diamond Horizontal Resaw. Right Hand. 
WORCESTER LUMBER CO., hie 
: Chassell, Mich. 
* ALLIS BAND MILL; 12” SAWS. 








ONE 9 
Must move at once. Your own price. 
_ & CO., 
222 %. 9th St., Cincinnati, Ohio. 





RAILS. RAILS Psi 


For Relaying and Construction a 
16 lb., 20 Ib., 25 lb., 30 Ib., 35 te 0 Ib., 
50 lb., 56 Ib., 60 Ib., 70 Ib., 80 ib., 100. 
Angle and splice bars—spikes, bolts, tie 
plates, Ee. - and switches. 
NTRAL IRON & METAL CO., 
Pll rs to 
Chicago Rail ¢ Equipment Co. < 
3648 S. Rockwell St. Chicago. 





RELAYING RAILS 


All weights and sections. If you have any for sale submit 
with your lowest cash price. If in need of any, will be glad 
to supply your requirements. Write or wire. 

LOUIS H. METZGER, 


Offices: 910, 911 and 912 First National Bank Bldg., 
Mobile, Ala. 





RICHARDSON 
FOR RAILS 


Constant stocks of New and Relaying Rails, 
Spikes and Bolts, Frogs and Switches. Tell 
us your requirements. 


RICHARDSON & CO., INGC., 
2101 Oliver Bidg., 
Pittsburgh, Pa. 





RAILS ALL WEIGHTS AND LENGTHS 
Both New and Relay 
10,000 tons in steck—Ready for Immediate Shipment. 
WALTER A. ZELNICKER SUPPLY OO., 
St. Louis, Mo. 


RELAYING 4 LB. AND 60 LB. 
Also 30-Ib., 35-Ib., 45-Ib., 56-Ib., Rng = —_ = other voter ‘welghts, 
and new rails all weights, toh 
motives. ROBINSON & ORR, 419 7 Wood St., *eittsbursh, Pa. 








FOR SALE—FAY & EGAN 12 INCH MATCHER 
And moulder #305 with grinding attachments. Practically 
as good as new. 

ROACH & MUSSER OO., Muscatine, Iowa. 





RELAYING RAILS 
20 to veers. yard with angle bars. Frogs and Switches, 
aT a . SHERWOOD, 60 Church St., New York. 
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For Sale: Stool Rails | 


WE BUY—RELAYING RAILS—WE SELL 


We specialize in quality. 
We aiways have in stock nice tonnages 
every section. 
We can furnish from stock Spikes, Bolts, Switches and 
Angle Bars 4 practically every section and drilling. 
DULUTH IRON & METAL Co., Duluth, 


of practically 


Minn. 





IMMEDIATE SHIPMENT, LARGE TONNAGE 


Of most all sections relaying rail for 30 to 100 Ibs. Splice 
bars, frogs and switches, spikes and bolts carried in stock. 
Wire or write for prices. M. K. FRANK, Frick Build- 
ing, Pittsburgh, Pa. 





NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and spikes. 
Also standard sections, relaying rail. 
CHARLES A. RIDGLEY & CO., 
1585 Old Colony Bldg., Chicago. 
FOR SALE—RELAYING RAILS 
250 TONS 25 POUND RAILS 
300 TONS 35 POUND RAILS 





Perfectly straight and in first- 
class relaying condition. Located 
in Alabama and Mississippi. Give 


us your inquiries, can ship at once. 
GENERAL EQUIPMENT COMPANY, 
614 Audubon Building, 
New Orleans, Louisiana. 


RAILS, NEW AND RELAYING 
12 tv 100 Ib. sections. 
Also logging equipment 
L. A. GREEN RAIL & MACHINERY Co., 
First National Bank Ridg., Pittsburgh. Pa. 


BEFORE BUYING WRITE FOR OUR BULLETIN 

We have 10,000 tons of relaying rails with angle bars for 
sale, 20, 25, 30, 35, 40, 45, 50, 56, 60, 65, 70, 80, 85 Ibs., 
all guaranteed first quality relayers subject to inspection 
es loading or will ship subject to approval at destina- 

on. 

New Rails—8, 12, 16, 20, 25, 35, 40, 45 Ibs., up to 100 
lbs. ,with complete fish plates—at manufacturers’ prices. 

Fish plates for any section rail in stock. Frogs, switches, 
bolts, nuts, spikes and all track accessories. 

We know lumbermen’s requirements, so be sure to write 
us, no matter what vour needs. Can deliver anywhere in 
the United States. We buy second-hand rails and logging 
equipment, no matter where locat 

L. B. FOSTER COMPANY, 
Park Building, Tribune Building, 
Pittsburgh, Pa. 154 Nassau St., New York, N. Y. 














THREE 77 TON CONSOLIDATIONS. 


44” W. C., 180% steam. 

One 63-ton 10-wheeler, 44” wheel centers, 1604 steam. 

Four 69-ton 19x24” 10-wheelers, 50” W. C., 170% steam. 

One 24-ton Baldwin 4-4-0, separate tender. 

One 16-ton 6-wheel Glover, separate tender. 

One 16-ton 6-wheel Porter, 36” gauge. 

One 16-ton Forney type, 36” gauge. 

One 35-ton Brooks Mogul, 36” gauge. 

Two 24-ton standard-gauge Shay geared locomotives. 

Ten miles 25+ steel rail; Tennessee delivery. 
BIRMINGHAM RAIL & LOCOMOTIVE CO., 

Birmingham, Ala. 





3 STANDARD GAUGE FREIGHT LOCOMOTIVES 


Consolidated type. Practically as good as new. Address 
M. K. FRANK, Frick Building, Pittsburgh, Pa. 





WE ARE SPECIALISTS IN 


Logging equipment and machinery and are in position to 


make Immediate Shipments from our enormous stocks. Test 
our facilities for serving you quickly and oe 
WALTER A. ZELNICKER SUPPLY CO., 
St. Louis, Mo. 
Rails, Locomotives, Cars, Engines, Boilers, Tanks, Pipe, 
Steel Piling etc. 





SEE OUR SPACE ADVERTISEMENT 


For rails and equipme.c. 
H. M. FOSTER CO., Coentinental Bldg., Baltimore. Md. 


READ THE CLASSIFIED ADS EACH WEEK 
When you want anything or have something to sell or ex- 
change. When you want employment, employees or any- 
thing used in the Lumber World write us—we can help you. 
oe in the GREATEST LUMBER JOURNAL ON 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 

















““" LOCOMOTIVES, LOADERS, SKIDDERS 


Logging Cars and Flat Cars. Rails and accessories—from 
8-lb. to 60-lb. per yard. 25 tank cars, 6,500-gallon capacity, 
mounted on 60,000-lb. trucks, good for skidder tanks or sup- 
plying water to the woods. 100,000-lb. tested coil chain 7/16 
to 5” thick, in length 25’, good for logging purposes or 
for toggle chains. Saw mill machinery and supplies of every 
kind and character. Inquirles solicited. All goods for sale 
cheap. 


A. MARX & SONS, 643 Tchoupitoulas St., New Orleans, La. 





EVERYBODY WANTS SOMETHING 


You want to buy 
or 
You want to sell 
Want a job, employees; want anything? 
If you advertise you can get what you want or sell what 
you do not want 
Nearly everybody reads the classified ads. Your advertise- 
ment in the Wanted and For Sale Department of the Ameri- 
can Lumberman would be the messenger which would act 
for you and bring you in touch with the Lumber World and 
allied industries. 
It would be read by the very people you want to reach. 
Get quick returns. 
Send your advertisement to 
AMERICAN LUMBERMAN, 


431 So. Dearborn St.. Chicago, Illinois. 











STANDARD GAUGE RUSSELL LOG CARS 


Automatic Couplers, Air Brakes, 33 and 26” Wheels, very 
fine condition, ready for immediate service, owned and for 
sale by PETER E. MEAGHER, Duluth, Minnesota. 





RAILWAY EQUIPMENT AND SUPPLIES 
5—91-ton Baldwin Consolidations. 200-lb. pressure. 
2—28 ton Standard gage Shay geared. 
1—24 ton Standard gage Shay geared. 
1—63 ton American Locomotive Works. 

pressure, 
55—36’ 8” semi-steel underframe flat cars. 
First class condition—Immediate shipment. 
WALTER A. ZELNICKER SUPPLY CO., 
St. Louis, Mo. 
Cars, Engines, Boilers, 
Steel Piling, etc. 


SECOND-HAND AND REBUILT 
Railroad Cars—Box, Flat, Stock and Tanks. Specifications 
and Prices on Application. 
HOUSTON RAILWAY CAR CO., 
P. O. Box 556, Houston, Texas. 


20 TON 36” GAUGE SHAY LOCOMOTIVE 
24-36” gauge 6-yard dump cars, 
All in serviceable condition. 
Montgomery, Ala. 
GENERAL EQUIPMENT COMPANY, 
614 Audubon Building, New Orleans, La. 






Mogul 175 Ibs. 


Rails, Locomotives, Tanks, Pipe, 























GEORGIA CAR & LOCOMOTIVE COMPANY 
ATLANTA, GEORGIA. 


Never before has there been offered in the re-sale market 
such high grade Locomotives as you will find listed below 
(All Standard Gauge.) 

2—57% Ton, 17”x26” Baldwin 10-wheel Type—180 Ib. work 
ing pressure—W alschaerts Valve Motion, Electric Head 
light—50” driving wheel centers—built 1914, 

2—49 Ton, 16’x24” Baldwin 10-wheel Type—180 Ib. work- 
ing pressure—W. alschaeris Valve Motion, Electric Head 
light—50” driving wheel centers—built 1913. 

3—49 Ton Baldwin 16”x24” 10-wheel Type—180 lb. working 
pressure—Stevenson Link Motion, Electric Headlight, 
50” driving wheel centers—built 1909 and 1910. 

1—63 Ton, 18”x24” Mogul Type, 180 lb. working pressure- 
Stevenson Link Motion, Electric Headlight—50” driving 
wheel centers—built 1907. 

1—150 Ton Shay Geared Locomotive, 
—built 1907. Ready for shipment. \ 

Also large stock other locomotives of various types and 
sizes. 

Flat, Box, Gondola and Caboose Cars. 

Passenger Coaches—Logging Trucks. 

Write or wire us for full information—prices and terms 
if desired. 


GEORGIA CAR & LOCOMOTIVE COMPANY, 
Atlanta, Georgia. 


200 Ib. steam pressure 


’ 





STANDARD GAUGE RUSSELL CARS AND 
Standard Flats. 
75—Russell logging cars in good condition. 
12—standard gauge flat cars, 60,000 capacity, equipped with 
patent stake pockets. 
8—standard gauge flat cars, 50,000 capacity. 
All in good ae, condition 
ARRY P. BOURKE, Escanaba, Mich. 


FOR SKLETONE 60 TON STANDARD GAGE 
Geared Shay locomotive, equipped with electric light gen- 
erator, oil burner and air brakes. ‘This locomotive is in 
first-class condition. For further particulars and price, 
address COLUMBIA RIVER DOOR CO., 311 Corbett Bldg., 
Portland, Ore. 


FOR SALE—LOCOMOTIVES 
Both rod and geared types, completely rebuilt in our shops. 
Narrow and Standard gauge. Immediate shipments. 
SOUTHERN IE oe? > = — COMPANY, 
tlanta a 


























FOR SALE—200,000 ACRES 
Of cut-over lands in Pennsylvania in small or large areas at 
nominal price per acre. Lands suitable for fish and game 


preserves, reforesting, sheep and * ed ranges, summer 
cottages and farming. Title perfec 
CENTRAL PENNSYLVANIA LUMBER COMPANY, 


Williamsport, Pennsylvania. 





WHY WAIT WHEN YOU WANT SOMETHING 


When you want a new stock of lumber or shingles, new 
boilers, 
chinery, locomotives, cars, rails, business opportunity, tim- 


or second-hand machinery, engines, electrical ma- 
ber and timberlands or anything used in the lumber indus- 
try, you can get it at a small cost by advertising in the 
‘‘Want-Columns’”’ of the AMERICAN LUMBERMAN, Man- 
battan Building, Chicago, Ill. 











(7 


ready for immediate shipment. 


gauge. 
cars. 








¥ p “Branch Office: 


furnish both Standard and Narrow 
Also relaying rails and logging 


Southern [ron 


Hibernia Bank Supdina. 
New Orleans, La. 


LOCOMOTIVES ~ 


Have large stock locomotives both rodi 
and geared types, completely rebuilt and 


Can 





& Equipment Company 


(Main Office and Shops) ATLANTA, GA. : 


~\ 
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Coupon Books: 


SAVE 
Labor and Money 
Our facilities, enable 


us to give exception- 
ally prompt service. 


FOR SAMPLES AND PRICES 
WRITE Te 


SOUTHERN COUPON c'™ BIRMINGHAM, ALA 


. BOX 346 








FOUND 


What every Lumb 


The GGG 
Hame Fastener 







“The GGG” 


If your dealer won't supply you, we will but = — 
prefer to have you ask your dealer first. Fastener. 





| GGG Metal Stamping Coates | 











Transmission Rope 


forall purposes is one of our specialties and the large 
stocks we carry on hand warrants your rush orders. 
Let us quote you prices on 


Manila a nope Transmission Rope Wire Rope 
Mill Supplies ailway Supplies 
Machinists’ Tools Engineers’ Supplies 
Contractors’ Tools 
Machinery and Equipment for all purposes 
Automobile Tires and Supplies 
or anything in the general Supply line 


Write or wire your needs 


H. Channon Company 
Randolph and Market Streets 
hee fer Catalogue CHICAGO 








Incorporated — 





D/ERVKES 
Printing 
Engraving 
Stationery 
Metal Novelties 
Phone Central 534 


S. D. CHILDS & CO. 


The House of Fourfold Service 
136 SOUTH CLARK STREET 
WE MAKE RUBBER STAMPS 











Sawmill Men 
Get Quick Shipments 


We make machinery repairs of all kindsquickly 
and at all times have on hand large stocks of 


Grate Bars, Sash Weights, 
Ash Pit Doors and Dumps, 
Kiln Wheels, Gears, Saw- 
mill Castings, Log Cart 
Rollers, Locomotive Re- 
pairs, etc. 


Send us your specifications 
and let us quote youprices, 


Janney & Co. 








LOG’STAMPS f 
TRADE CHECKS 


BURNING BRANDS 


STENCILS, Etc. 


SEND FOR CATALOCLU © AND PR 


MEYER & W ENTHE 





108 N. DEARBORN ST. CHICACO 





NEW ORLEANS 





The Grunewald 


LARGEST, NEWEST, BEST HOTEL 
IN THE SOUTH. 

















Cost over $2,000,000. 400 Rooms. European Plan. 
Rates: 
$1.00 and upwards; with bath, $2.50 and upwards. 














Boiler ronts 








Wire Rove of Every Kind and for 


every Purpose—Accessories too. Let 
as — Catalog and Quotations. 
0. C. MOON CO.,GARWOOD,M.% 52 
NewYork. Portland, Ore. Cleveland. 
F Tancisco: Rolph, Mills & Co, 























“Invincible” 


Dust Collecting Systems 
Save Power 
and offer you the greatest 
efficiency in clearing your 
plant of shavings, dust and 
refuse at the minimum of cost. 
We manufacture all types 
of Blower systems and fit 
them to specified needs. 


Let us fit one te your needs today. 


The Invincible Blow Pipe Co., *:2.2:2""*- 




















FT. SMITH LUMBER CO. 
PLAINVIEW, ARK. 


Manufacturers 


Sot Sho Leat 1 Cllow Pine 











Builders’ Commercial Agency 


ESTABLISHED 1890 
705 Chamber of Commerce Building, CHICAGO 


A rating guide to the contracting trade of 
Cook County for Cook County dealers. 


Telephone Main 4504 Collections and Mechanics Liens 











The Lumberman’s Searchlight 
By M. M. FERGUSON 
One of the handiest lumber calculators on the market 
today. It contains tables of ready-made an-wers to 
freight rates; reducing board feet to pieces and pieces 
to board feet; lineal feet to board measure, including 
moulding, unusual methods of rechecking extensions and 
other — information on making correct estimates. 
es, size 4x9 (hip pocket edition’ 
Boe se in Cloth. Price $2.00 Postpaid. 
ORDER YOUR COPY TODAY. 


A j fiumberman 431 So. Dearborn St., 





CHICAGO 











CHAPiN’S LUMBER RECKONER 


Reduces to buard measure lumber. 
scantling, square timber and saw 
logs. Morocco $3, cloth $2, postpaid 


(MERICAN LUMBERMAN. Publisher, 431 So. Dearborn St., Chicago 











Main Office, 
212 Shearer Building, 





The M. Garland Co. 


Sawmill, Conveying and Special 


MACHINERY 


BAY CITY, MICH. 




















BOILER 





The Lumbermen’s 


Searchlight 


By W. W. Ferguson 
including molding, unusual methods of rechecking extensions and other valuable in- 
formation on making correct estimates. 90 pages, size 4x9 (hip pocket edition.) 


Bound in Cloth. Order your copy today. 


American{iimberman 


One of the handiest lumber calculators 
on the market today. It contains tables 
of ready made answers to freight rates, 
reducing board feet to pieces and pieces 
to board feet, lineal feet to board measure 


Price, Postpaid, $2,00 
431 South Dearborn St., 
CHICAGO 





TANKS & TOWERS 


STRUCTU RAL STEEL WORK 


CHATTANOOGA, TENN. 


Or ALL 
2 ae 
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The alphabetical letters following a firm name in 
this index refer to its other classifications as 
indicated by the simiiarly lettered headings. 





















































Classified Index 



































































A—NORTHERN PINE Beaumont Lumber Co....... ei | East Jordan Lbr. Co......... ij Faust Bros. Lbr. Co....... adik 38 
B—SPRUCE. Berthold & Jennins Lbr. Co.. 8 | Elias & Brother, G...... — Merl Lumber Co......... a2ek 
C—HEMLOCK. Bienville Lbr. Co., Ltd....... | Emporium Lumber Co.. al Surry Lumber Co.......... gik 74 
Big Sandy Lumber Co.. . 74 Faust Bros. Lbr. Co...... a2 33! Vansant, Kitchen & Co...... ik 120 
Abbott & Wagner.......... sei —_| Bolinger-Franklin Lbr. Co. . | Fish Lbr. Co., Chas. W.. Virginia and Rainy Co., 
—. Li, Mts ret - jk Boner Bieats ide. Co.,Inc. sii | Flanner-Steger Land & iber aly, Batrwags Vi a rtennad . 37 
0 r. Co. oe RS SS Se | ee eee oe ee Ee, ORE er eer iz 1}- ener Dc BEB. vacncee i 
OTE oad  eaaeaay abci - 1) Borie. Inc., Clarence.. abet 14] ' — pan [> aeik 71/ Yellow Poplar Lor. Co. .ik 
e Cit ow sal Ge a radley Lbr. & Mfg. Co......€ Short Dimension Sales Co. . Pacific Lbr. Co., The....... h3 §&6 ers por emeney....5 68 VENEERS. 
Boyn y. Brewer Lbr. Co., A. P........ ; , oster-Latimer Lbr. Co. ...acij 
Bradley, Miller & Co........ Brooke-Seanlon Co. south Arkaosas Lbr. Co... ... Pacific States Lbr Co..hi-2-4-5 80) Gall Lbr. Co., Ltd., » The aad i 34 ee Cooperage & Lbr. 
v,Boom&Lbr. Fi -Anderson Lumber §—S=s_ | General Lumher Co... defi 62|.. CO» The.........0- 
Cherry Riv.Boom&Lb Golbait7-1 0 Brownell-Drews Lbr. Co., Ltd. if 76| Southern Lbr. & Timber Co. ; 73 | Patrick-Anderson Lumber Lumber Co...... defi 62|.. CO-» abedijz 71 
Clark & Sons, Edward.. ..aci 34 Bruner Co., Owen cei 70|S2uthern Pine Association ..¢ 9} Corp........... 1-2-34-5-6  |Gideon-Anderson Lumber & {Sturm Cow Adolph... Jee. m 97 
Cleveland-Clifs ronCo.. The.ac} 68 Buckwalter Lbr. Co., J. R..... ee dela 73 Seog aa Oiecnsnnas ¥ oN ORE fi Wisconsin Veneer Co......... i 63 
Coale L . Thos Ee eae Spangler, Frank.......... a2e get Mill Co............ Gill-An d a Sree ci 68 = 
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DOWELS 


Fancy Veneers 
Veneered Panels 


Established in 1869. 


Adolph Sturm Co. 


542-544 W. Washington St., 
CHICAGO, U.S. A. 
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is more than a mere trade mark. It is a guarantee of Service 
! and means that a knife bearing it will give you the longest 
wear with greatest capacity at absolutely the minimum of cost. 


@ Planer Knives 


are known and used by many of the leading woodworking 
They are made of the best material 
that can be had and possess those qualities that mark ther. 1s 
the biggest value knives made today. 
— this mark if you would raise the efficiency of your 


factories of America. 


| This Mark of Quality 


Insist on ali your knives 
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oft ite Fine Manufacturing Company 
LITTLE FALLS, MINNESOTA. 
= continue to manufacture 
4 and market their famous 
clo, & y) 
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Z Sawed | There is none better on the market. i 
: | Retailers who desire to handle a Norway 
2 as | of exceptional strength and quality for | 
z dimension and finish purposes will find 
Z Fetablished it to their advantage to use our product. | 
: 1834 Prompt attention given to all inquiries | 
2 and orders. 
Represented by the 
WV heeler & Dusenbur \ Weyerhaeuser Sales Co. 
ENDEAVOR, PA. ST. PAUL, MINNESOTA. 
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Handy Books for Lumbermen 


Published and Sold by American Lumberman. 


The Organization of the Lumber In- 

dustry. By Wilson Compton, Ph.D, 
It represents the most thorough and 
comprehensive study of the lumber 
business thus far undertaken by a 
competent economist. Is not a com- 
Pilation of theories, but deals with 
the hard facts existing in the indus- 
try and the reasons back of them. 
A book that should be in every lum- 
ber library in the United States. Con- 
tains invaluable price information. 
Cloth bound—154 pages with 28 dila- 
grams and 12 important statistical 
tables. Price $2, postpaid. 


The Coalier’s Actuary. For retail 
lumber dealers who handle coal. 
Tables show the amount of any quan- 
tity of coal from five pounds to 1,100 
tons at prices from 25c to $15 a ton 
and apply to either gross or net tons. 
In cloth $3, leather $3.50 postpaid. 


Climax Tally Book. For hardwood 

lumbermen, 110 pages, size closed 
4%x8% inches. Finger straps to hold 
book open when tallying. One copy 
$1, six $5, twelve $10. 


The Lumberman’s Actuary. Shows the 

cost of any number of feet of lum- 
ber between 2 and 29,000 feet at any 
price from $6 to $75 a thousand; also 
of lath and shingles from 85c to $6 a 
thousand. In leather $6, cloth $5.50, 
postpaid. 


Lumber and Its Uses. By R. S. Kel- 

logg. A new edition of this valu- 
able book is now ready for distribu- 
tion—printed on thin paper, profusely 
illustrated and substantially bound in 
cloth. Every lumberman should have 
this book. Price, prepaid, $2.00. 


Chapin’s Lumber Reckoner. Reduces 

to board measure lumber, scantling, 
square timber and saw logs. Morocco 
$3, cloth $2, postpaid. 


In Forest Land. The humor, senti- 

ment and philosophy of the lumber 
business interpreted by “‘The Lumber- 
man Poet.” $1. 


The Cost of Growing Timber. By R 

S. Kellogg and E. A. Ziegler. An 
interesting exposition of facts and fig- 
ures. Twenty-five cents. 
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— Americanfiimberman 


431 South Dearborn Street, 


CHICAGO 






























was designed to scientifically and profit- 
ably meet the requirements of lumber- 
men. 
or rip up more track in shorter hours 
and requires fewer men to do the work. 


It enables your track gang to lay 


The Demand for Shorter Hours 


in the lumber industry necessitates the installation of time 
and labor-saving equipment. The 


Bell Track Layer 


The secret of its economy is the fact 
that rails and ties are constantly avail- 
able at nearest point of contact. There's 
no idle time where this machine is 
used. 


Write for illustrated booklet. 


Bell Railway Construction Car Co. 


GEORGIANA, ALABAMA 
“If you are big enough to own a railroad you need a Bell Track Layer.” 
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Minimize Your Lumber 
Disappointments 


on Frost-Johnson Service 








BUY NOW -- PLAY SAFE 





Give the mills a chance to give you the kind of Service 
you expect. 


Some Dealers will hold off buying until January or 
February and expect to have lumber in time for their 
Spring trade. 


That is not giving the saw-mills a fair chance and 
leaves the Dealer liable to serious inconvenience. 


Are YOU going to take a chance? 


Remember a Dealer is equally 
as bad off in not having stock 


to sell as in having no orders 
to fill. 














Frost- 

Johnson 

Lumber 
Company 


St. Louis, Missouri 
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The History of the Hood 
And How It Came To Go East 


OUR years ago, the Lumber Industry of the 

Great Northwest was depending almost alto- 

gether upon the horse as a means of handling 
lumber on the docks and at the yards of saw mills. 
The horse was a most inefficient instrument to do 
this work. Slow and unwieldly, he plodded iron- 
hoofed and complaining, a synonym of the meth- 
ods of days long past. The hoofs of the beast bit 
into the decking of the docks, and a trail of un- 
cleanliness marked his plodding path. With 
cheap labor, a sluggish market, a discouraged 
manufacturer, the horse seemed to fit into the pic- 
ture with peculiar appropriateness. 


But then, almost in the twinkling of an eye, the 
situation changed. War raised its hideous head 
above the eastern horizon, the world’s man power 
was drawn into the conflict. The price of labor 
began to soar, and then the great demand for lum- 
ber came. Thus was born of necessity a demand 
for better methods, greater efficiency. And then 
was born the Hood—to fill this urgent demand. 


It was early in February, 1916, that work began 
on the first Hood Lumber Tractor. In a small 
shop at the foot of Queen Anne Hill in Seattle, 
three men climbed into overalls and went to work. 
Down in South Bend, Washington, the South 
Bend Mills and Timber Company was waiting for 
this first machine. While this first machine was 
more or less of an experiment and different ma- 
terially from the Tractors now being .manufac- 
tured, it was a tremendous success from the first 
hour’s work. In fact it was such a success that 
the management of the South Bend Mills & Tim- 


ber Company refused to allow the salesman of the ° 


Hood Manufacturing Company to take the ma- 


chine for a few days and demonstrate its accom- 
plishments at neighboring mills. “Let the other 
mill men come here,” he was told, “and we'll show 
*em what the Hood is doing on our job.” 


And so other mill men came—came to investi- 
gate this startling innovation, and the innovation 
proved to many of them that here was indeed a 
great development and improvement over any 
heretofore known method of handling lumber at 
saw mills. Thus orders began pouring into the 
little shop at the foot of Queen Anne Hill, and the 
demand kept growing, growing steadily, until this 
demand completely smothered the little shop and 
its augmented force of workmen. 


So, less than three months after the first Hood 
began pushing and pulling lumber down at South 
Bend, the plant of the Hood Mfg. Co. began bulg- 
ing at the middle. The shop space had been en- 
larged, more men had been employed, more ma- 
chinery installed—still the plant was impossibly 
inadequate. Then came the new factory, modern 
in every respect and with it an almost unlimited 
capacity. 


Mills down in the great Southern Field began 
hearing of the great saving that the Hood Lumber 
Tractor meant to the manufacturer, so soon came 
the first order for a carload to be rushed east of 
the Mississippi River, then came others of like 
kind, and so today, wherever lumber is to be han- 
dled economically and efficiently, the Hood Lum- 
ber Tractor is in demand. Every order for Hoods 
has come as a result of Investigation, and investi- 
gation has proved that the Hood Lumber Tractor 
is without peer. That is why today— 


There Are More Hood Lumber Tractors in American Saw Mills 
Than All Other Tractors Combined 


INVESTIGATION PROVES 


WRITE US TODAY for interesting Booklet and complete information 
as to what this wonderful little busy-body will do for you at your mill. 


HOOD MANUFACTURING COMPANY 
SEATTLE, U. S. A. 
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Send. for Our Lath Machine Circulars 


We make 3 and 


4 saw combined 
Lath Mills and 
Bolters, Single 


Lath Mills, Lath 
Binders and Trim- 
mers and Machines 


for 
| Bolting 
* Round Timbers 


Write for Stock List 


+ A.F, Bartlett &Co. 


Machinists & Founders 
SAGINAW, MICH. 











Wire Rope Economy 


is best attained when length of service conforms with price as it 


“M-o-n-a-r-c-h” 
WHYTE STRAND 
Wire Rope 


To secure the best results specific application to working 
conditions should be made a part of your original pur- 
chase—and in this our salesmen can help you. 





TRADE MAAK REGISTERS, 


Our catalog “M ”’ describes our complete line and brands 
and embraces other valuable information of loggers. 


Macomber & Whyte Rope Co., "u's" 


New Orleans Agents: Whitney Supply Co. Portland Agents: F. B. Mallory. 
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y he Clocks 


Newman\ 








—always alert to danger of any kind that 
might destroy your plant. They keep a posi- 
tive check on inspection trips and give you 
the complete, accurate report every morn- 
ing. Investigate the ‘Newman Way’’ today. 


NEWMAN CLOCK COMPANY, Inc. 


Makers of Reliable Watchman’s Clocks for Nearly 50 Years 


182 Fulton Street 568 Washington Boulevard, 424 Howard Street, 
YORK CHICAGO SAN FRANCISCO 











can be had by having a com- 
plete file of the 


Americanfimberman 


Double the value of your subscrip- , 
tion by preserving the copies as 
they reach you. ; 





We can furnish you with a Cloth Bound Binder 11x1434 inches, Geld 
Lettered, Capacity of 3 months issues, postpaid for $1.75. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 

















alves. Made in <a * Body l 


ecavy 
or Cast Steel patterns for high pressure and super heated 


steamservice. Knowa genuineJenkins Valve bytheJenkins 
















TANNERS AND 
LEATHER BELT 
MANUFACTURERS 


Write for 
Catalog No. 10. 


40 Ferry Street, 
New York, 
U.S.A, 


Agents 
everywhere. 

















Every rule the result of quarter 


century’s experience. Made in numerous styles and vare 
Catalog on request. ieties, for every class of work. 


THE [UFKIN PeULE (7a. SAGINAW, MICH. 


NEW YORK 


“Diamond Mark.”” JENKINS BROS, 
NewYork, Philadelphia, Chicago, Boston, Montreal, London. 





















| A.M). Fost stan Co MiPA\N.Y; 


Continental Building, BALTIMORE, MD. 
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IMMEDIATE DELIVERY + SERVICE |! 


The American Locomotive Company 
has recently completed several 14”x 
22” and 16”x24” engines. 














have been made to templates and 
gauges, and are absolutely inter- 
changeable on the-same engines. This 
method of construction allows us to 


keep these parts in stock, and assures 


14”x22”—total weight 79000 Ibs—tractive power 17400 Ibs. immediate shipment of parts that are 
16”x24”—total weight 99000 lbs.—tractive power 22400 Ibs. sure to fit 





All the wearing parts of these engines 
| 








Many hundreds of these locomotives are now in operation in industrial plants and con- 
tractors’ service. Repeat orders testify to the satisfaction given. 





iene “onan 


Subject to prior sale these engines are offered for immediate delivery. ' 


AMERICAN LOCOMOTIVE COMPANY 
30 CHURCH STREET, NEW YORK 


McCormick Building, Chicago, Illinois. A. Baldwin & Company, New Orleans, La. 
Dominion Express Building, Montreal, Canada. | 
N. B. Livermore & Company, Merchants’ National Bank Building, San Francisco, Cal. 


Northwestern Equipment Company, Northwestern Bank Building, Portland, Oregon. 
In Speeding Up Production 


Car Wheels 
oe a7 —_ more - New - -_ d A i | 
e build and many old ones repaired, whic 
necessitates the immediate shipment of aAf©fl xX e S 


We have a large stock of all styles and 
sizes on hand and invite your rush orders. 
Let us quote you prices now and also send 


you catalog showing our various styles of 
Logging and Flat Steel Cars 


Kilby Car & Foundry Co. 


ANNISTON, ALABAMA 


PORTER LOCOMOTIVES 


Have been Famous for Fifty Years in the Logging Industry. 
Our new Steam Catalogue is free to prospective users of Locomotives. 
Your inquiries will be given immediate and earnest attention. 


H. K. Porter Company 


' PITTSBURGH, PA. 
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Clyde Skidder with Cable Outhaui ; McGiffert Loader 


Don’t Stop the Mill For Weather Conditions 


Logging on Soft and Wet Ground with 


Clyde Cable-Outhaul Skidders and McGiffert Loaders 


will enable you to be practically independent of ground conditions and at the same 
time log cheaper. Get our catalog of logging machinery for ground or cable-way 
skidding. Give us an opportunity to visit your operation and make proposal om ma- 
chinery and equipment best suited to your particular conditions. 


CLYDE IRON WORKS 





NEW ORLEANS, LA. PORTLAND, ORE. 
SAVANNAH, GA. Duluth, Minnesota NEW YORK, N. Y. 
CINCINNATI, OHIO CHICAGO, ILL. 
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Pulling logs out of difficult places with a Clyde Skidder 
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EASY QUICK STARTING 





There is no jar or jerk when a “Shay” engine 
starts a string of loads. 


Power is supplied by three cylinders (for 
engines of 20 tons or more) producing a 
constant torque. 





Time lost due to backing up to get slack is 
eliminated. 





Lima Locomotive Works 
Incorporated 
Lima, Ohio 
30 Church Street, New York 











Our Catalogue “K” Shows 


Locomotives from 
12 to 90 Tons 


Double geared; also outside 
Valve Gear, and other features 
that.will interest the Loggers. 
All working parts interchang- 
able and of easy access. 





Investigate. 


CLIMAX MANUFACTURING Co., Pe Pa., U.S.A. 








Get the Logs Farther Up 


Don’t let a little thing like a steep 
grade hinder you in your logging 
operations. 


Heisler Geared 


Locomotives 


i will climb your grades, make your sharp 
curves and run at good speed over com- 
paratively rough track. They are built for 
logging operations and possess many money 
saving features. 


Catalog 115 A. C. explains them in detail. 


HEISLER LOCOMOTIVE WORKS, . Wine = Tues Wah, Ror Se Ar 
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PHOENIX 


| STEAM 
) LOG-HAULER 


























The only dependable machine for solving the problem of LONG 
HAULS in Winter. Your logs—cord wood—pulp wood—tan bark 
will not be left in the woods unless you want to leave them, if you 
have our wonderful engine. TIME TO THINK ABOUT IT NOW. 


A bulletin for the asking. 


PHOENIX MFG. CO., Eau Claire, Wis., U.S. A. 














a ROLLER a TRUCKS 









mM Prices 
to Build sd 
the Best ita 

SHIPMENTS. 


' This truckis made 
of 3” oak. Very 
strong. Equipped 
with 28, 30, 36 or 
44” wheels. Other 
kinds in stock. 


Wagons for Lanai and 


Located amongst lumbermen, we have 
studied their needs and then built our 
wagons to meet them for strength, long um ermen 
life and economy. 
Pg six-wheel wagons I bought of you are certainly 
e best wagons on the market. I have used nearly ail 
Here’s What One makes, but this is the best. 7 re 
“As to the road wagon bought of you, I am delighted. ise 


Lumberman Says: Your wagons are all and more than you claim for them. 


I expect to buy from twenty to thirty wagons from you Send_for circular and prices and 


this year.’ say how many you want. 
Write for Special Circular Describing Our Four, Six and We make Steel Wheelbarrows e 
Eight Wheel Wagons for Loggers and Lumber Dealers. A h I W k : 
e 
Hemming Wagon Factory Mulia, tien.) Oe 

















CHICAGO. 


Eight Wheel Log Wagons Reduce Hauling Coste 40% 


by some of the largest operators in the country—verify this statement. ‘\ 
Hundreds of them Built on a scientific principle, they require less power to pull a given It’ $ all i in the eight 
weight over an uneven road than the ordinary wagon and thereby save 


in daily Use you money by increasing your facilities and saving time. wheel construction 











Pat Sep /a 73960 
ey isis 2, / 


fa Position 
to Loat- 





Our Self-Loading 
Skidders 


illustrated herewith 
are indispensable in 
any logging camp. 
For handiness, prac- 
tical operation and 
a time and money 
saver, a trial easily 
proves their worth. 
We should like to tell 
you more about them. 
Further particulars 
yours for the asking. 




















LINDSEY WAGON CO., ssMausaee LAUREL, MISS: 9 
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KEEP YOUR 
WORKMEN SATISFIED! 


_. from the general building shortage which confronts 
us today will come in proportion to the extra production 
your workmen give. They give this extra production when 
working conditions are agreeable. Keep them satisfied. Give 
them a clean, healthy place to work in; it is a paying investment. 
A mill clogged with sawdust and shavings retards production; 
it is neither a pleasant nor a safe place to work in. Dust- 
filled air is not healthful. The constant breathing of dust into 
the lungs impairs health and impedes energy. 


REMOVE THE SOURCE OF DISCONTENT 


by taking the sawdust and shavings directly from the saws and 
planers. Install a ‘ 





«~ 


Sturtevant 


REG. U. S. PAT. OFF. 


Planing Mill Exhaust System 


and place your mill on a production basis and your workmen 
in a codperative frame of mind. Sturtevant systems are com- 
plete. They are built to your requirements. Installation is 
simple, and upkeep is a minor consideration. 














a ieealieeedinameienen man Ae 


Our bulletins on these systems are very comprehensive and 
will be sent for the asking. 


B. F. STURTEVANT COMPANY 
HYDE PARK, BOSTON, MASSACHUSETTS 


AND ALL PRINCIPAL CITIES 
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Ohio Grease (HD 
The Paramount Lubricant 


Sets a supreme standard by which all others are judged. 


The line includes a grease for every purpose, and it’s sure to be much 
better than you can buy elsewhere at any price. Let us send samples. 


The Ohio Grease Company, Box 134 Loudonville, Ohio 
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Here You Are 
MACHINERY XCHANGE Oo. 


David & Bienville Sts., New Orleans, La. 
Phone: Galvez 278 








i—80 Ton CLIMAX GEARED LOCOMO- All sizes HOISTING ENGINES & BOIL- 


TIVE, Standard Gauge. ERS, CORLISS & SLIDE VALVE 
BOILERS from 150 H.P. down to 25 H.P. oe ee 


Stationary, Portable and Semi-Portable. 
10—Heine 266 H. P. BoWers. 
a a Combustible Engines, 125 


i—8”x12” Twin Feed Filer & Stowell. 

1—12”x20” Twin Feed Filer & Stowell. 
-—— Driver Outfit, complete; 7/4”x10” 

3—Steel R. R. Cranes, Self-Propelling— _— 
All Steel Boom, Frames, etc., Std. Ga. 

i—i5 Ton Lancaster make. 

i—25 Ton Clyde make. 

{—50 Ton Vulcan make. 


40 Tons 5%”x9”-10” CARRIAGE BOLTS, 
Beams, Channel-Pipe, etc., all sizes 
and lengths. 

Iron and wood working machinery and 
parts of every kind. 

Call us for what you need. 











David & Bienville Sts,. New Orleans, La. 
Phone: Galvez 278 oi 


MACHINERY XCHANGE O. 
.. 






















STEEL REFUSE 
LINK-BELT 


Designed to meet severe requirements, 
Holes carefully broached after punch- 
ing and pins fitted to a nicety that pre- 
vents “loose play” and consequent wear. 
shis mark >———< on each link is 
,our guarantee of quality. 

Book No. 260 on request. 


LINK-BELT COMPANY 


Philadelphia Chicago Indianapolis 

SEATTLE, Link-Belt Co. of Wash.576 Ist Ave., B. 
PORTLAND, Link-Belt Co. of Wash.. 
LOS ANGELES, CAL...... 161 N. 
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Heald’s Riveted Saw Mill Chains 





Superior 


Prompt 
Quality 


te Delivery 





No. 110 Plain. 


The Union Malleable Iron Co. 
EAST MOLINE, ILLINOIS. 


ALLIS-CHALMERS COMPANY, Milwaukee. 


WOODWARD, WIGHT & COMPANY, 
ALLIS-CHALMERS COMPANY, Seattle Wash. 


New Orleans, La. 


When You Want 


Boilers, Tanks, 
Refuse Burners, 
Sawdust Conveyors, 
Smoke Stacks 

and Breechings. 


Buy from the Manufacturer 
We do all kinds of Repair Work 
Get our prices today 


Diamond Boiler Works 


MINNEAPOLIS, MINN. 

















CYCLONE BLOW PIPE COMPANY 


IMPROVED SLOW SPEED SYSTEMS 
Cyclone Dust Collectors 
Automatic Furnace Feeders 
Steel Plate Exhaust Fans 

Exhaust and Blow Piping 
Complete systems designed, manufactured, installed 
and guaranteed. Old systems remodeled on modern 
lines en most economical plans. Supplementary sys- 
tems added where present systems are outgrown. De- 
fective systems corrected and put in proper working 


¢ order, 
NTED) 2542-2552 W. 21st St., CHICAGO, ILL. 
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Globe or angle Extra heavy patterns. Various sizes suitable 
for 250 pounds steam pressure. 


JENKINS BROS. 























STERLING SLOW SPEED — LOW POWER BL 
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FOR HANDLING 











MUSKEGON BOILER WORKS 





=i SAW DUST AND SHAVINGS. \ michieannind BURNERS 
Designs and Estimates free of charge. Resu n & 
wee, CYCLONE DUST COLLECTORS. oman cine STEEL CASI NGS Cunoe®? PLATE WORK 
STERLING BLOW 
Main Ofce and Works, HARTFORD, CONN. punk esryr tn eiinll Pn . MUSKEGON MICHIGAN 
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in the Right Place.” 
United States Rubber Company 


“The Right Belting 
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RAINBOW 
Friction Surface Belting 
Operating cost records show that Rain- 


bow Friction Surface Belting, when 
parative belt records and thereby prove 


We therefore invite you to keep com- 
the efficiency of Rainbow. 


properly applied, is the most eco- 


nomical. 
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Gordon 


Hollow Blast 
Grate Co., 


GREENVILLE, MICH. 





Manufacturers of 


‘ 


The Gordon Hollow Blast Grate, 








“the lever that _ 
s the feed works 


ee ia ee 






This is the crank for shifting the saws , 








The “TOWER ‘ Line of Edgers. 

THE GORDON HOLLOW BLAST GRATE gives as good results with wet sawdust as a draft grate gives with dry wood. It greatly increases 

the efficiency of a boiler. Sold on approval, thirty days being allotted for trial. For the trade west of the Rocky Mountains, with the excep- 
tion of Colorado and New Mexico, this grate is being made and sold under license from us by the Puget Sound Machinery Depot, of Seattle. 

THE “TOWER” ONE-MAN 2-SAW TRIMMER does more work in a given length of time with less fatigue to the operator and less 


waste of lumber than any other 2-saw Trimmer ever devised. Let us tell you why. Made in eighteen sizes. 


THE “TOWER” LINE OF GANG EDGERS consists of eighty-three sizes and styles; but we make a specialty of PONY gang edgers, 
for portable and small stationary mills having from 15 H.P. up and cutting from 5,000 to 20,000 feet in ten hours. The two halftones 
above represent the No. 304 “TOWER” 30-inch edger, the front table and husk being shown on the left and the rear table and husk on the righ* 
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Kingan & Company, Ltd., 
Indianapolis, Ind. 


Twenty-six 
Westinghouse Motors 
In This Plant 


“When the River Overflowed ” 


When the river overflowed, the basement in which most of our 
motors are installed, was flooded. ‘This happened several years ago. 
The motors were taken out, dried beside furnaces and placed back in 
service. 

Kingan & Company say that, judging by their good operation, the 
drenching did not affect the motors in the least. 


26 Westinghouse Motors 
In the Kingan Factory 


Some of these motors were installed over fifteen years ago. They 
are still giving service to the customer. 

In addition to the evident dependability of Westinghouse Motors, 
do not overlook the other advantages of electric drive :— 


Increased production Better arrangement of machines 
Better light with reference to production 
Greater safety to employees Decreased fire risk. 

Reduced maintenance cost Lower insurance rates 

Reduced power cost Cheaper building construction 


Ask for descriptive Circular 7133. 


Westinghouse Electric & Manufacturing Co. 
East Pittsburgh, Pa. 


Westinghouse 
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RAYMOND 
Gasoline Sliding Car Loader 


sicamnmcncne — 











I. Stephenson Co., Wells, Mich. Capacity 100,000,000 feet annually. All their 

loading is done with the Raymond Gasoline Loaders, as_ shown. Cleveland 

Cliffs Iron Co., Marquette, Mich., are using nine Raymond Log Loaders. They 

are also heavy operators. Our Loaders are the most economical operated of any 
Loaders on the market. 

















Raymond Gasoline Loader with shovel attachment, now owned by Fountain- 
Campbell Lumber Co., Ladysmith, Wis. No logging concern is complete without 
a Raymond combination Log Loader and Excavator. 


\ 















The “DURO” has demonstrated 
its peculiar adaptability as a 
blow-off by many years of gatis- 
factory service, with a minimum 
cost for upkeep. 


- The self-cleansing seat fegture 
ment on th ti faces jo 

o ie seating during 
the blow-off, thereby reducing 
wear to a minimum and prevente 
ing leakage while the boiler is in 
operation. 


To further enhance the dura- 

bility of the valve, the diso is 

reversible, the disc faces can 

easily be replaced with new ma- 

— . wt of — and all the 
arts, including the seat-rt 

. Peversible disc are renewable _ 


Pw mater and workman- 
§ are of the ch eristic = 
Lunkenheimer Quality = 








Specify Lunkenhelmer ‘Duro’ 
and insist on their installation, =| 
Write for descriptive booklet Ne. =” 





te LUNKENHEIMER co. 
—"QUALITY “= 
Largest Manufacturers of 
High Grade Engineering Specialties 
in the World, 


ERXORE CINCINNATI fonbon 











Oval Wood Dish Co., Tupper Lake, N. Y. Raymond Gasoline Car Derrick does 
oh and general yard work. It is equipped with air brakes and electric 
lights. 


Raymond Log Loader Co. 


Manufacturers ESCANABA, MICH. 
































At isolated camps where it is diffi- 

cult to replace material that develops 
unexpected defects or premature old age, 
the best insurance against wire rope trouble 
is Hazard service. 


The better service rendered by HAZARD 
LOGGING ROPES is due to the fact 
that they are made with a full knowledge 
of all the requirements that logging ropes 
must meet, marking the difference between 
ordinary wire ropes and those made ex- 


pressly for logging. 


The use of HAZARD LOGGING 
ROPES means 100% efficiency in Wire 
Rope operation. 


Made for Users Who Want the Best. 


HAZARD MFC CO 
WILKES-BARRE PA 


NEW YORK PITTSBURGH CHICAGO 
G23 CANAL ST 1ST NAT'L BANK 652 W ADAMS st 
MAKERS OF QUALITY WIRE ROPE SINCE 1848 
DENVER OFFICE AND WAREHOUSE: 
1415 WAZEE ST. 
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The True Value 
of Shimer 
Cutter Heads 
and Cutters 











is most apparent in the work they do, for when you specify Shimer Cutter 
Heads you get the advantage of our many years’ experience in studying the 
needs of planing mill men and sash and door factories. 


POPULAR CUTTER HEADS 


The most popular of The Shimer Cutter Heads are 
Figs. 202 and 203. The Bits are held within conical 
duplex bit seats, self-centering, arranged with the 
very complete Expansion feature for the fine adjust- 
ment of tongue and groove thicknesses. 

The Heads will also receive Bits for thin Ceiling. 





JOINTER HEADS 


For jointing plain edges we make several styles of 
Jointer Heads provided with shearing effect to pro- 
duce the easiest and at the same time the smoothest 
work. Made of Steel Forgings, they supply the 
strongest and best. Our very reasonable prices put 
the tools within the reach of all. 





SHIP LAP HEADS 


to give you the best service must be of a kind that is 
always ready and to interchange with matcher and 
other Heads you may have fitted to your machine, 
thus avoiding a change of machine guides. This is 
one reason why the Shimer Ship Lap Heads are so 
generally used. The other reason is that they do 
work so satisfactorily that all who know their con- 
venience take them in preference to others. 





DOUBLE CEILING HEADS 


These heads have a special design to suit the pur- 
pose of double tonguing and grooving, with over- 
lapping of the bit cutting edges to produce perfect 
clearance and to protect the leading points from un- 
necessary friction and wear. 

They double the capacity of any matcher or moulder 
and provide a means of turning out single surfaced 
ceiling or flooring upon the most economical basis. 





DOOR, SASH AND COPING TOOLS 


that save al! the hand fitting. No changing of pat- 
terns, therefore, no trouble in framing the door and 
sash parts when they are matched up with the Shimer 
Cutter Head. We relieve you of that detail of the 
business when we place the mould in counterpart 
within the contour of the Bits. The Bits are filed 
only to sharpen and being set by means of a gauge 
give accurate and uniform results. Prices very rea- 
sonable. 





REVERSIBLE AND ONE-WAY CUTTERS 


The Shimer Reversible Cutters for Single Spindle 
Shapers, Variety Moulders or Friezers are carefully 
moulded opposite to the shape of the mould to be 
produced, in such a way as to have only the cutting 
edge touch the lumber. They are complete—inex- 
pensive—time saving. We also make One-Way 
Cutters for the Double Spindle Shaper. 


Samuel J. Shimer & Sons, 


The Ultimate Cost 


of your Cutter Heads is the thing to be con- 
sidered; that is the sum of the first cost plus 
the cost of maintenance. Sometimes the 
Ultimate Cost of a tool is twice or many times 
the first cost. Just when that time will come 
depends upon its wearing power or its liabil- 
ity to break and cause damage. 


“Quality” has always been a special feature 
in Shimer Cutter Head construction and has 
been the means of keeping down the cost of 
maintenance. This quality feature of the 
Shimer Cutter Heads has been growing with 
the variety of tools put upon the market, until 
almost invariably wherever the name Cutter 
Head is mentioned the mill man is sure to 
think of the Shimer Cutter Head. 


These tools are made for many varieties of 
work. For matching Flooring, Ceiling, 
Wainscoting, etc., they are made to suit ma- 
chines from the slowest to those taking stock 
150 to 170 lineal feet per minute. Our 
Shimer Limited Cutter Heads are made 
especially for the fast feed matcher. 


For any work you get out in quantity we 
can furnish tools that.will save the “make- 
ready” time, lessen the amount of material 
going into the offal pile and turn out a qual- 
ity product at a saving that will soon pay for 
the tools. 


Let us know your Cutter Head conditions. 
We are sure we can serve you acceptably, as 
we have so many others, in making either 
regular or special tools for your particular 
work. 


Write us now! 


Milton, Pa. 
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Oregon and Washington Office, W. S. Wilson, Mgr. 
520 First Ave. South, Seattle, Wash. 





26 Models 

for Sawmills, 

Planing Mills 
and 


Box Factories 


Wm. B. Mershon & Company 


SAGINAW, MICH. 








Send for Special Iflustrated Catalogue 


_ American SteeléWire 











MERICAN 
PULLEYS ~* 


Belt slip, air fanning, too heavy pulleys — account for 
losses of hundreds or even thousands of dollars in saw- 
mills throughout the country. 





Check these power losses. Reduce belt slip and air 
fanning toa minimum. Increase the efficiency of your 
mill by installing American Steel Split Pulleys, 


“Americans” are guaranteed to minimize belt slip and 
wind resistance. They are guaranteed for double belt 
duty and are recommended for rim speeds up to 6000 
feet per minute. 


We make special pulleys designed to meet every lum- 
ber need. 














a Company a 





Write for our 37 
page book ‘“‘Get- 
ting Maximum 
Pulley Efficiency.” 





Special Heavy Duty Pulleys 


The American Pulley Company 


Philadelphia, Pa. 
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The Eby Machinery Company, San Francisco, Cal, 
Agents for California and Nevada. 
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As Engineers and Builders of 
the Best in Sawmill Machinery 


we have furnished the plants and speci- 
fications, built and installed complete the 
equipment of some of the largest and 
most successful saw mills in the United 
States and Foreign Countries. 


With years of successful experience back of us 
with the plant, the equipment and the organiza- 
tion, we are prepared to take up your proposition 
and supply a mill complete in every detail for 
the most economic production of lumber. 


Or, we can furnish any individual machine that 
may be needed in your present plant. Write us 
your requirements. 


Clark Bros. Co. 


Engineers and Builders of Sawmill Machinery 
Olean, N. Y., U.S. A. 


























Wheland Heavy Duty Edger and Rift Machine 


(Patented May 9th, 1916) 


Our Rift Machine has many distinguishing features. Particular attention is called to the splitters behind the 
rift saws, especially behind the MOVABLE saws as well as the stationary saws. By our PATENTED method 
of shifting the movable saws and splitters behind same, it is impossible for the splitters to get out of line with 
the saws. These splitters cover the 
back of saws and prevent small pieces 
of wood from getting on top of the 
teeth and being thrown forward, par- 
ticularly so when a cant is being sawed 
that has a loose heart or is not solid in 
center. These splitters prevent serious 
accidents, and also keep the boards ver- 
tical until they are entirely thru saws, 
which prevents boards trying to lay 
d q ne : Oo  4 over and crowd the back of saw. 
/ it “| de Built in four sizes from 54” to 84” open- 
Ree ing between guides. Rift opening can 
, \ Vee is EP ONSSON) WZ be made to suit customer’s conditions. 
WN a F 3 x. All self-contained in heavy box board 
bed. 
Arbor bearings self-oiling, water-cooled 
and practically dust proof. 
All gears are machine cut and pinions 
are steel. Improved shifting device for 
saws. 


Many other improved features—Write for complete details. 


THE WHELAND COMPANY, Chattanooga, Tenn. 


Manufacturers of Complete Saw Mill Cutfits. “Western Sales Office: 18th and Upshur Sts., PORTLAND, ORE. 
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Trout Power Setworks on a 
Steel Base Plate 


An unequalled combination of rigid strength, lightness and accessibility. 
The whole machine is above the carriage platform. Spur gears are 
mounted adjustably in a connected box. ; 


Allis-Chalmers 
Manufacturing Company 


Milwaukee, Wisconsin 


and all principal cities in the United States 


For Canadian business write Canadian Allis-Chalmers, 
td., Toronto, Ontario 





° | Have You Lumber, 
Wickes Gangs Mean Logs or Timbers 


More and Better Lumber which are difficult to handle quickly 


and cheaply? 
If so, you will be interested in a 
Brownhoist Locomotive Crane. It 


. handles all of these and saves time, 
They do not over-slab money and men while doing so. 


but get every board ' Catalog V shows how this can be 


f done. Write for it. 
out of your logs. The Brown Hoisting Machinery Co. 


: CLEVELAND, OHIO, U.S.A. 
The Wickes Gang takes Engineers and Manufacturers of Heavy 


.* : s* Dock Machinery, Bridge Cranes, etc., as 

outa minimum of saw kerf Same! a )\ well as smaller Cranes and Hoists, 

and its multiple saws do = Branch Offices in New York, Pittsburgh, 
‘ : a ¥ \ Chicago and San Francisco. 

your work cheaper. A big 

advantage is that you can 

set your saws to cut thin- 

ner lumber than you dare 

to do with band or circular 

saws. ‘This mean a thin- 

ner shaving from your pla- 

ners. 





A Gang will saw short bolts 
equally as well as long logs 
and will put more money 


in your pocket at the end No. 19 E WICKES GANG 
of a year. One of Fifteen Patterns 











Write us today and we’ll tell you how to get 
cheaper manufacturing by Wickes Gangs. 


Wickes Brothers im 7 “BROWNHOIST 


SAGINAW, MICH. Locomotive Crane 
Seattle Office, _ _ _ 410 White Building 























DECEMBER 27, 1919 - AMERICAN LUMBERMAN 


117 








GREATER PROFITS ON 
SMALL MOULDINGS 


This should interest every planing mill and moulding plant in the world. Woods No. 131 
incorporates in its design features distinctively new and which place the business of manufac- 
turing mouldings on a highly profitable basis. This condition has not been enjoyed by either of 
these industries in the past. 








Features found in the NEW WOODS FAST FEED MOULDER—the first of its kind— 


1. Interchangeability of cutting members—enabling the user to keep his working 
equipment down to the minimum. 


2. Detachable end bearings on top and botton spindles—permitting quick set-ups 
and the utilization of the square type of head and your present equipment of slotted 
cutters for short runs. 


3. WOODS Profile Truing Devices for all heads—insuring the highest quality of 
work at the fastest feed. 


4. WOODS Interchangeable Detachable High Speed Disc Heads—these make the 
manufacture of mouldings a paying business. 


5. A design and construction by which mouldings can be produced at 100 to 125 
lineal feet per minute. 





VIEW OF FRONT SIDE 


Built under “The Woods Thorough System of Manufacture” 


S. A. Woods Machine Co., Boston, U.S.A. 


Chicago Seattle New Orleans Norfolk New York 
Represented by 
bites oni = + omar CANADIAN FAIRBANKS-MORSE CO. (Ltd.) A. OCTAVE 
ee Vancouver, B. C., and Victoria, B. C. Herblay, S. & O., 
Los Angeles France 


Information furnished on request on this remarkable machine 
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MITTS & MERRILL 








Cut any kind of wood re- 
fuse into good fuel chips 
that can be handled by con- 
veyor or pipe and blower. 





There are twenty-three 
types and sizes of M & M 
Hogs built to meet require- 
ments. 


1009 S. Water St., SAGINAW, MICH. 


The Eby Machinery Co., Selling Agents In San Francisco. 
. ron 
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Adequ 
Fire 


P rotection ance guaranteed by Fairbanks-Morse Quality. 


Fairbanks, Morse & ©. 


ate Here’s a high pressure pump that will throw a stream of water 
worth thousands of dollars to you if fire should ever break out 
around your mill. We manufacture pumps for boiler feeding— 
water boosting—log floating—every type and size that your needs 
require—backed up by long time records for successful perform- 





MANUFACTURERS CHICAGO 








Engines -Pumps- Motors - Hoists - Air Compressors - Fairbanks Scales- Sheffield Motor Cars- Stand pipes- 


Coaling. Stations- Et 
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ATRINS si SAWS 








AANA 


Ui 


NORTH, SOUTH, EAST and WEST 


there’s an ATKINS Silver Steel Saw for every use. We manufacture the 
most complete line of Cross-Cut Saws in the world, and they are “Seg- 
ment Ground,” which means that they will do your work easier, quicker, 
better, and with less set. Segment Grinding is an Atkins patented 
feature; that’s what makes us say 


Atkins Always Ahead 


We can supply you with Cross-Cut Saw Tools and handles of the very highest qual- 
ity, made in our factories at Indianapolis, U. S. A., and Hamilton, Can. 


IMPORTANT: ‘‘Saw Fitting For Best Results’’ is a treatise on 
filing and fitting—send for it FREE. Write nearest point below. 


E. C. ATKINS & COMPANY, Inc. 


Established 1857 “*The Silver Steel Saw People’ 
Home Office and Factory: INDIANAPOLIS, IND 


Canadian Factory: Machine Knife Factory: 
HAMILTON, ONTARIO LANCASTER, N. Y. 


Branches carrying complete stocks in the following cities: 
Atlanta Minneapolis Paris, France 
Chicago New Orleans Sydney, N.S.W. 
Memphis New YorkCity Vancouver, B.C. 

Portland, Ore. 
San Francisco 
Seattle 
Washington, D. C. 
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Wine LO Move 


4 Cars No. 1 Common 


Chestnut 


10 Cars 12x12 White 


OAK 


TIMBERS 


We ship all over the World. 


Vansant, Kitchen & Co. 


ASHLAND, KENTUCKY 





Write for 
quotations. 


POWELL VALVES 


Five Points of Efficiency Combined in the 
POWELL Union Composite Disc Valve 
For Hot Water or Steam Heating 
{i 1. Body symmetrically designed and well-proportioned. 

2. Metal distributed to meet the most wear. 
} 3. Union bevel ground joint connection between body 
and pone. red lead or cement unnecessary to make 
it tight 


1 4. Disc-holder “H” permits the use of any make of 
rubber discs. 
7 5. All parts made to gauge and are interchangeable. 


THE \ Wo. PowELL Co 


Ask your dealer for 











DEPENDABLE ENGINEERING SPECIALTIES “POWELL” Valves 
CINCINNATI,O, or write us. 
BLACK DIAMOND FILE WORKS 
«ne Mann 

Twelve Medals of Special Prize 

AWARD GOLD MEDAL 
at International at Atlanta, Ga, 

Exhibitions. 1895, 











West Virginia 


MAPLE 
BFECH BIRCH 


ad Other Hardwoods 


Cherry River Boom & Lumber Co. 


SALES DEPT., Penna Bldg., PHILADELPHIA, PA. 





G. & H. BARNETT CO., Philadelphia, Pa. 


Copy of catalogue sent free to any 
Owned and operated by Nicholson File Co. 


Interested file user upon application. 









Woes LAN 


Delta File Works, vinw. 


PENNA, 
DELTA _TBEHIGHESTGRADE FILE MADE—The File you will eventually use 








“MIND YOUR BEARINGS” 


Ajax Logging Car Brasses will stand the most 
severe jolts and knocks. 

Ajax Engine Castings will wear long and run 
without heating. 


THE AJAX METAL COMPANY 
Established 1880 
Birmingham, Ala. 





Philadelphia, Pa. 





BROWNLEE STEAM FEED 
























> sleep in and they 
are of durable and 

teel ated with rustproof 
ue 4 tached to the frame 
ssure elasticity and 
Kasily knocked down for 
Made in single or double 


= 







eM “ : egeiiat sagging. 
' shipping. "Reauiee e very little space. 
decks in a wide range of sizes. 


Write us for particulars and prices, 


| HAGGARD & MARCUSSON COMPANY PANY dat M 














This Twin Engine Steam Feed is designed for Saw Mills of moderate capacity. It is 
wondertu!lly simple and efficient and uses very little steam a one inch steam pipe being 
ample for the No. 5 size. 

e manufacture these feeds whet with engines direct connected to drum or with 
sprocket wheel on shaft as preferr 


Price of No. 5 Feed, $250.00 F.0.B. Factory. We also manufacture improved Friction Feed and Saw Guides. 
BROWNLEE MACHINE WORKS. Shubuta. Miss. 








Standard Rail & Steel Co. 


Suite 1108-1115 Boatmen's Bank Building 
ST. LOUIS, MO. 
all weights 


Re-laying Rails and sections 
ALSO SPIKES, BOLTS AND ACCESSORIES 


Slve 7160 il" Scrap Iron and Steel 





Telephone: 





The CHICAGO 


APPROVED PORTABLE 


WATCHMAN’S 
CLOCK 


























with its special Waltham movement, its lock 
stations and its superior quality throughout, 
is especially desirable for mills and yards and 
for either in-door or out-door patrol. 


Write for. booklet. 


CHICAGO WATCHMAN’S CLOCK WORKS 


No. 9 Church St., NEW YORK. 1526 South Wabash Ave., CHICAGO, ILL. 
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